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A Sweeping Victory 
for the Price Maintenance Principle 


Favorable U.S. Court Decision of 
Great Principle—The Cornerstone 
of the Hamilton Sales Policy 


It gives us great pleasure to announce that Judge 
Hough in the U.S. District Court of the Southern District 
of New York handed down a very sweeping favorable de- 
cision for the defendant in the case of the Great Atlantic 
& Pacific Tea Co. against the Cream of Wheat Company. 

This case involved and centered on the subject of 
the validity of the Price Maintenance Principle and a 
Manufacturer's right to protection on his standardized 
advertised article. The defense of the winners in the 
case was singularly typical in character and strong in 
its substantiation of the Standard Price Arguments. 

The Stevens Bill, H. R. 13:905, is the one piece of remedial 
business legislation, the enactment of which will preserve to retailer 
and consumer this vital benefit of One Price to All. 

\We are using every legitimate effort toward the passage 
of this bill. The goal is within reach if each and every honest 
Jeweler will but do his share in attaining it. The fight for Legitimate 
Qne Price to All, Square Deal Merchandising demands the interest 
of all. If vou are to achieve Victory every Jeweler must do his 
dutv—and do it constantly and untailingly | 


Hamilton Watch Company 


~ 


Masterbuilders of Accurate limepieces 


at Lancaster, Pennsylvania, U.S.A. 


Made in America means Standard 


Made in America means Prosperity for Americans 
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UST OUT 


NINE 
LIGNE 
OCTAGON 
CONVERTIBLE 
BRISTOL WATCH 








NEAT 
DAINTY 
RELIABLE 
GOOD TIMEKEEPER 
BEST OF SELLERS 


Made also as a 
REGULAR WATCH 
and BRACELET WATCH 
Joseph Fahys & Co. 


All styles furnished with 
BOSTON, NEW YORK, CHICAGO 


Either 14Kt. Solid Gold Cases and Bracelets 
or Gold Filled oe “ 


Also in either 7 Jewel or 15 Jewel 
White or Gilt Dials 
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You Save 
This 


We employ no travel- 
ing salesmen to sell the 
diamonds we cut. 


When you buy dia- 
monds from us you 
pay only one modest 
profit over actual cost 
of production. 


You save all middle- 
men’s profits and 
traveling salesmen's 
salaries and expenses. 





J. RK WOOD & SONS 


Diamond Cutters 


170 Broadway, Corner of Maiden Lane 


NEW YORK 










1, 1915. 
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The Standard 


eo 


that we adhere to in the making of 
WEDDING RINGS is the best that 
we can produce, and the best that 
we can make is the best that can be 
made. We have been making rings 
and studying ring making for over 
65 years and the experience thus 
gained has resulted in the greatest 
economy of making and selling. This 
economy inures to your benefit, for 
we are thus able to sell the best rings 
at the lowest possible price. 


We sell to you direct. We have no 
traveling salesmen. 





J. R. WOOD & SONS 
Wedding Ring Makers 
170 Broadway, Corner of Maiden Lane 





NEW YORK 
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FOR: THE Past 30 YEARS 


We have been buying Old Gold and Silver in connection with our manufac- 
turing business to use in our own shops. 

This use permitted us to pay FULL VALUE and we cheerfully paid it. That 
is why we survive. 

Had we been under the same expense for advertising, soliciting, refining, etc., 
as the innumerable concerns which entered into competition with us, we, too, 
would have succumbed as they have. 

The difference between the value of old gold (before refining) and fine gold 
was our profit. It kept us in business, it kept others out, and the trade was satisfied. 


Test All Old Gold That You Take In 


So many jewelers do not test the old material they take in, but accept the quality 
stamps as the actual quality and allow accordingly. 

To prevent disappointment and loss, every piece should be carefully tested to properly 
value same. Before the National Stamping Act became operative, there were manufactur- 
ers in all branches who were not particular as to the correct stamping of their wares. We 
receive watch cases with caps and centers from 2 to 4 K. lower than quality stamped in the 
backs; chains with swivels stamped a certain quality, and the links of much lower grade; 
old-fashion 14 K. enameled band bracelets stiffened with silver solder that would not melt 
over 4 or 5 K.; besides, almost every article in jewelry of much lower quality than supposed 
to be. 

We remit the same day consignment is received, and hold same until remit- 
tance is accepted. 


HIGHEST MARKET PRICES PAID FOR OLD SILVER AND PLATINUM 
DO NOT PAY YOUR BILLS WITH OLD GOLD 


Sell it to us for cash, and pay your bills with the proceeds. You will make 
money by doing so. 


WENDELL & COMPANY 


THREE BIG WONDERFUL SHOPS 
~~ ae 47 John Street, New York pte nye Hy 
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Repaired and 
Strengthened 


$1.50 to $2.50 list 


NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ROUND MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


Dents out and repairing extra. Special shape Mirrors ground to order. 


and Other Toilet Pieces fitted in Sterling Handles 





VANITY 


and 
CIGARETTE 
CASES 


Repaired 
Straightened 
New Springs Fitted 
and 
Renewed 





Sn a eee 
PEERS 2 859 eee ter: 
EROS SR I ecg a 0 


. Se renee ~ a 


New Combs fitted in Silver Backs $1.25 to $1.50 list. Over 70 sizes and styles carried in stock. 
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Sterling Silver and Plated Ware 
Repaired, New Parts Made, 
Silver Plated, Polished 
Gold Plating, Coloring 
Renewing 





Repaired, Relined, Replated 
$1.30 to $2.00, list, which includes 
return parcel postage 


rt’ and!Changed to Fit American 
Movements 





New Claws 


Wendell & ©. 


3 BIG, WONDERFUL SHOPS 


NEW YORK 
CHICAGO 
KANSAS CITY 





Family Crests 
Engraved on Stones or 
on Gold 
in the finest manner 
Reasonable Prices 
Prompt Service 





Enamel Painted Jewelry 
of all kinds 
Re-enameled and Repaired 
Swiss Cases Re-enameled 
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R. WAL 
™ NEW YORK 


a CHICAGO 


ONS MFG. Co ~— ii 


WALLINGFORD. CONN, 


SAN FRANCISCO LONDON 
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TOILET WARE 





















EL PUEBLO PATTERN 
No. 8000/51 


AKES its name from 
the Pueblo Indians of 
New Mexico, who no 
doubt are the greatest of 





| | all the Indian workers in silver, 
| and whose hand-work closely 
| | 3 resembles the effect : 
| : _ shown here. 
| S No. 8000/51 has 
. an extremely sim- 
ple outline, with 


the hand ham. 
mered work ex- 








F ceptionally well 
F executed. A shield 
chased in the center 





efor monogram makes 
» a most artistic com- | 
a position. Finish, plati- 
num, with lines oxidized. 


Write for further particulars, \f 
tllustrations and price list. 


R. WALLACE & SONS 
MANUFACTURING CO. 





WALLINGFORD, CONNECTICUT 


San Francisco 


Philadelphia London 
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DUEBER-HAMPDEN 


etachable Bracelet - Watches 


MADE IN SOLID GOLD 10K and 14K and STERLING SILVER CASES 


JUST RIGHT 


Not too small to be practical. Not too large to be beautiful. 





Moderate priced and guaranteed time-keepers. 





H-1802 
Fuil Open Face 
Gold Dial 


H-1801 
Full Open Face 


Enamel Dial 





H-1808 H-1803 
Plain Diamond Skylight Engraved Oval Skylight 
H-1812 Enamel Dial 


Enamel Dial 
All bracelet watches sent complete in boxes at no extra charge. 


Order 


Bracelets are made 





with safety end dj i, 24 aN 

hooks and detach- ; —— Thru 

able and can readily ' 7) 

be converted into a Your 

chatelaine watch. Jobber 

H-1811 H-1805 
Engraved Diamond Skylight Plain Skylight Plain Oval Skylight 
Enamel Dial Enamel Dial 


Enamel Dial 


The Dueber-Hampden Watch Works 


CANTON, OHIO, U.S. A. 
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Sells Itself 


Flexible, fool-proof, easiest to oper- 
ate. No special degree of sales- 
manship is required. Jobbers have ‘ 


only to SHOW it to Retailers; 
Retailers have only to SHOW it to 
customers, or display it in show 
case or window to attract QUICK 
AND PROFITABLE TRADE. 

The ENTIRE JEWELRY TRADE 
KNOWS the Wightman & Hough 


Co., their reputation and their wares, 
and it is enuf for US to assure both 
Wholesalers and Retailers that WE consider this superb Cigarette Case, and 
our NEW Match Case (illustrated herewith) as among our very finest productions. 


W.& H. Cigarette Case 
High grade, hand-made thru- 
out—in I4K. Gold, Fine 
Rolled Plate, Sterling Silver, 
Nickel-Silver and Nickel 
( Silver Gilded. Jewel Catches, 
’ Plain, Engine Turned, Hand 
Engraved and Hammered 
Metal Designs. 


tT 














Match Cases 


in Sterling Silver and Fine 
Rolled Plate. 





Thru-Jobbers 
’ 
Wightman & Hough Co. 
Main Office and Factory, Providence, R. I. New York, 15 Maiden Lane 


San Francisco, /04 Market Street 





TRADE 
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AMERICAN B BEAVT: 





_ Qut of the zone of mere 
price competition. 








So new, so beautiful, so 
attractive, so different— 
that the small additional 


cost is far over-balanced by 
the appeal of this charming 
effect. 


26 Genuine Pearls sur- 
round the dial—a dainty 
necklace in bold relief 
above the graceful curving 
lines of the case. 


ASK YOUR JOBBER 


UNTERMEYER, ROBBINS & CO. 
71 Nassau St. New York City 
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Star Watch Case Co. 


Cut shows one of our three o-size Detachable Bracelet Cases 
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We now manufacture a complete line of 
these cases, including the 914—9%4— 1042 
Ligne, the 5 o-size, 3 o-size and o-size. 


All Bracelet Cases are fitted with a Safety 
Bow that can not Pull or Twist out 








Either wide or narrow bezel, plain or 
engraved sky light 


We have received numerous compliments 
on these cases and these have been sub- 
stantiated by many flattering orders. 








When ordering, kindly mention your jobber Wachter Patent 916,809 





Factory: Ludington, Mich. 
NEW YORK, Silversmiths Bldg. Heyworth Bldg., CHICAGO 
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Brooches 

Scarf Pins 

Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Neck Chains 
Waldemars 
Slipper Buckles 





Put It to 
the Cest 


We make 10K jewelry that is 
honest and trustworthy. 

Not only is it true in quality, 
but it is so wellkemade and sub- 
stantial, that it will never lose a 
customer for you. 

It’s an ideal gold line for any 
reliable jeweler to handle, being 
low in price, with designs that 
would do credit to any of the 
better 14K lines. 

Wonderful additions to the line 
have been made this year, and 


our prices throughout will surprise 
you. 








Hat Pins 
Tie Clasps 


Fr an Ko HNzc©o 


Pendants 
Bar Pins 
Lockets 
Lapel Chains 


NEWARKE N.J. 
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The Mesh Bag 


The Inevitable Choice 


bids fair to become more 
popular than ever this com- 
ing season. The _ several 
new shapes and designs that 
have been brought out have 
done much in keeping this 
ever popular and_ useful 
article to the fore. 





Chief among those things 
new is the Vanity Gate Top 
Mesh Purse, which is dis- 
tinctly a Whiting & Davis 
product, and is protected 
against infringement by a 
patent now pending. 


Made in Sterling and in 
German Silver. Distribut- 
ed by the leading whole- 
salers throughout this coun- 
try and Canada. 


‘‘The Premier Line 


of Mesh Bags’’ 


WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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The New Vanity 
Gate Top L eeleicbetee 
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provides a common sense, | Ct A 
attractive receptacle for 

purse, handkerchief, gloves 
and small parcels. The top 
contains a powder puff com- 
partment and reducing mir- 
ror. The bag need not be 
opened. Just lift the small 
cover and the mirror and 
puff are ready without 
rummaging thru the bag 
itself. The mesh is ma- ; Ce ee trac ep : 
chine- made, smooth and BEST ye REN SetGey 
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The illustration shows : 
this bag full size. Your 
stock 1s not complete with- 


out it. 
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(NORFOLK CO.) 
MASS. 


NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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“THE F RENCH CABACHON > 
INA NEW SETTING 


Just as an example of the vogue in Rings the 
illustration herewith will be of interest to jewelers. 

This is one of the new mountings designed es- 
pecially to show off this popular stone and is typical of 
the fine new line of O-B Rings now going into the 
hands of the jobbers. 

Dealers who pride themselves on an up-to-date 
stock will want to see the O-B line first. Besides, they 
know what the O-B mark stands for—an honest assay 
value in the gold_—and selected stones—precious and 
semi-precious. 


Get acquainted with the O-B jobbers. 
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OSTBY & BARTON COMPANY 
PROVIDENCE, R. I. 
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Waltham New Convertible 


Disappearing Eye 


Bracelet Watch 


(Depollier Patent May 11, 1915) 


The Only Perfect Convertible Watch 





EYE CLOSED 
WHEN WORNASA 
REGULAR WaTCH 





EYE OPENEO 
FOR ATTACHING 
BRACELET 





Converted intoa Chatelaine 
Watch 





EYE CLOSED 


Worn in any manner its appearance is perfect and 


unmarred 


JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE CO., ESTABLISHED 1887 


Salesroom : 
15 Maiden Lane 
New York 


Main Office and Factory: 
316 Herkimer St. 
Brooklyn, N. Y. 


PORTREERR Rs Laas renee vonsenensnne 
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Patented: Patent applied for in ftoreign countries. 
United States Brevet déposé dans tous pays. 
} P + >) TY) »7 los 
Canada Auslands-Patente angemeldet. 
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Mr. Retailer: 


SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 





When you DO sell a GOLD WATCH— 


Isn’t it more PROFITABLE and PLEASUR- 
ABLE than when you sell a NEAR-GOLD 


one ? 


If every town in the United States had ONE 
GOLD WATCH JEWELER—and every City 
had A FEW GOLD WATCH JEWELERS— 














Would not the Jewelry Business in those towns and cities be on 
a little higher plane ? 


Wouldn’t YOU like to be ONE JEWELER in that class ? 
We could help you— 
Through any Representative Watch Jobber. 


Solidarity Watch Case Co. 


(Established 30 Years) 
tS MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Ass’t Sec’y-Treas. 








N. B.—The next Convention of The National Retail Jewelers’ 
Association will be held in New York City, August 23-28 next. 


We believe in Association—in Co-operation and in Combination 
for ANY and EVERY good purpose—and we wish every Retail 
Jeweler in the Country Could and Would Attend this Convention. 
There’s plenty of WORK—PLEASURE and PROFIT for every- 
body who puts his shoulder to the Wheel of Progress, and the 
Jewelry Business ought to be a mighty big spoke in that wheel. 
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QUANTITIES 
PRICE and STYLE 


make OQUR 


Gold Filled Chains 


especially desirable as a quantity article 




















Ask us when in the market for quantities 


Waldemars 


and All Other Chains 


Chains made and finished after our own 
patented process 











SELLING TO JOBBERS 





162 


F. Speidel Co. «=: Providence, R. I. 


















































Lora 
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Make Our 
Warerooms 
Your 

Headquarters / 


while attending the Retail 
Jewelers’ Convention. And do g 
not fail to inspect the wide 
variety of designs and patterns 
we have on display in 
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Sterling Silver 
Silver Plate 

Silver Inlaid y 
and Cut Glass 





The variety of our designs and 
patterns 1s made possible by the 
number of our producing plants. 4 








INTERNATIONAL SILVER Co. 





WAREROOMS : p 
9-19 Maiden Lane 18-22 John Street 
NEW YORK (Subway Entrance) 
FACTORIES : 

THE BARBOUR SILVER CO. 1847 ROGERS BROS. WILCOX & EVERTSEN 
THE HOLMES & EDWARDS SILVER CO. ROGERS & BROTHER THE WM. ROGERS MFG. CO. 
MERIDEN BRITANNIA CO. WILCOX SILVER PLATE CO. SIMPSON, HALL, MILLER & CO. 
THE MERIDEN CUT GLASS CO. PHE DERBY SILVER CO. THE WATROUS MFG. CO. 














GENERAL OFFICES : MERIDEN, CONN. 
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An Extra-ordinary Pattern—in Design—in Beauty—in Selling Value 


elie Custis 





ROGERS, LUNT & BOWLEN CoO. 
 SILVERSMITHS 
GREENFIELD, -- MASS. 

NEW YORK - CHICAGO - SAN FRANCISCO 
‘The Sitver That Setis’’ 

Kore 


TRADE MARK TERLING 
Be ere 
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(FS.CO) \e* (STERLING) 


dn Example of Pure Gothic 
Made in Stérling Silver by 


SIMPSON, HALL, MILLER & CO. 


INTERNATIONAL SILVER COMPANY, SUCCESSOR 


SIL VERSMITHS 
WALLINGFORD, CONN., U. S. A. 
NEW YORK—CHICAGO—SAN FRANCISCO—TORONTO 






Price Lists 


furnished, also 






advertising leaflets 






and electrotypes 






for catalogue and 






newspaper use. 
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Pressingthe ‘I-Beam'™ 
Blank Into Shape 





The “l-Beam” seg- 
ment or blank is 
first placed in a top 
and bottom die of 
hardened steel. 

This drop ham- 
mer is then released 
and with great 1im- 
pact presses’ the 
blank into the ap- 
proximate shape of 
the cuff-button. 

We have now an indi- 
vidual I-Beam ready for 
different treatments nec- 
esSary to turn out our 


remarkably durable but- 
ton. 
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Cc. L. P. Co., the Manu- 
facturer Whose Goods 
Have Created Absolute 
Confidence with the En- 
tire Jewelry Industry : : 
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‘‘Watch This Fountain’’ First of September Issue 


GEO. L. PAINE CO. 


Main Office 
and Works: 


New York Office, 9 Maiden Lane 





North Attleboro, Mass. 
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G. L. P. CO. 


Design, Quality and Finish 








The Manufacturers that are Absolutely the Fountain Head for Wedgwoods, Genuine Pink 
Shell Cameos, Solid Gold Plump 10Kt Goods, also Solid Gold Lapped Front 
and Gold Filled. 


A Conceded Fact—G. L. P. Co. are positively the Fountain Head for any and all merchandise 
that places the Retail Jeweler in that position, where he is assured of making for himself 
satished customers. 


WEDGWOODS— Place your orders at once with your jobber. It is the only way you can insure 


yourselves getting these salable goods for your fall business. The demand even now 
far exceeds the supply. 


Not a Wedgwood Cameo is genuine that does not have the word ‘‘Wedgwood”’ stamped right 
in the back of each cameo, so there is no chance of your buying imitations. 


Tremendous Trade Revival in sight this fall for the Retail Jewelers, who through their jobbers, 
handle these new goods that we have put on the market for this coming season. 


An Iron-Clad Guarantee-—Every piece of merchandise shipped from our factory the Retail 
Jeweler can give his guarantee when making a sale, and this means satisfied customers. 


To'/Protect the Entire Jewelry Industry, we give this our Iron-Clad Guarantee : Every 
piece of gccds made and manufactured by us is stamped with our initials, ‘‘G. L. P. Co.,”’ 
right in the stock. Could there be a stronger guarantee possible to safeguard the interests 
of the Jewelry Industry ? 


Looktfor This Stamp on your merchandise, ‘‘G. L. P. Co.,’’ and then there will be no chance 
of your purchasing other makes of jewelry because they are carded on G. L. P. Co.’s cards 


G. L. P. Co. Always Have in Mind the Retail Jeweler and the High Standard of all our 


goods is conclusive proof. 


The Immense Business the Jobbers have favored us with alone enables us to produce same 
at the prices. 


We receive Innumerable Letters each and every day in the year from different jewelers, and 
they all write G. L. P. Co.’s goods is the merchandise to tie up to, for-it is a pleasure to 
buy and sell them. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane ted Werke. North Attleboro, Mass. 
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ICED TEA SPOONS 































In Rockford Quality 


(HEAVIER THAN STANDARD) 





Our line of Iced Tea Spoons is designed to add to the 
daintiness and convenience of serving this most pop- 
ular Summer beverage. 


Your stock is not complete 
without this seasonable line. 
Send us your orders, we will 
fill them promptly. 

















Sold to the Retail Jeweler exclusively by the 


Rockford Silver Plate Co. 


ROCKFORD, ILL. 
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Here’s a PLAN that 
Moves your pens from 








literally 





Yes sir, 


your pen case, lifts out the pens 


and slips them into the pockets 





to 
here 
we mean just that! It ae a 
‘< 9 . Mg fi ), in 
reaches’ down into : \ a 


of your customers. 


There’s no hedging in that statement — no “ifs” or “buts” — no con- 
ditions. | We come out flat-footed, in unmistakable terms. How can we 
be so absolutely positive about it, you ask? Because we are basing our 


statement upon the ACTUAL EXPERIENCE of our customers Who used 
the PLAN in the past to speed up sales on 





{j Self-Filling 
Y Fountain Pen 





9 
JJ, 





NON-LEAKABLE 


Next to the Xmas season, September 
is easily the greatest month for fountain 
pen sales, so NOW is the time to push 
‘em by using this money-making Plan to 
bring students to your store. 


And bringing people to the store, it 
will prove a sales-maker on other mer- 


chandise you carry besides Conklin Pens. 


‘The Conklin Pen Mfg. Co. 


164 Conklin Bldg. Toledo, Ohio, U.S. A. 


We call it our‘“Opening-of-School Plan’”’ 
and everything in it is wholly FREE to 
you. Just fill out and mail the coupon 
below and we will immediately send you 
a Folder describing the entire PLAN so 
you may look it over. And it attaches 


no obligation to you, either. 
(CUT HERE) 








ANA 


| 


WI 


Hilil 
i HT 
il } 
HH WH 
TIME 


MA 


Hit 


I 


HAA 


| 








“suet 


= The Conklin Pen Mfg. Co., Toledo, Ohio Ic 


Gentlemen: —Without obligation to us, please send 
: Folder of your “Opening-of-School Plan.” 


: Name____- 
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The 
Straight Line to 
Better Business 


























57 
The latest FOB NOVELTIES 


of genuine artistry. 


The 
D. F. BRIGGS CO. 


Standard Line of 


JEWELRY 


meets the most exacting demands of 
the trade, in staple and novel designs. 








ORDER FROM YOUR JOBBER 


The 
D. F. BRIGGS CO. 


ATTLEBORO, MASS. 
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Patent Applied For 


A Bracelet with All the 
Appeals of Sentiment 


The newest and most complete idea in 
Friendship Bracelets. 


No waiting on the part of your customer 
with an incompleted jewel. 


The Heart Friendship Bracelet is complete 
when purchased. Each individual heart 
can be engraved with its own story— 
initials of friends, dates of outings, names 
of places, complete stories of journeys or 
vacations told on every bracelet. Jen 
times the profit, and one-tenth the trouble 
with each sale. 





JOBBERS: You who want a quick selling 


bracelet, write to us at once for samples. 


RETAILERS: Write us for the name of the 
jobber in your vicinity who can supply 
these quick selling specials. 


MANUFACTURED BY 


Providence Stock Co. 


Largest Manufacturers of Bracelets in United States 


100 Stewart St. Providence, R. I. 
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HE BASS line of Silver Plated Novelties is 

known as the most popular line sold by the 
jewelry trade. This illustration shows a page from 
our new booklet on silver plated novelties, and 
sterling silver deposit ware. 


Send for an assortment 
and also for our booklet 
“BASS NOVELTIES.” 























Pendants and Brooch 
Pins for Ladies’ Wear 


Progressive Jewelers Report Brisk 
Demand and Big Sales 


Sold Through Jobbers 





1027-A 


1023-A 





1025-A 


1O24-A 





1043-A 1045-A 





DESCRIPTION: 
Filigree Pendants and Brooch Pins with Fraternal Emblems Correctly Enameled. 


eee 863.00 dozen a 83.50 each ON SE eee $3.00 each I i ee S6G0.00 dozen 
a eee 66.00 dozen DMG bb ta eoue oc0ee 4.00 each | TS heer 4.00 each O746.......... 60.00 dozen 
SOREL ccccctecceces Gee Gen OS rr 4.20 each 
SOGR Rie csecesccssccses Ge CO LOBZS-A.. ccccccscccccee Gee each 


PRICES SUBJECT TO JEWELERS’ CIRCULAR KEY, 


IRONS & RUSSELL CO. vec. EMBLEMS 
Three Complete Stocks in Three Convenient Centers 


New York Office: 11 Maiden Lane Main Office and Factory: Providence, R. I. Chicago Office: 10 S. Wabash A ve 





J-6294 Sugar and Cream Set, 2%-in. high...........doz, sets $8.00 
J-6248 All Metal Salt and Pepper Shakers, fancy box, 3% in. 
Bs cncvesbaes veers bned on Cebandene aes doz. pair 8.00 
J-6247 All Metal Salt and Pepper Shakers, fancy box, 3. in. 
De aches oeeeedees eo. TrerrrTTrrrr Tree doz. pair 8.00 
J-6267-6307 Jam Jar, 4-in. high..per dozen, $8.004. with spoon, 10.00 
J-6268 Smaller Sized Jam Jar...per dozen, 4.00; with spoon, 6.00 
Doe Cents © My BAR cc ccc ccececcccccéeceee per doz. 6.00 
J-1154 Relish Dish, 5 in. diameter......... emenie alee per doz. 8.50 
J-6264 Fern Dish....... per doz. 5 in. $8.00, 6 in. $12.00, 7 in. 15.00 
eh. ns cees bbe deeeeese wes per doz. 8.00 ' 
EK. & J. BASS, | | 
; , , Inc. || 
Manufacturers of 
Novelties in Silver Plated 
+ e q 
Ware and Silver Deposit | 
610-612-614 BROADWAY, Cor. Houston St., NEW YORK ) 
Your Stock Should Contain 
} 
Solid Gold Emblematic 








ena 
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“Flattered BY IMITATIONS AND INFRINGEMENTS” 











THE “VICTOR” WATCH HOLDER 
‘‘Buy it by the Box” 


PATENTED 


WHY THE VICTOR? 


WE BELIEVE—your customer 
wants a holder modeled for her 
own watch—made to fit so close 
that it becomes a part of her 
watch—not a device made to 
hold (?) most “any old watch” 


ASK YOUR JOBBER 


Sold only with the following makes of 
Bracelets : 


















R. FEF. Simmons Co—Our No. bdo. 
(Gold Filled, Sterling, 14 Karat and 
10 Karat. ) 


—_ » Tiles ; ~( yr " 35 
—and FIT NONE. Bugbee & Niles Co.—Our No. 30. 
die | (Gold Filled only.) 
‘a. Stak enes + ‘c .... I ‘2D ~~ ~~ . . ’ ¢ 
elieving thi we have not Sturdy-Cummings Co—Our No. 20 


economized on dies, but have 
produced a holder for every 
standard size watch made. 


(Gold Filled only.) 

L. E. Freeman Co.—Our No. 15. 
(Gold Filled, Sterling, 14 Karat and 
10 Karat.) 

“THE BEST BRACELETS because the 

VICTOR is the BEST HOLDER.” 


If you want—THE VICTOR, 


We don’t expect you to buy 
them all. They are subject to 
your call. 


We have introduced this boxed 
assortment for the dealers who _ Vi 
believe as we do-—and after all mention the BRACELET PRE- 
—If holders are exchangeable, me oe FERRED and SIZE HOLDER. 


isn’t it better to buy “Five Fits” A > A» rn, ee : ; a 
4 "4 * « ( we ‘oni For Large O size—order No. % 
: - moe “tay ‘ - ‘es. éé és ‘sé sé 


than “Six Misfits.” 


My ed SC 

. i> nf 
If you believe in holder business a SF 
you would hardly buy less of 
the Inferior Kind. 


) se. > 
“+ ‘ Reg. D 
re sé 3/4) +s es sé 


Je 


5/0 
Sizes 2 to 6 in Free Display. : “ I : 
, NO MISFITS—NO LOST SALES. signe 
WHY NOT THE VICTOR? SIZES EXCHANGEABLE—YOU CAN’T LOSE. en 


Made only by The Mealy Mfg. Co. (Watch Holder Specialists), Baltimore 


em CO LO 











CLARENCE F. BAYER BYRON L. STRASBURGER ALBERT PRETZFELDER 


Where to Stop When at the Convention 


LIVE ONES - NEWNESS 











BAYER & PRETZFELDER CO. 


5 EAST 17th STREET, NEW YORK 


BETWEEN BROADWAY & FIFTH AVENUE 





Are showing the most extensive holiday lines of imported novelties for jewelry trade. 
It will be to any jeweler’s best interest visiting New York to certainly note address 
and call at our show rooms; all lines are shown in large variety. 


Bracelet Watches (every description) Corals Smokers’ Articles 

Sterling Bags Fancy Stone Necks Chime Clocks 

Vanity Cases Garnet Jewelry Novelty Clocks 

Dorine Cases Whitby and Italian Jet Folding Clocks 

Gun Metal Goods (every description) Amber Necks Leather Novelties 

Fancy Chains Brass Goods Lorgnettes and Opera Glasses 
Vanity Novelties Desk Sets Sheffield Plate 


Celebrated Lisbeth | ¢.). agents | EVIAN FRERES WATCH CO., Geneva 
Indestructible Pearls | ‘Novelty and Bracelet Watches 
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The Beauty Pattern 


This is our 1915 design of Sterling Silver 
Toilet and Manicure ware. It is easily one of 
the most graceful, and, at the same time, one of 
the most inexpensive patterns we have ever 
produced 
winners. 


RECISTERED 





and since 1894 we have had some 





Beautifully finished in a soft French gray, 
with high grade brushes, steels, etc., it will 
appeal to the most fastidious—and the prices 
will interest the most economical. 


Complete series of pieces illustrated in 


CATALOG “T,’? READY AUGUST Ist 


Theodore W. Foster & Bro. Co. 


{ESTABLISHED 1873—42 YEARS 
Manufacturing Jewelers and Silversmiths 





100 Richmond St. Providence, R. I. 
Illustrations one-fourth size NEW YORK CHICAGO CANADA 
13 Maiden{Lane] Heyworth Bldg. Kingston, Ont. 

















The Fashionable Necessity 
| MAURAN WATCH BRACELETS 








Jewelers who handle them are busy. 


John T. Mauran Mfg. Company 


Makers of Good Solid Gold Jewelry for the last sixty-five years 





PROVIDENCE, R. I. 
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BOW DEN-MADE MOUNTINGS 


All Platinum—Also Gold 


Bowden Mountings are made in a factory where 
a life-long study is applied to the building of rings 
that appeal quickly to the most discriminating 
customer. 


























Loose Diamonds 








Quality first is, and has been for over 70 years, 
the manufacturing slogan of the Bowden establish- 
ment. The high quality is noted in every ring. 


J. B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 
MAKERS OF THE BOWDEN SEAMLESS WEDDING RINGS AND RINGS OF ALL DESCRIPTIONS 


Ee ee , 



































Said Dr. Oliver Wendell Holmes: 


‘The poet must take material made vulgar by everybody's use, 
and glorify at through his handling.’ 


The same can be said of 


Hedges Handy Pins 


In selling Hedges Handy 


Hedgesqueness of design ; 
titty: 5 Pins, you offer your patrons 





and quality have shown new 


possibilities in what has al- 
ways been considered an 
article made stale through 


its very popularity. 


A. J. 


Makers of 14 Kt. Jewelry 


7\ 


1+ 


Specialists in Mourning Jewelry K 


en 


something sure to be popu- 
lar, but in a treatment that 
makes it uncommon and 
therefore all the more ap- 
preciated. A selection pack- 
age proves it. 


Hedges & Co. 


12 to 16 John Street 
New York 
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~ HENRY FREUND & BRO. 














EK extend to all jewelers 





attending the Convention 
(also to their families) a cordial 


invitation to visit us at our 







new office 


65 NASSAU STREET 


Entire Second Floor 


“SELLERS OF SELLERS” 


VACY -! 3 
4 its FOR OVER FIFTY YEARS 
Under the Trade Mark of ‘‘The Rose”’ 
Be sure and see our exhibit at booth No. 308 . 
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[ Exclusive ProouctTion 


STERUNG SILVER AND LEATHER Gooos. — 
~ PROVIDENCE —— NEW YORK dem, SAN: pe RAND 













S IN 14 KARAT GOLD, 
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VISIT NEWARK 





Riker Brothers 


Manufacturing Jewelers— 14 Karat Only 


42-4-6 Court Street MARK 


ce, 15 Maiden Lane 
Austin and Murray Streets 


Eastwood-Park Co. @: 
ilver Toiletware, woe and Mesh Bags [Po 
N. Y. Off 








Manufacturers of 


Office and Factory 
98-11 Franklin Street Opposite City Hall 


3] Shafer & Douglas, Ine. 
ings 


J.A.&S. W.Granbery 


rporation) 
The io 0 kt. line that sells 


Trade Mark Kinney, Orehard and Scott Streets 











Meyer & Gross 


Makers of High Grade 
Solid Gold Set Rings 
401-407 utbery Street 


M . é. 
Trade-Mark 





DIAMONDS RE?::3i: 
UMEQUALLED BRILLIANCY GUARANTEED 
L. M. Van Moppes Co. 

S71 Broad St., Wiss Bidg. Newark, N. J. 





James R. O’Donnell, 
Enameling on Jewelry, Watch Cases, Emblems, 
etc. Black and White a Specialty. 
350 athony Street 





Newark Finding Co. 


Manufacturers of 
SWIVELS AND SPRINC RINGS 
In Platinum, Gold and Gold Plate 
N.Y. Office, 7 1 Nassau St. Factory,Newark,N.J. 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
CW>10K 473-4765 Washington Street 





Taylor & Co., Inc. 


10-K. lIry—I ke and finish - 
atm or ~les 
47 Chestnut Street “"~ 





‘TRADE MARKS or THe JEWELRY 
AND KINDRED TRADES” 


Third Edition Just Published. Price, $6.06. 


The Jewelers’ Circular Pub. Co., 11 John St., N.Y. 





The Keller Jewelry Mig. Ce. 


Line that is 10-K 


New York Office: 64 7 ng Street 
Factory 25! N. J. R. R. Ave 


10 








Stumpf & Binder 


Manufacturers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum, 
Also in Gold Plated 


60-58 Columbia Street Newark, N. J. 





Barry & Company 


Well Made 10K. Jewelry 
Mart Our Trade Mark Your on a 


10 Austin Street 


Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 


Newark when you are in New 

York. Newark, besides being 
the metropolis of New Jersey, is 
one of the largest manufacturing 
cities in the world, especially noted 
for its manufacture of the finest 
specimens of jewelry art. 

Over eleven million dollars is 
invested in the manufacture of 
jewelry in Newark. Nearly 150 
factories, employing about 5,000 
expert workmen, are daily produc- 
ing the 


Finest 14 and 10 K. 
Gold Jewelry, 


Finest Platinum Jewelry, 
Finest Diamond Jewelry 


and the 


Finest Silver Novelties 
and Silverware 


A cordial invitation is extended 
to the jewelers attending the con- 
vention of the A.N.R.J.A. to be 
held in the Grand Central Palace, 
New York, during the week of 
August 23, to visit Newark and 
inspect the lines shown there. 


f WILL PAY YOU TO VISIT 





20 Minutes from Broadway 


Link & Angell, inc. 


K.. Jewelry 
71 Austin Street 


THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
630 Mulberry Street 








Garland, Fisher Company 


10-K. Mesh Bags and Genera Lime 
GF N. Y. Office, 9 Maiden Lane 
" 530 Mulberry Street 





Emil Abig 
Specialty 10 and 14-K. Bracelets and La Vallieres 
60 Columbie Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Haisey Street 





J.D. Daizell & Co. 


up Manufacturers of Fine 14-K. Jewelry 
23 Marshall Street 





10K 


L. Fritzsche & Co. 
Fine Gold Jewelry 
American Peace Emblems 


480 Washington Street 





PLATINUM 
Settings in Platinum and Geld 


Baker & Co., Inc. 
N. Y. Office, 30 Church St. 408 N.J.R.R. Ave, 





Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orchard Streets 





La Seola, Fried & Ce., Ino. 
(Geld and Silversmiths) 
Specialists in Eye Giass Cases, Purses, Vanities 


and Card Cases. 
@7 Chestnut Street Taio tat 





Henry Ziruth 


Unbreakable Chains—High Grade | 0 and 
14-K. Gold aud Platinum Chains 


30 Court Street 














Strauss & Strauss 
Advanced Styles 
Gold Set and "a Rings 
“Rings that sell themselves.” 
9 Clinton Street 








The Ledos M'f’g Co. 


Manufacturers of 
Watch Case Materialse—Jewelers Findings 
No. 34 Peari St. Newark, N. J. 
1882 1918 
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REG. IN U. S. PAT. OFF. 


LONDON 
Kimberley House 
15-17 Holborn Viaduct 





POWERS & MAYER, Inc., AT- 


TRIBUTE THE GREAT INTEREST SHOWN 
BY MANY JEWELERS, TO THEIR RE- 
MARKABLE STRIDES IN LOW COST OF 
PRODUCTION DURING THE PAST YEAR. 
THEIR COMING THIRTEENTH ANNUAL 
EXHIBITION WILL BE HELD SIMULTA- 
NEOUSLY WITH THE NATIONAL RETAIL 
JEWELERS’ ASSOCIATION CONVENTION, 
FROM AUGUST 23RD TO THE 28TH INCLU- 
SIVE, AT THEIR OFFICES, NOS. 8, 10, 12 
AND 14 WEST 38TH STREET, AND WILL 
BE THE EPOCH MAKING EXHIBITION 
OF THEIR CAREER. WITHOUT ANY 
HESITATION IT CAN BE STATED THAT 
THE IMMENSITY OF THIS DISPLAY, IN 
QUANTITY, QUALITY, STYLE, FINISH 
AND PRICES, WILL BE THE MOST IM- 
PORTANT DISPLAY EVER EXHIBITED 
BY ANY MANUFACTURERS OR IMPORT- 
ERS IN THE WORLD. 





WE EXTEND TO ALL VISITING JEWEL- 
ERS A CORDIAL INVITATION TO VIEW 
THIS WONDERFUL COLLECTION OF 
DIAMOND JEWELRY. 


‘Our Sphinx Cabinet will be shown 
at the Grand Central Palace” 


PARIS AMSTERDAM 
51 Rue de Chateaudun Sarphati Straat 32 


CABLE ADDRESS: “ON TOP,’ LONDON 
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Jeweled Bags Lorgnette Chains 
Mesh Bags Card Cases 
Purses Bracelets 
Vanity Cases Cigarette Cases 
Chatelaines Lorgnettes 
Cigarette Holders Eye Glasses 
Coin Purses Novelties 


New and Beautiful Designs, at Popular Prices, Executed by Our Well- 
known Complement of Skilled Artisans, Every Piece Bespeaking 
That Deft Touch in Workmanship That Has Always Characterized 
the ‘‘Cottle’’ Line, Are Ready for Your Inspection and Approval. 


S. COTTLE COMPANY 


Makers of Jewelry for Half a Century 


Platinum — 14 Karat Gold — Sterling Silver 


31 EAST 17th STREET NEW YORK CITY 
PARIS: 28 Rue D’Hauteville CHICAGO: H.M TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bldg. 


The Chinese Oracle _ 


SAYS : ee aaa i 
Terre 
——--- ~— —— fer. FF FF 
TPerrrr 
MASS BBS 8 














sj 


| “‘You need a needle to draw a thread”’ 





Old Chinese Proverb 
WE SAY : 

Your customer needs a good thimble to push d 
the needle through the cloth before she can draw fe 
the thread. a 

Our thimbles, although not as old as the 
proverb, have been favorably before the trade for 83 years. 

The quality is always good, the designs always up-to-date. 
Send for illustrated price list 


KETCHAM & Mc DOUGALL ae he 
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Infringement @& 
Warning 7“ 


DUE NOTICE is hereby given that 

I am the sole owner of U. 8S. Pateu! 

No, 1,117,083 on cigar cutters aod 

cigar cutter combinations, Alse U. 

S. Patent No. 1,111,743 covering 

Pocket Koife Retaining Clipe for 

gold, gold filled and sterling silve: 

to a skeleton knife. By means o' 

this clip the shells or sides can be 

attached to any knife without the use of solder or 

rivets. I am advised by counsel that certain cigar 

cutters and knife clips which are ee Bo infringe 

one or more of my patents, and DUE NOTICE is here- 

by given that suit for infringement has already been 

brought In one instance and other suits will follow, 
if necessary, to protect my rights, The trade in general are warned not to piece conn 
orders with any agent or agents of either European or American firms for — 
of this construction. I intend to stand on my legal rights and prosecute all dealers of 
firms handling any of these infringing devices. 


SAUL GRABOFF MORRIS M. BRENNER 
Manufacturing Jeweler Sole Selling Agent 
71 Nassau Street Mfr. of Gold Novelties 
New York 71 Nassau Street, New York 
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STANDARD LINES 
14-K JEWELRY 





Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes Safety Pins 
Sleeve Buttons rave, RR sas Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 








Waldemars ave 2B MARK Sautoirs 
Lorgnette Chains Neck Chains 
Key Chains Outing Chains 





Lapel Chains Fob Guards 
“R.S.”’ CIGAR CUTTERS | 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE: Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 


























OSMERS, DOUGHERTY COMPANY, "ii" 
aes a NIST TOT MA ee ceca SFE 
PEARL 


Ropes 
Brooches 
Pendants 
Necklaces 
Collars 
Earrings 
Bayaderes 
Sautoirs 


|“cr all Kinds Exeouted 291-293 SEVENTH AVENUE, NEW YORK SEND FOR OUR 


by Skilled Workmen Between 26th and 27th Streets Phone 913 Madison CIRCULAR 
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GOODS WELL SHOWN 
ARE EASILY SOLD 








This Beautiful Plate Glass Show 

Case 105, FREE, with orders 

for HOLDEDGE KNIVES. The 
blades are MADE IN U. S. A. 
and are full polished. 


We use Wardlow Bros. 


SHEFFIELD STEEL 





The shells are 
guaranteed twenty 
year '/io 1OK 
gold filled. 





Plain and Fancy Pat- 
terns at same price. 
Try a case. 


100@—12 Reman 
1001—12 English 
1002—12 Faney 


1063 — 
6 Roman, 6 English 

: 3 >» A 14— 
One-Fiftth be - ef § Roman, 6 Fancy 


: A 1005— 
Actual its 6 English, 6 Fancy 


7 = — A 1006 
Size eo 3 Rom., 3 Eng., 
6 Fancy 


Made by SCHLESS, BROD & CO. 
ASK YOUR JOBBER Makers of Gold Jewelry, Newark, N. J. 
NEW YORK OFFICE: 65 NASSAU ST. 

















Work Baskets 


We make a large variety 
Send for Illustrated List 


, Always 
Established Z, Incorporated 
1850 ' 1904 


C. F. Rumpp & Sons 


Sees = ppereceeeers ve Fine Leather Goods 
Sy RITE Ss: sty f Philadelphia 
: we eeeées pinched» hon I I~ 
New York Salesroom: 683 and 685 Broadway 
703. SATIN LINED. 











for Graduation, Confir- 

> AN S mation and Wedding 

: and Bridesmaids Gifts 
at prices to sult every puree. 


Also the best values in the country in 
Pearl, Amber and Italian Jet Necklaces 


Send for selection LEW Y & COHEN, 321 Fifth Ave., New York 


mentioning price 

















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pina 
for all sizes of scarf. exc 
pin wire. Guaranteed 


EAR WIRES 


for unpierced ears 


SAFETY CATCH 
For Brooches, etc 
| Can be applied to any 
work where pin tongues 
ae used. 


Open. Closed. ~_= Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


C. IRVING WASHBURN, 108 Fulton Street, N. ¥. 





l AST WORD iv BRACELET WATCHES 

°—> SEVEN JEWEL M 
FANCY ORCOLD DIAL 20 YEAR GOLD FILLED CASE. 
© CONVERTIBLE EXTENSION BRACELET — 
WATEN ALONE CAN BE WORN AS A CHATELAINE 
OR ON A SAUTOIR NECK CHAIN. 


CAN BE RETAILED at $8 5070 $]7}50 coex fO8 teem 
IF THROUGH FAULTY MATERIAL THE 


WATCH GETS OUT OF ORDER IN LESS THAN 
ONE YEAR WE WILL REPAIR IT FREE OF Wy 


M:] AVERRETK "1 pow 1? ——i 
IMPORTER Lane N 

















Phone Gramercy 5265 Established 1879 


Samuel Brand & Sons 


INCORPORATED 


MANUFACTURERS OF 


Diamond Mountings 


18 East 23rd Street New York City 




















WHEEL and PINION 
CUTTING 


MODEL-MAKING 


ESTABLISHED 1869 


SIROIS & OLIVER, | Maiden Lane, NW. Y. City 





MUSIC BOXES REPAIRED 


Also Talki Machines. Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for 


L. G. JACCARD 


26 years with Jacot Music Box C 
310 WEST 3%h STREET - NEW YOR} 
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THIMBLES * cases” 











Simons Bros. Company 


PHILADELPHIA 








J. eRe eRaaeeuaaasecaswessene 
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If It s a Ring We Can Make It— 


This is the actual size of a ring 
made on special order— 


“Rings on Special Order a 
Specialty.” 


Rings that challenge criticism and 
command admiration 


Albert M. Mix & Co. 


Manufacturers — a of Jewelry 


mat OC NEW YORK 
ak. 








106-108 FULTON ST. 























, 


Estate A OO. BAUMANN 


Manufacturers of 


GENUINE IVORY GOODS 








“THE FISHER LINE” 








Friend Links 

~ / . . 
The only Friend kr Links on which 
a patent has been | yg allowed. It is 
needless to state ~ that we will 


continue to make and sell, our links. 


Our trade-mark is stamped 


( 


on the back of every one of “‘The Fisher 
Line’ Friend #4 Links. None genuine 


without it. 


J. M. FISHER COMPANY 
Manufacturing Jewelers 
ATTLEBORO, MASSACHUSETTS, U.S. A. 


NEW YORK OFFICE: Jewelers Building, New York City, N. Y. 
Established 1879 











OT 








Repairing in all its branches. 


54 West 37th Street NEW YORK 


presage one 


| 
| 
| 
Also Tortoise Shell. Silversmiths’ Supplies. | 
aiiinoatial 
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Just Out— New Edition 


Trade-Marks of the Jewelry 
and Kindred Trades 








The Jewelers’ Circular Publishing Co., 11 John Street, New York. 








Manipulation 
of Steel in 


Watch Work 


By John J]. Bowman 


The Jewelers’ Circular Publishing Co 
11 John Street, New York 











Reduced Price, 50 Cents, Postpaid 
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INSIST ON GETTING 
the 


OF Mam Otani 


D. N. 
ANTI TARNISH FLANNEL 


| 
For Your Rolls and Bags 


Used by all Silversmiths and is the only acknowledged 
fabric giving perfect satisfaction 


DENZER & NATHAN 


Trade- Mark Registered See that Each liece 
Patent Office SOLE MANUFACTURERS 


bears our Ant) 
No. 85563 611-621 Broadway, New York Tarnish [abel 


asa 
eS 















BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings 
Mounted Jewelry 
Importers of Diamonds 
87 MAIDEN LANE, NEW YORK 


Order Work a Specialty Chicago Office, Heyworth Building 



















You wouldn't go fishing OUR NEVER-ENDING Won't cost a cent to look 


| ‘ 
with old bait—then WH) —Profits to you if you buy. 
YY? "7 « 7 noth 7p) ~/ 4 Jin >? 
c .i/e i Jute i4 ‘ i dari UI ic. 


WILL agian DALES 
Something New all the Time 
Flanagan-Keil-Schlosstein, Inc. 


18-20 Columbia St., Newark, N. J. Chicago Office: Room 507, Mallers Building 


















































August 4, 1910. THE JEWELERS’ CIRCULAR-WEEKLY 433 


Th N F d rT Ort ATV ON [illustration Slightly Reduced 
e New Fa ARATION Ss 


MILITARY BRACELET = 


















. appeal and r | 
rhe metal 1> sterling silve} Ol double plate; stra] s are 9 9 1d 
leather in assorted colors, finished with attractive buckles 
acl Bracelet Sup] lied 1m) individ ial gift case 1 complete. beaut % ED AO OE os a, 
1] prece yf jewelry, ready, to display and sell] s worn Ike a watcl si ae wet a 
; | MILITARY <s@eet>—- BRACELET 


racelet. Space tor monogram or name on each bracelet. 

Show these Marathon MILITARY BRACELETS now while they 
are new, and keep up your reputation for live, up-to-the-minute met 
chandising. 








the Military Bracelet is in line with the latest trend of fashion. 
It is timely. It is appealing. It is smart. 


ee ee 


Price 94." per doz., Double Plate | ESAT ODT TI 


For Quick Delivery, Order Direct, Giving Your Jobber's Name 


Gada link One Dozen Links F REE 
ipreppie o With Every Gross ot Ad-a-links 














lhe 12 tree links are mounte 1 lividual explanatory egitt irdas, Ut neg 
customers how to start the .Ad-a-link Bracelet. You ive then iway, Olle 
customer to start sales kvery womat who gets a tre \e nk begins t 
} : : 1 1 : "3 ae : +7 hy 1 erry 
collect more .\d-a-links from friends: thus the merry sales e 


Original Ad-a-links, manufactured by the Marathon Co., are exquisite! 
tiful in design and tinish. made both in Sterling Silver and Marathon quality 
gold-filled. 





-. ; r \ Ff i 
j ( A t/ . 
Se eee — - } ] | | > 


ISpl l-a link onstantly lie rrvest sel! 
: A . : : : : 
mm ADA ee season 1S rigiit anead ‘ prepared V ‘7 can { get Lc " ' < p1 fits 111 ess \ 
VATHOAN SS - : , , p , 1} ae Gi 
snow the origina A l-a-iINkK, THE DIRMestT Seciiinkz ITlK ica \ 


$18." per Gross 


Sold to Retail Jewelers Only and Only Thru the Jobbers 








Free Selling Helps With Every Order 


% 

¥ 

< 

ie You add a link of memor jose | : 

¥ ¥ 4 Ad-a-link circulars. Ad-a-link window and counter cards, Ad-a-lit 
+4 Tal Friendships Bracelet is complete a ! 











electros for your newspaper advertising free with your order. 


. Prive cach Link including engtaving of Initials 25 Cents | 


Pa adr keson ee ; ae 














And Now We Introduce Ge4né Junior! 


FOR FRIENDSHIPS SAKE 

















A Dainty, Petite Size of Ad-a-link, Sr. 
—the Newest Member of the 
Ad-a-link Family 


ideal for misses and for all who prefer a link slightly smaller 





than the regular Ad-a-link. Supplied either in Sterling Silver Ad-a-link 

or Marathon quality gold filled. Retails for 25¢. a link, 
Costs vou the same as Ad-a-link, Sr., with all the FREE sell- 
ing helps mentioned above. There's a real demand for this 


\d-a-link, Jumior—that’s why we make it—that’s whv you 





should show it. : 
Ad-a-link, Junior 


Illustrations show the relative sizes of 
AD-A-LINK and AD-A-LINK, JUNIOR 


Manufacturers of the <i 
, Sales Offices: 
PA RAT YON NEW YORK - - 9 Maiden Lane 
CHICAGO - - Heyworth Bldg. 


Line of Fine Jewelry ATTLEBORO, MASS., U.S.A. SAN FRANCISCO, 717 Market St. 





a . 


FORMERLY ATTLEBORO CHAIN CO. 
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6197. Copyright, 1912, by Geo. P. Hall & Son, New York. 


ABEL BROS. & CO. 


lnamond Jewelry—Mountings 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds 14 Church St. 
ANSONIA CLOCK CO. 99 John St. 
( i 


cks 


M. J. AVERBECK 


lewelry and Novelties 


29 Maiden Lane 
Diamonds 


10-12 Maiden Lane 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 
BENEDICT & WARNER 
Precious Stones 
BIGALKE & ECKERT CO. 

Fine Imported Watches 527 Fifth Ave. 
S. BORGZINNER Co. 
Jewelry Cases, Trays, etc. 
J.B. BOWDEN & CO. 


King Makers 


HANS BRASSLER 
Mant 


nulacturing Jeweler 


15 Maiden Lane 


82 Nassau St. 


15 Maiden Lane 


R. A. BREIDENBACK 51-53 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


Imp. and Cutters of Diamonds. 15 Maiden La 
M. B. BRYANT & CO. 
Ring Makers 
CARTER, GOUGH & CO. 


Manufacturing Jewelers 9-18 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COMRIE & BROKAW 14 Maiden Lane 


Auctioneers to the exclusive trade. 


COOPER & FORMAN 3 Maiden Lane 


Mirs. of Diamond Jewelry and Mountings 


7 Maiden Lane 






































— 


wade. good se 


Se a ee ee 
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Adaptation 


“What on earth do you find to do in this god forsaken 
place?’ asked the Traveler of the Labrador Fisherman. 


“Waal,” replied the Native, “in summer we fish and 


flirt with the girls, but in winter there ain’t no fishin’.”’ 


You see, the Genial Natives adapted themselves to 


circumstances and managed to get along even under unfa- 


vorable conditions. 


A little application of the same philosophy never yet 


hurt the jeweler. 


There is always business of some kind going 


on, and if the orders are not piling in fast enough to suit you, 








S. COTTLE CO. 31 E. 17th St. 


Mirs. of Diamond Jewelry and Mountings 


DATTELBAUM & FRIEDMAN 


Ring Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 


Plat... Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


W orld renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 


Mfrs. & Importers of Watches 54 Maiden La. 


DIEGES & CLUST 20 John St. 


Medals, Badges, Class Pins and Rings 


C. DORFLINGER & SONS 


Fine Cut Glass 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 
FARRINGTON CASE CO, 46 Maiden La. 
lewelry Boxes and kve Glass Cases 
N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tls. & Twls’ Findgs, Case Reprg. 


FREUDENHEIM BROS, & LEVY 


Inamonds , 2 Maiden Lane 


86 Murray St. 





THE GINNEL MFG. CO. 15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St 


Gold, Silver and Platinum Bought and Solid 


THE GORHAM CoO. 


Fifth Ave. and 36th St., and 15 Maiden Lane 


HARRIS & HARRINGTON 


Clock Importers 12 W. 45ths 


HER?PERS BROS. 


Settings 


J. L. HERZOG & CO.15 Rose St., cr. Duane 
Makers LK Rings and EL-KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 85 Maiden Lane 


S. E. HOWARD'S SON & CO. 


Ebony Goods 15 W. 24th St 
LOUIS W. HRABA CO. 29 E. 19th = 


Artistic Leather Goods, Umbrellas, Canes, Cro] 


ROBT. H. INGERSOLL & BRO. 


Watches 315 Fourth Av 
INTERNATIONAL GEM CO., Inc. 
apidaries and Prec. Stones 315 Fifth Av 


INTERNATIONAL SILVER CO. 


9-15 Maiden Lar¢ 


85 Maiden Lane 


Silversmiths 


A 
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NEW YORK 








get the particular thing the market demands and adapt your- 


self to the facts as they are. 


Because of its breadth and 


extent, the New York market always has precisely the goods 


to meet every situation. 


Odd and unusual things are always 


to be found as well as staples, therefore to adapt yourself 


perfectly to changing conditions, always 


BUY IN NEW YORK 








MAKE YOUR PLANS NOW 


to come to the National Retail Jewelers’ Convention 


in New York, August 23 to 28. 














87 Nassau St. 


A. R. KATZ CO. 


Importers of Diamonds 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 
KENT & WOODLAND 
Bracelets 
WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 


Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 


Studs. Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 
MANASSEH LEVY & CO. 


Importers of Watches. 2 John St., cor B’way 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Bags, Vanities in Gold, Plat. and Silver 


J. MEHRLUST 12-16 John St. 


Diamond Jewelry of the Highest Class. 


12 John St. 


15 Maiden Lane 


87-839 Maiden Lane 





JOS. H. MEYER BROS. 59 Nassau St. 


Kichelieu Pearls (Insoluble), Diamond Clasps 


MOSKOWITZ BROS. 


Diamonds and Diamond Jewelry 


NASSAU CLUTCH CO. 90 Nassau St. 


Mirs. Scarf Pin Clutches and Novelties 


H. Z. & H. OPPENHEIMER 


iriamonds 1 Maiden Lane 


PAIRPOINT CORP’N 43-47 W. 28d St. 


Lu. Glass, Shefiieid Reproductions,Electroliers 
JOHN M. RICHARD 65 Nassau St. 

b.ack Opals, star Sapphires and Pearls 
ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmitits 15 Maiden Lane 


A. ROSEMAN 


Diamond Importer; 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


12-16 John St. 


__ 9 Maiden Lane 
Maker of Diamond Jewelry 


1 Maiden Lane 


65 Nassau St. 


arenes eee ily 








STAIGER & SONS 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 


Diamonds 15-17-19 Maiden Lane 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles. Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 
SETH THOMAS Clock Co. 15 Maid. La. 
(Cabinet and Office Clocks, Tower Clocks 


TOWLE MFG. CO. 
Silversmiths 

U.S. AGENCY OMEGA WATCH Co. 

Specialty Imp’t Bracelet Watches 21 Maiden La. 

WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 

R. WALLACE & SONS MFG. CO. 
Silversmiths ll W. 32d St. 

WARWICK STERLING CO. 

Sterling and Leather Novelties 15 Maiden La. 

HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 

N. H. WHITE & CO. 
Diamonds—Watches—Jewelry 

FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 

WHITING MFG. CO. 
Silversmiths 

A. WITTNAUER CO. 
Importers of Watches 

JULIUS WODISKA 
Diamond Mountings 

WOLFSHEIM & SACHS 
Boxes, Trays, etc, 

J.R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail Order Silversmiths to Jewelry Trade 


17 Maiden Lane 


21 Maiden Lane 


15 Maiden Lane 
30 W. 36th St. 


182 Broadway 


35 Maiden Lane 





2 Maiden Lane 


c TO. 
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I847 ROGERS BROS. 
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“CROMWELL” 
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lHustrations Actual Size 





TESTED BY TIME 
UR unqualitied guarantee is backed by the 


actual test of over sixty-five years. 
wnspcople know the ware. 


Write for circular 1245-4 which tells how 
you can let them know you handle it. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 
NEW YORK CHICAGO. SAN FRANCISCO 


7 
tour 
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Interesting and Historical Facts Regarding Earrings. 














ARRINGS belong to <he most ancient 
articles of adornment of the human 
race. Even the discoveries in the sepul- 
chres of the Old World prove their general 
dissemination, according to an article by 
George Hoerner. Indians, Medes, Persians, 
Egyptians, Arabians and Hebrews wore the 
earring in the same manzer as the nations 
f classical antiquity, the highly civilized 
Greeks and Romans. Even the old Gauls 
and Teutons adorned themselves with ear- 
rings. Comparative ethnography has taught 
us that even among races that came less in 
contact with the culture sphere of the na- 
tions just mentioned earrings were worn, 
although in primitive form. In the place of 
a ring of precious metal they used a disc 
of horn or wood or a peg stuck right 
through the ear lobe. The fact that the 
custom is so universal suggests to us the 
assumption of a common basic idea. 

We hear from different sagas, says the 
Internationale Uhrmacher Zeitung, that ear- 
rings prevented evil magic sounds and ma- 
licious suggestions from penetrating the 
ear, where they might be able to injure 
the soul of man. Hence, influenced by su- 
perstition, they provided the earrings with 
strange decorations, placed figurative forms 
on them, shaped them like animals’ heads 
or animals’ forms, gave them human faces 
and engraved on them mysterious signs, 
which were supposed to ward off magic. 
Even the present-day German popular be- 
lief has preserved a last remnant of super- 
stitious ideas. The wearing of earrings, 
the putting on of which required that the 
ear lobes be pierced, was regarded from 
the ancient point of view as a cure for eye 
diseases. 

The Greeks and the attached 
special value to beautiful earrings, any way 
Homer these 


Romans 


back in the time of were 
prized as the adornment of a_ beautiful 
woman. They were so commonly worn 
that even Statuary of stone, wood or pre- 


cious metal was decorated with golden ear- 
rings The best-known example of this 
kind is the Athena of Phidias, a goddess 
who was by no means especially associated 
love and adornment. Thus we have 
so much the greater reason for supposing 
that Aphrodite and Hera wore earrings. 
We have two kinds of ear jewels to dis- 
tinguish from each other in this period. 
The real earring, consisted of a 
gold wire bent together in a circular form 
and decorated more or less artistically with 
ornaments. The other kind, evolved from 
the first, was the so-called ear pendants, 
which consisted of several parts. Older 
pieces of this sort, found mostly in southern 


with 


first. the 


Russia, show the figures of a deity on a 
gold disc, and below «his twisted cords of 
gold w:re, as appendages, terminate in tas- 
sels. Quite often there hangs on the disc 
a small god of love (Eros) or a Diana 
mounted on a horse. Even pearls appear 
to have been used in those times, at least 
in the significance of the amulet‘. 

In Rome the custom of wearing earrings 
was certainly known and even far spread, 
but still it was for a long time not so com- 
mon as in Byzantium, which was strongly 
influenced by Asia. The earliest forms of 
-arrings among the Gauls and the neigh- 
boring Germans consisted of bronze or 
rings of bronze wire, and were influenced 
by East Roman prototypes. At the time of 
the migration of the na‘ions the custom 
of wearing earrings had become universal. 

One of the oldest examples we know 
abou: was the earring found together with 
the primer of Athanaric, wrought of gold, 
pierced in the form of filigree work (the 
original is in the Germanic Museum at 
Nuremberg). East Go'hic earrings (like- 
wise in the German Museum) show the 
main features of the present-day pendants. 
To a thin wire hoop that is thrust throug) 
the ear lobe is attached a richly ornamented 
part from the center of which depends a 
precious stone or a pearl as a termination. 
In the later Middle Ages the custom of 
wearing earrings very nearly Jied out. 
Since the coiffure required that the hair 
be worn over the ears, here was no longer 
any room for these attractive devices. [1- 
nally, in the 15th and 16th centuries, ear- 
rings came again into vogue and soon were 
considered as ornaments for beautiful 
women. Prominent artists furnished de- 
signs for ear pendants, whitch soon came 
into very great popularity. The time of 
this greatest popularity was during the 
reigns of Louis XIV., Louis XV. and Louw: 
XVI. 

In Germany, according to the “Frauen- 
zimmer-Lexikon,” by Aramanthes, Leipsic, 
1715, earrings were popular adorned with 
diamonds, pearls, corals and pastes. 

To the jewelry of our great grandmoth- 
ers belonged the quai‘, tassel-like ear- 
rings having an extremely long form, which 


were often set with back stoves cr avi 
ically engraved. In recent times the use 
of earrings has been revived. Materials 


for their manufacture are now nearly re- 
stricted *o diamonds or single jewels or 
corals, w'lich are screwed firmly to the ear 
with a small plate, for many ear doctors 
hold the belief that piercing the ear lobe 
may produce severe sicknesses. 

Farrings for men, which even in remote 


ages were not very popular and only tem- 
porarily obtaiied any greater impor‘ance at 
the court of Henry III. of France, have 
been almost completely relegated to the 
peasantry. The European provincial, ridi- 
culed in comic publications, wears a simple 
thin gold ring whenever he clings to the 
customs of his forefathers. 








William Bardel, American Consul at Rheims, 
France, Is Now Located at Epernay. 





HE illustration herewi‘h is from a snap- 
shot recently taken of William Bardel, 
United States Consul at Rheims, France, 
who, since the bombardments of that city, 
has been located at Epernay. 
Mr. Bardel, who for years was widely 
known in the jewelry trade as a manufac- 
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CONSUL BARDEL READING THE JEWELERS’ CIR- 
CULAR. 

turer before entering the service of the 

United States, is still in close touch with 

his friends in the jewelry trade, and a con- 

tinuous reader of | HE JEWELERS’ CIRCULAR 


The snapshot caught him reading the latest 
copy of the journal he had received. The 
experiences of the jeweler-consul during 
the bombardment at Rheims some time ago 
were published in a former issue. 








The United Jewelry & Nove:ty Co., 
Birmingham, Ala. recently burned 
out. 


Was 
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it’s a Larter characteristic to carry a worthy under- 
taking to its logical conclusion, and in the pattern of ring 
illustrated the efforts expended are fully justified by the 
results accomplished. 


in the samples of this ring, the touch of the master- 
designer was apparent in every conception and we felt that 
it would be a mistake to limit its possibilities, so we gave it 
a through-ticket. 


It is made in four finishes: Plain, Engraved, “nglish 
and Rose; in jive sizes, with six different tables: Signet, 
Amethyst, Garnet, Topaz, Sard and Bloodstone, suitable for 
boy or man, girl or woman, at prices from ‘(wo Dollars 
upward. 


We do not expect you to carry a full sample line, but 
a few of these rings will add greatly to the attractiveness 
of your stock. 


LARTER & SONS 


23 MAIDEN LANE NEw YORK 
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Color and Its Effect on the Value of Diamonds. 


Written expressly for The Jewelers’ Circular by Prof. Frank B. Wade. 

















mM?! transparent minerals have, when 
pure, no color at all, and diamonds 
are no exception to this rule. 

The cause of color in transparent min- 
erals is not thoroughly understood. Color 
is, however, believed to be due to the pres- 
ence in the mineral of relatively small 
amounts of foreign substances, usually me- 
tallic oxides. lron oxide is one of the com- 
monest of these and especially is this true 
of diamonds. Sir William Crookes, the 
noted scientist, tells us that the ash left 
when a diamond is burned in oxygen is 
largely iron oxide. The oxides that cause 
color in precious stones are thought to exist 
in very minute particles, suspended, as it 
were, in the crystailine material (in colloid 
solution, a chemist would say). So small 
are the particles that they are invisible un- 
der the microscope, but they cause a selec- 
tive action upon white light that attempts 
to pass through the material, so that it 
comes out more or less colored; that is 
light of certain colors is held up or ab- 
sorbed, more than light of other colors 
with the result that the light which emerges 
from the material is no longer white, as 
when it entered. 

[Iron as a colorant commonly produces 
yellow or brown in minerals (sometimes 
red), and diamonds especially run to yel- 
low and brown tints—a truly white dia- 
mond being very rare. Diamonds of a very 
light blue tint (probably caused by the 
presence of traces of some other metallic 
oxide), while scarce, are perhaps more 
abundant than really snow white stones. 

Now the presence or absence of color 
in diamonds exerts a very great effect upon 
their commercial value, and the merchant 
who deals in diamonds cannot be too well 
informed or too well trained in the matter. 
While it 1s true that parcels of stones from 
reliable importers or cutters are usually 
very finely graded, yet that merchant who 
is best trained in detecting faint differences 
in color, and who insists on buying only 
the better grades, will, in the long run, be 
shown only the best goods, and will gain 
a reputation in his community for carrying 
only fine goods that will be of value to 
him. Again, when goods are purchased in 
small or irregular lots that are less care- 
fully graded, or when stones are taken in 
trade, the merchant has need for trained 
discrimination in the matter of color. 

Aside from those diamonds which have a 
pronounced and beautiful color (so-called 
fancy stones). the tints of color in dia- 
monds are pale and pass by almost insen- 
sible graduations from a yellow or brown 
that is obvious, but not deep enough to be 
pretty to such faint shades that the pres- 
ence of color would not be detected at all 
by the average person, and perhaps not 
even by one trained to observe color in dia- 
monds unless by direct comparison with 
stones known to be perfectly white. 

It is in the ability to detect these faint 
differences and to correctly determine just 





how much of color a stone (or parcel of 
stones )carries, that success in judging stones 

as to color—lies. The commercial value 
that attaches to each of the numerous grades 
may be readily learned in the trade and the 
names that are applied, while not always 
used in exactly the same way by different 
dealers, may speedily be learned, but the 
chiet difficulty 1s to always be able to say 
definitely in just which class a_ certain 
stone or parcel belongs. 

A few words indicating some artificial 
helps in grading may not be out of place. 

One must, in the first place, be free from 
color blindness and also from the common 
fault of lack of vivid perception. For certain 
colors much practise and training will also 
be necessary betore great skill can be ac- 
quired. Taking for granted these necessary 
prerequisites, how should one proceed to 
get the best results in grading? 

In the first place see that you have a good 
north light, unobstructed by buildings or 
other objects. There must not be any col- 
ored surface near by to reflect tinted light, 
as a false estimate might easily result. 

In the second place, do not attempt to 
judge stones at all closely except in the 
middle of the day, say between 10 a. Mm. 
and 2 p. mM. Very erroneous results may 
easily be had by neglecting this precaution. 

Dark or dull days should be avoided also. 
One must have plenty of good neutral ligut 
to make fine comparisons. 

It is almost impossible to make fine dis- 
tinctions by artificial light. A stone that 
is positively yellow, even almost a fancy 
gem canary, in color, will appear almost as 
white as a good silver cape by some kinds 
of artificial light. If any decision must be 
made in the evening, by all means use a 
tungsten filament light, as that gives the 
nearest approach to daylight of any of the 
kinds of artificial lights for indoor use. 

Again, do not attempt to make decisions 
that count largely, in unfamiliar surround- 
ings. If possible, aiways use the same place 
for your study of color in stones. 

Another essential is to have by you for 
comparison stones whose color you are 
sure of. One cannot “carry color’ in 
one’s eye, although some people seem to 
think it possible. Rough distinctions may 
doubtless be made by those who are experi- 
enced, without the aid of a comparison, but 
when it comes to deciding between two very 
fine stones or lots of stones without seeing 
them side by side, it is almost impossible 
to do so. 

[In judging the color of diamonds it is 
necessary to obscure the prismatic play of 
colors in order that the true color of the 
material may be seen. This is best done 
by dimming them with a quick, light puff 
of the breath and then studving the color 
while dim. It must be remembered also 
that diamonds frequently have in them 
while rough faint differences of color, and 
that the cutter always tries to cut the stone 
so that it will “face up” to the best ad- 
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vantage. Consequently it is always neces- 
sary to view a stone on edge—in the paper, 
as well as face up—for frequently a stone 
will face up with a better color than it has 
when on edge. [hese differences make 
differences in values and one must be aware 
yf such differences in order to proft | 
them. 

Some stones have so marked a difference 
in color in different positions that they are 
styled “false color” stones. They may even 
be very blue as faced up, yet brownish or 
yellowish when seen at some other angle. 
Such stones are likely to command prices 
beyond their real worth unless the defect in 
color is detected, and dealers should be 
on their guard against them. Very few, 
even of the high-priced fancy blue gems, 
are really blue in body color. Most of them 
owe their blueness to a bluish fluorescence 
which becomes mote marked the stronger 
the light. In clear sunlight on a bright dry 
day or by the light of an arc light, they are 
very beautiful, yet, the body color being 
frequently slightly ‘off,’ some of these 
stones are inferior in beauty to pure white 
stones when viewed under a light which 
does not cause them to fluoresce. Here 
again caution should be exercised lest more 
be paid for a stone than all the circum- 
taken together—would warrant. 





stances 

Another point that deserves attention 1s 
that large masses of stones appear deeper 
in tint than smaller masses or single stones. 
As is sometimes said in the trade, “Large 
parcels ‘draw’ color.” This really means, of 
course, that white light that has had to 
pass through a number of stones, all of the 
same tint, has had more of the light that 
is unlike the stones absorbed than has the 
light that has passed through but a single 
stone. Hence the light that emerges and 
reaches the eye appears deeper in color. It 
is well to divide large lots into several 
smaller ones for study and comparison. 

A good lens is also an essential aid in 
studying the color of diamonds. By means 
of it one may still see clearly when the ob- 
ject is within an inch or less of the eye. 
Hence the true color of a diamond is more 
apparent when viewed under a lens, as the 
light from the stone is caught before it has 
had a chance to scatter widely. A lens of 
one inch focal distance is best for all-round 
werk. A higher power is neither necessary 
nor satisfactory, and a much lower one ts 
noc as efficient as the one-inch. 

While most diamond dealers use—as they 
did in the past—simple lenses, uncorrected 
for chromatic aberration or for spherical 
aberration, better results may be had from 
the newer triplets, which consist of three 
lenses, balsamed together as one, and hav- 
ing six polished curved surfaces so ar- 
ranged as to correct all color defects so 
that pure white light passes the lens un- 
tinted. They are also corrected for spher- 
ical aberration so that instead of being 
sharply defined only in the center the field 
of view is clear from edge to edge. These 
triplets, while costing a little more (about 
$4 list), are so much more satisfactory that 
no one who has used one would ever wish 
to depend on one of the old-style glasses. 
The new lenses are seldom sold mounted 
like a watchmaker’s glass, but they can be 
so mounted by anyone with a little in- 


THE JEWELERWN’ CIRCULAR-WEEKLY : August 4, 1916. 





QO. 


























ter 














i } 
/ 
/ 
| 
i 








|i 
| i 
| || 


| - a 1 
| 
| n ESTABLISHED 1868 | 


America’s Largest 
Diamond Cutting 
Establishment .’. .’. 
Attractive Values 
t Important Buyers 








| 
| | 





| i 




















Diamonds 


Interested members of the Trade are 
cordially invited to visit and inspect 
our complete and modern Cutting 
Works. Cards of admission may be 
obtained at our Nassau Street Office. 


Office, 68 Nassau Street; 
Cutting Works, 136-146 
West 52d Street, New York 
Chicago, 31 N. State Street 
Amsterdam, 10 Tulp St. 














August 4, 1915. 


if it is thought desirable. As 
pocket lenses they are unsurpassed. The 
optical houses usually call the type re- 
ferred to “‘aplanatic triplets.” 


genuity, 


Stones should be judged when unset, so 
far as is possible, and if the color of a 
set stone must be determined every caution 
should be observed that color which has 
been reflected from the mounting be not 
mistaken for the true color of the stone. 
Such an error might make the stone ap- 
pear either better or worse than itt really 
was, according to cicumstances. A detailed 
account of some of the effects of the 
mounting upon the color of the stone will 
be given in a later number. 


It will be noted that no attempt is to be 
made here to describe the color of “fancy” 
diamonds. ‘ihey are much less numerous 
than the so-called “white” diamonds, and 
their price is largely a matter of what can 
be had in the circumstances, as there is no 
such stable demand for them as for the 
white stones. The ‘fancies’ are really col- 
ored diamonds and include all the well 
marked colors of desirable shades, red and 
apple green, violet blue and rather pale 
sapphire blue, absinthe green and golden 
brown, orange and canary yellow are some 
of the colors in which diamonds are found. 


The vast majority of the diamonds that 
are fit for jewelry are, however, of the 
various tints, known as white with some 
adjective intended to describe the amount 
of departure from pure swan white. As 
was said above, very few diamonds are 
really white, most having more or less 
marked degrees of yellow or of brown tints 
to mar their color. If these tints are not 
too pronounced the diamonds having them 
are beautiful and valuable stones, and are 
surpassed only by the few stones of still 
greater whiteness, which command excep- 
tional values. It is in the close grading 
of the many tints as to quality and depth 
of color that one needs to make use of the 
helps just given above. 

Unfortunately there is no hard and fast 
standard of color to which one can refer 
doubtful cases. There is, however, a pret- 
ty generally accepted series of names of 
grades which are supposed to describe defi- 
nite degrees of color according to their 
value. These names are not always used 
by different dealers to describe the same 
grades of stones, and with the increasing 
prices of diamonds in the past 10 years or 
more there has been a well marked tend- 
ency to degrade the grading, that is, to sell 
stones by a name that would formerly have 
been applied only to a better grade of stone 
than that offered. 

This tendency to shift the ‘grading, 
coupled with the great difficulty of ade- 
quately describing in words just what depth 
of color is covered, by any particular name 
makes rather doubtful any attempt to give 
and define the system of names used in 
grading. 

However, that those new to this part of 
the business may have what help a de- 
scription may give, the following list of 
grades and description of each grade will 
be ventured. 


The list begins with the higher grades 
and proceeds through grades that are of 





less and less value, other things being 


equal: 

1. Rivers. 2. Jagers. 3. Blue Wessel- 
tons. 4. Wesseltons. 5. Top crystals. 6. 
Crystals. 7. Very light brown. 8. Top sil- 
ver capes. 9. Silver capes. 10. Capes. 11. 
Yellow. 12. Brown. 


Probably the finest white diamonds are 
those classed as “Rivers.” ‘These stones are 
either snowy white or bluish white in their 
body color as well as when faced up. [hey 
are exceedingly snappy and brilliant when 
well made. The finest of the old Indian 
and Brazilian diamonds when recut to 
proper proportions belong in this class- 
ification. A small percentage of the 
African stones—especially some of those 
from the “river” draggings—grade with 
these. To test the color of a stone in order 
to see if it is really in the “river” class, 
put it beside a cut piece of purest rock 
crystal. It should not suffer in the least 
by the comparison—whereas the best “crys- 
tals,” or even “Wesseltons,” will hardly 
stand the comparison. 

Next after the “rivers,” come, perhaps, 
the so-called “Jagers.” These, named 
after the Jagersfontein mine, which yielded 
some especially fine stones, are bluish white 
stones (even in their body color). They 
are, perhaps, a bit more steely and less 
snowy in the quality of their color (not in 
degree of color) than the Rivers, but there 
is really very little difference between some 
blue-white Rivers and some fine Jagers, and 
values are closely similar and very high for 
either class. Stones that have in them a 
faint tint of yellow are sometimes called 
Jagers, but the term should properly be re- 
served for stones*of pale steely blue body 
color, not deep enough to be classed as a 
“fancy blue.” 





After the Rivers and Jagers come the 
Blue Wesseltons and Wesseltons. These 
would not appear to have any yellow if by 
themselves, and they even appear bluish, 
beside the lower grades of diamonds, but 
comparison with a River stone may make 
them appear the least bit yellowish in body 
color as seen on edge in the paper. They 
are, however, exceedingly desirable stones 
and command very high prices. The public 
would call them the finest of blue white 
diamonds, and comparatively few are 
stocked, except by large dealers in large 
cities, as the values are so high. As the 
order of the grades suggests, the finest of 
the Wesseltons are called Blue Wesseltons. 
The name is taken from that of one of the 
South African mines which furnished some 
stones of this character, but stones from 
any other source, when of sufficiently good 
color, would be similarly named. 

After the Wesseltons come the two 
grades of crystals. These are the “fine 
white” or “blue white” stones of the re- 
tailer, although, here again, many dealers 
use these terms to describe stones less fine 
than standard crystals. The tint in crystals 
is yellow and it is sufficiently marked so 
that it can easily be noted by anyone with 
a good eye for color, when compared with 
rock crystal, or synthetic white sapphire, 
in the paper and dimmed. Faced up and 
undimmed, however, good crystals appear 
white and they are highly desirable stones. 
The prices they bring are now so high, 
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when perfect and well made, that they rep- 
resent about the best stones that the gen- 
eral public can aftord. 

After the two grades of crystals (the 
finest of the crystals being separated as 
“top” crystals) would probably come the 
very light brown stones. Brown 1s a color 
that is very undesirable if it is deep enough 
to be perceptible, as brown stones absorb 
so much light that they appear dark under 
artificial lighting. Hence stones with a per- 
ceptible amount of brown color are usually 
valued at a lower rate than any others. The 
very light brown stones which we have just 
listed as being next to crystals in desir- 
ability, have so slight a brown tint, how- 
ever, that they do not thus absorb light and 
they are very lively and pretty stones. 
Faced up they appear white; on edge, in the 
paper, when beside a fine Wesselton, it 
would be seen that the body color was 
slightly off and that it was off on the brown 
rather than on the yellow. As most peo- 
ple who are looking for color in diamonds 
are expecting to find yellow, the very light 
brown stone often passes for better than 
it is and such stones are thus sometimes 
more easily sold than those that are per- 
ceptibly tinted with yellow. 

After the very light brown stones in 
value come those called Silver Capes. 
These are divided into Top Silver Capes 
and Silver Capes. The amount of yellow 
in these stones is such that a well-trained 
eye will perceive it even when faced up and 
undimmed, yet the general public would 
regard them as nice white stones, and 
probably more stones of this grade than of 
any other are sold in this country. They 
are not too expensive for the public and 
they are not yellow enough for the color 
to be perceptible to the ordinary person un- 
less on close inspection or on comparison 
with the finer grades. 

After the Silver Capes comes the grade 
known as Capes. These are sometimes 
known to the public as “commercial white” 
stones. They are perceptibly off color to 
anyone who has an ordinarily good eye 
for color. By artificial light, however, they 
appear nearly as well as whiter stones, 
and as diamonds are worn more in the eve- 
ning than at other times, especially by 
women, many such stones are marketed. 
That is becoming increasingly the case as 
prices advance. As many kinds of artificial 
light are rich in yellow rays these yellowish 
stones are sometimes more brilliant under 
such conditions than fine blue stones. The 
latter do not find by such artificial light the 
kind of light which sets them off to the 
best advantage. 

Stones poorer in color than Capes do not 
find a ready sale in this country. The 
next grade would be called yellows, or by- 
waters, and. when it is thus admitted in the 
title that there is yellow in the stone one 
may expect to find considerable color in 
evidence. These yellow stones are yellow 
enough for the color to be markedly and un- 
desirably perceptible and yet not yellow 
enough to be pretty. Many of them have 
yellow of a muddy, murky tint, not of a 
clean, clear tint such as is seen in a fine 
canary. It may be said here that in the 


case of each of the grades above men- 


tioned one should be as careful to seek 
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a clean, clear quality of yellow as to ex- 
actly determine the quantity that is present. 
Avoid the muddy yellows. A _ stone of 
deeper tint, but of cleaner quality of color, 
would be more desirable. 

Last among thie ‘“white’stones, if white is 
still applicable, comes the browns. This 
grade usually is made to include stones of 
all degrees of brown except the very light 
browns mentioned already, and the deep, 
fancy browns, which are in a class apaft. 
Of course, values vary with the degree of 
brown, but in general brown stones are 
cheap and undesirable, because dark by 
artificial light and dirty looking by day- 
light. They would not be carried at all in 
a high-class stock and the American cus- 
tomer, who is the most critical of any na- 
tionality, will not buy them largely, even in 
these days ot high diamond prices. 

We have now completed the description 
of the principal grades of white diamonds. 
It may be added that great care should be 
used by the jeweler not to mix the various 
grades up in his stock or in the show win- 
dow, lest an observant customer be made 
dissatisfied with a stone that fits his purse 
in price, and with which he would be en- 
tirely content if he had not seen it beside 
something of a higher grade. Similarly in 
displaying stones try to find out about what 
the customer has in mind, and, if anything, 
hegin slightly below his price and work up 
in quality rather than the other way. 

In ail that has been said it has been as- 
sumed that perfection and make were equal 
in all cases. We will.next consider the ef- 
fect upon values of the presence of imper- 
fections and will attempt to describe the 
various kinds and degrees of imperfection. 
In a later part of the series “make” will be 
discussed. 


Large Diamonds from Brazil. 
preat 


MONG the 
A Brazil. the “Southern 


originally weighed 255 carats, 
quently belongs among the largest known 
diamonds, stands pre-eminent. Next to it 
comes the “Dresden” diamond, of 119 car- 
ats, likewise found in Brazil. At the same 
place, at which the “Southern Star” and the 
were discovered, another great 


diamonds found in 
Star.” which 
and conse- 


“Dresden” 
diamond was found a few years ago which 
was given, in honor of the place of its dis- 
covery, the name of “Estrella de Minas” 
(Star of Mines). All three diamonds are 
eliptical in form and have arched surfaces. 

Brazil, as may be stated, claims to have 
furnished one of the largest diamonds 
known to the world, estimated at 600 carats. 
This costly stone was, however, according 
to tradition, sacrificed to the ignorance of 
its owner, who laid the diamond on an 
anvil and struck it with a heavy hammer, 
believing that the genuine character of 
the stone would be proved beyond doubt, if 
it passed unscathed through this test. This 
proved disastrous to the stone, although 
fragments of about 100 carats were saved. 








R. L. Brough, who has operated a jewel- 
ry store and repair shop in the Battell 
block, Middlebury, Vt., has sold his busi- 
ness to G. W. and H. H. Stone, Vergen- 
nes, Vt. 
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Report of Consul Frazer, Bahia, Brazil, on the Market 
for Jewelry in That Country. 
’ 
REPORT has been submitted to the the small total of jewelry imported, how- 


Department of Commerce and Labor, 
Washington, D. C., by Consul Robert Fra- 
zer, Jr., Bahia, Brazil, on the market for 
jewelry, in which it is pointed out that 
Brazil prefers genuine to imitation jewelry. 
The report is as follows: 

“The Bahia market for jewelry and sil- 
verware is not an important one. The lat- 
est available statistics (for 1912) divide all 
jewelry imports for Brazil into the two 
classes—gold and silver jewelry, with or 
without precious stones. They apparently 
include plated-ware, etc. The imports, ac- 
cording to countries, are: 





Gold Jewelry.—From Germany, $136,008; France, 
$63,582; United States, $410; all other countries, 
$15,859; total, $215,859. Of these imports, jewelry 
to the value of $6,775 was imported at Bahia. 

Silver Jewelry.— From Germany, $105,600; 
France, $62,413; United States, $2,757; all other 
countries, $21,110; total, $191,880. Jewelry in this 
class to the value of $1,899 was imported at Bahia. 

DEMAND FOR GOLD PLATE AND SILVER. 

“There is little, if any, market for 10- 
karat solid gold jewelry here, as it is be- 
lieved to oxidize. The general public, there- 
fore, prefers to buy either 14 or 18 karat 
or plated ware. Scarcely any of it is seen 
on sale, and the leading local jeweler 
states that the demand for it is. so 
small that it would not pay him to import 
it. On the other hand, there is considerable 
demand for gold plate and silver. It is 
said with respect to the latter that a de- 
gree of fineness of .800, instead of sterling 
(.925), is sufficient to satisfy local re- 
quirements. 

“There is much more genuine jewelry 
and much less imitation or plated ware used 
here proportionately than in the United 
States. Even negroes, who constitute near- 
ly 90 per cent. of the population of the city 
of Bahia, use a great deal of .800 pure sil- 
ver and 14 karat gold, much of both of 
which is made in Brazil, and comparatively 
little plated and almost no purely imita- 
tion jewelry. There is, in fact, only one 
jeweler here who handles the latter on any 
scale, and he does not appear to be extend- 
ing his business in that line. 

“There are no local requirements what- 
ever as to stamping or trade-marks, and, 
as a matter of fact, articles are rarely 
stamped or marked. There seems to be 
practically no deception, however, as cus- 
tomers are at perfect liberty to test, and 
do very often test, articles by various meth- 
ods before accepting them. 

‘Much emphasis is laid by jewelers on 
the somewhat distinctive local styles and 
the importance of conforming to them. 
They say that styles in the south of Brazil 
follow those of Europe very closely, but 
that from Rio de Janeiro northward the 
popular taste is rather different and should 
he studied on the ground by foreign ex- 
porters or their representatives. Several 
noted the few traveling salesmen from the 
United States who make a personal investi- 
gation of local preferences in comparison 
with the number of Germans who formerly 
came here for that purpose. In view of 


ever, it seems rather a question whether 
the expense of sending special men would 
by justihed by the result, especially during 
the continuance of depressed financial con- 
ditions. In this line, too, perhaps more 
than in most others, goods may be brought 
to the attention of customers by means of 
illustrated catalogues. 

PEOPLE SPEND FREELY AFTER CROP EXPORTS. 

“There is no very marked. season for 
buying in Bahia as in the United. States, 
although the public spends somewhat more 
freely during the season immediately suc- 
ceeding the principal’ crop exports, say, 
from December to March, than at other 
times. 

‘Jewelry is relatively one of. the cheapest 
commodities in Bahia, where most imported 
goods cost two or more times what they 
do in the United States. An English em- 
ploye of a local manufacturing jeweler 
that most articles, except fine-cut. 
diamonds, cost little more on the average 
than they do in London. Jewelry is not 
made on a large scale here, and what gold 
is required is obtained by melting down 
English sovereigns, and pure silver. from 
Brazilian mines can be bought for approxi- 
mately 50 milreis per kilogram ($7.37 per 
pound avoirdupoits). 

“A fair amount of silver and silver-plated 
ware other than jewelry is used, and some 
white metal and German silver tableware 
is on sale. As in the case of jewelry, 
there are no legal requirements. 


States 


“Watch, neck and eyeglass chains, rings, 
collar and cuff buttons, cuff links, scarf 
and other pins, lockets, charms, etc., are im- 
ported here, and in normal times there is 
a fair market for all such goods, but trade 
has not been active for the past two years, 
owing to the general financial depression 
through which the country has been passing. 

TERMS AND SALES METHODS. 

“Imporied jewelry is bought either direct 
from the manufacturers or through export 
commission There are no large 
importing and distributing houses for that 
class of goods in this part of Brazil. Be- 
fore the war Germany sold by far the 
largest proportion of jewelry imported, 
generally through traveling salesmen, and 
allowed extremely long credits, which not 
uncommonly reached a year or even 18 
months. Other nations were in the habit 
of allowing 90 days, but business could 
probably now be done with most importers 
at 30 days. 

“No distinction is made 
rolled gold-plated jewelry 
plated jewelry, and there is a favorable 
attitude toward American’ merchandise. 

[Lists of importers of jewelry, silverware, plated 
ware and imitation jewelry may be obtained from 
the Bureau of Foreign and Domestic Commerce 
or its branch offices. The South American market 
for jewelry and silverware is discussed in detail 
in Special Consular Report No. 70, which may be 
obtained at five cents per copy from the oSuper- 
intendent of Documents, Washington, D. C., or 
from the branch offices of the Bureau of Foreign 
and Domestic Commerce. | 
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Reports from the European Diamond Markets. 








Conditions in the Gem Trade of London and Amsterdam as Reported by The Jewelers’ 
Circular Correspondents. 











Lonpon, July 20-—-There has been a 
slight dropping off in business here as com- 
pared with the activity which was recently 
displayed among the jewelers of tie Hat- 
ton Garden district. as well as in che east- 
ern part of London. None of these have 
done much business during the last fort- 
night. Beside the general conditions, the 
trade has been effected by the new regula- 
tions which came into force during the past 
month, which relates to the importation of 
loose diamonds from Holland, and provides 
that all parcels must be accompanied by a 
certificate of origin, issued by a vonsular 
official. This has caused a great deal of 
deiay and confusion in the acquisition of 
certain goods, and in many instances where 
parcels of diamonds were 
weil-known dealers, in the market, the par- 
cels have been detained for a few days, 
while a formal investigation was made a: 
to the origin of the goods, to comply wil 
the full requirements of the new order. 
Some of the manufacturers have shown 
tendency to advance their prices slightly, 
where the importation of foreign goods has 
been curtailed through the new order. No 
doubt the market will become used to the 
higher prices and business will be restored 


consigned 


to the normal condition of the last six 
months. 

Good quality stones, especially in the 
large sizes, are very difficult to obtain, be- 


cause, since the outbreak of tne war, man- 
ufacturers and wholesalers have withdrawn 
such lines from the market, and even when 
they had them no effort was made to 
dispose of them. Naturally, when the de- 
mand for them returns the dealers accept 
the same prices that existed prior to the 
outbreak of the war, and sometimes they 
ask an added amount that will cover inter- 
est charges. 

As far as the market for rough diamonds 
is concerned there has been a fair attend- 
ance of buyers during the past month, and 
American and Amsterdam cutters have 
bought in very large amounts, considering 
the present conditions due to the war. All 
express the same opinion in regard to the 
satisfactory firmness of the market and all 
indications point to a firmer and better mar- 


ket in the future, both in regard to the 
rough and cut stones. 
AMSTERDAM, July 17.—Business in the 


diamond market here shows a little more 
progressiveness than it did last month, even 
among those sections of our trades people 
who have been most seriously affected by 
the crisis produced by the war. In fact, all 
have found conditions much easier during 
the past few weeks. As has been often 
stated in the news letters from this city, 
ever since the beginning of the war there 
has been a manifestation of new develop- 
ments arising in the industry which may 
have greater or less importance on the 
course of business in the diamond trade 
here. One of the most recent events of 
this kind was a measure taken by the Dutch 





Government in the interest of the trade 
which has given the market an unusual sta- 
bility during the last few days.. It has been 
generally known for some time that con- 
siderable inconvenience was experienced by 
manufacturers and dealers here owing to 
the importations of cut diamonds to the 
London and Paris markets being made 
through dealers of this city. In order to 
avoid this in the future and looking to the 
interest of the iocal dealers at large, the 
Dutch Government permits the exportation 
of diamonds to England and France only 
where a consular certificate is obtained 
showing the origin of the stones. These 
certificates will be issued by the British 
consul at Amsterdam when the matter has 
been passed upon by the Association of 
Diamond Merchants as well as by the Dia- 
mond Workers’ Union. This measure, 
naturally, excludes all diamonds which are 
bought or cut at Antwerp, and it is evident, 
therefore, that it will continue to cause, as 
it already has done, a stimulus for Amster- 
dam cut goods. The question now comes 
up, however, as to what effect it will have 
on the better class of goods, and the de- 
mand generally here is_ still limited to 
medium qualities for which the Amsterdam 
market was an important center. As a 
result of the new regulations prices for 
medium qualities Have risen from three to 
live per cent. during the past fortnight, es- 
pecially in melées. A better demand for 
rough material is also noted in this market 
and more of our importers have gone to 
London to purchase rough diamonds re- 
cently than have gone for some time past. 
All are unanimous in their optnions as to 
the firmness of the prices of rough and, in 
fact, some found the prices so high that 
they returned without being able to buy 
what they wanted. 

The number of diamond workers em- 
ployed here is about the same as last month, 
which is a good showing for the mid- 
Summer period and especially during con- 
ditions such as exist to-day. It was reported 
that owing to the critical situation in the 
country the annual holiday week generally 
prescribed by the union will be dispensed 
with this year. 

As this letter is mailed been 
received that certificates of origin will be 
required for the exportation of parcels of 
diamonds to America, so the American 
firms will now have the assurance that any 
parcels coming from this country consist 
of genuine Amsterdam goods. 


word has 








Mever Voit, who has been conducting a 
jewelry sale in the store in the Judson 
block building at Ogdensburg, N. Y., re- 
ported to the police recently that his place 
of business had been entered by burglars 
and jewelry to the value of $500 had been 
stolen. -The jewelry taken consisted of 20 
bracelets and a number of brooches. The 
stock had been kept upon a glass showcase. 
Entrance to the place was effected by break- 
ing the glass in a rear window. 
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vreditors File Bankruptcy Petition 
Against Friedelson Bros. & Stoll, 
Brooklyn, After They Assign. 

Following an assignment which was made 
recently, an involuntary petition in bank- 
ruptcy was filed in the United States Dis- 
trict Court, Brocklyn, July 27, against 
Samuel and Isaac Friedelson and David 
Stoll, individually and as co-partners, trad- 
ing as Friedelson Bros. & Stoll, 57 Hope 
St.. Brooklyn, N. Y., by these petitioning 
creditors: American Cutlery Co., with a 
claim of $370; Meriden Cutlery Co., $227, 
and Ira F. White & Son Co., $708. The 
liabilities are listed as approximately 
$19,000, with assets of $4,500. 

Samuel Friedelson, one of the members 
of the firm, began business on his own 
account with Isadore I. Zeeman, 217 Grand 
St.. New York, in‘.1895. The firm was 
known as Friedelson & Zeeman. In Janu- 
ary, 1903, they were burned out with a 
heavy loss, recovering $10,000 from the 
insurance companies. Some time prior to 
this Isaac Friedelson and David Stoll, who 
was previously employed by Friedelson & 
Zeeman, started in business at 145 Center 
St., New York. Shortly after the fire the 
two firms consolidated under the style of 
Friedelson, Zeeman & Stoll. In July, 1908, 
they moved their factory from 145 Center 
St. to the present address. Later they 
established another factory at 630 Driggs 
Ave., where the style of the Brooklyn Sil- 
ver Plate Co. was used. This, however, 
was merely a trade style used by the same 
partners. The establishment of the second 
plant was for the purpose of separating 
their into two departments, for 
sterling and plate, one line being made in 
the factory in Brooklyn and the other at 
Driggs Ave., Brooklyn: he latter has 
since been removed to Hope St., Brooklyn. 


business 








Importations at the Port of New York. 





Weeks ended July 25, 1914, and July 25, 1915. 
China, glass and earthen ware: 1914. 1915. 
CE da, 6 an a was wbdee abit $109,242 $25,362 
BOTEBGM WETE. ccc cciocses 25,482 11,883 
Sl, Per ree eee 48 S847 56,673 
Optiees. OIEGS. oc cccccccées 3.552 305 
Instruments: 
NE he oe aid on oe mee 15,75 2.643 
RPUEROEE cn ccccesesceescene 23,638 5,486 
PRSIOSOMMECEL ..ccccccece. enersld 1,372 
Jewelry, etc.: 
Jewelry eee Se ee ee ee 17,133 5.808 
Jewelry boxes.........-- 834 738 
Precious stones.........-. 320,461 818,883 
\V atches Creer Se oe eT 506 39,877 
Metals: 
Ep eenmee wae 1,681 35 
CAE og ck og hlde peo wons 1,109 17,200 
PN as ba ieae eae OWES 7,170 3,796 
SE EE EE 5,217 3,964 
Miscellaneous: 
Alabaster ornaments..... 752 124 
pS Tee PE > Pee ee ee $+.904 eat e 
RR Sioa mars oa meee ates 10.965 3,706 
Pn -.cengatdnheedenes 23,018 153 
a i eas S74 198 
PORES GHOEEs «6 0 cess o ceee 38,239 6,495 
a er ee inet ais 21 
Ivory, manufactures of.. 226 ete ibe 
Marble, manufactures of. 24,329 18,920 
SDUMEUBTY cc wcccccccccces 1,445 5,019 








Carl W. Rose, for the past eight years 
connected with the Beese Jewelry Co. at 
Fort Wayne, Ind., will in the near future 
open his new jewelry store at 1030 Calhoun 
St., Fort Wayne. 
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PEARL STRINGS 16 INCHES LONC FINISHED WITH COLD FILLED SPRINC RING CLASPS 


L a Te: PEARLS 








SIZE OF CABINET 14%, INCHES BY 8 INCHES. FITS THE RECULATION SAMPLE TRAY. DESICN PATENT APPLIED FOR 


Why You Should Order 
This $21.2° Assortment 
of taavs® Pearl Strings 


PEARL STRINGS 


are worn always—now more than ever. Notice h w they are featured in fashion journals, in pho‘o- 
graphs of elite weddings and other functions 


LA TAUSCA PEARLS | 


are the nationally advertised, guaranteed pearl strings, which received the highest award GOLD 
MEDAL at the Panama-Pacific International Exposition. 


QUALITY M.L. T. SPECIAL 


twelve strings of which are contained in this as -r:ment. has been made by our Paris factory tor 
seven years, and during all that time handled with satisfaction by an increasing number of jewel- 
ers. Ilhis is attested by their repeat orders. A g>odly measure of this pearl’s popularity is due 
i:s lovely creme-rose tint, which finds instant favor wich customers. 
THE CABINET No. 86 
vy practical display feature, showing twelv: s‘rings of various sizes—uniform and gradua‘ed. 


THE PRICE. $21. 00 NET 


you to make profitable sales at $3.50 to $5.00 and thus appeal to the greater part of your 





wn name and your jobber’s will bring th above assortment quick 


THE LOW-TAUSSIG-KARPELES CoO. 


PROVIDENCE PARIS NEW YORK 


Address All Communications to Providence 
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Grabs Loot Worth 
and Escapes from New 
York Jewelry Store. 


Window Smasher 
$1,500 


After a period of watchful waiting three 
thieves seized the opportunity iast Wednes- 
throw a brick through the 
window in the jewelry store of William 
Schneidermann, 95442 Westchester Ave., 
New York, and escaped with loot valued at 
$1,500. 


day might to 


THE 


JEWELERS’ CIRCULAR-WEEKLY 


Schneidermann’s shop is located near the 
foot of the subway stairs of the Intervale 
Ave. subway station on brightly lighted 
Westchester Ave., where crowds of people 
pass continually. Being a very busy neigh- 
borhood Mr. Schneidermann did not close 
the place until late in the evening. At the 
time the robbery occurred several customets 
were in the store, when their conversation 
was interrupted by a heavy thud and a 

















Clocks, Watches, Jewelry and 


Gems Imported Into Canada. 





Toronto, Can., July 30.—The monthly report of the Canadian Department of Trade 
and Commerce for March gives the value of imports for home consumption in ‘the 


jewelry and allied trade as follows: 


Clocks, time recorders, watch keys, 


clock and 


clock movements and clock cases: 


Se SE ew. bets ouwedawd eens 
Re es eee Pe 
l‘rance Seescecereoevneeesoeeseeeseeseestsceosper 
R9OTHER ccc ccesecccessccwsvetsasvoceouetes 
es SS 8 lh Ce see neweeo ted 
a ee A ee. ae pee 
Watches: 
I i 
i a a ects been bats ewheeeedts 


France 


i ree ee ee 
Switzerland 
EE ee eng geet oy a ee 
Totals POSH HSEO SK OSHERSHSEHSHESHSEHREHBREOOSEOVE 
Watch cases and parts thereof, finished or un 
finished: 
I: re ok bl 
EE ET Pe ee ee eee 
ERE et ae Re a ee ean ee ee Ea 
Sn, al Ee a ee 


Totals 
W atch 


eoeseeveeeeeneteneeeneeneeeneeee#eeee#eeeeeeees 


actions and movements and parts thereof, 


hnished or unfinished, including winding bars 
and sleeves: 
BO” ee ee 2, ene 
i er Per re See 
France RAMEE RULARELER TUTE LT Rae ee Pe a a ee 
IS a a ao a le 
I, =A a a 
EN NS Oe en A ee ee eee ae We oe eae 
Jewelr: 
EE Te an ta ee Sy 
RT Ee Rea Sen eS he  eeee 
pin gue tom Cea aead wen 
Fran Prac. VULTaeaeT aera keretintete ToT Te eee 
iss kées eeded end sd Fandedeeeewdees 
CE ee meer A= A ae ee 
ee al ee ta ae er lL 
Gold and silver and manufactures of: 
Pee Sd. occ vucuweeccdwsveoceees 
Ee er. 
I hss es ee ot oe ee 
I Ah ie Oi sac sea ale tiie eh diate ne ee ee he ee 
Piamonds, unset 
SO I oa cae acc nc giuelbae 
EN eS eee, ees 
SID. Seal Sie colle three i nh ide Wine ov no ees end 
P54 San 6 ke pew i eee omtecn tebe waus 
PE (ke ce rs eWeeaeSececudee daskecndeewe 
a 
Other RE. DeRaswe éectacwrnbadneuneces 
z RE: seme deld wots isla 6 het os 66 bt deineiwe 
Precious stones and imitations thereof not 
mounted set, and pearls and _ imitations 
thereof, pierced, split, strung or not, but not 
set Or mounted: 
United Kingdom .......ccccccccccces 
RE ene ee ae 
france 


Germany - 
Other countries 


Th ES ee eee ee See 
ther precious stones, etc.: 
United Kimedom .....ccccceccccces 
CO en eee 
So gs ee 


etals 





—Month of March~ Twelve months ending March 
































1914. 1915. 1914. 1915. 
$6,509 $3,012 $63,656 $33,975 
$5,584 29,892 462,895 283,414 
956 18,473 3,375 
8.984 129,360 40,211 
38 soe 4,998 5,391 
$62,071 $32,904 $679,382 $366,369 
$4,340 $3,950 $40,374 $23,727 
2,445 1,492 21,216 23,876 
:, 236 9,108 1,127 
1,773 3.239 60,840 21.974 
272 400 3,636 
$8,330 $8,917 $133,938 $74.34 
$1,169 29 $18,358 $14,965 
6,936 3,661 101,794 53,563 
4,245 1,671] 64,936 94,685 
222 9,898 1,481 
: Janeane nema ential 
$12,572 $5,361 $194,986 $94,694 
$6,765 $764 $80,610 $57,367 
61,324 38,823 757,173 456,018 
8.385 483 42,105 4.23 
15.610 15,273 350,491 185,028 
984 14,958 4,499 
$93,068 $55,343 $1,245,337 $707,145 
$17,012 $5,154 $462,713 $196,658 
$4,145 44,941 1,001,258 590.880 
7,843 a. 57,112 28,265 
1,831 971 61,459 37,705 
3,734 : 147,486 38,708 
246 422 25,103 5,860 
$114,825 $51,088 $1,755,13 $898,076 
$18,308 $9,629 $551,882 $330,589 
27,723 12,151 339,045 201,370 
2,771 96 78,255 28.807 
$48,802 $21,836 £969,182 $560,766 
$99,398 $35,415 $1,193,440 $1,136,174 
4,716 208 56,087 31,694 
146,177 666,369 194,242 
212 128,679 48,052 
493 “* 902 704 
11,918 600 910,297 167.699 
923 14,875 

$262,914 $36,223 $2,955,997 $1.593.440 
$2,879 $5,975 $176,179 $83,195 
2,051 8,824 45,393 36,542 
4,791 199 73,225 23.087 
2,841 oan. 35,528 10.806 

2 635 1,976 16,298 13,914 

~ > ~ ~ , _~ id 

$15,197 $16,974 $346,653 $167,544 


$10,250 $14,235 $60,683 
4,972 $2,152 79,327 69,059 
1,0 5 1.015 558 
$16,337 $2.152 $94,577 $130,300 





ei 


| 


tinkle of br At the sound of the 
falling glass Schneidermann rushed to the 
front of the store in time to see a grimy 
hand gathering up the articles on display. 

3y the time he and his wife reached the 


ken glass 


door it seemed that all the Bronx was in 
hot pursuit of the thief. East on West- 
chester Ave. to Kelly St. and south to an 
apartment near 165d St. the chase con- 
tinued. The proprietor by this time had 
caught up with the thief and was just 


when he was 
The thief continued 
cellar to the next 


about to him 
by one of the gang. 
and escaped through a 
block. 

Upon his return to the store the jeweler 
faced new troubles. Splinters of glass 
littered the sidewalk and some of the jew- 
elry was scattered about. Before the police 
got there boys and girls had snatched sou- 
venirs of the occasion, some of which may 


grab tripped 


have been articles of jewelry. 

The thief who broke the window 
scribed as being about five feet five inches 
in height and as weighing 150 pounds. At 
the time he wore a blue serge suit and a 
Panama hat. He is thought to be between 
the ages of 23 and 24. Just about a month 
ago the safe in the store was ripped open, 
but the thieves were frightened away be- 
fore they secured any loot. 


is de- 








Henry Bloom Dies as the Resuit of 
Automobile Accident. 

INDIANAPOLIS, Ind. Aug. 2.—Henrv 
Bloom, for many years engaged in the re- 
tail jewelry and pawnbroking business, died 
at St. Vincent’s Hospital here last Monday 
from injuries received in an automobile 
accident the preceding day. 

Mr. Bloom and his family were driving 
in an automobile Sunday afternoon. It 
was first reported that Mr. Bloom’s 15- 
vear-old son, Haner, was driving the car, 
but members of the family say Mr. Bloom 
was driving. The car seems to have been 
going at considerable speed. At Delaware 
and 25th Sts. the car was struck by an- 
other automobile and overturned. Mr. 
Bloom received crushing injuries from 
which he died early the following morning. 
Others in the automobile were slightly in- 
jured, but have recovered. 

sorn in Russia in 1868, Mr. Bloom came 
to Indianapolis when he was 20) years old. 
He engaged in the jewelry business at 229 
E. Washington St., conducting the busi- 
ness until his death. He was president of 
the United Hebrew Congregation three 
terms and for many was chairman 
of the board of education of the Rabbit 
Neustad: United Hebrew Schools. Mr. 
Bloom was also district deputy of the 
Order of Brith Abraham and was an 
Masons and Elks’ 


years 


active member of the 
lodges 

Funeral services were held at the family 
residence, 2607 N. New Jersey 5t., last [ues- 
day afternoon, and were in charge of mem- 
the Elks and Masons’ lodges and 
Hebrew Congregation. Burial was 
Hebrew Congrega‘ion Ceme- 
The funeral serv- 
ices were largely attended by persons iden- 
tified with the local jewelry trade. 


Deceased is survived by a widow 


bers of 
United 
in the United 
tery, south of the city. 


and 


two sons, scar and Haner 
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Chicago Pawnbroker Wins Suit Brought 
by Jewelers to Recover Pledged 
Goods Which Had Been Ob- 
tained on Memorandum. 


Cuicaco, Ill., July 31—Abel Bros. & Co., 
New York, brought action against Geo. M. 
Poe, a Chicago pawnbroker, last week to 
recover over $2,000 worth of jewelry. 
Franklin N. Wood and Arthur E, Man- 
heimer were engaged by the plaintiff to 
bring suit, and after four days’ trial in the 
Municipal Court, before Judge Robinson, 
the jury brought in a verdict finding for 
Poe. 

This suit grew out of a shipment of 
goods on memorandum sent by Abel Bros. 
& Co. to the Globe Importing Co. in June 
and July, 1914. The Globe Importing Co. 
consisted of Max Mann and Frank Torn, 
who disappeared shortly after receiving the 
The concern was petitioned into 
bankruptcy. Max Mann disappeared and 
has not yet been located, and Frank Torn 


goods. 


subsequently committed suicide in New 
York city. 
Throwgh detectives Abel Bros. & Co. 


traced their goods into the hands of sev- 
eral pawnbrokers here. The records showed 
tha: thé goods were pawned by Mrs. Paul 
Stein, alias “Margaret Toth,” alias “Mrs. 
Frank Torn.” “Mrs. Toth” was subse- 
quently located in Cleveland, a warrant was 
in Chicago and she was extradited 
and brought to Chicago during the first part 
of this year on a criminal charge of lar- 
ceny by She was acquitted of this 
shown that had neo 
knowledge of a conspiracy to defraud and 
innocently pawned the goods as the agent 
of her husband. 

According to Poe’s testimony on the wit- 
ness stand, John Abel had at one time of- 
fered to redeem the pawned jewelry for 
$410, which was half the amount advanced 
on the jewelry, and subsequently raised the 
offer to $650, which was refused. It de- 
veloped also at the trial that Abel Bros. & 
Co. had rendered a regular bill for three 
pieces of jewelry to the Globe Importing 
Co. the firm did not suppose had 
been pawned. 

Poe also claimed that he had an agree- 
ment with the Pinkerton National Detective 
Agency whereby the latter agreed to take 
out of pawn the property pledged and pay 
three per cent. a month interest on the loan. 
He had sent his lawyer to New York city 
to take the deposition of Edward C. Abel 
and the New York office of the Pinkertons 
claiming that such an agreement had beer 
entered into between Edward C. Abel and 
the New York Pinkerton office whereby the 
former had empowered the latter to take 
out all goods with interest on all jewelry 
located by the Pinkerton Also 
as the Pinkerton people had located the 
jewelry in Poe’s place of business he there- 
fore was entitled to both his loan and in- 
terest. 

Franklin N. Wood, assisted by Arthur 
E. Manheimer, has brought proceedings 
against several other pawnbrokers and these 
cases will come on shortly for trial. Mr. 
Wood states that it is his intention to take 
the case against Poe to the Court of Ap- 
peals in an endeavor to have the question 
of title to memorandum goods decided in 


issue 


bailee. 


charge, it being she 


which 


pet ple. 


this State. The question of consignment 
on memorandum has always been one of 
great interest to the jewelry trade and the 
many manufacturers and dealers will no 
doubt be interested in the outcome of these 
cases. 








‘‘Eastland’’ Disaster Causes Chicago 
Jewelers’ Association to Forego 
Picnic and Fund Is Raised for 
the Survivors. 

Cuicaco, Aug. 2.—A meeting of the off- 
cers and directors of the Chicago Jewelers’ 
Association was held last week at the 
rooms of the National Jewelers’ Board of 
Trade, President William F. Juergens pre- 
siding. Those present were: C. T. Ross, 
S. H. Hess, Maximilian Ellbogen, A. W. 
Sproehnle, P. I. White, C. P. Dungan. 
President Juergens appointed the follow- 
ing committees: Membership.—Earl A. St. 
Hoor, chairman; George Cubbins and 
James Tice. Finance—James R. Perry, 
chairman; P. T. White and M. Ellbogen. 
Trade Extension.—J. T. Montgomery, 
chairman; S. Y. Ball, Robert C. Abt, Mr. 
Hofer, Theodore Kuehl, William F. Puls 
and Frank Milhening. Special Relations.— 
John Hardin, chairman; C. P. Dungan, 
Sol. Hess, William Drexmit, and A. W. 

Sproehnle. 

On account of the Eastland disaster it 
was voted not to have a jewelers’ picnic 
this year. All present agreed to solicit 
funds for the Eastland survivor sufferers, 
and after the meeting adjourned collected 
about $2,000. 

J. T. Montgomery, chairman of the 
jewelry committee of the Chicago Associa- 
tion of Commerce, also assisted in the 
work. A partial list of the donors to the 
fund follows: 

One hundred dollars.—Stein & Ellbogen 
Co., Elgin National Watch Co., Waltham 
Watch Co., C. H. Knights-Thearle Co., 
Benjamin Allen & Co., Otto Young & Co. 
and Juergens & Andersen Co. 

Fifty dollars—M. A. Mead & Co., L. H. 
Schafer & Co., Strelitz Bros. and Inter- 
national Silver Co. 

Twenty-five dollars—Sproehnle & 
Goldsmith Bros. Smelting and Refining Co., 
Cut Glass Products Co., F. H. Noble & Co., 
Thomas J. Dee & Co., J. Milhening, Inc., 
Joseph Fahys & Co., Despres, Bridges & 
Noel, Western Watch Case Mfg. Co., Man- 
ning, Bowman & Co, A. C. 
Co., Norris, Alister-Ball Co., Waterbury 
Clock Co., Franklin N. Wood, Rettig, Hess 
& Madsen, Slade Tenny & Weadley, A. L. 
Williams & Co. and S. Buchsbaum & Co. 

Twenty dollars—Jacob Franks, Swart- 
child & Co., A. A. Sercomb and L. Selig- 
man Jewelry Co. 


Co., 


Becken 


rifteen doilars—kKuehl Clock Co. and 
Robert C. Abt Co. 

Ten dollars.—Julius Ziegler & Co., Har- 
vey Clap & Co., J. Schwartz, May & Ma- 


lone, M. S. Fleishman & Co., Scoit Bros. 


Co., Bach & Co., Irons & Russell, Spies 
Bros., H. C. Kionka & Co., Hart Jewelry 
Co., Alter & Co., Church-Davidson Co., 


Jeffrey Jewelry Co., Ansonia Clock Co., 
The Watson Co., Ft. Dearborn Watch and 
Clock Co., John Mertz, Lazarus & Weil 
and A. Hirsch Co. 

Five dollars—Frank S. Boyden & Co., 





THE JEWELERS’ CIRCULAR-WEEKLY 59 


J. M. Joseph & Co., 


b: a 


Art Watch Case Co., 
Richter, Levinson & Jacobson, Graffe 
& Stanek, Harry J. Baby Co., Harry H. 
Miller. Gordon & Morrison, Altbach & Ro- 
senson, IT. M. Robinson, E. T. Hadover Co., 
R. Hofeld, C. P. Dungan, L. Hoffman, L. 
Blumenfeld, Schrader-Wittstein Co., Rud 
Noel, Phil Noel, William S. Sims & Co., 
Ostby & Barton Co., F. E. Whiting, Wil- 
lard S. Hyde, C. W. Clark & Co., H. J. 
Roovaart, S. J. Son, S. Wechter & Co., P. 


J. Hillinger & Co., Alvin Mfg. Co. and 
Hirsch & Oppenheimer. 
All of the silverware houses and a few 


jewelers were closed on last W ednesday 
afternoon, this being the day when most of 
the funerals of the Eastland victims were 


held. 








Creditors Start Bankruptcy Proceedings 
Against A. Benent, Inc., New York, 
Following an Assignment. 

Following an assignment executed under 
the laws of New York for the benefit of 
creditors, an involuntary petition in bank- 
ruptcy was filed in the United States Dis- 
trict Court of New York last Thursday 
against A. Benent, Inc., retail jewelers, 123 
Lenox Ave., New York, by these petition- 
ing creditors: The E. H. Levy Co., with 
a claim of $216; Samuel C. Baum, $146, and 
Freudenheim Bros. & Levy, $155. The 
assets are sald to be $2,000, with liabilities 
of $10,000. 


This business was started originally by 
A. Benent, who was at one time a jewelry 
peddler. In November, 1&87, he opened 


Levinson, conducting 
business as Benent & Levinson. This part- 
nership was dissolved Noy. 1, 1889, Benent 
assuming the liabilities. He continued 
alone until 1896, when he retired from the 
jewelry business and started in the manu- 
facturing of clothing at 90 E. Broadway, 
under the style of Benent, Cohen & Mo- 
The partners continued  un- 
til 1901, when they met with financial re- 
verses. Benen: thereafter entered the 
jewelry business, and in 1913 the present 
company was incorporated under the New 
York State laws with an authorized capt- 
tal stock of $15,000, claimed to be fully 
paid in. 


a store with one 


noswitz. 








The executive committee, together with 
the trade interest committee of the Massa- 
chusetts Retail Jewelers’ Association, met 
at the Hotel Brancroft, Worcester, June 
30, to consider important recommendations 
from committeees regarding the work of 
this young and vigorous organization. 
Among the matters discussed were the ad- 
visability of incorporating and that of as- 
certaining from the jobbers and manufac- 
turers of Massachusetts and Rhode Island 
their position in the matter of selling at 
retail. The question of forming a bureau 
of information concerning employes was 
another topic of discussion, and the matter 
of sending a series of questions to each 
member requesting information regarding 
store costs and policy was also taken up. 
These and several other matters were thor- 
oughly discussed and action taken upon 
them. The membership is growing rapidly 
and there is great promise that it will be- 
come a very strong and effective organiza- 
tion. 
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Jacob H. Sherley, Who Was Convicted of 
Murdering Brighton, Colo., Jeweler, 
May Obtain Freedom. 

DENVER, Colo., July 30.—Jacob H. Sher- 
ley, who was sentenced to life imprison- 
ment in Sept., 1912, for the murder of 
John Zabranski, an aged jeweler, of 
Brighton, Colo., has won the sympathy and 
support of the district attorney who pros- 
ecuted him and the judge who tried him, 
and the former has appealed to the board 
pardons tor a parole for the prisoner. 

Sherley was convicted almost solely upon 
his own confession. Former Judge Charles 
McCall, who tried the case, says he did 
not believe this confession at the time it 
was introduced in court, and that he still 
disbelieves it. Walter M. Morgan, who, as 
district attorney, obtained Sherley’s con- 
viction, says he did not then the 
confession and is now of the same opinion. 
Morgan has written a letter to the board 
of pardons, reciting the fact that he was 
obliged to try the case on the evidence se- 
cured and that he was satisfied that Sherley 
was mentally irresponsible at that time. His 
letter concludes: 

“Any leniency that your honorable body 
may find it possible to extend to this prison- 
er will be heartily concurred in by myself 
and [ am sure would not be misplaced.” 

Sherley made two confessions. In the 
first one, immediately after his arrest in 
Cheyenne, he said that he acted as lookout 
while two other men committed the murder 
and robbery of the aged jeweler. 

Later he repudiated this confession and 
said that he alone had killed Zabranski. 
His attorney and the officials connected 
with the case believe that the original con- 
fession was nearer the truth than the one 
he subsequently made, in which he assumed 
the whole blame. 

Morgan even told him that he did not 
believe that he had killed Zabranski with his 
own hands, but Sherley insisted that he did 
and the case was tried on that statement. 
[t is believed that other men influenced 
Sherley to take part in the robbery and 
murder of Zabranski, taking advantage of 
his weak mental condition and giving him 
part of the money; that he was under the 
influence of liquor at the time and that 
his companions concocted the scheme to 
shift the blame entirely upon Sherley. 


believe 





Court Appoints Receiver for Miller 


Jewelry Co., Cincinnati, O. 
CrncinnaTlI, O., July 31.—Charles A. 
Spring, 514 Main St., was appointed re- 
ceiver for the Miller Jewelry Co., 6th and 
Vine Sts., last Tuesday by Common Pleas 
Court Judge Cushing. The appointment 
was made as the result of a suit filed by 


J. C. Miller, president of the company, 
who owns 181 of the 310 shares of the 
company’s stock. He claims also to be 


surety on two notes for $2,000, which, he 
Says, are past due and unpaid. It is also 
claimed by Mr. Miller that there are other 
debts and that creditors are threatening 
to sue. He says the concern has been in 
business 14 years, and its assets as a going 
concern are worth more than enough to 
pay all claims, but that a receiver is neces- 
sary to prevent a dissipation of the assets. 
\ttorneys Cobb, Howard and Batley con- 


THE 
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sented that the company continue business 
until it can be sold to advantage. Attor- 
ney C. J. McDiarmid, Miller’s representa- 
tive, stated that the assets amounted to 
about $85,000 and the debts $60,000. He 
claims that the trouble was caused by slow 
collections. 








Death of William E. Copeland. 

ProviIpENCE. R. I., July 31.—William E. 
Copeland, secretary of the Bassett Jewelry 
Co., of this city, and son of the late William 
A. Copeland, formerly treasurer of the 
Martin-Copeland Co., manufacturing jewel- 
ers, died on a Boston bound train as it 
rolled into the railroad station at Paw- 
tucket, R. [, at 4.10 o’clock last Tuesday 
afternoon. He was in the act of handing 
his ticket to the conductor when he fell 
forward in his seat and then slid to the 
floor. He was unconscious when the con- 
ductor raised him and trainmen at once 
removed him to the railroad station, where 
he died in a few minutes. After an exam- 
ination the medical examiner stated that 
death was due to heart failure, perhaps 
hastened by the extreme heat of the day. 
He was for several years associated with 
the Tilton Optical Co., of Tilton, N. H.., 
where he lived. 

William Edward Copeland was born in 
this city 37 years ago, and after receiving 
a public school education he entered the 
employ of the Martin-Copeland Co. and 
was associated in the firm’s New York 
office for several years and later was made 
secretary of the Bassett Jewelry Co. A 
few years ago he severed his connection 
with his father’s concern and removed to 
Tilton, N. H., where he became associated 
with the Tilton Optical Co., but for several 
months he had not been actively engaged in 
business. 

The cay before his death Mr. Copeland 
had an appointment with Walter E. 
Hallam, of the Hallam-Rice Co., manufac- 
turing jewelers of this city, to talk over 
matters, contemplating entering in the mail 
order business. He was on his way home 
when stricken. 

Deceased is survived by a widow and 
a sister, Mrs. William Markey, of Brook- 
lyn, N. Y., both of whom were notified of 
the death. 





W. Wark & Son, Prince Rupert, B. C., 
Assign for the Benefit of Creditors. 
PRINCE RupPeERT, B. C., Aug. 2—W. Wark 

& Son, retail jewelers of this place, have 

assigned for the benefit of creditors. The 

assets are reported not to be in excess of 
$10,000, while the liabilities are placed at 
about $20,000. 

The firm is composed of William Wark 
and William H. Wark. The business was 
started at the present address in the Spring 
of 1911, succeeding Wark & Co. and buying 
out the interest of Charles E. Wark, who 
originally started the business in 1907. 
William Wark was formerly in business 
at Belmont, Ont. They are not watch re- 
pairers, but employ one. 


Charles M. Abbott, of the firm of S. H. 
Abbott & Son, McKinney, Tex., accom- 
panied by his wife, is spending a month’s 
vacation in the west, visiting Denver, San 
Diego and San Francisco. 





Denver Police Seek Man Who Is Believed 
to Have Been Implicated in 
Murder of I. Solomon. 


Denver, Colo., July 30.—That two 

more men participated in the robbery and 
murder of Solomon, 
broker, Wednesday, July 21, and that the 
crime was committed between 12.50 
12.45 Pp. M. 1s firmly, 
statements furnished the police department 
by two men who saw a man stripping the 
They 
have given the police an accurate descrip- 


[saac VWenver pawn- 
and 


now established by 


display window of Solomon’s store. 


tion of the man. The Jewelers Security 
Alliance has offered a reward of $5V0 for 
the arrest and conviction of the guilty 
parties. 


Marsh and his son, Wayne 
a mountain 


Thaddeus C. 
R. Marsh, cooks employed at 
resort near Eldorado Springs, were in Den- 
ver the day of the robbery and murder. 
They were inspecting the contents of dis- 
play windows along Larimer St. with the 
intention of buying fishing tackle, when 
they stopped in front of the Solomon pawn- 
shop, according to their statement. It was 
between 12.20 and 12.45, the time the at- 
tack upon the pawnbroker took place, that 
they saw the man removing the watches 
and jewelry from the window. 

With this description and that of 
man who purchased the hammer with which 
Solomon was slain, the police believe that 
it will be possible to land the murderers. 

The description of the man seen by 
Marsh and his son indicates that he is be- 
tween 35 and 40 years, about five feet eight 
inches tall, about 160 pounds in weight and 
well built. He had a medium dark com- 
plexion, brown hair, was smooth shaven, 
and had a narrow forehead. The base ot 
his nose is low, and he had large nostrils. 
His clothing was a dark brown suit. 


the 








The Author of ‘“‘The Birth of the Opal.” 


Since the publication of the poems on 
the opal, in the issue ol July 21, 
Tue JewevLers’ CircuLar learns trom its 


various subscribers and from Ella Wheeler 
Wilcox that the poem, “The Birth of the 
Opal,” was by the latter, and is in one of 
the early collections of Mrs. Wilcox’s 
works, namely, “Poems of Pleasure.” This 
work is copyrighted by her and published 
by W. B. Conkey & Co., Hammond, Ind. 
THE JEWELERS’ CIRCULAR is glad to re- 
ceive the information and to acknowledge 
the credit to the author and publisher. 

the many letters received by THE 
JeweELers’ CIRCULAR was a most interesting 
one from Marcus & Co., New York, which 
not only gave the author of the poem and 
the date it was written but the circum- 
stances surrounding it which inspired Mrs. 
Wilcox to write it. The letter reads: 


Among 


New York, July 30, 1915 
Editor THe JEWELERS CIRCULAR: 

In your issue for July 21 you ask for the 
name of the author of the poem calied, ‘“‘The Birt! 
of the Opal.’’ This poem was written in 1886 by 
Ella Wheeler Wilcox and was inspired by an opal 
in the possession of Marcus & Co. The opal lies 
hidden in the heart of a round nodule of rock 
The rock has been split open and the two parts 
are held togethe: by a silver hinge 

Hoping that this information may be of service 
to you, we remain, 


Yours very truly, 
MI ARCUS & ( 
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Creditors of the H. Boasberg Son Co., Buffalo, N. Y., Continue 
Investigation and Refuse Offer of 25 Cents on the Dollar. 




















BurFFALo, N. Y., Aug. 2.—Perhaps the 
largest number of creditors who ever at- 
tended a first meeting in a local bankruptcy 
matter were either present in person or 
represented by attorney at the initial gath- 
ering in the 
Joasberg Son Co. before Keferee in Bank- 
ruptcy James W. Persons this morning. 
Little more than the routine of taking ap- 
pearances and the filing and checking up of 
claims was done to-day, but the creditors, 
or rather their lawyers, expect to prosecute 
a vigorous investigation into the affairs of 
the bankrupts, whose questionable methods 
were brought to lght in the preliminary 
investigations which have been under way 
since the filing of the petition in bankruptcy 
more than a fortnight ago. 


proceedings of the H. 


That the affairs of the company are ina 
bad way has been shown through the sworn 
testimony of Nathan Boasberg who by ad- 
mission made on the stand concedes the 
falsification of the books. The most as- 
tounding admission made by the witness 
was that the books of the company were 
juggled in such a manner as to show a 
profit on every transaction of the firm. In 
explaining this particular phase of the situ- 
ation this illuminating example of the book- 
keeping was given by Nathan Boasberg 
while under oath: 

“Our sales always showed a profit. For 
instance, if we had a diamond that cost us, 
say, $100 and we sold it for $80 we would 
mark the cost price on our books as $60, 
and credit a profit of $20 on the transac- 
tion when, as a matter of fact, we lost $20 
on the deal. We did this in order to make 
our books show up well. We expected to 
get a partner in the business, and therefore 
deemed it make the books look 
good.” In a jocular way he suggested to 
the attorneys that it produced a good feel- 
ing to look at the books that showed a 
profit even if, as a matter of fact, the deal 
was put through at a loss. 

The question of the disposition of dia- 
monds which were pawned in other cities 
by the firm has not been satisfactorily ex- 
plained as yet, despite the fact of a more 
or less extensive examination of Herman 
Boasberg. This witness’s recollection on 
this particular subject was very hazy and 
no clear understanding of the situation was 
obtainable, aside from a few meager details. 
He stated he went to New York to pawn 
diamonds and did so, but could not recall 
where he had pawned the stones, their 
weight, number or the amount realized. 
When Referee Perkins told the witness he 
was of the opinion that the witness was 
withholding important information from 
the court and that he was inclined to ask 
the United States District Court judge for 
an order committing him to jail, his attor- 
ney pleaded that the books where the best 
evidence. “But there is not a scratch on 
the books relative to these transactions,” 
suggested the court. The matter was left 


best to 


in abeyance for the time being. 
From the testimony of Herman Boasberg 





it appears that on a trip to Baltimore at 
the time of the Pimlico races last Spring 
he gave Mark Boasberg, alias “Jack Shee- 
han,” $8,000 worth of diamonds to pawn 
and that the latter realized $4,800 on them. 
In the period between March 10 and June 1, 
this year, he gave $19,000 worth of dia- 
monds to Fred Jackson, who raised $11,000 
on them by pawning. The witness was un- 
able to explain why all of the pawn tickets 
were not 1n existence. He did, however, 
say that Jackson got his commission for 
selling the diamonds by selling the pawn 
tickets. 

No additional light was thrown upon the 
missing $88,000 worth of diamonds and no 
other explanation of the affair has been ob- 
tained except that given by the bankrupts 
and fully given in THE JEWELERS’ CrRCULAR 
last week. Attorney William H. Marcy, 
who has been conducting the examination 
on behalf of the unsecured creditors, ex- 
plained to the court that, according to the 
testimony so far given, there was still $73,- 
000 to be accounted for. In presenting his 
figures showing this he made allowance for 
the $88,000 worth of diamonds which so 
mysteriously disappeared. 

Mr. Marcy claims that beginning with 
Aug. 1, 1914, there was $472,000 worth of 
diamonds and merchandise that the firm 
should account for. The amount of dia- 
monds given as collateral to banks amount- 
ed to $71,000; about $30,000 were said to 
have been pawned and $210,000 have been 
represented as having been disposed of in 
sales and otherwise. This, with the $88,000 
worth of diamonds alleged to have been 
stolen, still leaves $71,000 unaccounted for. 

Books of the bankrupt concern are miss- 
ing and the inquisitors have a hard task be- 
fore them. The attitude of the bankrupts 
is such as to give little assistance to the 
creditors in their quest for information to 
throw much light on the business methods 
of this firm. Nathan Boasberg, in explain- 
1e missing of some of the books, tes- 
that they were in the way and were 
suggestion of one of the 


ing tl 
tified 
burned at the 
bookkeepers. 

The general belief prevails that little 
trace of the $88,000 worth of diamonds will 
be obtained and that the whole affair is des- 
tined to remain a mystery. Threats of va- 
rious kinds have been made by the attor- 
neys for the creditors, and it has been sug- 
gested that the affairs of the company be 
oplaced before the grand jury, but all con- 
cerned are awaiting further developments 
which are to follow further examination 
into the affairs of the bankrupt firm. The 
hearings will consume considerable time, 
but there will be no let-up, according to 
the attorneys. 

Expert accountants and auditors are at 
work for the creditors, and detectives will 
also be engaged to make the fullest inquiry 
and investigation into this gigantic failure 
which has stirred up the ire of the trade. 


_—-—— 


A meeting of the creditors of the H. 
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Boasberg Son Co. was held at the rooms 
of the National Jewelers Board of Trade 
last Irday, at which time creditors, who 
presented claims aggregating in excess of 
$100,000, refused to accept an offer of 25 
cents on the dollar. They decided to con- 
tribute 1 per cent. of their respective claims 
to a fund to pay attorneys’ fees and ex- 
penses of prosecution. 

It was stated that at examinations of the 
bankrupt concern conducted during the past 
week it was determined that signed state- 
ments made by the bankrupt to the Na- 
tional Jewelers Board of Trade and other 
mercantile agencies were absolutely false; 
that the bankrupt had been selling dia- 
monds below cost and that books were 
falsified. Nathan Boasberg, one of the 
bankrupts, testified that he had omitted 
from a signed statement debts owing to 
relatives approximating over $100,000. 

[t is believed that the various banks have 
ample security and there is an equity in 
the accounts of each of these banks, but 
the equity in accounts held by two of the 
banks was assigned to one of the relatives 
and such assignment was given at the time 
the money was actually advanced. If this 
is correct and the assignment is declared 
valid the unsecured creditors have recourse 
only to such assets as come into the hands 
of the receiver or trustee. There are some 
outstanding accounts against the theatrical 
people, amounting to about $60,000, which, 
in the opinion of the attorneys, are not 
worth more than five cents on the dollar. 

It was explained at the meeting that at 
the examination of the bankrupt it also 
developed that from March 10 to June 1 
the bankrupt had pawned diamonds to the 
extent of about $28,000. It was also brought 
out that numerous books and papers, in- 
cluding important ledger sheets, covering 
certain transactions had been destroyed 
during the month of May. 

A relative of the bankrupt made the 25 
per cent. offer, which was refused by the 
creditors. 








Members of Houston Retail Jewelers’ 
Association Elect New Officers. 

Houston, Tex., July 30.—The Retail 
Jewelers’ Association of this city met in 
regular session recently, transacted much 
routine business and elected officers for 
the ensuing year. The newly elected ofh- 
cers are: President, L. Lechenger (re- 
elected) ; vice-president, P. C. Doehring; 
secretary and treasurer, George Doscher ; 
directors, Ben F. Harless, Jake Bammel 
and Frank S. Taylor. 

The association planned an active pro- 
gram for the year in the way of trade re- 
forms that will prove beneficial to the 
jewelers of the State. The association is 
just one .year old and has proved highly 
beneficial in a business way and socially 
for the members. 

E. E. Taylor, president of the Texas Re- 
tail Jewelers’ Association, and L. Lechen- 
ger, president of the Houston association, 
will attend the annual convention of the 
American National Retail Jewelers’ Asso- 
ciation, which meets in New York during 
the week of Aug. 23-28. 








James B. Ferguson, Princeville, Ill., has 
been succeeded by William Hemper. 
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S. VAN DYK 


WM, Ss. HEDGES Gs Co. Announces that he has opened 


a modern diamond cutting shop 








Established 1878 Incorporated 1911 


IMPORTERS OF 
at 


DIAMONDS 106 Fulton Street 


NEW YORK CITY 
170 Broadway, Corner Maiden Lane, New York He was foreman with Eduard 


Van Dam for over 20 years and 
unquestionably cuts and sells 


ASK “GEMFINDER” FIRST the finest diamonds obtainable. 


at lowest prices. 





Save time, trouble and expense. When you want 
rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.’’ Exquisite specimens 


of star rubies, star sapphires, seal sapphires, seal HENRY Ee. 


diamonds and seal rubies, alexandrites, cat’s-eyes, OPPENHEIMER 


etc., alwaysinstock. Cable ‘‘Gemfinder”’ or write. 
& CO. 


Diamonds, Pearls and F, A. JEANNE PEARLS 
Colored Stones 5, SQUARE DE L’OPERA, PARIS, FRANCE. 
| Pearl Necklaces 


1 Mal 
ELK TEETH ee 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 15 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on ESPOSITER, VARNI Co. 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As low 


© o 
as the lowest at wholesale prices. Faceted and 
cabochon stones of all kinds on memo. All the 
colors in synthetic sapphires of fine quality. Rough 
gem minerals for cutters. Lion, cat and eagle 
AND 


Repairing done 





























claws. Price list free. 


L. W. STILWELL 
Deadwood South Dakota 


THE HUMAN EYE $ S27 *20%; The Optical Publishing Co. | 








Dealers in Precious Stones 
45-49 John St. New York 






































AUSTRALIAN SAPPHIRES 


ALL SHAPES AND SIZES FOR ECONOMICAL 
CALIBRE CUTTING 


SEED PEARLS—AQUAMARINES 


NEW LOTS JUST RECEIVED 


BENEDICT & WARNER 


15 MAIDEN LANE NEW YORK 
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Vice-President Manahan Issues Informa- 
tion to Exhibitors at Coming Con- 
vention of the A. N. R. J. A. 

Charles F. Manahan, second vice-presi- 
dent of the American National Retail 
Jewelers’ Association and manager of the 
exhibition which will be held in connection 
with the convention of that association at 
the Grand Central Palace, New York, Aug. 
23-28%, has just issued some general infor- 
mation to prospective exhibitors that should 
be read by all those about to show their 
products during this great event in the 
jewelry trade. The circular issued reads 
as follows: 

INFORMATION FOR EXHIBITCRS AT COM- 
ING EXHIBIT AND CONVENTION THE 
\MERICAN NATIONAL RETAIL JEWEL- 
ERS’ ASSOCIATION. 

“Exhibitors may begin installation of 
their exhibits on Saturday morning, Aug. 
21. Goods sent by freight should be con- 
signed to the exhibitor, care of Grand Cen- 
tral Palace, New York city. If you wish 
the trucking contractor of the Grand Cen- 
tral Palace to do the hauling send bill of 
lading and instructions direct to the Grand 
Central Palace. Packing boxes may be 
stored in the building while show in 
progress. Goods may be shipped at any 
time and will be stored temporarily until 
space is ready. 


rHE 


OF 


is 


a fireproof building and protection is pro- 
vided against any probable loss. However, 
neither the Grand Central Palace nor the 
American National Retail Jewelers’ Asso- 
ciatioi) assumes any liabilities from loss of 
any sort. Pinkerton’s service, as well as 
other private services, will be provided, and 
there should be no danger. 

will be turned over to 
finished according to the 
Any changes involving wir- 


“Exhibit booths 
each exhibitor 
illustration. 
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ing, installation of motors, supplying of 


water, special signs, renting furniture or 
fixtures, or any other service whatever, 1s 
entirely at option of the exhibitor and must 
be paid for according to his own arrange- 
ments. 

“The Merchants and Manufacturers’ Ex- 
change, Lexington Ave. and 46th St., has 
certain furniture and fixtures which may be 


rented to exhibitors. Application should 
be made direct to the Exchange. The 
Grand Rapids Show Case Co., ¢z4 Broad- 


way, New York, will probably have some 
available for rental purposes. 
Apply direct to the company. 

“At this date, July 31, there are about 
\) different concerns corresponding in re- 
gard to space, so it is impossible to plan 
exactly as to amount of space needed. In 
case there should be an insufficient number 
of exhibitors to fill the space as arranged 


showcases 





65 


will be no vacant booths in the room. This 
may necessitate the relocating of a few of 
the exhibitors, but in any event no injustice 
will be done. There will be the same 
amount of space, the same arrangement, 
and it is unlikely that any change of loca- 
tion will be harmful. 

“Type ‘A’ exhibit booths to be arranged 
follows: Back burlap eight feet high; 
top for lettering the sign two feet more; 
side burlap six feet high and seven feet 
long. This will leave a space of three feet 
open at front, except small railing between 
booths. This description is according to 
illustration, except at the request of a num- 
ber of exhibitors the back of the booth will 
be entirely closed. 


as 


f 


‘The Grand Central Palace is wired with 
direct current, 110 volts. At numerous 
points there are outlets for electricity, gas 
and water. Connections may be made with 
any of these by application to the house 
workmen. 

“No exhibitor will be allowed to install 
his exhibit until the space is paid for in 
full. 

“No exhibitor may sublet any part of his 
space without definite arrangement having 
been made with the chairman of exhibits. 

“The exhibit will be open from 12 o’clock 
noon until 6 p. Mm. on Tuesday, Friday and 
Saturday; from 12 o’clock noon until 10 
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Black Opal 


Nature's Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 


Black Opals are getting scarce and they 
will probably ge the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 





BUY FROM THE CUTTERS 





American Gem & Pearl Compaay 
44-16 Cherch St., New York 


LONDON PARIS 
26 Helborn Viaduct 38, Rue de Chateeud.m 


FROM MINES TO MARKET 














JEWELERS’ 
SHOW CASES 





Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
th World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST.., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for our Catalogue 
Our Motto: The Best of Everything 




















TheEmpire Knife Company 
=—— Established 1856 
SOLE MANUFACTURERS OF EMPIRE POCKET KNIVES, 


Trade Mark “EMPIRE” Registered U. S. Patent Office 

In pocket knives all gold sides are mounted on inside skeletons. Why mount 
gold on cheap quality blades? The cutting quality of blades is of as much import- 
ance in gold knives as in any pocket knives. Dealers should insist on having from 
their jobbers and manufacturing jewelers their gold knives with “Empire” blades. 
“Empire” blades are made from the highest quality cutlery steel made by Thos. 
Firth & Son, Sheffield, England, with high polish keen edges, and opening and 
closing smoothly. 

Made by THE EMPIRE KNIFE CO., WINSTED, CONN, 


Highest standard of quality for over sixty years 





CASES 


FOR SALE 


95 Feet Walnut Wall Cases 
Plate Glass Upsliding Doors 
All in First Class Condition 
Can Be Seen Here on Floor 














or Can Send Photograph 


The Hardy & Hayes Company 
213-215 Fifth Ave, PITTSBURGH, PA. 

















Bir, JOHN AUSTIN & SON 


a Gold, Silver and Platinum 
sy -  Assayers, Refiners and Smeliters 


We Do Our Own Smelting 





L. BONET 
CAMEO PORTRAITS 


imgortes of Precious Stones 
41 Union Square, NEW YORK 














Black Onyx——Coral, Mourning and Cameo Jewelry 


== 





Practical Course In Adjusting Amber, Amethyst and Pearl Necklaces. Cameos 
Published Price, $2.50 Special Reduced Price, $1.50, Postpaid rare aome. Ondere Filled 
inds of Bead Necklaces Lengthened and Restrung 
THE JEWELERS’ CIRCULAR PUB. CO., 11 John Street, New York 





Repairing Done 


I 
DOUBRAVA & CO. 61 Maiden Lane, N. Y. 
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on Wednesday. Should there be sufficient 
request, it will also be open Friday night 
until 10 o'clock. 

“The Apeda Studio, 102 W. 38th St, 
New York, has been appointed official pho- 
tographer, and that concern only will be al- 
lowed to solicit work of this line upon 
premises. Its charges will be as follows: 
Photo 8x10, $3; 11x14, $5; 50 cents extra 
wherever it is necessary to use flashlight. 
One additional print 8x10, 40 cents; 11x14, 
75 cents; for 12 8x10, $3.50 additional; 
11x14, $5 additional. Larger quantities will 
be supplied at reduced rates. 

“The committee having this exhibit in 
charge reserves the right to reject any ap- 
plication for space or to modify or elimi- 
nate any objectionable feature connected 
with any exhibit.” 

Many exhibitors have been waiting until 
the last minute to close up on their con- 
tracts, with the result that it is almost im- 
possible to give an idea of how many 
booths will be occupied. Up to Saturday 
last the following exhibitors had been ar- 


ranged for and had been assigned to 
booths : 
Booth 
No. Firm. Address. 
101 Whiting & Davis Co....... Plainville, Mass. 
102 Morris, Mann & Reilly............. Chicago 
104 Kienzle Clock Co........escece.e-New York 
rad ee Se Bid bddndacvsseene New York 
802%. The United Jewelers, Inc........ New York 
$04 Jj. M. Ney Co., The........ Hartford, Conn. 
305 Jewevers’ Crrcurar Pus, Co.....New York 
306 Oneida Community, Ltd...... Oneida, N. Y. 
308 Henry Freund & Bro............ New York 
309? . . ' 
310 § > BS OO: 66 ccc ceca cand New York 
$15 I i New York 
$17 Elgin Nationa] Watch Co........ Elgin, Ill. 
Sa? | “Se WE. ncn ccidweandi ee odode New York 
$21 Associated Silver Co......0....2---Chicago 
gant Wm. J. Ward........cccccsesces New York 
§ Turpisch Catalog Co.......Stapleton, N. Y. 
323 SE a nino oni arenonel New York 
824 ae EE rare New York 
825 Jos. H. Meyer Bros.............New York 
826 Keystone Publishing Co........ Philadelphia 
327 J. A. & S. W. Granbery...... Newark, N. J. 
328 Irons & Russell Co........ Providence, R. I. 
a YS SO UE oe eee Pittsburgh, Pa. 
881 Towle Mfg. Co........ Newburyport, Mass. 
$85 J. R. Wood & Sons.............New York 
887 Powers & Mayer, Inc............New York 
a: ee es CONS COkc ocscecwwse New York 
rat: J. F. Sturdy’s Sons Co Attleboro Falls, Mass. 
44 Dennison Mfg. Co...... Framingham, Mass. 
855 Waltham Watch Co........ Waltham, Mass. 
357 ¢ Hamilton & Hamilton, Jr..Providence, R. I. 
§ La Pierre Mfg. Co., Inc.....Newark, N. J. 
879 Robt. H. Ingersoll & Bro........ New York 
880 Bernard Rice’s Sons............ New York 
$81 Krementz & Co............. Newark, N. J. 
882 R. Wallace & Sons Mfg. Co.......... 
Wallingford, Conn. 
883 | :' : . ‘ 
985 ( Harris & Harrington............New York 
886 Aluminum Sales & Mfg. Co......New York 
401 ) Martin Copeland Co...... Providence, R. I. 
| Bassett Jewelry Co., The..Providence, R, I. 
403i =. ; : 
404 | Cut Cie FUORI Gis occ ccs cecce: Chicago 
Bee ee BOPVESR BEG ses ceencccecescss New York 
807 Pairpoint Corporation..New Bedford, Mass. 
911 meeer & EGO dc iccdccevcex Newark, N. J. 
| Be Be BOOMS & COccccoccsce Newark, N. J. 








George Dupen, a jeweler at Gridley, Cal., 
has installed in his store a wireless tele- 
graph receiving station that is capable of 
picking up messages as far away as 2,000 
miles. Messages nave been received from 
wireless stations all along the coast and as 
far away as Alaska. 
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Daniel and Joseph Epner on Trial for 
Alleged Conspiracy to Conceal 
Assets from Creditors. 

Judge Howe, in the United States Dis- 
trict Court, New York, has been hearing 
testimony during the past week in a mat- 
ter which is of much interest in the jewelry 
trade. The case is that of Daniel and Jo- 
seph Epner, who were formerly with Sam- 
uel Epner, 105 Canal St., New York (now 
deceased), who are charged with conspir- 
acy to conceal assets from the trustee in 
bankruptcy and also with aiding ang abet- 
ting the late Samuel Epner to defraud 

creditors. 

Daniel Epner, who was acting as a sales- 
man for Samuel Epner, reported to the 
Chicago police in March, 1914, that two 
men had robbed him of a sample case and 
pouch containing $55,000 worth of dia- 
monds and jewelry. 

Following the story told to the police of 
the robbery, creditors filed an involuntary 
petition in bankruptcy against Samuel Ep- 
ner, and Jesse Watson was appointed re- 
ceiver under a $1,000 bond. Creditors be- 
gan to be suspicious of the story and indict- 
ments were found by the Federal Grand 
Jury on May 28, 1914. The liabilities in 
the case were placed at $50,000 and it was 
claimed that there were assets of only 
$1,000. 

During the past week, about 25 witnesses 
have been called to testify at the trial now 
going on before Judge Howe. The case 
was called last Wednesday afternoon. Sam- 
uel Hershenstein, assistant United States 
District Attorney, is representing the peo- 
ple and the defense is represented by C. D. 
Folsom and Samuel Rothenstein, 

As THE JEWELERS’ CIRCULAR goes t0 
press the Government is still taking testi- 
mony, no witnesses having been examined 
for the defense. 








Creditors Force J. Ford Fulkerson, New 
Castle, Pa., Into Involuntary 
Bankruptcy. 

New Caste, Pa., July 30.—Attorney 
Charles G. Martin was appointed receiver 
for J. Ford Fulkerson, jeweler, by Referee 
in Bankruptcy E. M. Underwood, this 
morning. The appointment was made fol- 
lowing the filing of an involuntary petition 
in bankruptcy against Fulkerson by Jennie 
M. Wallace, Howard O. Erwin and Will- 
iam E. McKee. The petition states that 
suits against Fulkerson are threatened and 
that it is considered for the best interests 
of creditors that a receiver be appointed to 
settle up the business. 

According to the petition the store has 
not been on a paying basis for the past six 
months, the fixed expenses exceeding the 
gross receipts during that time. Receiver 
Martin has given bond in the sum of $5,000 
and has appointed W. J. Uber, Geo. H. 
Parker and William Schmid as appraisers. 
They will enter upon their duties at once 
and after they have made an appraisement 
Receiver Martin will fix the date for a 
sale. 

Mr. Fulkerson is an enterprising young 
man and his friends will be sorry to learn 
that his business venture at the corner of 
E. Washington and Water Sts. has been a 
failure. No schedule of assets and liabili- 
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ties has yet been made out. This makes 
the second jewelry store failure within the 
past week, the other store being that of 
Henry Gluck. 








Death of Jacob Schopp. 

BuFFALo, N. Y., July 30.—Jacob Schopp, 
who was in the jewelry business at 246 
Forest Ave. for more than 20 years, until 
he retired five years ago, and who was a 
Civil War veteran, died Sunday night at 
his home after an illness of two and a half 
years, 

Mr. Schopp was born in Wittemberg, 
Germany, and came to Tonawanda when 
he was nine years of age. At the out- 
break of the Rebellion he enlisted under 
Capt. Lewis E. Payne, of Tonawanda, in 
D company of the 100th New York Regi- 
ment. With the exception of two terms in 
Confederate prisons he served throughout 
the war and became a corporal. He was 
mustered out in 1869. 

On his return from the war Mr. Schopp 
married Magdalena Siegwald. He leaves 
a widow and three daughters, Mrs. Will- 
iam H. Smith, Mrs. O. E. Honsberger and 
Mrs. George H. Wieland and four sons, 


Jacob F., Edward W., Charles A. and 
George H. Schopp. Mr. Schopp was 72 
years old. 


The funeral took place from his late home, 
246 Forest Ave, at 2.30 o'clock last 
Wednesday afternoon, and from St. John’s 
Evangelical Church at 3 o'clock. William 
Richardson Post No. 254, G. A. R., sent a 
delegation. Burial was at Forest Lawn 
Cemetery. 








Members of Maryland Retail Jewelers’ 

Association Holding Annual Meet- 

ing at Ocean City. 

Battimore, Md., Aug. 3.—The meeting of 
the Maryland, Delaware and Virginia 
Peninsula Retail Jewelers’ Club that is be- 
ing held to-day and Wednesday at Ocean 
City, Md., is a rather important meeting 
from the fact that this meeting is being 
held jointly with the Maryland Retail 
Jewelers’ Association, of which the former 
is a branch. The meeting of the Marylanc 
Retail Jewelers’ Association is the an- 
nual meeting for the election of officers for 
the coming year. 

Owing to the illness of Walter Powell, 
of Cumberland, the president of the Mary- 
land Retail Jewelers’ Association, he will 
not be able to attend, and he has delegated 
Robert B. Smith, a Gay St. jeweler, to rep- 
resent him and also all of the officers of the 
association, as for one reason or another 
none of these officers will be able to at- 
tend. A new set of officers will be elected 
at this meeting in an endeavor to get men 
who can give a little time and energy to- 
ward buildmg up the association and 
securing new members. 

The national association has taken an in- 
terest in the meeting and has delegated 
August Loch, Pittsburgh, to attend. Mr. 
Loch is a member of the national execu- 
tive committee. 








‘| heodore Schror, Caledonia, N. Y., has 
opened a jewelry store and repair shop in 
the M. J. Lee building on the north side of 
Main St. 
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First Principles in the Wearing of Jewelry. 


The Opening of an Educational Campaign That Will Help the Public and Benefit the Jeweler. 


By Isabelle M. Archer. 

















EDITOR’S NOTE.—The follewirg is the first of a series of articles prepared especially for THE JEWELERS’ CIRCULAR on lines that will have 


a public as weil 2s a trade interest. It is the 
zines of the country and thereby 


intention to have these articles 
stimulate the public interest in iewelry. The first articles by Miss Archer will relate purely to the principles of wear- 


in such form that they 


will be copied by the daily press and maga- 


ing iewelry and the educational campaign being conducted by the iewelers and the magazines to show the women of the country what is and what 


is not appropriete 


ior var.ous forms of dress, and to emphasize the necessity of every iewelry wearer having iewelry for special purposes. 


Each crti- 


cle will carry enough news and general interest to make it desirable for any form of publication, and our readers are recuested to make an ‘attempt 
to have their local papers repu lish the articles either with or without credit, full permission to do so being hereby extended to those who wish to use 


them. 


The photogrerhs used with these articles were especially posed for THE JEWELERS’ CIRCULAR by the author and Joel Feder, the well-known 


fashion photographer of New York, the special costumes being supplied for the occasion by James Giddings & Co., the appropriate iewelry by Theodore 
4. Kohn & Son, New York, and the appropriate leather goods by the Mark Cross Co. 


A PPROPRIATE, becoming and harmo- 
nious, these are the three principal 


atributes for all jewelry, 
simplest or most 
have jewels appro- 


and esse tial 
whet ter it he ot the 
elaborate variety. T 


pee | 
~~, 


ee 





wrist band match 


jewelry worn 


FIG. 1 
in fittings and rimming th gold 
with this tr 


priate to the occasion, becoming to the 
wearer and in the costume 
is the aim of every lover of jewelry and 
of every well-dressed woman. But does 
every woman know just what jewels are 
best suted to all occasions, most becom- 


harmony with 


ing to her particular style and coloring, or jewels designed for the 


what is just the right jewelry to select to 
get the best effect to complete her cos- 
tume? From the incongruity of some of 
the jewelry worn, out of place, unbecom- 
ing and inharmonious as it is, there 1s lit- 
tle doubt that the greater number of jewel- 
ry wearers do not realize the possibilities 
for beauty that lie in jewels, humble and 
inexpensive though they may be. It is to 
supply a long-needed want for an ade- 
quate interpretation of these jewelry pos- 
sibilities that a country-wide campaign has 
been started to encourage the admirers 
and users of jewelry to show taste and 
discrimination in the wearing of their 
jewels. 

The platform in this campaign is repre- 
sented by the “Three R’s” in the choice of 
jewelry: First, to have all jewelry appro- 
priate to the time, place and occasion; 
second, to have it becoming to the wearer, 
suiting her stature and complexion; third, 
to have the jewels in keeping with the 
costume, harmonizing in line, composition 
and coloring so that the tout ensemble 
may be perfect. 

Broadly speaking, the subject interests 
every well-dressed woman, for who does 
not wear some jewelry, even though it be 
only the most utilitarian of brooches, the 
unassuming bar pin? 

When one stops to think 
fact becomes apparent that 
practically a universal requisite of a wom- 
an’s costume. Look around and you will 
find in shop, hotel, theater, ballroom, on 
the street, in the train, wherever you may 
happen to be, that such is the case; for 
hardly a woman, or man, either, for that 
matter, will you see who is not wearing 
one or more, generally more, pieces of 
jewelry. Yet, out of it all, what a small 
minority 1s in perfect accord with cos- 
tume and surroundings; and how much of 
it out of keeping and bizarre! 

Now the idea is to eliminate the incon- 
gruous, ill-chosen jewelry, and to have in 
its piace only those pieces which are care- 
fully chosen in regard to the “Three R’s” 
of the new campaign platform. 

No well-dressed woman would think of 
wearing a sport hat at an afternoon recep- 
tion, or an evening cloak on a shopping 
trip, and yet how many there are who will 
thoughtlessly wear, on a flimsy chiffon 
gown, a brooch heavy enough to hold cor- 
duroy skirt and belt together; or, for a 
morning stroll down the avenue, delicate 


about it, the 
jewels are 


supreme purpose 
of completing an evening costume under 
artificial lights. 

Then, again, because certain jewelry ap- 
peals particularly to one’s fancy, that is 
no reason for wearing unsuitable jewels 
Necklaces, for instance, instead of adding 
beauty, can readily mar the whole ap- 
pearance by elongating a naturally 
setti-like neck, or exaggerating the sturdi- 
ness of thick neck and broad shoulders 

And why not give just as much atten- 


Ros- 


& 





FIG. 2.—The color scheme of the brown and gold 
pongee trock 1S carried out in the amber of the 
cane handle and jewelry. 


tion to the choice of the accompanying 
jewelry as one does to the other acces- 
sories of the costume? Hat, shoes, gloves, 
girdles, bows, neck ruffs and furs, each 
is given its quota of thought, and all are 
chosen in direct regard to the general ap- 
pearance and color and style of the gown. 
But when it comes to jewelry it is a dif- 
ferent matter with most people and the 
jewels are carelessly selected as to gems 








and settings, and worn haphazard with a 
dozen dissimilar frocks. 

It is not necessary, either, for a woman 
to own any quantity of jewelry, nor it is 
imperative that every piece be expensive; 
on the contrary, medium-priced jewelry 
will often meet the required demands for 
will the 
delicate construction of the finest jewels 
now made. lake, for instance, the neces- 
ornamental articles of jewelry 
that any carefully dressed woman requires 
when traveling. There is the ever-present 
worn on the wrist. There are 
perhaps a_ shirtwaist and _ hat 
hair combs are decorative neces- 
A neck chain, pendant or string of 
and tnger rings are generally in- 
cluded in the selection; and, now, the bag 
and purse fittings are also chosen to match, 
as in Fig. 1, 


appropriateness as VA el] as more 


Sary vet 


watch, 
bro¢ ches. 
pins and 
cities. 


beads 


Or take a motoring costume. Few pieces 
of jewelry are essential when on a motor 
trip, yet how much more effective the cos- 
tume is made when the jewelry that is used 
conforms to the idea carried out in the 
rest of the costume. With a long, loose 
coat of natural colored shantung are worn 


a lavender toque and especially designed 
lace and chiffon motor veil. To fasten 
this veil in place and keep it secure 


throughout even the longest of motor trips 
there is used a set of pins in gold filigree 
mounted with amethysts, while the party 
case that is carried is of purple pin seal 


2 


hited and mounted in gold, 
thyst knob at the fastening 


FIG. 3 








Fic. 4 


saroque pearls are worn with this evening 


gown of white satin. 


with 


(see Fig. 


Masi 


an ame- 
D). 


Especially designed amethyst pins hold the 
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chosen for 
frock, but 


Simple, again, are the 


with a pi 


pieces 


wear ngee afternoon 





lavender motor veil in nlace. 
these amber and gold jewelers are appro- 
priate and becoming to the dark-haired 
wearer, as shown in the illustration, Fig. 
2, and they harmonize with the rest 
of the costume. The walking-stick is made 
up in umbrella fashion, something new in 
canes for smart dames to use. The cover- 
ing and tassels are of tan colored silk to 
match the dress, and the amber of the 
handle, repeated in the necklace and 
brooch, carries out the color note of the 
brown and gold figured silk vestee and 
trimmings. Only a minimum of thought 
is needed in considering the jewels to be 
worn with such a costume, yet few women 
take the pains to make a careful selection. 
Silver or even platinum jewels worn with 
this pongee dress would immediately de- 
tract from the beauty of the costume, while 
all gold or enameled jewels might be used 
with consummate effect. 

With a cream satin, lace trimmed, eve- 
such as is shown at the 


ning gown, 
left, baroque pearl and platinum jewels 
may be worn. Dainty and light in 


weight, as demanded by the modern dance 
enthusiasts, these pearls are yet rich enough 
to correspond to the handsomeness of the 
gown they accompany. 

Only the first underlying principles in 
jewelry selection are represented in these 
few casuary examples, but as the cam- 
paign advances and becomes more widely 
understood and the educational side of the 
movement appreciated it is hoped every 
wearer of jewelry—and that means, in real- 
ity, every well-dressed man and woman— 
will be convinced of the absolute neces- 
sity of giving added attention and con- 
sideration to the choosing and wearing of 
their jewels. 
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All of Our Salesmen 
Are Now on the Road 


Showing all that is desirable in our new Fall lines of 
Jewelry and Watches including staples and novelties. 


The following representatives will be pleased to call 
on you: 


S. H. Bridges J. H. Ralston F. R. Gregory 
Max Noel J. Block W. A. Schlossman 
L. R. Cram H. H. Fruer J. B. Osthoft 

EK. D. Gallagher G. A. Weinfeld Michael Atz 


If none of our representatives call drop us a line 


DESPRES, BRIDGES & NOEL 


Wholesale Jewelers and Diamond Importers 


5 N. Wabash Ave. CHICAGO 








RECEIVER’S SALE 


NEWBURYPORT SILVER COMPANY 


Friday, August 20, 1915, at 2.30 P.M. 
AT KEENE, N. H. 


The equipment offered for sale includes a complete line of up-to-date machines, tools, chucks and dies for 
the manufacture of silverware, toilet ware, hollowware, tops and novelties; also the good will and list 
of customers. 

Bids must be accompanied by certified check for 10% of the purchase price, balance payable within 10 days 
after confirmation of sale by the Superior Court. The Receiver reserves the right to reject all bids and to 
adjourn the sale. 


For information apply to Charles B. Wiggin, Receiver, or Arthur T. Spring, 28 State St., Boston, Mass. 


CHARLES B,. WIGGIN, Receiver, Newburyport Silver Co. 
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ARTHUR JOHNSON & co. | sent! 


SPECIAL MANUFACTURERS TO THE TRADE 





SPECIAL ORDER WORK 
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Both Sides Appeal Anti-Trust Suit Against Keystone Watch 
Case Co. to the United States Supreme Court. 











PHILADELPHIA, Pa., Aug. 2—An appeal 
to the United States Supreme Court was 
taken to-day by the Government from the 
decision of Judge McPherson, refusing to 
order the dissolution of the Keystone 
Watch Case Co., as an illegal monopoly. 

The papers to perfect the appeal were 
prepared by William JT. Chantland and 
Blackburne Easterline, special assistants to 
the Attorney-General, and Francis Fisher 
Kane, the United States District Attorney. 
They were presented to Judge Buffington, 
who with Judges McPherson and Hunt, 
heard the Government’s complaint in this 
city. Notice of the appeal having been ac- 
knowledged by John G. Johnson, chief 
counsel for the company, Judge Buffington 
made an order certifying the case to the 
highest Federal Court. 

Under the expedition clause of the anti- 
trust law the suit against the Keystone 
Watch Case Co. was heard by the United 
States District Court, sitting as a Court of 
Appeals, and thereby the appeal is taken 
immediately to the Supreme Court. 

Judge McPherson, writing for the Court, 
fled his opinion Jan. 2 and decided that 
while there was not sufficient testimony to 
warrant the dissolution of the company as 
a trust, but he did find that the company 
was using boycotting methods against deal- 
ers and had attempted to restrict the sales 
of the Howard watch, which it manufac- 
tured, and these practises the court ordered 
stopped by injunction. 

The intimidatory methods of the com- 
pany were carried on through circulars sent 
to the trade. The company threatened to 
‘ut off the suppiy to jobbers unless the job- 
hers dealt exclusively in the wares of the 
‘ompany. The company also, through the 
circular, attempted to regulate the retail 
price for the Howard watch. 

Judge McPherson decided that the Key- 
stone company had a right to fix the price 
at which the watch could be sold to the job- 
bers. but there its right to vend ended. 
and in fixing the retail price the firm had 
committed an unlawful act. 

The United States in its assignment of 
errors contends that there was sufficient 
evidence produced to show that the com- 
pany was a trust and amenable to the anti- 
trust law. It also contends that Judge 
McPherson committed an error in attempt- 
ing to retain jurisdiction of the Govern- 
ment’s petition after entering a final de- 
cree denying part of the relief prayed for. 

The full text of the petition for the ap- 
peal reads as follows: 


PETITION FOR APPEAL, 


The United States of America, petitioner, feel- 
ing itself aggrieved by the final decree entered in 
the above entitled cause on the 4th day of June, 
1915, by its covnsel prays an appeal to the Su- 
preme Court of the United States from all of 
said decree, except so much as is contained in 
paragraphs ‘First’ and *‘Second.’’ 

The particulars wherein the United States con- 
siders said decree erroneous are set forth in the 
assignments of error herewith filed, to which refer- 
ence is made. 

And the United States further prays that a 
transcript of the record, proceedings and papers 





on which the decree was made and entered, duly 
authenticated, may be transmitted forthwith to the 
Supreme Court of the United States; and it fur- 
ther prays, pursuant to No. 75 of the Rules of 
Practise in Equity promulgated by the Supreme 
Court of the United States, effective Feb. 1, 1913, 
that the testimony may be reproduced in the 
transcript of record in the exact words of the wit- 
nesses. 
(Signed) FrANcis FISHER KANE, 
United States Attorney, 
Eastern District of Pennsylvania. 
(Signed) 
WiILLt1aAmM A, CHANTLAND, 
BLACKBURN ESTERLINE, 
Special Assistants to the Attorney-General. 
The following is the assignment of er- 


rors: 

The District Court erred: 

1. In not granting the prayer of the petition 
in its entirety and in dismissing the same as to 
any charge therein or as to any defendant and in 
failing and refusing to afford adequate relief. 

2. In finding and adjudging that there was 
nothing unlawful in the organization of the Key- 
stone Watch Case Co., and that there was noth- 
ing unlawful in the acquisition and growth of its 
plants and the operations of the defendants with 
respect thereto, and competitors were not unlaw- 
fully attacked, and that the evidence did not justify 
the court in condemning the various steps in the 
company’s activity. 

3. In failing and refusing to find and adjudge 
that defendant, the Keystone Watch Case Co., 
constitutes, and always has constituted, in and of 
itself, a combination in restraint of trade and com- 
merce among the several States and with foreign 
nations in filled watch cases, and a monopolization 
thereof in violation of Sections 1 and 2 of the act 
entitled, “‘An act to protect trade and commerce 
against unlawful restraints and monopolies,” ap- 
proved July 2, 1890 €26 Stat., 209, C. 647). 

4. In failing and refusing to adjudge and de- 
cree that said combination and monopolization be 
forever dissolved, and to that end that the assets 
and business of the Keystone Watch Case Co. be 
divided in such manner and into such number of 
parts of separate and distinct ownership as may 
be necessary to restore competitive conditions in 
the trade and commerce affected and bring about 
a situation in harmony with the law. 

5. In failing and refusing to adjudge and de- 
cree that in default of the submission by defend- 
ants within a reasonable time of a plan for such 
separation and division, a receiver be appointed to 
take charge or the assets and business of the 
Keystone Watch Case Co. and dispose of them in 
such manner as will effect a dissolution of the com- 
bination and monopolization and bring about a 
situation in harmony with the law. 

6. In failing and refusing to find and adjudge 
that the system of direct agreement between the 
Keystone Watch Case Co. and the wholesale deal- 
ers whereby it fixes the resale price of Howard 
watches from the wholesalers to the retailers is in 
violation of the aforesaid Anti-Trust Act, and in 
further failing and refusing to enjoin the Key- 
stone Watch Czse Co. from enforcing or attempt- 
ing or threatening to enforce said agreements or 
any others of like character and effect. 

7. In failing and refusing to find and adjudge 
that the contracts whereby the Keystone Watch 
Case Co. acquired and holds the exclusive right 
to sell Waltham and Elgin watch movements in 
certain foreign countries, violate the aforesaid 
Anti-Trust Act, and in further failing and refus- 
ing to enjoin the Keystone Watch Case Co. from 
enforcing or attempting or threatening to enforce 
the exclusive provisions of said contracts or any 
other of like character and effect. 

8. In denying part of the relief prayer for in 
the petition and, after entering a final decree in 
the cause, attempting to retain jurisdiction of the 
petition for the purpose of granting additional re- 
lief. 





PHILADELPHIA, Pa., Aug. 3—The Key- 
stone Watch Case Co. has also appealed to 
the United States Supreme Court from the 
decision of the District Court on the Gov- 
ernment’s anti-trust suit. 
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John Kirschnek is opening a store at 
Clifton, Pa. 

The Nevada Jewelry Store, Reno, Neyv., 
was recently opened. 

William Casanova has engaged in busi- 
ness at Santa Rosa, Cal. 

I. Phillips has opened a store at 
Powell St., San Francisco, Cal. 

A. J. Heilstad has opened a jewelry store 
at 6 W. 26th St., Minneapolis, Minn. 

Carstens & Co. recently opened a repair 
shop at 619 Center St., Little Rock, Ark. 

F’. N. Boss has opened a jewelry depart- 
ment in the Gate City Pharmacy, Maricopa, 
Cal. 

R. A. Case has started in the jewelry 
business at 1850 Grand River Ave., Detroit, 
Mich. 

E. A. Lehey will open a jewelry and re- 
pair store in the Bitting block, Wichita, 
Kans. 

“The Swiss Shop” has been opened at 
641 Oakland Ave., Detroit, Mich., by Ivan- 
hoe Gulicksen. 

H. M. Wood has started in the premium 
jewelry business at 496 Westminster St., 
Providence, R. I. 

Risi Bros. have started in the manufac- 
ture of a general line of jewelry at 12 Ken- 
yon St., Providence, R. I. 

John P. Peterson is now located at 35 
Dorrance St., Providence, R. I., where he 
recently opened a jewelry store. 
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Creditors Start Bankruptcy Proceedings 
Against Charles A. Nanz Trading as 
Watchman’s Clock & Supply Co. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Thursday against 
Charles A. Nanz, doing business under the 
firm name of the Watchman’s Clock & Sup- 
ply Co.,9 Church St. The petitioning cred- 
itors were Samuel Goldberg, with a claim 
of $100; Dorothy Schres, $100, and Anna 
McGroary, $300. 

The assets are approximately $2,000, with 
liabilities of $25,000. Prior to the bank- 
ruptcy proceeding an assignment was made 
to August Nanz for the benefit of the 
creditors. 





Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
Week ended July 31, 1915. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin....$556,862.62 
Gold bars paid depositors 71,352.46 
TE: substdees snteaamindeneséen $628,215.08 
Of this gold bars exchanged for gold coin are 
reported as follows: 





eh eee AR oa ee $72,948.73 
m  Delkdaih dakentanssauneneasunwede 51,276.35 

” Pbteede oncvesamheutvens eer eecede 318,943.53 

PS | Reds 200 hededdeensdiondeawens 51,468.12 

cage ns RRL CRE 67,225.89 

” Se wees es 6a ceeqssstccucoseadbuss  “esbeece , 
0 a a ae $556,862.62 
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the W.W.W. Service Means to You! 


Of course, you will admit that modern business 
requires intellectual and strenuous efforts if success- 
ful. Have you, on the other hand, ever appreciated 
or realized the value and magnitude of the organiza- 
tion that is back of every W.W.W. jeweler? 


To be successful, every jeweler must advertise— 
must advertise judiciously. Advertising consists of 
a hundred and one different ways of getting business. 
Our service comprises these hundred and one differ- 
ent ways and means of getting more business. To- 
day we call your attention to merely one of those 
hundred and one different features that are at the 
beck and call of every W.W.W. jeweler. 


We Refer to Our Personal Advertising Service! 


This service is free for the asking. It consists of 
the preparation of advertisements to meet individual] 
and personal requirements. The preparation of 
booklets, form letters, advertisements of al! kinds on 
all subjects are included in this service. It also in- 
cludes free counsel with our big advertising depart- 
ment at any time regarding sales plans and anything 
that pertains to the upbuilding and uplifting of your 
business. 





This service alone is worth hundreds of dollars to 
any jeweler. It could not be duplicated for less—al- 
though we give it free. Do you not consider this 
one feature of our proposition worthy of your seri- 
ous consideration? 


WHITE, WILE & WARNER 


Makers of Nationally Advertised Guaranteed W.W.W. 


_ RINGS 
“In Which the Stones Do Stay ” 


BUFFALO, N. Y. 
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News Gleanings. 


O. FE. Jeglum, Florence, S. 
moved to Boyd, Minn. 

Norris & Bovd, Pa., have 
een succeeded by H. W. Norris, who uses 
the stvle of the Boyd-Norris Co. 

kd P. Lyon has purchased the jewelry 
department in the store of Edward King at 
Bethel, Me., and has combined Mr. King’s 
stock with his own. 

Men smoking while their watches were 
being repaired is believed started a recent 


Harrisburg. 


fre which damaged the jewelry store of 
Myer Lewis & Co., 221 St. Lawrence 
Blvd., Montreal, Can. Mr. Lewis carried 


an insurance of $1,500 on his stock and fix- 
tures. 

[n an interesting letter written by Pri- 
vate C. H. Copp to his father, H. Copp, a 
jeweler and optician on Clarendon St., Mel- 
bourne, Australia, the young man tells of 


the landing of the Australian troops at 
Gallipoli and the subsequent fighting up 
until May 8&8, on which date he was 


wounded. 

B. Barnatt, 815 Poydras St., New Or- 
leans, La., reports that on Wednesday, July 
between 5.15 and 545 A. M., a front 
window in his store was smashed and one 
liamond ring, weighing and three- 
eighths carats, valued at $300, and one pair 
three- 


28, 
one 
liamond screw 
sixteenths carat, valued at $40, were taken. 

R. L. Brewer & Son, jewelers at Suffolk, 
Va., have installed in front of their store 
on Washington Sq. a huge sidewalk clock 
for the benefit of the public. The clock is 
mounted on a high pedestal and the illu- 
mination at night is operated by electrical 
wires from the inside of the store. The 
weight of the clock complete 1s more than 
1500 pounds. 

\ decree of the government dated June 
o, 1915, exte the Portuguese mora- 
torium for the last time and makes pro- 
vision for the liquidation of all bill busi- 
ness transacted at the stock exchange of 
Lisbon and Oporto up to Aug. 3, 1914, ac- 
cording to a submitted to the De- 
partment of Commerce and Labor, at 
Washington, D. C., by Consul-General W. 
L. Lowrie, Lisbon. 

\ plate window in the st 
R. B. Colvin, a jeweler at Jonesboro, La., 


earrings, weighing 


= 
nas 


report 


re ot 


, 
Class 


was broxen recently and about $50 worth 
of bracelets taken. There was a _ white 
sapphire ring in the window, which the 
thief evidently thought was a diamond, and 
he reached over other goods costing a great 
deal more for the ring. He, however, 
dropned the ring on the street and it -was 
‘ound next morning. 


\ firm in England writes an American 
consular officer that. it desires to be placed 
in communication with American manu- 
facturers of portable watchman’s tell-tale 
clocks or time recorders. Illustrated cata- 
logues and full information should be sent 
at once. For further information, in writ- 
ing the Department of Commerce. anc 
Lahor regarding this matter, reference ' 
hould be made to file No. 17,430. 

\ man believed to be the one wanted in 
connection with the recent robbery at the 
establishment of Oscar Masson, a jeweler 


, 
Sl 


on Church St., Quebec, Canada, was ar- 
rested in Montreal recently and taken back 
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to Quebec. The accused appeared in the 

Police Court for a preliminary hearing and 
was remanded for three days, waiting for 
the charge to be made against him. It is 
thought by the authorities that the man is 
of unsound mind. 

W. H. Ludwig, a jeweler of Chambers- 
burg, Pa., has received considerable adver- 
tising in his community through the fact 
that he installed a hygrometer at his estab- 
lishment July 28, thereby completing his 
outfit to determine weather conditions. 
Many citizens of Chambersburg have been 
consulting it to learn the degree of mois- 
ture in the atmosphere and the matter was 
the subject of an article in a local paper 
Thursday last. Mr. Ludwig recently re- 
ceived considerable advertising when he in- 
stalled a wireless system for receiving time 
from Washington. 

W. M. McConahay, 64 Main St., Salt 
Lake City, Utah, has reported to the police 
that he was recently robbed of three Tif- 
fany diamond rings, valued at $850. The 
thief posed as a customer and stood com- 
paring the rings, when suddenly he darted 
from the store and up the stairway. He 
reached the alley in the rear of the same 
building and escaped. The robber is de- 
scribed as being 5 feet 8 inches in height, 
smooth face, and as of medium complexion. 
His nose is slightly depressed at the end. 
His weight is given as 160 pounds and he 
is said to be about 35 years of age. 

John C. Souther, a jeweler at Ruther- 
fordton, N. C., recently shot and killed his 
wife and cut his own throat, inflicting such 
wounds that his physicians said he has 
only a fighting chance for his life. He 
used an automatic Colt’s revolver in shoot- 
ing his wife, firing four times in‘o her side 
and killing her instantly. The wounded 
man was placed in an automobile and taken 
to a hospital. In the search of the prem- 
ises there was found a letter addressed to 
the Thomasville Orphanage, directing that 
institution to take his children. The letter 
or will left almost all of his property to 
tie orphanage. 

\ few days ago Joseph Hurtie found a 
suitcase concealed in a stack of wheat on 
the farm of John Singleton, near Tipton, 
Ind.. where a crew of men were engaged 
in threshing. Having read of dynamite 
and other articles being hidden in wheat, 
was afraid to touch it. Several men 
some distance away from the. suit- 
case and opened it with the aid of pitch- 
forks. When opened the suitcase was 
found to. contain about $250 worth of 
jewelry which had been stolen from the 
jewelry McCoy. Bros., Sharps- 
ville, nine miles riorth of. Tipton, a few 
nights before. The threshers had invaded 
the field before the thief-could return for 
his hidden property. 

Jacob Wendel, Piqua, O., is: exhibiting 
n his jewelry store window checks amount- 
ing to $100 which the Jewelers Security ” 
\lliance is paying to Chief of Police Gehle ' 
of Piqua and Detectives Billstein and Reed 
of Lima for the arrest of Richard Shefters 
ind Frank Meyers. On Jan. 26 last these 
two men visited the Wendel store, on N. 
Main St., Piqua, and one of them asked 
for bracelets. While he was examining 
tie bracelets the other man noticed that 


» | 
ie 


stood 


s.ore of 
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the door of the showcase 


and 


was partly oper 
worth $104 
The loss was not noticed un:il the window 
was cleared at night, and meanwhile the 
men had gone to Lima. At Lima they vis- 
ited the store of A. C and stole 
a $11 bracelet while pretending to purchase 
one. The theft and 
arrest tollowed. 


stole two diamond 


rings 


Ca Jac yb 


was discovered their 
Reid & Todd, jewelers at 
Bridgeport, Conn., report 


L054 Main St., 
that they 
been among the jewelers who have had an 
experience with the Italians who are trav- 
eling about the 


have 


country in company with 


a small child, who robs the jewelers of 


whatever he can lay his -hands on. Some 


time ago, Reid & 
1 


» | 


odd report, the visitors 


called at their store and requested to see 
diamond earrings, but none were found 
which suited. The boy asked to have a 


drink of water, which took one saleslady 
to the the In showing the 
earrings only five pairs were taken from 
the cases at a time, and when the clerk 
showing the goods made a slight turn to 
ge: a record book of the diamonds one of 
the women raised the edge of the mat on 
which they were being 


rear of store. 


shown and the gems 
were missed immediately. The salesman 
did not see her put the earrings under the 
mat and, of course, was not sure where 
they were. He looked straight at the 
woman for almost a minute, without saying 
a word, and she raised the mat and took 
the earrings from under it. It is the opin- 
ion of the was to 
ask to other goods and thus distract 
the attention of the salesman, giving the 
opportunity for the boy to get the jewelry 
from under the mat 


jewelers tha: the game 


see 


New York 1s 
which opened 
and 40th 
new Equitable building, New 


One of the new sighis of 
the palatial Bankers’ 
a short time ago, on the 3&th, 39th 
Hoors of the 
York 
considered A 
the club's have 
of many articles in the 
press. With all that has 
it, however, few realize that the 
of this club 
the jewelry industry that 1s almost without a 
paraliel, inasmuch as it necessitated the de- 
signing and manufacture of 
pieces of silver plated 
three months’ time—0 days f 
the orde. given, and tor 
special and patterns had to be cut. 
The contract called for 9,000 pieces of hol- 
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time 


ware in less 


rom the 


was this ware 


dies 


lowware and 13,500 preces of dHatware, 
1 1 . , , —? ] 

tnese pieces to be made trom a special Ue- 
sicn. lhe design was made by the Kelier 


Mechanical Engraving Co., New York, 
whch made all the dres (about 50 in num- 


ber), running in size trom a three-quarter 
inch ‘knob for a spoon, to a 16-inch meat 
dish cover. The silverware, which was tur- 
nished by the E. H. Smith Silver Co., 


‘Bridgeport, Conn., and is different from tne 


ustidl thub -silver,.inasmuch as instead of 
plain, it is of an elaborate design afier the 
stvle matle famous by the -brothers Adam. 
The carrying out of this contract is con- 
sidered an the silverware 
trade inasmuch as the work done 1n !’0) days 
would, under ordinary circumstances, have 


achievement in 


j | 
consumed trom nine montns to a yeat 


. . ~ er © Chew - 
=e —_ —_ - 


THE JEWELERS’ CIRCULAR-WEEKLY 








THE HABIT THAT PAYS GOOD DIVIDENDS 


Copyright 1915, by Ernest V. Madison 


CONTRACTOR who built one of 

the largest city prisons in America 
forged a note and was convicted and 
sentenced to imprisonment. Into the 
prison he built he stepped a prisoner. 
“T never dreamed,” he said, “when I 
built this prison that I should be an in- 
mate. But here I am.” 

> K * 


Some dealers are building a prison 
around their ability. They are building 
it without even dreaming they are doing 
so. 

They are walling up their fitness for 
business position with Indifference, 
Carelessness, Disbelief and Derision. 
They are indifferent to the advertise- 
ments in their trade papers. They read 
advertisements carelessly. They do not 
believe in advertising. They deride the 
man who tells them that advertising has 
been a benefit to him. 

They have yet to realize that a care- 
ful reading of advertisements in trade 
papers will develop expediency, ability 
and preparedness. 

* * * 

The men who read advertisements are 
always ready to meet emergencies or 
new conditions of merchandizing. They 
know where to buy the stock and equip- 
ment needed for this purpose. They do 
not delay, hesitate or doubt. They are 
ready and meet opportunity at the half- 
way house. 

The state of preparedness is a good 
state to live in for it pays a subsidy to 
its inhabitants. The time spent in read- 
ing advertisements is profitably invested 
because it gives useful ideas and sug- 
gestions. These pay big dividends later. 
If an owner, the dividends are paid in a 
greater business or more profit; if an 


employe; they are paid in salary in- 
creases or in better working conditions. 
Peculiarly, many men read the ad- 
vertisements without any idea they have 
been benefited. Their course through 
business life, however, shows that these 
men progress where others, seemingly 
as industrious and steady either stand 
still or fail. The others have built a 
prison around their resourcefulness. 


* * * 


Read the advertisements. Read them 
in this issue of TEE JEWELERS’ CIR- 
CULAR and in every issue hereafter. 
You will obtain valuable ideas. You may 
not be able to use these ideas for months 
and again you may come across the very 
idea which you need right now. When 
the time does come that your business 
calls for greater resourcefulness on your 
part you will find that the ideas you 
have unconsciously accumulated while 
reading the advertisements will be a 
reliable mainstay. 

Too, you will enjoy this reading. 
Booth Tarkington, the author, explains 
the interest of the ads by saying through 
one of the characters in “The Turmoil,” 
his latest book on business life: 

“TI take my hat off to the man that can 
write a good ad,” he said emphatically. 
“The best writing talent in the country 
is right spang in the ad business today. 
You buy a magazine for good writin’— 
look on the back of it. Let me tell you I 
pay money for that kind of writin’ 
—You talk about poems and essays—I 
tell you that when it comes to the actual 
skill o’ putting words together so as to 
make things happen, R. T. Bloss, right 
here in this city, knows more in a minute 
than George Waldo Emerson ever knew 
in his whole life.”’ 
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Mr. and Mrs. Nathaniel Barstow are at 
the Chelsea Inn, Hampton Hill, Conn. 

Louis Stern, Philadelphia, spent the past 
week at the plant of Louis Stern & Co., in 
this city. 

Several departments of the Brown & 
Sharpe Mfg. Co. are working overtime five 
nights a week. 

A quarterly dividend of 1% per cent. on 
the preferred stock of the United Wire & 
Supply Co. is being paid. 

S. E. West, retailer, has removed from 
the corner of Main and Meeting Sts. to 
6 Meeting St., Pawtucket. 

Mr. and Mrs. Bradley M. Graffam are 
at their Summer cottage at Highland Beach 
for the remainder of the season. 

William G. Lind, secretary of the T. W. 
Lind Co., was registered at the Hotel Mc- 
Alpin, New York, the past week. 

The fimal meeting of the creditors of the 
Noyes Mfg. Co., manufacturing jewelers 
of this city, will be held this week. 

Nathan B. Barton, of the Ostby & Bar- 
ton Co., and wife were registered at the 
Narragansett Pier Casino the past week. 

Sigmund Fischer, of Fischer & Pruefer, 
has been on an automobile pleasure trip 
with his family to New York and return. 

Charles Briggs has announced the en- 
gagement of his daughter, Miss Marion G. 
Briggs, to Otis M. Freeman, of this city. 

The factory of H. C. Lindol & Co., 
Beverly St., will close down Aug. 5 for a 
10 days’ vacation and overhauling period. 

Samuel A. Baldwin has returned from 
Little Compton, where he has been re- 
cuperating on a farm during the last two 
months. 

Frederick M. Swartz, of this city, has 
been granted a patent on a vanity clasp, 
which will be manufactured by the Swartz 
Jewelry Co. 

Charles B. Dockworth, Pawtucket, was 
a guest the past week at the New Hygeia 
Hotel at Block Island, where he enjoyed 
his vacation. 

Erling C. Ostby, treasurer of the Ostby 
& Barton Co., with his wife and daughter, 
is spending a few weeks motoring through 
the White Mountains. 

Bornn Bros. have recently started manu- 
facturing a line of plated goods for export 
in the shop recently vacated at 9 Federal 
St. by the Kearns Mfg. Co. 

Letters addressed to the Gem Jewelry 
Co., the Providence Silver Novelty Co. and 
S. M. Einstein remain uncalled for at the 
Providence post-office this week. 

Mrs. William Loeb left last Thursday 
for San Francisco, where she will join her 
husband and spend several weeks in visit- 
ing the Panama-Pacific Exposition. 

Benjamin L. Hall has returned from a 
week’s cruise about Narragansett and Buz- 
zard’s Bay on the power yacht Meteor on 
the Rhode Island Yacht Club cruise. 

In the case of Albert A. Jeaneret against 
the Wood-Ellis Co. Judge Tanner of the 
Superior Court has ordered a decree en- 
tered allowing the account of receiver. 

The executive committee of the Manu- 





facturing Jewelers’ Board of Trade held a 
meeting last Thursday afternoon, at which 
considerable routine business was trans- 
acted. 

The creditors of Percival W. Hatch, 
doing a manufacturing jewelry business as 
Hatch & Co., will holé a final meeting on 
Aug. 3. The estate will not pay any divi- 
dend. 

The final account of Annie M. Feeley, as 
executrix of the estate of James R. Feeley, 
by Judge Stone in the Mu- 
showing no bal- 


was allowed 
nicipal Court last Friday, 
ance. 

Frank L. Odell, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, is leaving this week for a two 


weeks’ pleasure trip to Lake George and 
vicinity. 
Albert E. Wixon, of Wixon & King, 


manufacturing jewelers, 43 Sabin &St., is 
convalescent at the Rhode Island Hospital, 
where he recently underwent an operation 
for hernia. 

Walter A. Griffith, treasurer of the R. L. 
Griffith & Sons Co., and his wife have gone 
to the Pacific Coast, and will visit the 
Panama Exposition during their stay in 
San Francisco. 

Fred Kalman, retailer, Aborn St., this 
city, who made an assignment some time 
ago, has effected a settlement with his cred- 
itors on the basis of 30 per cent. in in- 
dorsed notes. 

At the annual meeting of the Atlantic 
Tuna Club, held at Block Island last Mon- 
day, N. Darrell Harvey and Martin S. Fan- 
ning were elected’ members of the com- 
mittee on admission. 

Miss Margaret Murphy, head of the re- 
port department of the Manufacturing 
Jewelers’ Board of Trade, is at Quonochon- 
taug Beach, where she will remain during 
the month of August. 

A quantity of scrap jewelry in the form 
of unfinished cuff links was found in a cel- 
lar that is being excavated at the corner 
of Aborn and Sabin Sts. The property 
was turned over to the police. 

George Fernald, with the Providence of- 
fice of the National Jewelers Board of 
Trade, was a visitor in the cities and towns 
of northeastern Massachusetts the past 
week on business for the Board. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., was a member of the Meta- 
comet golf team that defeated the Fall 
River team on the East Providence links 
last Thursday, scoring one of the points 
made. 

Arthur Sundlun, of the Sundlun Jewelry 
Co., 57 Eddy St., has started on his south- 
ern and eastern trip. Louis Sundlun, of the 
same concern, has started on his eastern 
trip and will also cover territory as far as 
Baltimore, Md. 

The copartnership heretofore existing 
between Frank Stead and Alfred H. Hath- 
away, doing business under the name of 
the Stead Mfg. Co. manufacturers of 
novelties at 239 Harrison St., has been dis- 
solved and the business will be continued 
by Mr. Stead. 

The T. H. McGrath team still leads the 
Manufacturing Jewelers’ Baseball League, 
having added two victories the past week, 
its standing now being eight won and one 
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lost, a percentage of .889. Young Bros. 
team broke the tie with G. Klein & Son for 
last place by defeating that nine. 
A. D. Thuotte, of Arctic, met 
painful accident a few days ago, 


with a 
losing a 


part of the third finger of his right hand 
at the second joint. Not noticing that the 
switch was on, Mr. Thuotte started to 


crank the engine of his motor boat, which 
kicked and threw him across the cabin. 

The offices of the F. Spidel Co. and of 
the W. Forstner Co. have been removed 
from the second to the fourth floor of the 
A. T. Wall building, 162 Clifford St. This 
allows the use of the entire second floor 
for factory purposes, at the same time giv- 
ing considerably for the 
office work. 


greater space 

Ay final meeting in bankruptcy was held 
last Monday at the office of Referee in 
Bankruptcy Nathan W. Littlefield in the 
case of Axel Kilstrom, doing a manufactur- 
ing jewelry business as the Kilstrom Mfg. 
Co., of this city. John H. Slattery, of this 
city, was discharged as trustee upon the 
examination and approval of his acceunts. 

According to the records filed at the 
office of the Recorder of Deeds at the City 
Hall on Friday M. L. Misch has given a 
$50,000 mortgage on the Caesar Misch 
building, corner of Westminster and Em- 
pire Sts., to the trustees of the Benja- 
min B. Knight estate. Extensive altera- 
tions are to be made to the exterior of the 
building. 

Under directions of the directors of the 
Manufacturing Jewelers’ Board of Trade, 
President Frederick D. Carr has appointed 
a special membership committee, to consist 


of Harry Wolcott, of the Wolcott Mfg. 
Co., this city; Edward L. Gowen, of the 


Standard Button Co., Attleboro, and Don- 
ald LeStage, of the H. D. Merritt Co., 
North Attleboro. 

The members of the Silverman Bros.’ 
Employes’ Beneficial Association held their 
annual outing and field day last Saturday at 
Palace Gardens. The trip was made by 
special electric immediately upon the clos- 
ing of the factory at noon time, and in 
addition to the Rhode Island clam dinner 
there was a diversified program of sports 
and games for prizes in which both the men 
and women participated. 

Contracts have been awarded for exten- 
sive additions and improvements at the 
plant of the Metal Products Corporation 
on Thurber Ave. and Blundell St. One 
addition to be erected will be 60 by 212 
feet, of one story, and another, 60 by 45 
feet, two stories, with basement. The addi- 
tions ‘will be of brick with concrete founda- 
tions and tar and gravel roof. The old 
offices», will be renovated, a new roof put 
on the store house and general alterations 
will be made. 

The following were among the jewelry 
buyers who were in this city the past week 
looking for seasonable goods: Mr. Dupres. 
of the Emery, Bird & Thayer Co., Kansas 
City, Mo.; Mr. Hutzler, of M. J. Oppen- 
heimer Sons, ‘Baltimore, Md.; B. Solomons, 


of the Guthman, Solomons Co., New 
York: A. G. Wilson, of the Bernard 
Hirsch Co., San Francisco, Cal.: Samuel 


Sampson, of John S. Sampson & Son, New 
York; Mr. Kahn, of M. L. Kahn & Co., 
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Why should an Old Established Retail Jeweler 
adopt The Arnstine Catalog System ? 


The sales of the well-established retail jeweler rise and fall with general business 
Answer: conditions. In poor times he gets even less than his proportionate share because 
his merchandise is considered a luxury. The Arnstine System of catalogs with 
richly colored covers beautifully illustrating the choicest, most attractive articles with terse descriptions 
and prices defies the general order of things and sells your merchandise in spite of business conditions. 

“What shall I buy for Christmas?” is the question that every adult would bless you to answer to their 
satisfaction. Your catalog is your answer. Its thousand illustrations are your suggestions. It beautifully 
and truly illustrates from actual photographs a thousand temptations. This is the magnet that draws 
dollars to you which you otherwise would never see. The beauty and quality ot the Arnstine catalog 
carries an air of dignity to the finest of stores. The system consists of a series of dignified newspaper 
ads, personal letters, folders and other advertising built around the catalog—all carefully planned, thor- 
oughly tried and remarkably successful. 

lt is the ever present suggestion, the dignified request for patronage, the personal appeal to the 
vanity of your customer, that brings you more business. Every year through the Arnstine System 
hundreds of thousands of dollars are being spent for the Jeweler’s merchandise that otherwise would go 
into other channels—that is the answer in brief—and the truth of this 1s being attested by more than 
three thousand successful jewelers using the system. 











Our 1915 catalogs are the most beautiful we 
have ever published. Write for a sample copy. 


THE ARNSTINE BROTHERS COMPANY 


PROSPECT AVE. and EAST 9th ST. CLEVELAND, OHIO 




















JUST OUT—NEW EDITION 


Trade Marks of the Jewelry 
TRave/i\ARKs and Kindred Trades 


Sold to JEWELERS’ CIRCULAR subscribers only. 
The work showing actual facsimile reproductions of Trade-Marks 
First Edition 1896—Second Edition 1904—Third Edition 1915 
In use nineteen years by the jewelry trade as an authority. 
Size 7x103g inches—Bound in cloth, 366 Pages of Trade-Mark 
information, including over 6,500 trade-marks and trade names— 
also names of flatware and toiletware patterns and their makers. 


Price $5.00—Express Paid. 


One year’s subscription to THE JEWELERS’ CIRCULAR $2.00 
for fifty-two issues. 


Combination Price $6.00 for both 


Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET "Ele bak Oe See NEW YORK 


This work—the third edition of ‘““*Trade-Marks of-the Jewelry and Kindred Trades’”—is the accom- 
plishment of over twenty years’ research and labor in the development of the only authoritative book on 
trade-marks in its field. It'is sold only to JEWELERS’ CIRCULAR subscribers as a paft of the per- 
sonal service this publication has always rendered them. 
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Philadelphia, Pa., and James Mayer, of 
Slemhardt & Bro., New York. 

In the suit of Clarence R. Davis against 
the G. W. Dyer Co., watches, jewelery and 
diamond instalment house, 334 Westmin- 
ster St., this city, of which Mr. Davis is 
treasurer, a decree was entered July 30 by 
Judge Doran in the Superior Court, ap- 
pointing Adolph Gorman an attorney, per- 
manent receiver, with bond fixed at $7,000. 
Mr. Gorman was appointed temporary re- 
ceiver by Judge Rathbun on July 28, with 
instructions to wind up the affairs of the 
corporation. The petition for the appoint- 
ment of the receiver alleges that it was 
filed “by reason of negligence and miscon- 
duct of an officer of the company” and on 
account of failure of the stockholders to 
hold meetings and to attend to the affairs 
of the concern. 
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Straker has opened his Sum- 


Herbert J. 
mer home at Westport. 

Carl Hempel, of F. L. 

& Co., 

The factory of the H. F. 


Shepardson 
is enjoying a vacation at Cape Cod. 
3arrows Co. is 
closed for weeks for the annual re- 
pairs. 

Thomas Totten, a former jewelry manu- 
facturer but now of California, is 
a visit. 

The plant of the Whiting Chain Co. 1s 
closed this week for the annual vacation 
period. 

A. Dupius, a Kansas City jeweler, 
town last week visiting the local 
facturers. 

Alpin Chisholm, of the Bugbee, Niles Co., 
is spending the month of August at the 
Narragansett Pier. 

fred Brigham left on 
extended business trip in the 
the Sturtevant & Whiting Co. 

A number of local manufacturers have 
contributed to a fund which is being raised 
for the purpose of popularizing jewelry. 

Frank J. Condon, who been em- 
ployed by Mandalian & Hawkins, has been 
appointed Deputy United States Marshal. 

Mr. and Mrs. George K. Webster an- 
iounce the engagement of their daughter, 
Marion Aldrich Webster, to A. Travers 
Ewell, of Maryland. 

Fred Ballou, of J. allou, retail jewel- 
er, is in charge of the standard time 
tem at the High School building 
system is used by the manufacturing jewel- 
ers in operating their factories. 

William N. Fisher, of W. N. Fisher, 
has made the following corporation report 
for the year: Machinery, $10,156; cash and 
debts receivable, $28,425 manufactures 


two 


nere on 


was in 
manu- 


Saturday for an 
interests of 


has 


SVS- 


This 


merchandise, $19,339; total, $57,920. Capi- 
tal, $25,000; accounts payable, $23,730; 
floating debt, $3,600; surplus, $6,190; total, 
$57,920. 

F. L. Baker, treasurer of the Paye & 
Bakér Mfg. Co., has filed the following 
eorporation report: Real estate, $40,988; 


machinery, $68,184; cash and debts recéiv- 
able, $36, $97 - manufactures and merchan- 


dise, $136,186; good will, $20,000; total. 
$302.355.~ Capital, $80,000; accounts pay- 
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able, $2 
plus, $50,316; 
$29,261; total, 

As an indiéation of improved business 
conditions it is of interest to note that the 
Whiting & Davis Co., Plainville, Mass., 
recently booked an order for over $40,000 
worth of mesh bags. In the new musical 
production, “The Blue Paradise,” which 
opened at the Casino Theater, New York, 
Monday night, the actresses carried Whit- 
ing & Davis mesh bags. The firm was 
scheduled to close its plant this week for 
the annual vacation week, but on account 
of the large number of orders it was found 
possible to close only part of the plant. 
The members of the concern are very opti- 
mistic over the outlook for a big Fall sea- 
son and expect to see a further improve- 
ment in business conditions. 


floating debt, $113,125 


sur- 
depreciation, 
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William Bride spent the week with 
friends at the Cape. 
Thomas Moore, of Moore Bros., is en- 


joying a vacation at Onset. 
Samuel Sampson, of John S. Sampson & 


Son, was in the city last week buying 
goods. 
Joseph B. Rush, a well-known jeweler, 


was married last Thursday to Miss Sadie 
Gormley. 

The manufacturers report that during the 
past week a large number of mail orders 
were received which is a very encouraging 
sign of a return of better conditions in the 
jewelry trade. 

... Dahlgren has purchased the interests 
of E. Hultgren in the Aetna Mfg. Co. and 
will continue the business under the same 
firm name. 

The funeral of Carl L. Smith, a former 
employe of the Watson Co., who committed 
suicide in Boston last week, was held Tues- 
day in Attleboro. 

W. L. King, a well-known jewelry man- 
ufacturer, has been named by Mayor Sweet 
as the city representative on the board of 
directors of the Attleboro Foundation. 

A number of the local concerns have re- 
ceived orders recently from England. The 
jewelry purchased is the kind that in the 
past has been supplied by the factories of 
Germany. 

The firms in the Bigney, Tappan, Sim- 
mons, Einstein and Wilmarth buildings re- 
sumed operations on Monday morning after 
being closed for one week for the annual 
vacation period, during which the machin- 
ery was overhauled. 

The employes of the Leach & Garner Co. 


have arranged for a field day to be held 
Saturday, Aug. 7, at Dumont’s farm in 
Chartley. A program of sports is being 


arranged which will prove of interest to all 
who attend the outing. 

W. P. Marble, treasurer of the F. B. 
Stanton Co., has filed the following cor- 
poration report: Machinery, $8,166; cash 
and debts receivable, $2,024; manufactures 
and mefchandise, $4,594; good will, $3,000; 


total, $17,784. Capital, $12,625; accounts 
payable, $3,694; surplus, $1,465; total, $17,- 
ay 
éc , 


CIRCULAR-WEERLY 


Rochester, N. Y. 
>. B. Hadley, of the “D. & H.” Mfg. 
Jewelry Co., has gone New York ona 


business trip. He will return next week. 
The business heretofore conducted by 

Dudley, Given, \W amsley & Co., Inc., 1s now 

run under the style of Dudley, Given & Co., 


Inc., the corporation having changed to the 
latter name. 

On Wednesday the large plate 
the show window of Klee & Groh on the 
Minerva PI. side was smashed in by a de- 
livery wagon of the Rochester Laundry Co. 
The watchmaker who was sitting within a 
foot of the glass escaped injury. The in- 
surance company was notified of the acci- 
dent and a new plate glass was set in the 
irame a tew hours later. 

President S. D. Burrett, of the Rochester 
Retail Jewelers’ Association, announces the 
date for the society’s old-fashioned picnic 
to be Saturday afternoon, Aug. 14, at the 
Newport House, on Irondequoit Bay. The 
party will assemble at the L. Sunderlin 
Co.’s_ store, 348 Main St., E., corner of 
Stillson St., at 1.30 p, mM. and will leave 
there in autos at 2 p. m. for the bay. Sec- 
retary Charles Dygert has issued a chal- 
lenge in the name of the association to 
the members of the Rochester Optometric 
Society for a five-inning game of baseball. 
The families of the association members 
and their employes have been invited to 
the picnic. W. T. Geissmyer, New York, 
will make an address on this occasion. A 
program of interesting athletic sports ar- 
ranged by Charles Dygert and L. D. Bur- 
re:t will be staged during the afternoon. 
George Klee, of Klee & Groh, and Ellery 
A. Handy compose the committee on auto- 
mobiles. A dinner will be served in the 
Newport House at 6.30 p. m. at $1.50 per 
plate for those who wish to dine there. The 
committee of arrangements is: James J. 
Ernisse, E. J. Scheer, George Klee, Ellery 
\. Handy, Charles Dygert, Charles E. Sun- 
derlin and S. D. Burrett. 
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Business Troubles. 





\W. L. Threadgill. San Antonio, Tex., has 
fled a voluntary petition in bankruptcy. 
The W. A. Flint Co.. Vincennes, Ind., 


has assigned for the benefit of creditors. 

An involuntary petition in bankruptcy 
has been filed against R. Rosenberg, Butte, 
Mont 

Raymond Hughes, a 
322 N. Charles St., Bal 
petition in the United States Court last 
Thursday for the privilege of offering his 
creditors a composition on their claims be- 
fore he is adjudicated a bankrupt. This pe- 
tition was granted by the court, and act l- 
ules filed. with this petition showed that Mr. 
Hughes had liabilities of $25,994 and assets 
of $17,161. The court in ao 9 to preserve 
the stock pending the s.e.sotiations appointed 
Albert S. Gill as receiver, and authorized 
him to continue the business for 60 days. 
The receiver was bonded for $13,000. Upon 
Mr. Hughes’ petition he was authorized to 
pay in full the claim of Frank Brown for 
tent due on the premises, amounting to $190. 
Of. the liabilities, $11,500 is and 
$1,853 is unsecured. Of the OOO 
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Odd and Unusual Pieces in 
GORHAM SILVERWARE 


The ability to meet any special requirement in sterling silverware is one of 
the commanding advantages held by jewelers who sell Gorham Silver. 


HOUDUDOUOUVONVVANNVENSEVGGOGUOUUPOUOUOVGONOOOUEUAVOOAHSOOTONOOEOUOOEEAANOOEUOTOUOEAN UAT 


The Gorham Company offers its dealers a selection of silverware, unsur- 
passed in variety and craftsmanship — then, too, the integrity of Gorham 
Silverware extends to Gorham Prices. 


Through the national advertising of The Gorham Company, the public is 
familiar with the originality, diversity and inclusiveness of Gorham designs 
and is constantly influenced to visit jewelers who feature Gorham Silver. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane —Branches— SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue = LONDON : Ely Place 


Works: Providence New York Birmingham 
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Factors Affecting 
the Value of 
Diamonds. 


-_* article that 

jewelers no 
doubt will find par- 
ticularly interesting, 
which is the first of the series dealing with 
the factors that affect the value of gems, 
appears on pages 49, 51 and 53 of this issue, 
under the title “Color and Its Effect on 
the Value of Diamonds.” This article, 
which is by Prof. Frank B. Wade, whose 
various contributions on the subject of 
precious stones have been appreciated by 
the readers of THe JEWELERS’ CIRCULAR 
in the past, takes up the subject in simple 
form, yet deals with it somewhat ex- 
haustively. 

While there is practically nothing in the 
article published this week that the ordi- 
nary retail jeweler should not know, and 
which many do not know, there are also 
many to whom the facts brought will be 
of distinct value, as this, we believe, is the 
first time that all the various points relating 
to color in diamonds have been com- 
bined into one article. It should prove 
of value to the man entering the business, 
as well as to the clerk or employe whom 
the jeweler wishes to become conversant 
with the essential points of the diamond 
business. 

It is probable that future articles by the 
same author will take up the subject of 


the value of diamonds from the stana- 
point of “flaws,” “cutting,” recutting and 
other factors that should be given con- 


sideration by the careful buyer. 





An Important De- HE advocates of 
cision as to Price price maintenance 
Maintenance. 2”. the jewelry and 
o:ner trades were ju- 
bilant last week over a decision handed 
down in the United States District Court 
at New York in the case of the Great At- 
lantic and Pacific Tea Co. against the 
Cream of Wheat Co., which centered prac- 
tically around the manufacturer’s right to 
protect the price of a standard and wel!- 
advertised article. The decision of Judge 
Hough in this case was practically to the 
effect that a manufacturer can legally re- 
fuse to sell to price cutters, despite the 
Sherman and Clayton acts and the courts 
of the United States will not interfere to 
the extent of granting a preliminary in- 
junction preventing a manufacturer from 
taking legitimate measures to protect him- 
self and his customers against unfair com- 
petition of this kind. 

This action was one of several suits 
which had been commenced in various 
trades involving the same principles, in 
which the Sherman law and Clayton Act 
have beer invoked, on the allegation that 


the manufacturers who have refused to 
further supply goods to distributers who 
cut prices, have substantially lessened 


competition and in that way attempted to 
build up a monopoly. If Judge Hough’s 
decision holds in the higher courts, this 
contention is absolutely disposed of and 
dec against the price cutter. 

[t should be mentioned in passing that 
the decision of Judge Hough in this case 
was not one on the final trial, but on a 
motion for a temporary injunction pending 
states 


ided 


the tria:; but, as the judge in his 


decision, all the essential facts were set 
forth with clearness and without contra- 
diction on any material point, so that the 
treatment of the decision by the public as 
one finally settling the case is not without 
legitimate reason. Owing to the fact that 
the decision on the motion would be, in 
effect, a final decision, Judge Hough went 
into the subject very thoroughly and re- 
viewed the history of the concerns as well 
as the history of the manufacture of the 
product of the Cream of Wheat Co.; its 
policy as to maintaining price; its schedule 
of prices to the wholesaler and its arrange- 
ment by which it is sold at not less than 


14 cents a package by the retailer. The 
plaintiff in this case, about Jan. 1, 1915, 


began selling the package at 12 cents, and 
the defendant in its circular to the jobbing 
trade pointing out the cut-rate practises 
had asked that the recipients see to it 
that no quantity of Cream of Wheat at any 
price should reach the plaintiffs directly 
or indirectly. 

The Great Atlantic and Pacific Tea Co. 
urged that the wheat concern’s scheme of 
sales and its practise created a monopoly 
of and lessened competition in Cream of 
Wheat; that this result was unlawfu!, and 
that it is produced by means which are 
specifically prohibited by Section 2 of the 
Clayton Act, 7. ¢., price discrimination 
In taking up the claims of the price cut- 
ter, Judge Hough finds, first, that it is 
true that the defendant had a monopoly in 
Cream of Wheat, but it had a lawful mo- 
nopoly, ultimately resting on the plain 
truth that nothing anywhere in the United 
S:ates can lawfully be called Cream of 
Wheat without its consent; that this mo- 
nopoly is encouraged by patent, trade- 
mark and copyright statutes and the rules 
of unfair competition. The judge finds that 
the claim that the defendant fixes the re- 
sale price is not true in point of fact, in- 
asmuch as that it has only sought to fix its 
price, but cannot do so by its inability to 
enforce any contract to this effect. Even 
if the defendant declines to do business 
with all who refused to maintain its prices 
such a condition might be serious if the 
refusal affected a necessity of life or a 
staple article of trade, but the mere ab- 
stention from dealing, says the judge, can- 
not, per se, be price-fixing, because the 
price is not made to depend upon any con- 
tract or agreement, even thought by the 
parties to be enforceable. To call defend- 
ant’s acts price-fixing, the judge finds to be 
inaccurate, 

As to preventing competition and actual 
restraint of trade, he finds the only compe- 
tion prohibited was that of Cream of 
Wheat against itself; that the only trade 
restrained was the commercial warfare of 
the large buyer against the small ones, or 


that of a merchant “who, for advertising 
purposes, may sell an article at a loss, in 
order to get customers at his shop, and 


then persuade them to buy other things at 
a compensating profit. That competition, 
as encouraged by statutes and decisions, 
does not woreeniate such practises, has been 
sufficiently shown (with ample citations) in 
Fisher Flouring Mills Co. vs. Swanson, 76 
Wash. 649.” 

\s to the 


restraint oft trade being 
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reasonable, the judge says there is so‘hing 
in the Clayton act to compel or induce 


MAINSPRIN courts to hold that the trade restraint re- 
GS ferred to by this statute differs in kind, 
quality or degree from that now held to 
be meant by the Sherman act. 


BACK | O I ORMER I RI CES The Court goes on to practically read a 
lecture to the complainants upon their own 


practises. He finds that Cream of Wheat 
is not a necessity. It is not even a staple 
Th C l b d article of commerce. “If it be a commod- 
a ere rate ity at all, the commodity and the name are 

66 99 ° synonymous. Its continued existence de- 
a Sal Regent Main- pends upon defendant’s ability to control 

PAL EAS : the marketing of its own product. The 
Wis GS; springs for all doing ot what plaintiff wishes would take 

BN trom every grocery man near an ‘Econ- 


. . . , ; 
American omy Store’ the last incentive to buy any 


Cream of Wheat, and collectively such 


Watches. grocery keepers are more important to the 


uublic and the defend: an is » plain- 
5 Size Waltham 4 pul lic and the defe a on th a is the pl in 
iff. If injunction were granted, defend- 

No... 2203. aaa ee | ant and many retailers would be injured, 
| he microscopic benefit to a small por- 

EVERY MAINSPRING WARRANTED. ~ noilgges | | 
ee ANTED | Per dozen, 1.00 tion of the public would las: only until 























plaintiff was relieved from the compet!- 
Per gross, $10.50 tion of the 14-cent grocery—when it, too, 
would charge what the business would nor- 
mally and naturally bear. In short, it 1s 


=e y + def at sues 

The Old Reliable |] rttiois, whose, hardship and. injustice 
“Perret-Saunier” | sto porienc ones sm 
: ° On the question of the vendor having 
Mainsprings for all i] a. ticht t. sclect his bona fide customers 
° sroviding the effect of such selection is 
American Watches. air cbatentialie and seneaneiiaiii . 
strain trade, Judge Hough gives the price- 


Per dozen, $0.85 cutter but little satisfaction, inasmuch as 


+ 


he shows that the restraining of trade in 

) Per gross, 9.00 this case is the restraining of the defend- 

on ’ ’s ade. “Individuals and corpo- 

3 81; ant Own trac di ; 

oMADES SWITZERLAND Mee, rations have been enjoined from restrain- 

MADEin SWITZERLAND Mathey Ancre Mainsprings ing the trade of other people,” says the 

: judge, “ rer before has it been urged 
for judge, but never before 

KG. Swiss Watches. that if I. S. made enough of anything to 


Per doz., 85c; per gross, $9.00 supply both Doe and Roe, and sold it all 
to Doe, refusing even to bargain with Roe, 


for any reason or no reason, such conduct 

gave Roe a cause of action. 

No. 1521 “If Congress has sought to give him one, 

Gold Plated Safety the gift is invalid, because the statute takes 

Catches. $ .50 per dozen ‘ . = ‘ 

from one person tor the private use of 

another the first person’s private property. 

‘Using the words sell or sale conceals 

No. 154 the issue. if a man prefers to keep what 

Gold Plated Safety he has, an offer of money to salve the tak- 

re Se ae ing thereof does not prevent such taking 
from being confiscation. 


Gold Filled Necklace Clasp “The Cream of Wheat Co. is a purely 


[© pecans, 3) private concern; except as regulated by its 


No. 181 creating law, it is an ordinary merchant 
$1.00, $1.25, $1.50 per Dozen whose business is affected by no public use 
whatever. The statute as construed by 
plaintiff descends upon that private mer- 
chant and commands him to make a con- 
tract by which he transfers his property for 
a price, but against his will. The contract 
and the price are legally mere surplusage— 
the constitutional violation lies in the com- 


CROSS & BEGUI | IN pulsion whereby he 1s deprived of his prop- 
erty for a private purpose. 


“If defendant’s actual scheme of inter- 
state business is unlawful the United States 


21-23 Maiden Lane, New York certainly, and now perhaps an individual 


3d Floor plaintiff, can put it out of business; but 
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This Cabinet FREE with your FIRST order for One —, 
Gross Regent Imported American Mainsprings No. 256 


$12.00 ; 
3 Doz. Metal Top Bottles, 50c. Extra Gold Filled, $3.00 to $3.75 per Doz. 


Importers, Exporters, Watches, Diamonds, Jewelry, Silver-Plated Ware, etc. 
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Ml. Feingold, watch repairer and dealer 
in diamonds, watches and jewelry, has 
opened an ofhce at 71 Nassau St. 

The Greenberg Mfg. Co., Inc.. is now 
located at 630 Fifth Ave. Nathan Green- 
berg is the president of the company. 

A. Edward Fisher, 71 Nassau St., will 
leave within a short time for the middle 
on a business trip. He expects to be 
away about six months. 


west 


C. R. Comfort, with the Solidarity 
Watch Case Co., 15 Maiden Lane, left re- 
cently tor Stony Ford, N. Y., where he will 
spend his vacation. 


A mass meeting of the Jewelry Workers’ 
Union was held last Thursday evening in 
the Forward building, 175 East Broadway, 
with the view of supporting a general 
strike plan. 

De Forest Ely, for the past seven years 
in charge of the New York office of the 
Roger Williams Silver Co., is now western 
representative of the Mount Vernon Co., 


with headquarters in room 1033, Silver- 
smiths’ building, Chicago 
Earl H. Leavitt, manager of the mem- 


bership department of the National Jewel- 


ers Board of Trade, left Sunday night for 
a trip to Syracuse, Rochester, Buffalo, 
Pittsburgh, Lancaster, Wilkes-Barre and 


other points for the Board. 

The Camden Corporation obtained a 
‘harter ot incorporation at Albany recently 
to manufacture and deal in china, glass- 
ware and silverware in this city, with a 
capital of $200,000. The incorporators are 


E. Cross. A. W. Treat and W. S. Anthes, 
all of this city. 
A meeting of the creditors of Barnett 


Pursin, a jeweler at 69 Chrystie St., who 
made an assignment recently, was held in 
the office of the assignee, Abner Pike, 41 
Park Row, on Monday, July 26. At this 
meeting an offer of settlement was made at 
25 cents on the dollar. 

\mong the jewelry buyers in the Metrop- 
olis during the week have been the fol- 
lowing: A. R. Mathews, for the Siegel- 
ooper Co., Chicago; C. A. Gille, for the 
Linn & Scruggs Dry Goods Co., Decatur, 
‘ll.; Mr. Goldberg and M. Unger, buyers 
tor L. Adler, Savannah, Ga. 

Charged with having fleeced John Irwin, 
a jeweler at 523 Fulton St., Brooklyn, of 
two diamond rings, valued at $905, a man 
was arraigned before Magistrate Voorhees 
| the Adams St. Court last week Tuesday. 
‘e was held without bail for a further 
earing. It is said that last February the 
man went into Irwin’s store and during 
the course of explaining a chance game to 
im he took the rings. 

Emil Freund, who is connected with the 
rm of his brothers, Henry Freund & Bro., 
oS Nassau St., as gem intends to 


expert, 
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exhibit his own private collection of 
precious stones at the coming convention of 


the American National Retail Jewelers’ As- 
sociation, to be held Aug. 23 to 28 in the 
Grand Central Palace. Mr. Freund will 


also deliver an address on precious stones 
to the visiting jewelers. 

Nathan Silver, 
city, died at 


N. Y.. last week. 


a retired jeweler of this 
Kerhonkson, Ulster County, 
where he was spending 
the Summer. The remains were taken to 
his late home, 133 W. 140th St., where the 
services were held last Thursday morning. 
Burial was in Mount Hope Cemetery. Mr. 
Silver was born in Germany 70 years ago 
and had been a resident of this city for half 
a century. He was an active member of 
the Hebrew Sheltering Society and other 
fraternal organizations. 

The regular monthly meeting of the New 
York branch of the American Electro- 
platers’ Society was held recently, with 
President Reama in the chair. After the 
regular order of business was disposed of 
Professor Richards, of Lehigh Uni- 
versity, gave an interesting talk on the 
progress made in electro-chemical analysis, 
describing the various processes. The next 
meeting of this branch of the association 
will be held at the rooms, 258 Pearl St., 
on Friday evening, Aug. 27. 

After he had attempted to rob an apart- 
ment on W. 79th St., Edward J. Kelly, 
alias “St. Louis Kelly,” who had a long 
criminal career, was killed last week in 
the subway at 79th St. by a train. He had 
held his pursuers at bay with a revolver 
and then attempted to escape by running 
into the subway. Henry Zimmerman, a 
jeweler, 374 Columbus Ave., caught the 
thief, but when a revolver was leveled at 
his head with a threat to shoot, the jeweler 
let the man escape. 

Tuesday afternoon of last week two well- 
dressed negroes entered the store of S. 
Goldblum, 2144 Third avenue. While one of 
the men attracted the jeweler’s attention to 
the rear of the store the other reached over 
the counter with a cane and snatched a dia- 
mond watch-bracelet valued at $100 from 


the wall near the repair bench. Both men 
managed to escape. It was afterward 
learned that these two men have been mak- 
ing a practise of visiting the Third Ave. 
jewelers inquiring about jewelry. 

Snowden Marshall, United States Dis- 


trict Attorney, filed suit last Thursday in 
the United States District Court of New 
York against William Barrett, as president 
of the Adams Express Co., to collect 
duties to the amount of $2,666.45. Among 
the articles assessed is a box of pearls, on 
which a duty of $57.90 was levied. In the 
complaint it is cited that, upon application 
of the Adams Express Co., the pearls were 
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released without payment and later were 
appraised by the Collector of the Port of 
New York, the duty of $57.90 being st1l] 
unpaid. 

Anna saleslady in a jewelry 
store at 1472 Broadway, captured an al- 
leged thief on 42d St., near Sixth Ave., 
last Wednesday evening and was heartily 
cheered by the theater-going crowds. When 
Patrolman Fallon elbowed his way through 
the crowd Miss.Baum told him the prisoner 
entered the store and asked to see some 
watches. After she showed him one valued 
at $17 and another for $25 he said he 
would take them both, and it is alleged 
that he did. On the following morning the 
man, who said he was Arthur Blackburn, 
was arraigned before Magistrate Deuel and 
held under $500 bail. 

Since the European war started there has 
a large decrease in the imports of 
precious stones and customs controversies 
over values have been rare of late. The 
spell was broken last Thursday, however, 
when an appeal was decided by Judge 
Fischer, sitting as a reappraisement official 
of the Board of General Appraisers. The 
case before the General Appraiser involved 
at which diamonds valued at 
several thousands of dollars by a repre- 
sentative of Leopold Braude, of Scheve- 
ningen, Holland. The diamonds concerned 
in the importation were exported from 
Scheveningen June 24 last, and upon arrival 


Baum, a 


heen 


the prices 


here were sent to the Appraiser’s stores, 
where they were inspected by Examiner 
Treadwell. Mr. Treadwell decided that 


the diamonds were more valuable than the 
invoice or entered prices, and made sub- 
stantials advances to make what was 
deemed correct foreign market value at 
the time of shipment. Appraiser Sague in- 
dorsed the action of the examiner, and Col- 
lector Malone proceeded to exact the ad- 
ditional duties and penalties. An appeal 
followed to Judge Fischer. After hearing 
testimony the General Appraiser announced 
his decision. While not sustaining the full 
advances imposed by the local appraiser, 
Judge Fischer held the gems to be under- 
valued. He decided that 402 stones, of 
10.50 carats each, entered at 47, should 
stand duty at the rate of 20 per cent. ad 
valorem on a basis of 50 florins per carat. 
Another lot of 396 stones, of 11.20 carats 
each, entered at 53, were advanced to 56 
florins per carat, while 382 stones, of 40.00 
carats, entered at 54, were held dutiable at 
60 florins per carat. The General Ap- 
praiser, however, reached the conclusion 
that 20 stones of 12.25 carats each were 
properly entered as having a value of I 


11s 
florins per carat. The action of the Ap- 
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praisers Ofhce in raising the values on 
the latter lot was reversed. 

William J. Moore, formerly at 728 Eighth 

\ve., has moved to South Norwalk, Conn. 

b. H. de Jong, of the firm of David 3Be- 
lais & Co., 140 Broadway, sailed yesterday 
n the .\oordam for 
mond markets. 

>. Van Dyk, who for the past 20 years 
has been foreman for Edward Van Dam, 
437 Fifth Ave., has opened a diamond cut- 
ting and polishing establishment at 106 Ful- 

n St. 

C. G. Alford, of C. G. Alford & Co., 11 
John St., left the city yesterday for a fish- 
ing trip to Grand Cascapedin, Canada. He 
expects to be away until the latter part of 
the month. 

Lawrence Bodenheimer, who is now as- 
sociated with Henry Bodenheimer & Co., 
si Nassau St., will call upon his friends 
in the trade as usual throughout the east- 
ern States. 

Benjamin F. Spink, a jeweler, who died 
March 20, 1914, left an estate valued at 
$152,372, of which he gave $62,900 to his 
wife, Sadie F. Spink, and $79,336 to his 
son, Herbert W. Spink. 

George 5S. Dales, of George S. Dales & 
Akron, O., visited the trade in this 
city last week. While here he made his 
headquarters at the Jewelers’ Co-operative 
Syndicate, 80 Maiden Lane. 

Charles Miller, president of the Hamil- 
ton Watch Co., Lancaster, Pa., visited the 
office of Joseph Fahys & Co., 54 Maiden 
Lane, last week. G. Ernest Fahys, who 
was injured at Fishkill Plains recently, is 
gradually improving. 

trederick C. Backus, acting secretary of 
the National Jewelers Board of Trade, 15 
Maiden Lane, and Thomas Fleming Walsh, 
attorney for members of the Board, mo- 
tored from this city to Providence last 
week on a business trip. 

Ambrose A. Morrison, a jeweler at 3310 
Broadway, Brooklyn, was allowed to plead 
guilty to robbery in the third degree last 
week by Judge Lewis in the County Court 
for his connection with the robbery of 
Mrs. C. Bossi at her home, on 10th St., last 
January. 

Bertram Kaufman, of M. J. Schuster, 9 
Maiden Lane, returned last week from a 
trip to Maine and found business condi- 
tions there to be exceptionally good. Mr. 
Kaufman and Irving Schuster have left 
for a road trip through New York State 
and the middle west. 

Louis Berger, who was formerly in busi- 
ness at 189 Bowery, and Max Kronstadt, 
71 Nassau St., have consolidated their busi- 
nesses under the firm name of Berger & 
Kronstadt, with a factory and office at 99 
Canal St. They will manufacture a com- 
plete line of gold jewelry. 

Alfred Nathan, representing Henry 
Baschkopf, manufacturer of fine diamond 
mountings, 47 Maiden Lane, has returned 
from his vacation and has left on an ex- 
‘tensive trip through the middle west. He 
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During the first half of this year (Jan. to June, inclusive) the amount : 
of advertising (exclusive of publishers’ or owners’ advertisements) published 
by the various jewelry journals was as follows: 
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| than the seven other jewelry journals combined. This conclusively ) 


demonstrates the position THE JEWELERS’ CIRCULAR occupies as | 
the one great medium between the buyers and sellers. 
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expects to visit the trade on the Pacific 
Coast about the middle of September. 

The convention for the salesmen of the 
Aiken-Lambert Co., 15 Maiden 
which was held in this city last week, was 
a complete success. The whole affair, from 
the time the program was distributed until 
the supper was served last Thursday night 
at the Prince George Hotel, was much en- 
joyed. 

M. Freeman & Co., Inc., is the name of 
a concern which has taken out papers of 
incorporation at Albany, N. Y., to engage 
in the jewelry business in this city. The 
capital is placed at $5,000, and the incor- 
porators are Ben A. Blanstein, 56 W. 115th 
St.; Samuel L. Goldberg, 6 W. 115th St., 
and Samuel Goodman, 106 W. 113th St., all 
of this city. 


Lane, 


The Austro-German Association is the 
name of an organization which has ob- 


tained a charter at Albany, N. Y., to en- 
gage in business in this city as a dealer in 
jewelry, art ornaments, souvenirs, novel- 
ties, etc. The business has been incorpor- 
ated for $5,000, and the incorporators are 
G. O. Castell, W. E. and O. P. Heym, 80 
Maiden Lane. 

William Scheer, a well known New York 
jewelry manufacturer, was among the buy- 
ers at the auction of Belle Harbor lots on 
Monday. Mr. Scheer bought a long ocean 
frontage, for which it is reported that the 
price paid was $24,710. The sale of the 
lots started at 3 Pp. mM. and continued until 
) P. M., and was attended by over 1,000 
people. The average sale price per lot was 
$67. 

In his will, filed Monday for probate, 
Max Rosenberger, of the firm of A. Wal- 
lach & Co., manufacturing jewelers, 37 
Maiden Lane, left $25,000 to each of his 
three children, Gerald Samson Rosenber- 
ger, Elvira Theresa Rosenberger and 
Jack Rosenberger. Gertrude Rosenberger, 
widow, receives a half interest in real 
estate at 19 W. 86th St., and all the rest 
of his interest in Wallach & vo. 


Last Friday afternoon a_ well-dressed 
young man walked into the jewelry store 
of George Sprole, 540 Fifth Ave., Brook- 
lyn, and asked to see an engagement ring. 
He even blushed when he asked for the 


ring and talked almost in a whisper. The 
proprietor showed him two rings, one 
valued at $85 and the other at $89. Aiter 
examining them critically he asked the 


jeweler for a magnifying glass. When the 
proprietor had straightened up, after get- 
ting the glass from behind the counter, the 
young man was just going out of the door. 
Mr. Sprole immediately started in pursuit. 
The chase continued for several blocks, but 
on Third Ave. it ended, for the man with 
the rings could no longer be seen. 

Herbert Plattner, Benjamin Feltman and 
Herman Sonenberg were arrested last Fri- 
day, charged with robbing the jewelry store 
of Henry Floeting, 849 Broadway, Brook- 
lyn, last July. It is alleged that at the time 
the robbery occurred the three men fas- 
tened the door of the store with a padlock, 
smashed the window with a hatchet and 
escaped with several hundred dollars’ worth 
of jewelry. When arraigned in the Gates 
Ave. Court last Saturday Plattner was re- 
leased under $100 bail, while the bail in 
the other two cases was fixed at $1,000. 
Later in the day two men, who claimed 
they were from the Bronx, said they would 
like to look at the prisoners in order to 
ascertain whether they could recognize 
either or all as burglars who had broken 
a window in a Bronx jewelry store three 
davs after the Floeting robbery. 

Following the filing of an involuntary 
petition in bankruptcy last June, the 
schedules in bankruptcy of Sigmund Hol- 
linger, a jobber in jewelry and general 
merchandise, 167 Canal St., were filed in 
the United States District Court of New 
York last Friday. The assets were listed 
at $19.339. with liabilities of $19,513. 
Among the jewelers whose claims are un- 
secured are: American Jewelry Co., $107; 
Attleboro Mfg. Co., $99; Attleboro Chain 
Co., $123; the Bair & Wilde Co., $95; 5. O. 
Bigney & Co., $110; Dunn & Rodenberg, 
$155; Lugerman & Morrison, $156; the 
Marden & Kettlely Co., $227; McRae & 
Keeler, $203: Sussfield, Lorsch & Co., $134; 
Sessions Clock Co., $55; W. H. Wilmarth 
& Co., $77: Benedict Mfg. Co., Du 
Paul Young Optical Co., $91; Michigan 


~— = . 
ord: 


Optical Co., $121; Pennsylvania Optical 
Co., $329, and the Waterbury Clock Co., 
$55. 
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neither the nation nor any individual can 
take away its property with or without 
compensation for the private use of 
anyone.” 





EMBERS of 
our trade can 
help their industry, 
particularly in the 
times when money its tight, by emphasizing 
the point that jewelry is not necessarily a 
luxury and that the jewelry store contains 
as many absolute necessities for the ordi- 
narily well-dressed man or woman as does 
the dry goods store or the clothing house. 
A large part of the jeweler’s stock is made 
up of such articles as collar buttons, cuff 
links, tie pins, lace pins, belts, pocketbooks, 
bags and other articles which it would be 
impossible for the ordinary woman or man 
to do without to-day, and though these 
articles are also carried in expensive ma- 
terials and artistically fashioned to meet 
the taste of those who wish to spend money 
to get the best, they are to be found in 
silver, plated ware and other substances 
that any purse can afford. This is equally 
true of tableware, watches, clocks, eye- 
glasses and other lines which nearly every 
jeweler has, and which he is in a position 
to sell as reasonable—quality for quality— 
as any other merchant in the town. 
Another point which should be empha- 
sized whenever the question of expense 
comes up in relation to an artistically made 
article of the precious metals, or set with 
gems, is that where the article purchased is 
actually a luxury it differs in great degree 
from the other luxuries in which the public 
is inclined to indulge, particularly in the 
fact that such a purchase is in no sense a 
waste of money for a temporary pleasure. 
but 1s an exchange of one form of wealth 
for another, in which the pleasure is per- 
petual. The money spent is not lost, as the 
value is still there and, to a certain degree, 
is capable of being retransformed into the 
original cash. The purchase of an auto- 
mobile, a yacht, wines, flowers, candy, etc., 
are an indulgence in luxuries which give 
temporary pleasure. In a few years at 
most the car or yacht is out of commis- 
sion (or at least worth practically nothing 
as compared to its original cost), while 
wines, candy and other similar 
luxuries disappear almost immediately with 
no benehcial results and leave only a 
memory of transient enjoyment. How 
different with the watch, gem or the artis- 
tic piece jewelry. Here the luxury that 
luxury remains a joy and remains in 
practically its original value for years and 
handed down from 
to generation, increasing in 
value sentimenially, if not intrinsically, as 
the time goes on. The pleasure that it 
gives is perpetual and there is practically 
no economic waste as a result of the pur- 


Where Jewelry 
Differs from 
Luxuries. 


Tie »\\ ag * 


iS a 


years, and is often 
generat! 


chase 
lf the majority of the buyers of the coun- 
point thoroughly im- 


pressed on them there is no dovbt that 


try should have this 


much more money would be spent in the 
jewelry store than is spent to-day, and if 
ever the jeweler could come to be generally 
looked upon as the man who dispenses 
articles that give permanent as against 
transient pleasure, and the only one whose 
merchandise continues to remain of value 
as the years go on our merchants will then 
attain the position in the community that 
will be the envy of all others. To attain 
this, however, we must see that the public 
understands the point, and we can get no 
help except in our own trade in letting the 
facts be known. Such a campaign of edu- 
cation lies wholly with the jeweler, and he 
will be the sole beneficiary, so opportunity 
to implant these thoughts in the mind of 
the customer should never be missed. 





IGURES obtained 
from the Ap- 
praiser at the Port of 
New York Monday 
indicated that the gem imports for July 
amounted to about $1,600,000, or about 
$200,000 less than July a year ago, which 
was the last month before the European 
war broke out. The decrease was prac- 
tically entirely in the value of the cut pre- 
cious stones and pearls, which are reported 
by Jewelry Examiner Treadwell to have 
amounted last month to $1,063,867, as 
against $1,793,454 a year ago, while in the 
uncut precious stones, dutiable at 10 per 
cent. (principally rough diamonds) there 
was a large increase this July as compared 
to July a year ago, the figures now show- 
ing $512,094, as against $41,942 in 1914. The 
value of rough diamonds free of duty 
(stones used principally for mechanical 
purposes) was placed last month at $29,803, 
as against $39,943 a year ago. 

How the importations for last month 
compared with the figures of July of pre- 
vious years is shown clearly in the follow- 
ing table: 


Gem 
During July. 


Imports 


T otal. 
$1,605,769.00 
1,875,339.00 
5,670,727.00 
5,547,116.00 
4,475,986.80 
3,026,115.32 
5,112,957.11 
1,240,256.50 
4,458,733.00 
1,063,070.30 4.739.996.7383 
843,096.01 3,992,831.90 
811,797.22 2,.179,948.36 
2.164,755.60 
2.654,806.65 


2,544,400.04 


Uncut. 

*$541,897.00 
*FS1.885.00 
1,553,381.00 
930,762.00 
905,703.82 
506,016.63 
1,269,035.33 
147,414.00 


1.383,729.00 


C ut, 
$1,063,872. 
1,793,454. 
4,117,346. 
4.566.354. 


9 «<°* 9o° 
3,060,282. 


Y ear. 
1915 
1914.. 
1913 
1912. 
1911... 
oo. ee 
1909 3,843,921.78 
1908... 1,109,842.00 
1907.... 3,075,004.00 
1906. . 3,676,926.35 
1905 3,149,735.89 
1904.... 1,368,154.14 
1903 1,464,147.60 
1902.. 2.143,805.58 


i. an 


2 520,098. 


700,608.00 
511,071.07 
189,010,438 


2? 355,389.61 


*Including gems for mechanical purposes ad- 


mitted free. 








Market Prices for Silver Bars. 


fhe following are the quotations of sil- 
ver bars in London and New York as re- 
ported recently ; 


selling price, 
London. .999 Basis. 
22 1-2d. $0.49 % 
22 3-8d. 49 
22 5-16d. 49 
22 7-16d. 49 
22 7-16d., 49 
Holiday. 49 








Percy Safford, Fitchburg, Mass., has 
opened his country place in a town a short 
distance from that city. 


A. Case has started in business at 
I8o0 Grand River Ave. 

Ogusky & Spanel, 145 Jefferson Ave., 
have given a chattel mortgage and Noble 
Il. Lawson has been appointed trustee. 

Strang & Sons, 39 Michigan Ave., report 
that morning recently a brick was 
thrown through a show window of their 
store and 14 watches stolen. During the 
last three months this window has 
been broken into four times. Twice jewel- 
ry has been stolen. The last loss amounted 
to $160, 

A reward of $100 1s offered by the super- 
intendent of police of this city for any in- 
formation which will lead to the arrest 
and conviction of Jacob Perlin, alias “Jack” 
Perlin, a clerk, who was employed at the 
pawn shop of Louis R. Grosslight, 30 Mon- 
roe Ave., until July 15, when he left here 
and during which time, it is alleged, he had 
taken jewelry, money and diamonds to the 
value of $3,000. His original home, accord- 
ing to a circular sent out by the police de- 
partment, is 1n Kansas City, where some 
time ago he had conducted a pawnshop. 
He also was in Kansas City several months 
ago. At one time he was employed at 
Goldberg’s pawnshop, San Francisco, Cal., 
and has also been employed in pawnshops 
in New Orleans, Chicago and St. Louis. 
The missing clerk is described as being 32 
years of age, about 5 feet 6 or 7 inches in 
height, and as weighing from 125 to 150 
pounds. He is of slim build, has a pale 
complexion, dark hair, mixed with gray; a 
smooth face and appears sickly. His hear- 
ing is bad, and he has scars on both arms 
from a skin disease. 


one 


store 
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TRADE CONDITIONS. 
Newark 
porting slightly better business. 
number of firms have already gone out and those 
from most of the othe 


Many manufacturing jewelers are re- 


Salesmen from a 


companies are about to do 


so. Ihe increase reported is not large, but en- 
couraging. firms which have ‘not yet sent out 
their representatives are receiving small special 


orders in sufficient number to indicate more life 
in trade, and many look forward to a very good 
business this Fall, though 
thing like boom 
the retailers’ 


few, if any, expect any- 
The indications are that 
stocks are so low that as soon as 
there is any noticable call for jewelry by the pub- 
lic the manufacturers will at . 
provement, 


times. 


once feel the im- 

The Newark Board of Education has 
decided to install industrial shops in the 
Ann St. and West Side schools. 

E. W. Dellar has left for a trip through 
the middle west in the interests of Fried, 
Mills & Co., Inc., manufacturing jewelers 
at 32 Marshall St. 

Conrad Rech, Sr., of C. Rech & Sons, 
manufacturers of chains at 481 Washing- 
ton St., has returned from a three weeks’ 
automobile trip through the Catskill Moun- 
tains, 

Philip Krimke has expressed his willing- 
ness to become a candidate for the Assem- 
bly at the next election. He has always 
been a Republican, but has never sought 
public office. 

In the August competitions at the Forest 
Hill Field Club Albert E. Allsopp, the new 
title holder, will have an opportunity to 
compete in an eliminating event for the 
first time since he won his championship. 

A four-story addition to the plant of the 
J. Wiss & Sons Co., 31 Littleton Ave., will 
be erected at a cost of $15,000. The new 
addition will be 50x75 feet and will be con- 
structed of brick to conform to the rest of 
the factory. The Wiss company manufac- 
tures cutlery. 

The Robert Levy Co., Inc., manufactur- 
ing jewelers at 473-475 Washington St., has 
added a line of cutlery to its jewelry line. 
The class of goods which it has now be- 
gun to make consists of cheap and medium 
priced knives, such as were formerly im- 
ported from Germany. 

J. Hervey Doane, retail jeweler in Plain- 
field, who for many years has been a mem- 
ber of the Union County Board of Chosen 
Freeholders, is expected to be a candidate 
for the same office again the coming Fall, 
though he has been ill for some time past. 
At the primary election last September he 
was candidate for sheriff. 

Walter S. Noon, of Clark & Noon, Inc., 
manufacturing jewelers at 27 Marshall St., 
has returned from a month’s vacation spent 
with his family at Twin Lake House, Con- 
vene, Me. Mr. Clark. of the firm, will soon 
leave for his vacation. The firm reports 
that the July business was a little ahead of 
the July business last year. 

The fire in the plant of Smith, Banner & 
Strein, 109 Oliver St., which was at first 
reported to have done damage to the 
amount of $300, was found to have done 
nearly $750 damage, besides causing the 
plant to be shut up for a week. The fac- 
tory of the Standard Pearl Works of the 
floor below was also somewhat damaged. 


THE 








JEWELERS’ CIRCULAR-WEEKLY 85 


It is thought that the fire was of incendi- 
ary origin. 

Schless, Brod & Co., manufacturing 
jewelers, have made extensive alterations 
in their office and factory, having secured 
much more floor space. The office space 
has been more than doubled and the fac- 
tory space is nearly twice what it was be- 
fore. The members of the firm believe 
that business will be good the coming Fall 
and are getting ready to supply any possi- 
ble demand for goods. 

J. N. Beckwith has left for a trip through 
the New England States in the interests of 
Frederick B. Weiss, Inc., manufacturing 
jewelers at 475 Washington St. Maximil- 
ian Hirsch has left for the middle west 
for the same concern and is beginning to 
send in very good orders. R. S. Rinds has 
been secured as a salesman for the firm and 
has just left for his first trip for the com- 
pany through the southwest. 


Irving J. Schwartz will leave this week 
for a trip through the middle west in the 
interest of his concern, L. Barnett & Co., 
manufacturing jewelers at 481 Washington 
St. Joseph T. Barnett is now spending his 
vacation at Belmar, on the New Jersey 


coast. Next week he will leave on a trip 
which will include visits to the trade in 
Boston, Philadelphia and other points 


throughout the eastern territory. 


The police last week received word that 
a burglar was robbing the home of George 
H. Strobell at 5 Lincoln Park, which has 
been closed for the Summer, and detectives 
sent to the place saw a man closing the 
vestibule door as they drove up. When 
they hurried up the steps to arrest the sup- 
posed burglar, they found Mr. Strobell 
himself, who had come to get some things 
he had left in the house. Mr. Strobell is 
a member of the jewelry manufacturing 
firm of Strobell & Crane, Kinney and Or- 
chard Sts. 

William Range, 57 years old, a jeweler 
who had been out of work for several 
months and who was without funds, was 
found suffering from the effects of illumi- 
nating gas by a fellow boarder last week 
at his boarding place, 93 Court St. The 
gas was flowing from a wide-open jet in 
Range’s room, and all the windows were 
closed and a piece of newspaper was placed 
over a crevice in the door. When discov- 
ered Range was taken to the City Hospital. 
The man has slightly improved since taken 
to the hospital and he is said to have an 
even chance of recovering. 

Salesmen for Unger Bros., manufactur- 
ers of silver goods at 416 Halsey St., have 
left for their respective territories on their 
first Fall trips. Norman E. Treat is now 
visiting the trade through the south for 
the company, while J. P. Fagan has left 
for the middle west. George C. Ferris has 
left for the Pacific Coast territory. H. H. 
Lane is covering the eastern part of the 
country. This week the firm will open its 
line at the Imperial Hotel in New York, 
where it will be on exhibit for the next two 
months. The firm reports that conditions 
seem a little brighter and a good Fall busi- 
ness is expected. 

At the special Summer meeting of the 
New Jersey Retail Jewelers’ Association 
last week at Wittcop’s Hotel, Milburn, 


questions pertaining to the coming conven- 
tion of the A. N. R. J. A. at the Grand 
Central Palace, New York, were discussed. 
It was estimated that there would 50 re- 
tail jewelers from New Jersey at the con- 
vention. It was decided to make the New 
Jersey headquarters at the Biltmore Hotel, 
where a room will be secured where New 
Jersey delegates may register, secure their 
badges, etc. These badges will be of bronze 
and will have upon them the coat-of-arms 
of the State. Resolutions of sympathy were 
passed on the death of Otto Roggenkamp, 
of Elizabeth, a former vice-president of the 
State association. A chicken supper was 
served at 7 P. M. 

Representatives of the warring European 
powers have approached a number of the 
manufacturing jewelers of Newark in an 
endeavor to get them to manufacture am- 
munition or other war supplies. There are 
rumors that some Of them have agreed to 
do this, though it has been impossible to 
substantiate the rumors. It is known, how- 
ever, that several have refused the propo- 
sition, either because of their unwillingness 
to manufacture war munitions or because 
of the outlay for new machinery, etc., that 
would be necessary. Some who might have 
agreed to make contracts have been pre- 
vented by the difficulty in getting the prop- 
er machinery in a reasonable time or the 
inability to get the materials with which to 
work without binding themselves to terms 
which they could not accept. 

Funeral services were held on Sunday 
afternoon last for Charles A. Coughlin, 78 
years old, who collapsed on Thursday as 
the result of an attack of heart failure 
while he was on the way to a physician’s 
office. Interment was in the Coughlin plot 
at Evergreen Cemetery. Mr. Coughlin re- 
sided with his two sons, Louis and Norman, 
at 121 Wright St. His wife died about 
seven years ago. Besides his two sons Mr. 
Coughlin is survived by a sister, Mrs. An- 
thony Rindell, of 121 Ridgewood Ave. He 
was born in Newark and was formerly 
quite active in politics in the Fourth Ward. 
He was once a candidate for the Assembly 
and was an exempt volunteer fireman. He 
was a jeweler connected with the jewelry 
manufacturing firm of Champenois & Co., 
50 Walnut St., and was related to Isaac 
Champenois, founder of the business and 
father of Charles Champenois, the present 
head of the concern. Mr. Coughlin had 
suffered for some time from heart trouble, 
and on Thursday last left his home for 
the office of Dr. William S. Disbrow, on 
Orchard St., under whose care he had been. 
In front of the office of Dr. A. J. Mitchell, 
at 59 South St., he was stricken. Dr. 
Mitchell was out of the city, so the First 
Precinct ambulance was called. When it 
arrived Mr. Coughlin was dead. County 
Physician McKenzie was called and pro- 
nounced death due to heart disease. 








The criminal action against Abe Music, 
a jeweler at Paterson, N. J., brought by the 
State in behalf of Max Heiman, another 
jeweler, was discontinued recently, wher 
Judge Klenert signed an order permitting 
Music to pay Heiman $250 by means of a 
series of 10 notes for $25 each at three 
months. The arrangement is satisfactory 
to Mr. Heiman. 
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fF, A. Andrews and family are at Rye 
Beach, N. H. 
S. L. Miller and family are at Sharon 


Springs, Mass. 
Savage, Hanover St., goes to 
on a business trip. 


1. Alberts’ 


Henry H. 


New Yor! cit) this week 


Nathan Fish, travler for Sons 


Co., is at Winthrop for the month of 
\ugust. 
V. M. Schultz goes on the road this 


week in New England territory for Joseph 
(owan. 

Hans W. Lundstrom, with Harwood 
Bros., is enjoying an outing at a Concord 
River camp. 

Augustus F, 
trade, is at his 
Harbor, Me. 

J. William Tratt, engraver to the trade, 
is enjoying his vacation at a Cape Cod 
Summer resort. 

George Moses, secretary of the [Thomas 
Long Co., has been on an automobile trip 
in Maine during the week. 

Kelsie R. McKean, with the Thomas 
Long Co., is on an automobile trip through 
New Hampshire and Vermont. 

B. Gainsboro, manager of the New Eng- 
land Jewelers, and family are at Medway, 
Mass., for the month of August. 

Joseph H. Fallon, formerly with Stanton 
& Glover, is the manager of the new store 
of Wilson Bros. at 6 Tremont St. 

Joseph A. Williams’ new retail jewelry 
store, in the Unity building on Devonshire 
St., opened for business last week. 

Harry Penn, manager for S. Robinson & 
Co., 51 Washington St., has returned from 
an automobile trip to Old Orchard, Me. 


engraver to the 
home, Boothbay 


Scherer, 
summer 


O. S. de Zara, head of the clock repair 
department of Daniel Pratt’s Son, is at 
Ocean Point, Me., for a couple of weeks. 

C. A. Woodman, treasurer of the E. B. 


Horn | has returned from a trip to 
California, where he went to both exposi- 
tions 


The Merrimac Jewelry Co., at 98 Cam- 


bridge St., announces, in accordance with 
State law, that it is conducted by Esther 
Bodner. 

M. Louis Machat, marine jeweler, for- 
merly with Kuppelman, Baltimore, Md., 
has taken quarters in room 76 in the Jewel- 
ers’ building. 

EK. J. Campbell, formerly head of the 


igelow, Ken- 


watchmaking department of B 
A. Baxter, of the 


nard & Co., is with John 
Washington building. 

Charles E. Guild, of the Washington 
building, has gone to his camp at Nipmuc 
Lake, Mendon, Mass., for his annual vaca- 
tion, and will return Sept. 1. 

Joseph Baker, who was at one time with 
John S. Lowell, watchmaker to the trade, 
and more recently has been at Augusta, 
‘la., has returned to Mr. Lowell’s employ. 

\I. W. Levi, a co-partner of the Hanover 


Jewelry Co., 104 Hanover St., is spending 
his vacation at Wilmington, Mass., with 
his family. He is expected back some 
time this week 

John Harris, formerly an emplove of 





$5,000, 





the Walham watch factory, but more re- 
cently head clerk in the Waltham Water 
Department, died July 28. He was well 
known in the trade. 


Jacob Rubin, of the Paddock building, 
and family are at Centerville, Mass. Mr. 
Rubin is making plans to go to the Pacific 
Coast and see the Panama-Pacific Exposi- 
tion later in the month. 

H. L. Coburn, buyer for the | 
Varick Co., of Manchester, N. H., was a 
trade visitor of the past week, and states 
that the concern expects to open its new 
building in about two weeks, 

Charles Kaiser, representing Morimura 
Bros., New York City, is it Boston this 
week to open up the firm’s new season’s 
lines in china and novelties at the con- 
cern’s Congress St. display rooms. 

W. F. Newhall & Son, Lynn, furnished 
$1,000 worth of trophies for the People’s 
Regatta of that city, held last Saturday. 
There were a number of special designs in 
accordance with the wishes of individual 
donors. 

The Philip Goldberg Co., Summer St. 
furnishes the prizes for the annual field 
day next Saturday of the Caledonian Club. 
The trophies are on exhibition at Gil- 
christ’s and fill an entire display window 
on Washington St. 

Laurence S. Andrews, treasurer of the 
Frank A. Andrews Co., accompanied by 
Mrs. Andrews, is on a yachting trip along 
the north shore in his racing craft, the 
Nebula. He is entered for the races at 
Marblehead the second week in August. 

S. Bernstein &.Co., of 305 Washington 
St., who made an assignment recently, have 
offered 25 per cent. in settlement of claims 
of creditors, and at a meeting held last 
week it was practically decided to accept 
the offer. The firm’s liabilities amount to 
about 16,000, with assets estimated at a 
little more than $4,000. 

C. S. Robb, who was well known as a 
skilled watchmaker, having worked in the 
repair departments of some of the leading 
Boston jewelry firms, died July 20 of can- 
cer of the stomach. Up to within a few 
months he had been able to attend to busi- 
ness, his last position previous to his final 
illness being with A. Stowell & Co. 

Creditors of A. Kumin, of Worcester, 
Mass., met in this city Monday afternoon, 
July 23, and it was stated that he has liabil- 
ities of about $12,000 and assets around 
An investigating committee of 
three creditors was appointed and they 
went to Worcester Thursday and are to 
report at a subsequent meeting of the cred- 
itors. 

G. Willard Frost, inside salesman for 
E. H. Saxton Co., is occupying his newly- 
erected Summer home at Fort Point, Wey- 
mouth. Leslie D. Cotton, traveling for this 
company, has returned from his annual va- 
cation at Cotton Valley, near Lake Winni- 
pesaukee, and started Monday on a busi- 
ness trip through New York and the New 
England States. 

H. E, Alsterlund & Co. contemplate re- 
moval to the Wesleyan building on Brom- 
feld St. Rooms 302-3-4, the entire front 
on the third floor, are undergoing prepara- 


; John B. 


tion for the concern’s occupancy and will 
probably be ready by Sept. 1. The re- 
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manu- 
space is 


them excellent 
rooms tor 


e floor 


i Las . 
modeling will give 
facilities and two lar 


rge 
facturing purposes. Th 


reet. 
1 4 1. ‘ ) Te le ° 
the past week included: 


H. Heath, Wol- 


nearly 2,000 square 
Buyers in town 

L. R. Hapgood, Orange; E. 

laston; L. F. Whitney, Clinton; J. F. Hull, 

Beverly; W. A. McKenney, Athol; R. M 


Cook, Marblehead; W. H. Persons, Hu 
son; f. LL. Parkhurst, Fitchburg; John 
W ebb, Beverly ; \W. M. Herbst, of Sw Pp 
& Herbst, Lawrence, Mass.; John H 


Booth, Laconia; F. P. Fisk, Epping, N. H. 
R. H. Trapnell, St. Johns, N. F. 


Ater a delay of nearly four months the 


* 


government has finally decided that the 
clock on top of the Custom House tower 
will be operated by electricity. A master 


clock will be located in the office of the 
assistant custodian on the main floor and 
from this the tour ‘faces of the big time- 
piece will be worked. A motor will be lo- 
cated behind each of the four dials, con- 
nected electrically with the master clock. 
As each minute is reached on the master 
clock a release will send a current to each of 
the motors, which in turn will send the 
big hands ahead 60 seconds. According to 
present plans, the clock should be in oper- 
ation Labor Day. The Government decided 
in tavor of the electric clock on the ground 
of economy. Instead of the lights at the 
ends of the hands, it has been decided to 
have a row of lights the entire length of 
the hands, with a red light at the tip of the 
hour hand and 
The figures on 
three 


a green one on the minute 
the faces of the clock are 


feet high and will be illuminated at 








Canada Notes. 


Walker Bros.. 
a Joss by explosion. 

The Little Palace, of 
ceeded by David I. Rubin. 

C. P. Grill, of Hespeler, Ont., has sold 
out his to fF, A. Calvert. 

i: estate of Redfern & 


The it the 
Sons, Victoria, B. C., is advertised to be 


Orilliay recently sustained 
Montreal, is suc- 


business 


STOCK 


_ The stock of W. W. Matthews & Co., 
Winnipeg, recently sustained some damage 
from smoke and water. 


Out-of-town buyers calling on the To- 
ronto trade this week included r. OW. 
Waters, Ingersoll; J. E. Wilmot, Ottawa: 
). W. Gledhill, Huntsville; F. Clarke. 


Peterboro. 
Ontario: 


Kdmonds, Alliston. all 
Ferguson, Rivers, Man. 


and L. 


and H. H 


H. R. Poussette, Canadian Trade Com- 
missioner Argentina, reports to the De- 
partment. of Trade. and Commerce at 


Ottawa that Argentina is a fairly large 
purchaser of solid silver and plated war 
varying between the most expensive and 
the very cheapest goods. There is an open- 
ing in that market for silverware manufac- 
tured in Canada, as Canadian prices seem 


to be competitive and the stvles suitable. 
Shetheld makers enjoy a high reputation 
but it 1s alleged that some of their styics 


are oid-fashioned and they show a disin- 
clination to modernize them. 
of goods made in Canada probably the best 


i te 
ror ta le 


Of the class 


demand would be cutlery, tlatware 
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ILLINOIS 
SPRINGFIELD 
WATCHES 


—without a doubt the 
most accurate time- 


keepers—the greatest 
watch values on the 
market and the most 
profitable line for you 
to sell. 
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Chicago Notes. 


Geo. H. Thomas is on a western and 
northwestern trip. 
Mrs. Otto J. Falk, Bowling Green, Mo., 


spent last week here. 
Sidney Krengel, of Krengel Bros., is on a 
visit to New York city. 


Louis W. Anderson, 4768 Lincoln Ave., 
is holding an auction sale. 
Dan F. Sullivan, Fargo, N. Dak., spent 


a few days here last week. 

Dave B. Felsenthal, of the Hart Jewelry 
Co., is visiting the trade in Michigan. 

Chas. Hartshorn, of the Frank Krementz 
Co., has returned from a western trip. 

A. W. White, of the Gorham Mfg. Co., 
is taking a vacation at Brooklyn, N. Y. 

George W. Cureton, of the Newall Mfg. 
Co., has returned from the Pacific Coast. 

Milton Sandfelder (“Peco Bill’) has re- 
turned from a visit to the eastern seashore. 

J. W. Stoneburner, representing the 
Richards Mfg. Co., is on a trip through the 
middle west. 

C. J. Roehr, of the Bassett Jewelry Co., 
has returned from a visit to the factory at 
Providence, R. I. 

H. M. Teeple, manager of the Chicago 
office of the S. Cottle Co., is on a two 
months’ western trip. 

James M. Curley, Chicago manager for 
the Waltham Watch Co., is on a visit to 
the factory at Waltham, Mass. 

As L. Fuller, Chicago manager for the 
Towle Mfg. Co., is spending his vacation 
at Eagle Lake, Mich., with his family. 

Milton B. Fitch, formerly in the retail 
jewelry business in Flint, Mich., has opened 
an optical business at 4725 Lincoln Ave. 

The Elgin Jewelry Co. has given a chat- 
tel mortgage on jewelry, fixtures, etc., to 
Mrs. Malvina Caro for $1,100, to run for 
a period of two years. 

Fred Mayer, well known in diamond cir- 
cles here and throughout the west, was 
married in this city last Wednesday eve- 
ning to Miss Addella Case. 

Patrick Kerns, 1465 E. 55th St., has ad- 
mitted his watchmaker, Axel Bloomquist, 
to a partnership, and the firm name has 
been changed to Kerns & Bloomquist. 

Geo. P. Marchall, with L. H. Schafer & 
Co., is now calling on the city and near-by 
trade. L. H. Schafer and Fred Strong 
spent a few days in Milwaukee last week. 

There was no one directly connected 
with the jewelry industry lost in the East- 
land disaster. Louis Widran, with the 
New Era Optical Co., lost his brother, Sam 


Widran, and Mr. Olsen, with Henry Paul- 
son & Co., lost a cousin and her two chil- 
dren. 

Col. John L. Shepherd, of the Keystone 
Watch Case Co., stopped over here last 
week on his way to the Idaho convention 
at Boise. The colonel came from Durham, 
N. C. 

Finely M. Drummond, president of the 
J. H. Stouffer Co., is spending three weeks 
at Eagle River, Wis., with his wife and 
baby. Mr. Drummond reports the fishing 
very good. 

Leo S. Bauman, of the Bauman-Massa 
Jewelry Co., St. Louis, stopped over here 
last week on his way home from Frank- 
fort, Mich., where his family will remain 
until Sept. 1. 

While en route to the Pacific Coast Jo- 
seph Haskell, of New York, underwent a 
minor operation at the Michael Reese Hos- 
pital and after a few days was able to con- 
tinue his journey. 

Edward J. Koch, formerly in the Mallers 
building, is now located in room 405, 9 E. 
Lake St., where he represents the cut glass 
lines made by the Krantz & Sell Co. and 
the Blackmer Cut Glass Co. 

Workmen are busily engaged enlarging 
the store of the Lewy Bros. Co., 209 5S. 
State St. When completed this will be 
one of the handsomest and best appointed 
jewelry stores in the United States. 

De Forest Ely, formerly in charge of 
the New York office of the Roger Williams 
Silver Co., is now in charge of the western 
office of the Mount Vernon Co., manufac- 
turing silversmiths, with headquarters in 
room 1033, Silversmiths’ building. 

After a delay of many weeks, caused by 
a carpenters’ strike, Roberts & Co., 9 W. 
Madison St., installed their new mahogany 
window fixtures last week. The display, 
consisting principally of set and unset dia- 
monds, is an unusually attractive one. 

About 35 feet of floor space is being 
taken off of the Washington St. side of the 
store of Heyman & Co. to make room for 
another business. Heyman & Co.’s store 
looks as good as ever and the difference 
in the space previously occupied from its 
present appearance is hardly noticeable. 
About 65 loving cups and other trophies 
to be given to winners of athletic events at 
the meeting of the Mystic Athletic Club, to 
be held at Stagg Field on Aug. 7, were on 
exhibition last week in one of the show 
windows of A. G. Spaulding & Bro. The 
trophies were furnished by R. J. Hillinger 
& Co. 


Burton E. Chapman, for many years with 
the Elgin National Watch Co. and for the 
past seven years representing that concern 
on the Pacific Coast. has resigned his posi- 
tion to enter the retail jewelry business at 


Rockford, Ill. Mr. Chapman has bought 
the lease and fixtures from C, E. Hurd at 
Rockford and will be ready for business 
early in September. 

A very interesting automobile race takes 
place every Saturday evening during the 
Summer time between four local jewelers 
who live in different parts of the city and 
in near-by towns. These jewelers are Theo. 
\. Thelander, 5138 N. Clark St.; Otto E. 
Loven, Oak Park; Carl J. Stenfelt, Austin, 
and August Rodelius, Evanston. The four 
start from their homes at 7 p. mM. with their 
families to spend Sunday at Antioch, and 
each tries his best to reach that place first. 

Gustave A. Kratz, 7313 Kenwood Ave., a 
jeweler, was arrested last week near 6lst 
St. in Jackson Park after he had told 
various Persons he was going to commit 
suicide by jumping into the lake. He was 
discharged when arraigned before Judge 
Gemmill on a charge of disorderly conduct. 
He told the Court on the day he was ar- 
rested he had received a letter from Ger- 
many telling him two brothers had been 
killed in war and that he was despondent. 

Phil E. Noel has been engaged by 
Despres, Bridges & Noel to fill a prominent 
inside position. J. B. Osthoff, for the past 
26 years with Jos. Noterman & Co., of Cin- 
cinnati, O., has been engaged to travel for 
this concern in parts of Ohio, Kentucky, 
[Indiana and Michigan. All the other trav- 
elers for this house are now on the road. 
They are: Stephen H. Bridges, Max Noel, 
Le Roy Cram, E. D. Gallagher, J. H. Ral- 
ston, Joe Block, Harry H. Fruer, Gus 
Weinield, F. R. Gregory, W. A. Schloss- 
man and Mike Attz. 

Among the buyers in town last week 
were Alfred Fritch. of Fritch & Co., Val- 
ley City, N. Dak.; C. W. McAllister, Cedar 
Rapids, Ia.; Julian Hanson, of George H. 
Hanson & Bro., Rockford, Ill.; W. S. Bru- 


mer, De Witt, la.; J. W. Neasham, Ot- 
tumwa, la.; D. F. Sullivan, Fargo, N. 


Dak.; J. A. Kern, Terre Haute, Ind.; Mrs. 
Otto J. Falk, Bowling Green, Mo.; J. C. 
Ranbow, Geneva, Ill.; W. H. Carew, 
Streator, Ill.; R. S. Mioll, Kenosha, Wis.; 
Grover Spangler, Freemont, Nebr.; Mr. 
and Mrs. Warnick, Joliet, Ill.; J. H. Potts, 


Lyons, Ia.; C. Barclay, Newport News, 
Va.; P. Girard, Grand Forks, N. Dak. 
Four Chicagoans, well known in the 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 

















Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO., 
Boley Building 














Kansas City 












































C. C. HOEFER W. H, JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St., KANSAS CITY 














GOOD QUICK REASONABLE 
WORK SERVICE PRICES 


hk ft 


Our 3 Best Point 





Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 
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jewelry trade, were injured when the auto- 
mobile in which they were returning from 
an eastern tour crashed into a telegraph 
pole at the foot of a hill near Ligonier, 
Pa., according to a telegram received here 
last Friday night. The accident occurred 
the automobile was descending a 
steep road near Laurel Hills, six mules 
from Ligonier, Pa. All the occupants were 
hurled from the machine, which, after 
breaking off the telegraph pole, ran 100 
further without guidance of any 
The members of the party were l. 
\\. Lederer and wife and Sid H. Israel 
and wife. Mr. Lederer is the son of the 
late Ben Lederer, of the S. & B. Lederer 
Co., and Mr. Israel is the western manager 
for the J. J. White Mfg. Co. All mem- 
bers of the party were severely bruised 
but no serious injury was sustained by any 
one. All entered the machine after the 
mishap and drove to Pittsburgh, where Mr. 
and Mrs. Lederer remained. Mr. and Mrs. 
Israel took a train for Chicago and arrived 
here Saturday morning. Mr. Israel sus- 
tained a severely bruised shoulder, but an 
X-ray photograph showed that no bones 
were broken. 


while 


vards 


Sort, 











W. F. 


Joers, of the Hoefer Jewelry Co., 
recently returned from an extended western 
trip. 

A. Brenner, formerly at 509 Kansas Ave., 
has removed to a new location at 609 Kan- 
sas Ave., where he continues business as 
the Brenner Jewelry & Clothing Co., and 
carries a full line of diamonds, watches 
and jewelry. 

Visitors in the city during the week were: 
\l. Meisch, Muskogee, Okla.; Leon Mosher, 
Burlington, Kans.; P. W. Smith, Winches- 
ter, Kans.; Frank Newton, Kans.; 
kf, W. Swearingden, Topeka, Kans., C. G. 
Townsend, Wichita, Kans.; H. E. Kimber, 
Excelsior Springs, Mo., and C. L. Frost, 
Odessa, Mo. 

A man arrested at Joplin, Mo., recently 
is said to have confessed to the Joplin po- 
lice that he robbed the loan office of H. A. 
Dameron. Revolvers, shotguns and jewelry 
were stolen. The merchandise was put into 
a taxicab and sent to the station and loaded 
on a train for Springfeld, Mo. He gave 
the night ticket agent one of the revolvers. 
The man’s generosity resulted in his arrest. 
took hundred dollars’ 
worth of goods from the jewelry store of 
C. U. Taylor, at Altamont, Kans., July 27. 
he first stole a motor car from 
J. A. Jones and loaded the loot in the ma- 
chine in the early morning. They stole 
every article of jewelry they could find, as 
well as looting the clothing store of H. K. 
The police have found no trace 
robbers. 


Bangs. 


Robbers several 


Ti ybbers 


\lorning. 


or the 








The Wilmington, (Del.) Evening Journal 
recently had an article nearly a column 
long regarding Millard F. Davis, a promi- 
nent jeweler of that city. Mr. Davis cele- 
brated his 36th year in business in Wil- 
mington, and the article was a review of 
his career in the jewelry trade. 
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TRADE CONDITIONS. 
While jewelers say that trade at the 


Milw aukee, the out- 


present 
time is a little quiet here in 
is hopeful for better 


General busi- 


look is good and everybody 

things a little later in the season. 

ness is showing gradual improvement and the crop 
} - 17 

is exceptionally good. 


utlook all ver the State 
manufacturing 


Most of the big machinery houses 
in Milwaukee are enlarging their outputs and are 
increasing their working forces. This means that 
ple out of work and that money 
is a little easier. Of course, under the conditions 
been of late, people have been in- 
clined to buy carefully, and the were 
among the first to feel the effects of this general 
retrenchment during June and 
the tirst half of July was very satisfactory, a re- 
sult of the usual weddings and graduation affairs. 
Conditions in the smaller cities and towns about 
Wisconsin are more favorable than they are 


there are tewer pe‘ 


as they have 


jewelers 


policy. Business 


here 
in Milwaukee, according to jewelers who attended 
the recent convention of the Wisconsin Retail 
Association, held at the Hotel Wiscon- 
A bumper grain and hay crop is 
being harvested in this and surrounding States. 
The corn crop has been hampered by the lack of 
the usual hot weather, but it is anticipated that 
the yield will be satisfactory. When crops in this 
section of the northwest are fine it usually means 
that general business will be good. 


W. H. Upmeyer, of the Bunde & Up- 
meyer Co., recently president of the Wis- 
consin Retail Jewelers’ Association, and E. 
H. Warnke, head of E. H. Warnke & Co., 
manufacturing jewelers, were among the 
business men, members of the Merchants’ 
and Manufacturers’ Association of Mil- 
waukee, who enjoyed the annual trip of the 
organization to Ludington and Manistee, 
Mich., on Juiy 28.- They were the guests of 
F. C. Reynolds, of the Pere Marquette Line 
steamers. 

Governor E. L. Philipp has signed the Wis- 
Optometry Bill, and the measure 
becomes effective just as soon as it is off- 
cially published, which will be immediately. 
When Governor Philipp signed the bill he 
brought to a successful fight of 
eight years’ duration which has been waged 
by the members of the Wisconsin Associa- 
tion of Optometry for the passage of an op- 
tometry act. The Wisconsin Association of 
Optometrists are holding their 15th annual 
convention at Madison at the Park Hotel. 
J. H. Scholler, Janesville, is president of 
the association, A. A. Lueck 1s secretary, 
and Louis Muskat, treasurer. 

News has been received in Milwaukee 
that a new manufacturing and retail jewel- 
ry business has been opened at Marshfield, 
Wis., by JT. E. Buoy, formerly engaged in 
the same line of business at Springfield, IIl. 
Quarters have been opened in the Adler 
building and new fixtures and modern 
equipment have been installed. The stock 
carried by Mr. Buoy includes a _ large 
amount of hand-manufactured jewelry in 
original designs and patterns. Specially 
ordered jewelry will be turned out. Mr. 
Buoy has been appointed the official watch 
inspector for the Chicago & Northwestern 
and Soo railroads at Marshfield. 

The Milwaukee jewelry trade was pained 
to learn that Elsie Block Loeser, wife of 
Edward M. Loeser, a member of the sales 
force of the L. Block Jewelry Co., whole- 
sale jewelry house of this city, died in Den- 
ver, Colo., on July 21 after an illness of a 
and a half. Mrs. J-.oeser, who was the 


Jewelers’ 
sin in this city. 


cColsin 


close a 


year 
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daughter of L. Block, head of the L. Block 
Jewelry Co., was well known in the trade. 
Before her marriage to Mr. Loeser a little 
70, she was 
Block offices in the Majestic 
made many 
Mrs. Loeser Was only 20 yea;rs old. 
Raymond Martin, son of a late Milwau- 
kee jeweler, 
committed suicide in Chicago recently by 
asphyxiation. Funeral services were held 
at the All Saints’ Cathedral in Milwau- 
kee on July 24. Young Martin was an in- 
ventor and had done a great deal to aid 
Knapp Cregier, a Chicago inventor, in per- 
tecting the phonoidograph, a combination 
of film and phonograph. While the young 
inventor's body was being prepared for 
burial in Milwaukee, his mother, who has 
been living 1n Chicago since the death of 
her husband in Miiwaukee,. was able to see 
him at play and hear his voice. After the 
mother had been told of her son’s death, 
she went to the laboratory of Cregier, 
where, in a dark room, a moving picture 
was thrown on a screen. There was a pic- 
ture of a girl sitting on the porch of a 
bungalow. Then a young man walked into 
the picture and spoke to the girl. The 
sound of her son’s voice proved too much 
for the mother and she fainted. After she 
had been revived, however, she sat in the 
room watching her son move on the screen 
and listening to his conversation with the 
girl, Mrs. Martin will be presented with 
the film and the phonographic record. 


more than a year and a half ag 
located in the 
building, 


where she friends. 


"o 


formerly located on 3d St 








Pacific Northwest 


J. N. McPhail and C. B. Graves have 
purchased from H. A. Hoover and Walter 
J. Spaul the business of the Lewiston Jewel- 
ry Co. at 616 Main St., Spokane, Wash. 

G. F. Steele, formerly in business in 
Grass Valley, Ore., who left for Arkan- 
sas in the early Spring, has returned to 
Oregon expecting to locate in Harrisburg. 

H. T. Love is now comfortably located 
in new quarters at 542 Commercial St., As- 
toria, Ore. The place is fitted with new 
fixtures and Mr. Love opened with a new 
stock. 

Henry W. Anderson, jeweler, of St. Paul, 
Minn., is visiting his brother at Astoria, 
Ore., where he was formerly connected 
with the trade. He expects to remain for 
several weeks. 

D. E. Matthews has sold his stock and 
property interests in Corvallis, Ore., and 
left for California with his family to visit 
the two expositions before proceeding to 
Wisconsin and Indiana on a visit to rela- 
tices and friends. 








The establishment of Augustus M. Kloch, 
in the Croninger block of Independence St., 
Shamokin. Pa., was among those included 
in a recent fire. He has completed an in- 
ventory of his jewelry store and reports 
that his is between $800 and $1,000. 
Following the fire it was thought that the 
store had escaped serious damage and the 
was estimated at $200. However, in 
the damaged stock, in- 


loss 


loss 
taking account of 
cluding many large clocks, it was found 
that nearly all of them had been ruined by 


y 


- 


water. 





THE 


Ness, manufacturers’ agent, 
the week on a trip to 
( olorado. 

\rthur W. Bennett, manufacturers rep- 
resentative, has started on his Fall trip over 
his territory. 

Mr. Abrams, of 
Co., made a short business trip to 
Angeles the past week. 

J. H. Spiro, manufacturers’ representa- 
tive, expects to leave on his Fall trip to 
the northwest about Aug. 10. 

Ls Ge Myers, of the R. & L. Myers Co., 
is spending his vacation touring the State 
in his automobile with his family. 

Mr. Wilson, manager of the jewelry Ge- 
partment for Kahn Oakland, Cal., 
has gone east on a purchasing trip. 

Paul H. Neuffer, dealer of Olympia, 
Wash., is accompanied by Mrs. Neutter 
while on a vacation trip in California. 

\lr. and Mrs. Leo Dornberg, ‘Spokane, 
Wash., are spending their honeymoon in 
San Francisco visiting the exposition. 

Ml. Sena, jobber, has moved his office 
across the hall to more desirable quarters 
on the fourth floor of the Kamm building 
Falkenberg, Walla Walla, 
proceeded to southern Calli- 
this 


the Henry M. Abrams 


Los 


Bros.. 


K ristian 
Wash... has 


fornia after spending a few days in 


City. 

G. H. Ekstrom, wife 
been visiting the exposition. They 
to spend some little time in Calli- 


Astoria, Ore., and 
have 
expect 
fornia. 

Wm. Casanova, formerly in business 1n 
Petaluma, Cal., and more recently located 
in San Francisco, has opened a store in 
Santa Rosa, Cal. 

C. J. Anger, 140 Kearny St., as vice-presi- 

Rotary Club, was kept 
during the sixth annual 
International Rotary 


dent of the local 
busy last week 
convention of the 
Clubs held in this city. 
Lou Bernstein, Oakland, 
week in his automobile for 
County. His last work before leaving on 
his vacation was the designing of a new 
badge for the chief of police ot Oakland. 
The Standard Optical Co., which has 
been located on one of the upper floors of 
the Head building, has secured a ground- 
floor location at 43 Geary St., and is having 
the place fitted for occupancy at an early 


Cal. left last 
\Mlendocino 


date. 

Arthur W. Kaufmann has resigned the 
management of the Emporium jewelry de- 
It is 
understood he Mr. 
Lanagan, who has had charge of another 
department at the same store. 

G. M. Michaelian, of Michaelian & Son, 
Fresno, Cal., who is practically retired 
from the business now, called on several 
of his old friends in the trade the past 
week while here with his family on a 
pleasure trip. 

At the annual 
fornia State Association of 
held in San Francisco, just before the na- 
tional convention, the following officers 
were elected tor the ensuing year: Wm. 
M. Kinney, Los Angeles, president; J. Wm. 


partment and 1s leaving for the east. 


will be succeeded by 


convention of the Cali- 
Optometrists, 
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brown, San 
Hutchinson, Los Angeles, secretary; C. H. 
Hall, Los Angeles, treasurer. 

Alonzo Jessop, of J. Jessop & Sons, San 
Diego, Cal., 1s spending his vacation in 
San Francisco, accompanied by Mrs. Jessop. 
He was a delegate to the convention of the 
California State Association of Op- 
tometrists, July 17 and 18, and remained 
for the national convention. 

Fk. E. Teape, Kellogg, Idaho, has 
here tor several days combining business 
and pleasure He made the trip by auto- 
and was accompanied by Mrs. 
Teape. They attended the convention of 
the American Optical Association and re- 


peen 


mobile 


mained to visit the exposition. 

Miss Ruth Donnelly, of Santa Barbara, 
Cal., and her cousin, Mrs. Ethel Uhlhorn, 
of Springfeld, Ill, arrived in San Fran- 
few days ago upon their return 
from a trip to India in quest of a ruby 
mine which had been left to them by their 
uncle, John Kk. Donnelly, who died at the 


CISCO a 


mine more than six months ago. 

The quarters on the seventh floor of the 
414 Market St., tormerl, 
occupied by the Burr W. Co., have 
been remodeled and subdivided into several 
which were fitted 
Geerdts, manutac- 
engraver, 
setter, all 


Kamm building, 
reer 


smaller rooms, three of 
up specially for W. F. 
turing jeweler; A. Pollhamer, 
and Chas. C. Diebold, 
of whom had been tenants of the building 
Their locations are 
afford better facilities 


diamond 


for some time. new 
lighted 
generally. 

The following officers were elected by 
the American Optical Association, when in 
convention assembled in San Francisco, 
July 19 to 25, inclusive: President, S. J. 
Alexander, Salt Lake City; first vice-presi- 
dent, F. Kk. Baker, San Angelo, Tex.; 
ond vice-president, £. W. Baker, Rockland, 
Mass.; third vice-president, E. S. Owen, 
Boise, Idaho; fourth vice-president, Theo. 
Dewitz, San Diego, Cal.; secretary, Adbert 
Myer, Albert Lea, Minn.; treasurer, C. M. 
Jenkins, Indianapolis, Ind. 

A fine model of a yacht, made principally 
of mahogany and pure silver, has been 
placed on exhibition in the Norwegian 
building at the exposition by Car! Torkeld- 
sen, a Denver jeweler, who is now a resi- 
dent of Oakland. The 
yacht occupied all his spare time for 18 
months. All the carving was done by 
hand. The stays and other fittings are of 
silver. The hatch has a tiny fastening of 
silver, while the skylights over the cabin 
are on silver hinges so fine they resemble 


etter and 


sec- 


building of the 


spider webs. 

The local trade was shocked to learn of 
the suicide of Chas. Haas, prominent 
jeweler of Stockton, Cal., on July 23. He 
had been connected with the firm of Chas. 
Haas & Son for several years, and since his 
father’s death was the principal stock- 
holder of the corporation. During his 
business careeer he made frequent trips to 
this city and had many friends. What 
prompted the suicide is not known here. 
Reports say he shot himself through the 
heart in his store shortly after the em- 
ployes closed up for the day. 

Among the out-of-town visitors to call 
on the San Francisco trade recently were: 


Diego, vice-president; E. A. 
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Walla Walla, Wash.:; 
Jessop & Sons, San 


Kristian Falkenberg, 
Alonzo Jessop, of  F 
Diego; Harry Jacoby, Oroville; F. A. 
Ward, Newman; E. E. Teape, Kellogg, 
Idaho; G. M. Michaelian, Fresno; E. W. 
Wright, Willow; Miss E,-C. Meade, Al- 
bany, Ore.; O. W. Halstead, Oroville; C. 
A. Dreiss, Chico; A. G. Prouty, Napa; G. 
H. Ekstrom, Astoria, Ore.; Wm. Kuechler, 
Stockton; A. A. Woelfel, Centralia, Wash. ; 
Alex. H. Witman, Anaheim; G. Wit- 
man, Pomona; D. F. Bagley, Livermore; 
Ray Beckler, Los Angeles; Paul F. Neuffer, 
Olympia, Wash.; Ed. N. Radke, Marys- 
ville; Geo. M. Kryhl, Santa Ana; R. S. 
Fultord, Hanford. 








Pacific Coast Notes 


H. N. Smith, San Pedro, Cal., suffered a 
fire loss of about M00 on his household 
goods a tew days ago. 

Harry Jacoby, jeweler-optician, of Oro- 
ville, Cal., also city treasurer, attended the 
convention of the American Optical Asso- 
ciation in San Francisco. 

H. Biglow, Fresno, Cal., has been con- 
store of H. A. McDonald in 


latter’s absence 


ducting the 
Lemoore, Cal., during the 
on a vacation at Shasta Springs. 

Earl T. 
optical business in Pasadena, Cal., with the 
optical department of the J. Herbert Hall 
Co. and 1s now with that Company. 

H. E. Fox, Jr., formerly in business in 
Washington, has purchased the stock of 
A. D. Matz in San Fernando, Cal., and will 
nake improvements in the business. 

i. N. Boss has opened a jewelry depart- 
ment at the Gate City Pharmacy in Mari- 
copa, Cal. He has been residing at Bakers- 
field the past vear, but expects his family 
to join him shortly at Maricopa. 

Robert Weston, who has been associated 
with his father in business in Cloverdale, 
Cal., for a number of vears, has bought out 
J. C. Wakefield in Healdsburg, Cal., and 
will embark in business for himself. 

Charged with having misrepresented the 
make of a watch which he sold to J. C. 
Bohannan several days ago, an auctioneer 
at Fresno, Cal., was arrested on a charge 
of obtaining money under false pretenses. 
Bohannan claimed he had purchased the 
watch for $10 on the auctioneer’s state- 
ment that it was of a certain standard 
make, and later found that it was worth 


only $1.50. 


Minneapolis and St. Paul. 


Steinman has consolidated his 








T. B. Wilson, of T. B. Wilson & Co., 
and Mr. Madden, of the Thompson Jewelry 
Co., are out on the road. 

More than $15,000) worth of 
stolen from the residence of William Selig, 
recovered in ‘St. Paul 
Inspector Lavalee 


jewelry 


Chicago, has been 
pawnshops. Pawnshop 
attributes the recovery of the jewels to the 
honesty of the men running the pawnshops 

The Minneapolis jewelry people in gen- 
eral are back from their vacation trips pre- 
paring for the Fall trade. The traveling 
men started out on the road about the mid- 
dle of July, and they report that prospects 
are good for the Fall trade. The orders 
they are receiving equal those of last year, 
or are even better. 
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Cal., is 


Mrs. E. L. Tiffany, Maricopa, 
visiting her mother in Long Beach. 

Feagans & Co. are showing a very re- 
markable coral necklace valued at $1,000. 

C. C. Abel, of the Adams & Abel Co., has 
returned from an extended and successful 
business trip through the north. 

V. S. Hollingsworh, 718 W. 3d St., spent 
the week-end in the near-by mountains in 
company with his son and a friend. 


A. E. Morro has just returned from a 
10-days’ trip among the islands off this 
Coast. He reports good success fishing. 


W. J. 
visiting here and was entertained by J. G. 
Donavan of the Donavan & Seamans Co. 

Frank S. Churchill, vice-president of 
Feagans & Co., is spending the summer at 
Santa Monica with his wife and daughter. 

Lou Janowitz, known among the jewel- 
ers of Los Angeles as an expert in blister 
still confined to his 


Feeley, Providence, R. I., has been 


pearls and gems, 1s 
home by illness. 

Stacy Naylor, of 
nuba, Cal., who was recently 
returned home after spending his honey- 
moon in Oakland. 

J. W. Anderton, of Anderton & Son, 
Dayton, O., is among the visitors in this 
city who have come to this Coast to see the 


Bridge & Naylor, Di- 
married, has 


expositions and tour the State. 

E. A. Kirchner, of Kirchner & 
Minneapolis, has been in Los Angeles for 
a number of days. He attended the 
Shriners’ meeting in Seattle before coming 


Renich, 


here. 

Eugene Reboul, head engraver for the 
Donavan & Seamans Co., is still seriously 
ill at his home, but it is believed that the 
crisis has passed and that with no setback 
he will recover. 

The Isidor Behrstock Co. has moved from 


the Hayward Hotel to room 402, Title 
Guarantee building, corner of 5th ‘St. and 
Broadway. The location is next to that 


of J. Levinson. 

Charles E. Marcellus, manager of the 
Pasadena branch of Feagans & Co., has 
gone to San Francisco by automobile. He 
is accompanied by his wife and expects to 
be gone two weeks. 

Out-of-town jewelers who have been in 
this city recently include the following: 
J. B. Rodgers, Pasadena; H. H. Hartman, 
Van Nuys; J. F. Reed, Santa Monica, and 
E. T. Lewis, Ocean Park. 

George E. Homer, a big retailer of Bos- 
ton, and Edward Hardy, manager of D. C. 
Percival & Co., Boston, stopped here on their 
return from Seattle, where they went to 
attend the meeting of the Shriners. 

Miss Mildred Harris has taken a position 
in the office force of the G.°D. Davidson 
Co., 307 S. Spring St. George G. Voege of 
the same company has just returned from 
San Francisco after having seen the ex- 
position, 

Miss Vera I. Parkins, of the office force 
of the E. W. Reynolds Co., was married 
on July 28 to Roy Hartzell, of this city. 
She had been associated with the company 
for several years. The employes as well 





proprietors expressed their appre- 
her in handsome presents, that 
employes being a beautiful silver 


as the 
ciation of 
of the 
service. 

The lease of the M. Deman Jewelry Co., 
514% S. Broadway, will expire on Oct. | 
and Mr. Deman has decided to seek a new 
location. He has been in his present loca- 
tion for four years, but thinks the rent ex- 
acted is exorbitant. He is having a special 
sale preparatory to removing. 

Hugo C. A. Steinkopf, formerly with 
Brock & Co., has returned to that concern 
and taken a position as window dresser. 
This company is now displaying a large 
col'ection of prizes made for the Southern 
California Lawn Tennis Association, more 
than 200 of which were sold by Brock 
& Co. | 

A. S. Varian, of the silver department of 
Brock & Co., has San Francisco, 
accompanied by his wife. Mr. Varian is a 
member of a local musical club which is 
to contest at San Francisco with a number 
of others for a prize. Mr. and Mrs. Varian 
time visiting 


gone to 


expect to 
Mrs. Varian’s sister in San Jose. 

frank A. Priesmeyer, manager of 5S. 
Nordlinger & Sons, intends to start for 
New York on Aug. 19, going by way of 
san Francisco. He will be accompanied to 
San Francisco by Mrs. Atter 
visiting the exposition Mrs. Priesmeyer wil! 
return home and he will continue to New 
York, returning the last of September. 

William Wurm, Gallup, N. M., who has 
been spending some time here en route to 
Honolulu, was so.unfortunate as to lose or 
have stolen from him a pocketbook con- 
taining his ticket to the Hawaiian Islands, 
other valuable papers and a considerable 
amount of money. He has offered a sub- 
stantial reward for the recovery of the 
articles lost, but has not obtained any clue 
to them. 

Carl Entenmann, of the Carl Entenmann 
Jewelry Co., is a member of the executive 
committee appointed by local Germans to 
have charge of the entertainment of the 
delegates to the big saengerfest of the 
Pacific Coast Saengerbund. The series of 
concerts are among the finest ever given 
on this Coast, being participated in by Mme. 
Schumann-Heink and other singers of in- 
ternational reputation. 

Mr. Rohwedder, St. Joseph, Mo. 
spending several days here. He is accom- 
panied by his wife and will visit Long 
Beach before rettirning home. Mr. Roh- 
wedder was formerly employed in the ma- 
terial department of the E. W. Reynolds 
Co. He expresses much surprise at the 
growth of Los Angeles during his absence. 
He reports business conditions to be im- 
proving slightly in the middle west. 

Oscar Willumson, in charge of the re- 
pair department of Feagans & Co., is tak- 
ing a vacation in San Francisco, accom- 
panied by his mother. Mr. Willumson is 
an expert amateur photographer and one 
year ago secured an exceptionally fine pic- 
ture of the steamer Yale. He presented a 
copy to the captain, who was so pleased 
with it that he gave Mr. Willumson a pass 
on the boat to San Francisco and back. 


also spend some 


Priesmeyer. 


, 1s 





The Hartline Jewelry Co., Clear Water, 
Tampa, Fla. 


Fla.., 


has moved to 
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Henry Fox, of Fox Bros. & Co.. is spend- 
ing the Summer at Charlevoix. Mich. 
kK. J. Fox, of Lindenberg & Fox, is spend- 


ing the month of August at Mackinac, 
Mich. 
Kred G. Wittlingler and wife, Middle- 


town, ©., spent last week in town buying 
holiday goods. 
Rickey, formerly with L. M. 
Prince, has succeeded F. Billhoefer, of the 
Geneva Optical Co. 

Mrs. A. and M. H. Plaut 
Atlantic City and other 
for a six weeks’ stay. 

August Newstedt, of Cohn, Hahn & New- 
stedt, 1s traveling through Indiana and Il- 
linois for three wéeks. 

Ed H. Croninger and wife leave this 
week for a three weeks’ trip to Atlantic 
City and other eastern points of interest. 

M. G. Fox, of the Kox Co.. 1s 
spending two weeks at Aden, Mich. Wm 
G. Courtney 1s in Atlantic City for several 
weeks. 

Mayo Loeb, of Herman & Loeb, has re- 
turned trom a five weeks’ trip through the 


( 1e¢ ree 


have left for 


seashore points 


Gustav 


west. Clarence Loeb left for three weeks 
in Ohio. 
Ben Von Wahlde, who for the past 10 


years has had charge of the watch repair 
department at Lange’s, is now with Thoma 
Bros. Co. 

Ironton, O., stopped in 
for a few days with friends, en route home 
from a three months’ pleasure trip through 
the west. 


Joe and Will Whitehouse, of Whitehouse 


Clay Henry, town 


Bros., moved last week to their new coun- 
try homes on the Lexington Pike, near 
Covington, Ky. 

Arthur Catudel has severed his connec- 


tion with Chas. Swigart and accepted a 
position in the material department of the 
E. & J. Swigart Co. 

Miss Irene Risch, of Whitehouse Bros., 
is in the east for several weeks, looking 
over stock. Miss Frieda Hofer is spend- 
ing several weeks in Detroit. 

Harold Stead and wife, Louisville, Ky., 
were in town last week, en route for 
their new home in New York, where Mr. 
Stead is connected with the Standard Op- 
tical Co. 

Among the out-of-town jewelers in town 
last week were: J. A. Oswald, Ft. Wayne, 
Ind.; H. Everslage, Ripley, O.; S. Ever- 
slage, Ripley, O.; David Lyman, Spring- 
field, O.; A. H. Rohs, Cynthiana, Ky.; Mrs. 
Chas. Reickle, head of Chas. Reickle Co., 
Cynthiana, Ky.; Leslie Horr, Aurora, Ind. 








William H. Schwarzschild, of Schwarzs- 
child Bros., Inc., jewelers, 123 E. Broad St.. 
Richmond, Va., has been elected first vice- 
president of the Central National Bank at 
a meeting of the directors held recently. 
He takes the place of Charles A. Peple, 
who resigned to accept the position of vice- 
governor of the Federal Reserve Bank of 
Richmond. Mr. Schwarzschild was second 
vice-president of the Central National 
3ank, and his advancement creates a 
cancy that will be filled from the board ot 
directors. 


\ a- 
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S. J. Arnold, of the Gutfreund-Arnold 
Jewelry Mfg. Co., has gone to French Lick 
Springs, Ind., for a stay of two weeks. 

A. C. Fritz, of the Bauman-Massa 
Jewelry Co., has returned from a business 
trip through Tennessee and Mississippi. 

’. Maritz, of the Maritz Jewelry 

g. Co. has started on a 10 days’ canoe 
trip on the Meramec River to Steelville, 
Mo 


. ea 


| 
r 
_ 


Bauman, president of the Bauman- 
Massa Jewelry Co., and his wife have gone 
Michigan resorts for a stay of a 


Hoyt, president of the Hoyt Jewel- 

has returned from a business trip 

Texas. I. T. Fuller has returned 

ip through Missouri. 

\nderson, Taylorville, Ill. who was 

ouis during the past week, says the 

rops are so abundant in his locality that 

the farmers are working at night to garner 
them. 

C. T. Rogers, of the F. W. Hoyt Jewelry 

) left Saturday on a vacation trip to 

Missouri Ozarks. Miss Marie Crowder, 


the same firm, is spending her vacation 
rT 


I] lalia, ll. 
Estinghausen, president of the Attle- 
now at Valparaiso, 


Te VW elry os = is 
ill remain in South 


, ¥ 


He will 


heas ‘ 5 +1} . He > hint ] > 
hnree moniuns, € WIrIleS tilat Ne 


\merica 


a good business. 
aschmeyer, president of the Masch- 


ichards Silver Co., who has just 


ned trom a trip to the eastern tac- 
s, says that everywhere he found the 
Fall trade. 
SIX-} ear-old son of 
lll., while playing 
his eyeballs. It is 


the sight of one of his 


k good for the 
Benjamin 
tf, Madison, with a 
feared 

lade to avert 
Pine Bluff, Ark., passed 
Louis on his way 
will 
] 


le underwent an 


Lo Desloge, 
and re- 


operation for 


] =~ - . . ‘ 
iif take a Test 


appendicitis some time ago ana recently 


compelled to 


suffered a was 
; 


i€@aVe 


eraline . ] 
reiapse and 
business and take a comple rect 
Dusiness and take a complete rest. 
rr} ) = = ~ . : ‘ -- 

Che Buy-in-St. Louis League is arrang- 

‘ ‘ 1) 
ing fora “Buy 


The Business 


in-St. Louis week.” 
Men's 


100,000 invitations asl 


l ©Cavue 


mal 179 
PACAAALA 4 EA 


The foll 
Louis during the 
Waterloo, Ill.; Mrs. K. Burk- 

ll.; G. Anderson, laylor- 
Walz, Boonville, Mo.:; 

Edwaradc Loflin,. Chesterton, Mo.; A. G. 
Bluff, Ark.; C. L. Gundlach, 

ll.; Kobert Tetley, larmington, 
Elmer A. Collins, Sullivan, Ill. 


- 


wing out-of-town jewelers were 
past Week: jf. 
Bud, | 
lohn E. 
Kahn, Pine 

77 | 


J 


ntity yt stolen jewelry and broken 
t gold was tound by the poiice ina 
3311 Morgan St. after the arrest 
r Dougherty and Roy Fogerty. 

t the jewelry is thought to have 
been stolen trom jewelers and some from 
resicences. One of the men admitted hav- 
ing sold some gold to jewelers in the Globe- 


pleces 


Democrat building, and it was recovered. 
Louis C. Ebeling, president of the Mis- 
souri Society of Ketail Jewelers and former 
president of the St. Louis Society of Retail 
Jewelers, has started a campaign to get the 
1916 convention of the American National 
Retail Jewelers’ Association. Ebeling and 
Herman Mauch will attend the 1915 con- 
vention in New York, Aug. 26 to 29. Presi- 
dent Ebeling is enlisting the interest of the 
Conventions Bureau of the Business Men’s 
League and other business organizations. 
Two men entered the jewelry store of 
the Louis C. Ebeling Jewelry & Optical 
Co. at 2518 N. 14th St. Friday might and 
asked to be shown some diamond rings. 
While they were examining the rings a 
third man entered and called Ebeling to 
he tront ot the store to examine his 
\s Mr. Ebeling started toward the 
front of the store the two men each 
snatched a ring and ran out, followed by 


the third. Ebeling called for help and 
in pursuit. 


Two policemen and a 
private watchman joined in the chase. 


1 Two 
yf the men were captured at 15th and War- 
ren Sts. Mr. Ebeling identified them. Both 
denied ever having seen Mr. Ebeling or en- 
. re. Neither had the stolen 
North Market police station 


Kinney 


watch, 


lis st 
\t the 
the men gave the names of Joseph 
914 Montgomery St., and Gus Ejilerman, 
1942 rt St. The 


Hebe police are searching 


third man and the diamonds. The 


Qe 


rings are valued at $25 each. 
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had a bette } 
oe rresponding 
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L hie anklet 
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») Thla ip wit 
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\[. A. Bell, of the Broer Kapp C 
on a fishing ex- 


Sum- 


mit St. jewelers, has gone 
cursion to Wampers Lake. 
| Rohr, watchmaker for the Walcott & 
Co. will leave next week f 
He will be gone a 


ra north- 


1 
Ween OF 


Parmenter. 


jeweler, 
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and purchased a new automobile. 


machine home from the 


a ently 
drov e the 


1 
} 
i 


‘ 


ie yptical depart- 
nt of the J. J. Freeman Co., 1s recovering 


the past two 


Davies. head ot t 


trom an illness covering 
He is now able to be back in his 
he store. 
J. Freeman Co. recently closed a 
contract with the Toledo Club, by which it 


turnished the silver and glass service to be 
ot Colonial 
The glass also 
and tne 
ot the club is nicely etched on each piece. 
Miss Mae Ringleman, head saleslady at 
concern, is at the 


used by this club. The silver 1s 


GeslvVil, 


is plain but 


simple but artistic. 


very handsome crest 


tne store oft the 
Toledo Hospital recovering from a serious 
operation which was performed a few days 
ago. She had just returned from a trip 
to Duluth and St. Paul. Miss Ringleman 
has been connected with the Freeman Co. 
lor many years and is highly regarded by 
the concern as an efficient employe. 


Albert 


on atwo weeks’ 


Brodegaard and wife have 
vacation to Colorado. 
Len R. Olofson, formerly of Fonda, Ia., 
has opened a new store at Emerson, Nebr. 
H. R. Lillottson, president of the State 
Optical Society, was a visitor in Omaha 
last week. 

C. B. Brown and wife have returned 
three vacation in the 
Dewitt, la. 
©. C. Homan, 
Brown Co., 


gone 


trom a weeks’ east 
and at 
° ‘ 7 5 +] 7 ) 
treasurer of the C. B 
his family, has gone to 


LWoO VaCda- 


with 


Des Moines, la., for a weeks’ 


ames T. 
been visiting his brother, 
Co.. 


Edmonston, Mexico, Mo., who 
manager ot 
is bros. to his home 
Wednesday. 
St. Paul, Nebr., Consul to 
id, spent a tew days in Omaha 
lwenty-five Mr. 
he Max Meyer Jewelry 


returnec 


VeCar©’rs 


AaA2O 


> he 


frenzer celebrated his Zoth anni- 


business 1n Omaha last week. 
commenced business 25 
of 15th and Dodge Sts.., 
itinued in the same location. 
usiness with the Smith-Koppel Co. has 
increased in the past that 
he concern has secured larger rooms on 
the fourth floor of the City National Bank 
within a 


years ago at 


. - —_- 
‘orne! and has 


few months 


building. and will move there 
short time. 


President T. Rr 
Day at Cheyenne, Wyo., 


Combs attended Frontier 
last Friday, and 

re returning he will attend the State 
conventions at Salt Lake, Utah; Boise City, 
Wash.; Portland, Ore., and 
Panama Exposition at San 


Ida.; Seattle, 
also see the 
l‘rancisco. 
These were the out-of-town jewelers in 
()maha last week: W. H. Evans, Red Oak 
J. A. Dawding, Benkelman, Nebr.; 
Lerew, Gretna, Nebr.; E. R. Hall, 
Nebr.; A. G. Kupka, Schuyler, 
Kahn, Trend, Nebr.; R. M. 
Hay Springs, Nebr.; John Mor- 
Plymouth, 


Nebr. : 


l'neger, 
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Cleveland. 
J. A. Conn, 1ewelry auctioneer, 1s con- 


lucting a sale in Mt. Pleasant. Mich 
spending 
Sandusky, (), 


Basinger, Lima, O., is 
the week at Lakeside, near 

C. Ek. Whittaker, of the 
Cohn Co., left Monday 


Wagener, Gilger, 
for his Ohio trip. 


Mir. and Mrs. R. O. Carter left Thurs- 
lay on a three weeks’ auto trip in the east. 
Carleton Burdick, of the Bowler & Bur- 


lick Co., left Sunday night for a two weeks’ 
vacation. 


Andrew Aman, of the Aman Co., Day- 
ton, O., 1s spending a month at the Break- 
ers, Cedar Point. 

John Wight, Wellington, O., and Frank 


Akron, were in town last week 
for Fall merchandise. 

J. H. Heiman will leave for New York 
in a couple of weeks to attend the A. N. 
R. J. A. convention and to visit the mar- 
kets. 

W. Hi. 
\W aener, 


Presswell. 


Wagener and W. H. Cohn, 
Gilger, Cohn Co.., 
on their Fail trips, the 
and the latter east. 

Al Nolf, Wadsworth, O., and E. H. 
Holter, Oberlin, were both in the city visit- 
ing the wholesalers, as was also L. W. 
\Wyckoff, Chagrin Falls. 

W. Z. Edwards, of the Webb C. 
will leave some time during the week for 
the New York markets. Mr. Edwards is 
in charge of the silver department for his 
firm. 

L. R. 


of the 
leave Monday 
former going west 


Ball Co.. 


Sigler and his son, D. T. Sigler, of 


the Sigler Bros. Co., returned Tuesday 
from an automobile trip to Sand Lake, 
Mich., where the Siglers have a Summer 
home. 


K. Scribner, of the Scribner & Loehr 
Co., is at its Detroit, Mich., plant as- 
sisting W. B. Blood in a big exhibition of 
Fall novelties, for which purpose they have 
temporarily rented a floor in an adjacent 
building. 
i diamond 
Arnstine Bros. Co., 
tion at the 


expert for the 
is spending his vaca- 
Thousand Islands. Jo repre- 


Risser, 


sent this concern in lowa the services of 
J. F. McKinney, formerly with the South 
Bend Watch Co., have been secured. He 


began work Aug. 

R. H. Alexander, of the Alexander 
Jewelry Co., has just succeeded his father, 
W. D. Alexander, to the presidency of the 
concern, while E. W. Williams, formerly 
oftice manager for the Cleveland branch 
of the United States Tire Co., will be the 
treasurer, succeeding R. H. Alexander. 

Clyde Campbell, head watchmaker for 
the Sigler Bros. Co., fell from a stepladder 
last week, sustaining a serious injury to his 
knee which is confining him to his bed. W. 
L. Blossom, of this concern and a veteran 
of the sales force, is planning to take a 
month's vacation in the country, beginning 
the last of August. 

Burglars broke into the store of James A. 
Corwin, 1481 Detroit Ave., last week Sun- 
day night, gaining entrance through a rear 
window from which they had cut the glass. 
ne automatic light extinguisher attached to 
the clock was set to ring and put out the 
night light at 3 a. m. It was this which 
frightened the marauders, who took it for 








if yhn 





JEWELERS 
alarm and they fled, securing but 
about $15 worth of booty. 

A. Samson, St. Clair 


’ | 
1 burglar 


\ve.. is in the 


hands ot a receive! Unsecured liabilities 
amount to $6,928 42 \n invoice of the 
stock and fixtures shows $2.735.32. and 


Alex Tisler, 
$2,000 mortgage on 

a plece of property in Florida, 

by Samson, and is the only creditor se- 

cured. L. H. Shafer & Co.. Chicago, are 

the principal creditors. Mr. Samson claims 

his failure 


represents his total assets 
Cleveland, holds a 


owned 


7 7 - 1 > . 
to be due to the general business 


depression. 


e DENVER: 


Se ee _ yh Se “a | 
‘ —_s ~ 








_ lis 


T. G. Raine, of tie Jewelers’ Sup- 
oly Co., has returned from an all-Colorado 


Lewls 


b. J. Sutton, Brush, Colo., 
week, en route 
ior 10 days’ trout fishing. 

R. H. Crawford, Netherlands. 
Lloyd E. Gardner, of Longmont, 
ing of Denver jobbers last week. 

lohn L. Rose, a jeweler of San Diego, 
Cal., visited Denver friends several days 
last week. He was engaged in the jewelry 
business here about 20 years ago. 

Reports received by the Edward Lehman 
Jewelry Co. indicate a good Fall trade. 
Crop prospects were never better through- 
out Nebraska, Wyoming and Colorado. 

Albert Feigenbaum has returned from a 
trip to New York city and other eastern 
points and has opened a manufacturing 
jewelry establishment at 1604 Arapahoe 
St.. in the Jacobson building. 

During the temporary absence of Frank 
Holt from his jewelry store in Colorado 
Springs a few days ago a sneak thief en- 
tered the store and stole a diamond ring, 

valued at $165. Two colored men were 
arrested shortly afierward, one of whom 
was identified by Holt as having been in 
the store a short time before the theft was 
committed. One of the men ts held as an 
accomplice. 


stopped over 
here last to the mountains 
Colo... and 
were buy- 








Evansville, Ind. 


TRADE CONDITIONS. 

Trade with the wholesale and retail jewelers in 
Evansville and southern Indiana is holding its own 
very well and keeping pace with other lines of busi- 
Crop conditions are encouraging in spite of 
the recent heavy,.rains in southern Indiana and 
western Kentucky. Indications are good for a 
bumper corn crop. Collections are fairly 
Taken as a whole the year has been as good as last 
year and some of the retail dealers report that it 
has been better. 


J. L. Thuman, 1106 W. Franklin St., is 
on the committee to arrange for the annual 
West Side carnival to be held some time in 
October. It is expected that a horse show 
will be given in connection with the car- 
nival this year. 

The Evansville Masonic Temple Associa- 
tion gave a big moonlight excursion on the 
steamer John Hopkins and two barges 
last night which was largely attended. 
H. Rholander, Main St. jeweler; C. 
F. Artes, of 327 Main St., and Ben Krucke- 
meyer, of Kruckemeyer & Cohn, of 407 
Main St., assisted in its success. 


ness. 


good. 
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Mrs. Bitterman. wife of Theodore Bitter- 
man, of Bitterman Bros., 204-206 Main St.. 
lost her father. Henry S. Kahn, death 


on Thursday, July 29. Mr. Kahn died from 


an attack oi appen 


licitis after an illness o 
but a few 

A local arcl 
ine plans for a 
building at oi 


mOours, 
tect 1s NOW at WOrk prepar- 
new store iront tor the 


Main St., owned Fr. J 


Reitz and occupied by the Horn Mercantile 
Co., dealing in diamonds and jewel: The 


new store front will be modern and novel. 
The architect having the work in charge 
has made special trips to Indianapolis and 
Louisville to get the latest ideas in velry 


shop fronts. 

R. Newton a well-known jewelry 
merchant and buyer of pearls at Hazieton, 
Ind., and Decker, Ind., who was in the city 


Sisson, 


a few days ago, reported that the pearl 
market in his section has been rather dull 
all Summer. “Thé mussel diggers along 


and Wabash rivers are 
very little at this time,” said Mr. Sisson, 
“and few pearls have been brought into 
our market. In fact, the supply of mus- 
sels both along the Wabash River and the 
White River has been pretty well ex- 
hausted. I am heartily in favor of the plan 
suggested by a company being organized at 
Mt. Carmel, Ill., to propagate the growth 
of mussels along the Wabash River.” 


IND TANAPOLIS 


ep! tan} ag 
- a _S 
J. H. 


County. 
Ralph B. Clark, 


the White doing 











a ce 
Reed is visiting his farm in Brown 


of Raber & Clark. Ander- 


weeks at Lippe- 


son. is spending several 
canoe Lake. 

Henry Andersen, of Burns & Andersen, 
has returned from a week’s camping and 
fishing trip. 

Joseph E. Reagan, of the Baldwin- Miller 
Co., has gone to Ludington, Mich., where 
his family is spending the Summer. 

Ernest Schroeder, watchmaker for 


Charles Mayer & Co., who has been sick 
for several weeks, has returned to work. 


Among retail jewelers in the city last 
week were J. F. Kiser, Muncie, and Mr. 
Smelser, of the W. J. Hamilton Jewelry 


Linton. 

Carl L. Rost is one of the inc ees 
of the Electric House Lighting C: . $95,- 
000 concern, which has been ast to 
engage in the electrical business. 

L. S. Ayres & Co., who recently occupied 
a new addition to their store, are now hav- 
ing the old section of the store refitted and 
redecorated to conform to the new. 

Merchants at Kokomo are arranging for 
a prosperity week exposition to be held 
during the Fall. Products of Kokomo fac- 
tories and stores are to be displayed. 

John M. Seifert, a retail jeweler of Mul- 
berry, has one of the most extensive 
lections of antiquities and archaelogical 
specimens in the State. He also has a Ger- 
man Bible, printed in Nuremberg in 1641. 

Charles Maver, of Charles Mayer & 
Co., who attended the Shriners’ convention 
at Seattle and made a trip along the Pa- 
cific Coast, returned a few days ago and 
has now gone to Walloon Lake, Mich. 


col- 
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Joel E. King is spending his vacation 1n 
the Allegheny Mountains. 

C. E. Snyder, a South Side jeweler, has 
been making a tour through the west. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., 1s spending his vacation at As- 
bury Park. 

Henry Terheyden, of the H. Terheyden 
Co., has returned from a business and 
pleasure trip to New York. 

A. J. and Louis DeRoy, well known to 
the trade here, are spending the remainder 
of the Summer at Atlantic City. 

William Hoffman, of Heeren Bros. 
Co., in company with Mrs. Hoffman, 
making a lake trip, with Duluth, Minn., 
the destination. 

Wallace Miller, Uniontown, Pa., last 
week took his family in his automobile to 
the Delaware coast, where they will spend 
the next two weeks. 

Glen Sipe, who was operated on two 
weeks ago for appendicitis, is improving 
rapidly. He had been ailing with the com- 
plaint for several months. 

Dory Smith, president of the W. J. 
Johnston Co., was operated on at St. Mar- 
garet’s Hospital in this city about two weeks 
ago. He hopes to be at his office in the 
near future. 

Out-of-town buyers in Pittsburgh last 
week making purchases for the Fall trade 
included Frederick Kropff, Tarentum; F. 
W. Laban, Steubenville; John Linnen- 
brink, Rochester, and Clement Kroff, Scott- 
dale, all of whom reported improved busi- 
conditions in their communities. 

The bankrupt stock of Henry Gluck, New 
Castle, Pa., has been advertised to be sold 
this week and Julius Levin will make an 
effort to buy the stock and bring it to 
Pittsburgh for the purpose of disposing of 
it along with other stocks which he has 
purchased during the last few months. 

Mrs. Anna Bihlman, the wife of Alexan- 
der Bihlman, a traveling representative for 
Heeren Bros. & Co., died at her home in 
this city last week. She was a member of 
the First Evangelical Lutheran Church of 
the South Side, where she lived. The hus- 
band, three sons and one daughter survive. 

Everything is progressing satisfactorily 
tor the annual Labor Day outing of the 
Jewelers’ 24-Karat Club, to be he!d at Oak- 
mont, on the Allegheny River. It is hoped 
to announce the details of the program 
within the next week or two. More inter- 
manifested in this event than 
anything that the club has previously con- 
sidered 

Secretary of the Navy Daniels has writ- 
ten a letter to John A. Brashear, who is the 
president of the American Mechanical En- 
gineers’ Society, requesting the noted as- 
tronomer to name two men to act on the 
advisory board being organized in the in- 
terest of our national defense. Thus ad- 
ditional honors has come to a member of 
the Jewelers’ 24-Karat Club of this city. 

Samuel Landaw, in discussing the fail- 

West, White & Co., with THE 
representative, 
through the stock, 


ness 


est 1s being 


CIRCULAR said 


ne Nas gone 


he feels convinced that if an extension had 
been granted to West, White & Co., that 
the firm would have been able to have paid 
100 cents on the dollar. He said, however, 
that the appraisement was a reasonable one 
and that the amount obtained was also fair, 
considering that no stock ever brings what 
it is worth when there is a forced sale. 
Julius Levin, who bought the bankrupt 
stock of West, White & Co., expects to 
sign a lease for the temporary use of the 
Fifth Ave. and Market St. store of the 
Rosenbaum Co. 

The lawyers upon whom the members otf 
The Pennsylvania Optical Society have 
been waiting for a legal opinion regarding 
the failure cf Governor Brumbaugh to 
sign the Daix Optometry bill until 12 days 
after its passage have reported, and those 
considering the matter will recommend to 
the executive committee of the State or- 
ganizaion that mandamus proceedings be 
begun to compel the placing of the act on 
the statute books of this State. Senator 
Daix, the author of the bill, hopes that 
such action will be taken, but nothing will 
be done until the members of the State or- 
ganization have had an opportunity to 
vote on the bringing of the proceedings 
and their willingness to help defray the ex- 
pense of the suit. The jeweler-opticians 
are much interested in this matter, two 
bills having been passed by the State Legis- 
lature and both vetoed, the last bill being 
passed unanimously. It is held that Gov- 
ernor Brumbaugh should have disapproved 
the Daix Bill 10 days after it was presented 
to him and that his failure to do so caused 
the Daix measure, the bill which the jewel- 
er-opticians want, to become a law auto- 
matically without the Governor’s signature. 
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J. Lee Whitmore, president of Whitmore, 
Lynn & Alden, has returned from a short 
visit to his country estate in Leesburg, Va. 

W. H. Oringe, secretary of the Retail 
Jewelers’ Association and manager of Wal- 
ford’s jewelry store, has returned from a 
short trip to Atlantic City. 

Charles S. Alden, of the firm of Whit- 
more, Lynn & Alden, 125 F St. N. W., a dele- 
gate to the A. N. R. J. A. convention, is to 
leave Washington this week on an automo- 
bile trip to Boston. He will visit several 
other places in Massachusetts and later re- 
turn to New York for the meeting. 

Captain C. Eugene Edwards, of Edwards 
& Zanner, is on a two weeks’ pleasure trip. 
Captain Edwards recently erected a new 
home in the northwest section of the city 
and declares he enjoys the comforts there 
more than at the seashore. He is, however, 
taking side trips of a day or two to various 
resorts. 

Bids were opened at the Bureau of Sup- 
plies and Accounts, Navy Department, July 
27 for gold leat as follows: Class No. 91, 
vold leaf, Baer Bros., New York, at $6.25; 
John Greig, New York, at $6.54; Manhat- 
tan Supply Co., New York, at $8.10; Hast- 
ing & Co., Philadelphia, Pa., at $0.75; W. 
H. Kemp, New York, at $6.50, and Walter 
New York, at $7.25. 


’ 


. Lutts, 
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George W. Spier and family left this 
week to spend some time in Maine. Mr. 
Spier will be in New York city, however, 
to attend the convention of the American 
National Retail Jewelers’ Association. 
A number of other members of the 
Washington Retail Jewelers’ Association 
are expected to attend the annual conven- 
tion of the national association in New 


York city. 





John Kirschnek, formerly of Wayne, 1s 
opening a store at Clifton, Pa. 

J. Johnson has accepted a position as 
watchmaker with R. F. Lampier. 

Frank Hurlburt, of H. O. Hurlburt & 
Sons, is spending a vacation in the Pocono 
Mountains. 

John C. Demmert, Camden, is receiving 
the sympathy of the trade upon the loss 
of a brother. 

Alfred Galleschick, watchmaker — for 
Joseph M. Parker, Jr., is spending a two- 
weeks’ vacation at Atlantic City. 

J. F. Donnelly, with the Gorham Co., was 
in Philadelphia last week opening his sam- 
ples at the Adelphia. Next week he will 
start on a short trip through the western 
part of Pennsylvania and also through 
New York State. 

J. B. Bechtel, of J. B. Bechtel & Co., will 
leave on a trip through the Schuylkill Val- 
ley next week. Last Saturday he and his 
family motored to Ocean City, where they 
opened their cottage for the month of 
August. 

After hurling a brick through the show 
window of the pawnshop of Max Haller, 
1720 Ridge Ave., a rapidly-working thief 
grabbed a tray containing 60 wedding rings, 
three silver mesh bags and 12 bracelets and 
escaped. 

Edward Matlack, 60 years old, of 436 S. 
2d St., Camden, a clock and watchmender, 
who was arrested a week ago on complaint 
of Mrs. Mary Hackney, of 626 Birch St., 
who charged him with attempting to obtain 
money under false pretenses, was held in 
$500 bail by Recorder Stackhouse in the 
Camden Police Court. He was identified 
later by a man from East Camden, as 
the man who had stolen a watch from him. 
A number of pawn tickets were found on 
Matlack. 

Harry Sehers, with Charles H. O’Bryon, 
135 Sansom St., was one of three neighbors 
who rushed into the home of Patrick Car- 
roll, 1215 E. Oxford St., 86 years old, and 
pulled his body from a pool of blazing oil. 
The old man had attempted to change the 
position of a lamp and it fell over and 
broke. Before he was discovered the flames 
had burned him to death. 








A. H. Pond & Co., 214 S. Warren St., 
Syracuse, N. Y., have established a com- 
plete material and tool department under 
the management of Fred. G. Bounsall. The 
many years of experience which Mr. Boun- 
sall has had in his line fits him to maintain 
the high standard of efficiency which the 
frm has set for their new and important 
department. 
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As the season is at present at its dull- 
est, many of the jewelers and their sales- 
men are taking advantage of the opportu- 


nity for a vacation without loss to the 
firms. 
An East Baltimore physician was ar- 


rested recently, charged with fraudulently 
obtaining a diamond ring valued at $150 
from the Castelberg National Jewelry Co. 
He has contessed to having swindled the 
firm out of other valuable jewelry, $1,200 
of which has been recovered. “I am guilty 
of fraudulently getting jewelry,” he is al- 
leged to have told the detectives, “but if I 
can get out of here [J will be able to get 
my friends together, and I know they will 
help me in fixing the matter up.” He was 
unable to raise the $3,000 bail and was 
committed to the city jail in default. It 
is alleged that he obtained a number of 
pieces of jewelry from the jewelers on 
bogus contracts. According to Detective 
Cullison he confessed that he met one of 
the salesmen of the Castelberg firm and 
told him that he was in a position to sell 
some jewelry, telling the salesman not to 
question the prospective customer as the 
sales were to be kept strictly confidential. 
Despite this fact the jewelry fir minvesti- 
gated the financial standing of the prospec- 
tive customer and finding him to be an 
honest man would forward the jewelry to 
the physician for delivery. It developed 
that the doctor’s sales increased until re- 
celltly, when his payments began to lag and 
he was suspected. Following a thorough in- 
quiry from a number of persons to whom 
he said he had sold rings, it developed that 
he had deceived the jewelry firm. His ar- 
rest followed, and following his confession 
the detectives recovered $1,200 worth of 
jewelry from the pawnshops where he had 
pawned it instead of selling it, as he had 
pretended. 





Lancaster, Pa. 


Rosenstein and wife are at At- 


Albert 
lantic City. 
S. E. and H. N. Fegley, opticians and 


jewelers, were in Sunbury, Pa., on July 

29 attending the funeral of their sister. 
Emerson Brackbill is on a month’s vaca- 

tion to various points of interest in Can- 


ada, having joined a party of Rochester 
friends. 
Byron P. Smith left last week tor a two 


weeks’ motorcycle trip through New York 
State with several friends from Williams: 
port, Pa. 

Henry Strowbridge, head salesman for 
G. William Reisner, is on the sick list. Mr. 
Reisner spent last week on a business trip 
through central Pennsylvania. 

Charles F. Miller, president of the Ham- 
ilton Watch Co., with his wife and son, 
Frederick, went to Lake Mohawk, N. Y., 
on July 30 for a three weeks’ stay. 

Horace J. Kauffman left Lancaster Fri- 
day for the northwest, where he will cover 
considerable territory in looking for a good 
It is his desire to 
Several 


place to open a shop. 
settle 


in Oregon or Washington. 





years ago he visited those States and was 
greatly impressed with the _ possibilities 
there for business. 

The many friends of Charles E. Foose, 
of the traveling sales force of the Non- 
Retailing Co., will be pleased to learn that 
after a six months’ illness he is able once 
more to go on the road. 

Among the jewelers who visited Lancas- 
ter last week were Carl Dusel, Buffalo; 
Anthony Polk, Pittsburgh; H. A. Bru- 
baker, of A. K. Brubaker & Son, Columbia, 
Pa.; Samuel Metcalf, Philadelphia, and 
Jasper Keating, Baltimore. 

E. W. Elvin, Coneaut, O., has finished 
a course at the Ezra F. Bowman Technical 
School and returned to Coneaut, where he 
will re-enter the service of the trm by 
which he was formerly employed as watch- 
maker. Herbert Miller, of Newport, Pa., a 
student in engraving, has returned home 
for a vacation. Ely Flory, an assistant in- 
structor in the watchmaking department, 
has returned to duty, after a two weeks’ 
vacation. 








Connecticut Notes. 


A. J. Broderick, a jeweler at Waterbury, 
spent July 25 at Ansonia and Derby, Conn. 

Immoculads Fuda, who has been in the 
county jail for about 10 days on a charge 
of fraudulent use of the mails, was brought 
to United States Commissioner Wright’s 
office recently, furnished a $2,500 bond and 
was released. Fuda will be tried before 
the United States District Court. 

The large clock which has done duty for 
the last 30 years in the tower of the chapel 
of the Connecticut Industrial School for 
Girls, at Middletown, Conn., has been re- 
moved by R. J. Atwell, a jeweler of that 
town, and replaced by a Seth Thomas 
clock. The old clock has a long history and 
was used for a long time on the grounds 
of Yale University. 

John Barron was arraigned before Judge 
Young last Thursday at Stamford, Conn., 
and pleaded guilty to the charge of obtain- 
ing money under false pretenses. He was 
sentenced to three months in jail. Barron 
went into Samuel Phillips’ jewelry store 
and presented a check on an Indianapolis 
bank for $82 to Mr. Phillips, after pur- 
chasing a diamond ring valued at $65. Mr. 
Phillips gave him the ring and $17 in 
change. He later became suspicious of the 
man and detectives took him into custody. 
The ring and money were recovered. An 
examination of the contents of two bags, 
which formed Barron’s luggage, convinced 
the police that he had been engaged in va- 
rious cities in passing spurious checks, al- 
though they had no absolute proof that he 
had swindled elsewhere. He posed as an 
advertising canvasser for a journal of the 
Brotherhood of Railway Trainmen. Bar- 
ron tried to dispose of the check which he 
had given the jeweler, in an effort to get 
rid of damaging evidence, but it was found, 
and he was led to make a confession, fm 
the hope of securing a light sentence. 








The Schorsch Jewelry Co., Abilene, Tex., 
has taken out papers of incorporation with 
a capital of $5,000. The incorporators are 
John Schorsch, Henry Jones and W. R. 
epple. 
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Savannah, Ga. 


R. M. Courtenay has gone to New York 
and Victor Desbonillous is also there. 

E. D. Wells, of the Wells Jewelry Co., 
recently returned from a trip to California. 

Battery C, of the Chatham Artillery, 
under command of Capt. E. D. Wells, of 
the Wells Jewelry Co., has gone into its 
annual encampment for 10 days at Annis- 
ton, Ala. 

R. Van Keuren, of R. Van Keuren & 
Co., has been appointed a member of the 
ways and means committee, and W. W. 
Metzgar, of the same firm, has been ap- 
pointed a member of the entertainment 
committee of the Savannah Rotary Club. 

Frank Barnard, a former soldier at Fort 
Screver, Ga., who was arrested on a charge 
of buying diamond rings from J. & C. N. 
Thomas and J. A. Turner & Co. with bogus 
checks on the National Bank of Savannah, 
as mentioned in a recent issue of TH® 
JEWELERS’ CIRCULAR, was tried in the City 
Court at Savannah on July 29 and found 
guilty. Judge Freeman imposed fines ag- 
gregating $200, with an alternative of 18 
months in the chain gang. 

D. J. Surrency, wireless operator on the 
steamship City of St. Louts, is lying at the 
Park View Sanitarium with the lower part 
of his left leg badly mutilated as the re- 
sult of the accidental explosion recently of 
a shotgun burglar alarm attached to the 
front door of the W. L. Belcher jewelry 
store at Jesup, Ga., where the victim lives. 
It was first thought the injured man would 
have to have his leg amputated, but the 
surgeon believes he will be able to save it. 
Mr. Surrency had rallied at night from the 
shock of the wound and said he felt sure 
he would recover and retain the leg. The 
owner of the jewelry store accompanied 
the victim to Savannah and remained with 
him until late at night. They have been 
friends for years and Mr. Belcher said he 
was never hurt more in his life than when 


his carelessness cost his friend so much 
pain. Neither of the men entered the 
store door. Mr. Surrency was leaving 


Jesup after visiting his mother to return 
to his work on the steamer. He stopped to 
say good-by to Mr. Belcher. During the 
conversation Mr. Belcher unlocked his door 
and shoved it open without cutting off the 


burglar alarm attachment. As the door 
swung back about two feet the shotgun, 
loaded with buckshot, attached to the 


alarm, was exploded. 


> 
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Utica. 
The first meeting of the creditors of 
Walter F. Williams, bankrupt jeweler, 
Cazenovia, will be held before Referee 


George B. Russell, Canastota, on Aug. 10. 

John L.. Robertson has been elected as 
trustee of Henry A. Newton, lLankrupt 
jeweler at Canastota. The appraisers place 
the value of the assets at about $2,000, 
which means that creditors will secure a 
small dividend. The bankrupt will be ex- 
amined at an adjorned meeting at Canas- 
tota on Aug. 17. 








Greenville. 


Mec- 


The McGee-Sullivan Co., 
S. C.. has been succeeded by the E. L 
Gee Co. 
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The Change in the Spirit of Commercial Law. 


Ilo R ETT Attorney for 
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Gentlemen of tlie Carolina Jewel- 
ers Association: 
| LPPRECIATE the 
tation t 

the change in the spirit of c 
The change in the spirit of the law to 
which J refer was manifested in the re- 
cent legislation which your committee 
sought and succeeded in having passed at 
the last session of the General Assembly. 
There were times, however, during that 
hght when your president, Mr. Jolly, and 
your committee, Mr. Frasier and Mr. Ber- 
nau, despaired of success and contended 
most strongly that there was no change 
in the spirit of the law which would aid 
in securing the enactment desired. So suc- 
cessfully did they assert and defend their 
position that | am even now uncertain if 
it was not more the quality and the quan- 
tity of the spirits dispensed by your presi- 
dent and committee, rather than the change 
in the spirit of the law and law makers 
that secured the successful passage of the 
bills which they were working for. 

My remarks wiil, of course, relate only 
to the commercial side of your great pro- 
fession. [| regret that from neither edu- 
cation nor experience have I obtained that 
knowledge of the technic of your craft 
which enables me to fully appreciate the 
fine products of your handiwork. One’s 
esthetic sense must be highly developed to 
appreciate the jeweler as an artist. I never 
so fully realized this as when reading last 
Winter the autobiography of that great 
jeweler and goldsmith, Benvenuto Cellen1. 
This book could, with profit and pleasure, 
be read by every person seeking real cul- 
ture, and should, by all means, be read by 
every jeweler and goldsmith. It is not 
only a good picture of the times in which 
it was written, which you gather from the 
intimate narration of an interesting indi- 
vidual’s experience, but it likewise de- 
scribes, with enlightening detail, the mer- 
its and demerits, the fine qualities and 
defects of the designs and executions of 
the most famous works of the goldsmith 
of those times. So entertainingly and in- 
structively does he write about the jewel- 
er’s work that when you finish the book 
you have come to realize that the art of 
the jeweler is one of the fine arts requir- 
ing talent of as high order as that as- 
cribed to the sculptor or painter; and with 
this feeling you have a greater respect for 
those who are engaged in a profession 
which has for its basis the love of the 
esthetic and for its purpose the creation 
of things of beauty. 

But even a jeweler must live and feed 
his family. One cannot live simply by 
creating beautiful things, as Benvenuto 
Celleni too well found out; and unless the 
public can be educated to that point of 
appreciation of things of beauty in jewel- 
ers’ work and is willing to pay for thei, 
the profession of a jeweler and goldsmith 
cannot exist. It is to this phase of your work, 
the commercial side or mercantile side, 
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mmercial law 


will relate. While 
artists among the 
and create the 
persuaded that the 
contrary to the 


| am sure 
jewelers 
things 


talk 
ere are few 
present who design 
of beauty, for | am 
largely 


that my 
tl 


esthetic sense is 
commercial sense and rarely found in one 
and the same person; vet it requires a 
high order of attainment, both of the love 
and the understanding of the beautiful to 
be enabled to bring the public to that 
point of appreciation where it is willing to 
purchase the things in which you deal. As 
dealers in jewelry you are affected by the 
commercial law and the spirit of commer- 
cial law just as any other dealer in any 
other commodity. In this respect you are 
not artists, but merchants, and it is here 
that we find our level and point of con- 
tact. It is, therefore, as merchants dealing 
in jewelry as a commodity that I address 
you. 

My subject, as you realize, is a big one, 
for the reason that commerce covers such 
a large part of our interest, and the law 
regulating it covers a correspondingly 
large field. But, as I deal with the essence 
or spirit which animates and vitalizes the 
law and applies alike equally to a statute 
or a code bearing on commerce, I hope to 
treat successfully a broad field in a narrow 
compass. Commercial law, in the sense in 
which it is treated in law books, covers 
not only trade, per se, but all the allied 
and auxiliary activities, such as banking, 
negotiable instruments, insurance, trans- 
portation and others as well; but I have 
in mind to-day most particularly that 
phase of commercial law applying to sale 
and exchange. 

PURPOSE OF THE LAW. 

To understand law in its fullest applica- 
tion, it is not only necessary that you un- 
derstand the letter of the law, or law it- 
self, but it is quite as necessary to under- 
stand the principle of the spirit behind or 
animating the law. This principle of the 
law is be ascertained largely through the 
purpose and attitude of the legislators in 
its enactment. I can better illustrate than 
define my meaning. 

Under the old Mosaic law the concep- 
tion of crime was that it was mere devil- 
ment, and the theory of punishment as 
expressed in Leviticus was an eye for an 
eye and a tooth for a tooth. Under the 
modern conception, beginning with St. 
Matthew, crime was and is considered a 
disease, and the purpose of the punishment, 
in so far as it is consistent with the safety 
of the public, is the reform of the crimi- 
nal. 

To illustrate again, ten years ago the 
letter of the law said whiskey could not 
be sold without a license. To-day the let- 
ter of the law is the same. At that time 
there was no moral turpitude involved in 
the sale of whiskey, and the purpose of 
the license was purely for revenue. To- 
day it is regarded as contrary to the pub- 
lic good, and the purpose of license is to 
-egulate and prohibit the sale of whiskey. 
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The letter of the law has remained the 
Our conception of whiskey selling 
The purpose of the law, 
verefore, has changed. Now it is to pro- 
libit the sale of whiskey; then it was for 
of collecting revenue. A fine 
sufheient, for it accom- 


same. 
changed. 


purpose 
in one case 
plished the same purpose as a license by 
revenue, but a fine to-day will 
as it will not accomplish 
viz.: the entire pro- 


Was 


producing 
not be 
the purpose 
hibition of the 


sufficient. 
desired. 
sale. 
COM MERCIAL LAW DETERMINES 
COM MERCE. 


THE SPIRIT OF 
CONCEPTION OF 
This same quality of law, namely, the 
letter and the spirit, with equal 
force in its application to commerce. The 
letter of the law regulates the general 
forms of commercial transactions. The 
spirit of the law gives the flavor and is 
determined by the purpose of the legisla- 
tors in the enactment of the law, which 
again is controlled by the conception the 
legislators have of the function of com- 
merce in industrial society. 


applies 


EARLY CONCEPTION OF TRADE. 

In the primitive period of our history 
we had no idea of relative value. An arti- 
worth as much to one man a3 t% 
another. Consequently there could be no 
advantage in a trade. If there was to be 
a profit made, somebody was to be stung. 
The idea then had not developed that there 
could be a trade in which both the buyer 
and seller were benefited, and neither the 
buyer nor seller hurt. With that concep- 
tion of trade, the law regarded the trans- 
action as a swindle, and its purpose was 
not to encourage, but to discourage trade. 
This spirit of the law is often best ex- 
pressed in the maxims of the law, and, in 
my opinion, the attitude of law toward 
trade was perfectly expressed in the maxim 
which enshrouded all commercial transac- 
tions, viz.: the maxim caveat emptor of 
the English law, or caveat venditor of the 
civil law, which meant “let the buyer be- 
ware, or let the seller beware.” These 
two maxims created an atmosphere of sus- 
picion and fraud around every commer- 
cial transaction when it said to the re- 
spective parties, “Be on your guard lest 
the fellow will ‘do’ you,” and these max- 
ims perfectly expressed the purpose of the 
law. Whether the conditions then exist- 
ing created the conception, or the concep- 
tion created the condition, I cannot say, 
but the conception of trade long remained 
after conditions which created it had 
changed and is traceable throughout the 
development of commerce and commercial 
law, as a brief history will reveal. 

UNIT OF PRODUCTION. 

In the beginning of our history our pur- 
suits were primitive. We were purely an 
agricultural and pastoral people, with 
hunting for a side line and war for asport. 
Every man undertook to produce on his 
own premises such food and raiment as 
was necessary for himself, his family and 
his retainers. Consequently there was no 
reason for local exchange of products and 
no local law to regulate it, as each indi- 
vidual undertook to produce what the soil 
or climate would permit of. The only 
commerce was in a few articles of luxuries, 
such as tea and spice and jéwelry, between 
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people of different nations, and this was 
carried on at fairs held for the purpose, 
when the people of different nations 
brought together their various wares and 
made mutual exchange. Whether the law 
desired to ignore transactions of this sort 
on account of its attitude toward com- 
whether it was due to the fact 
that the trade was between people of dif- 
ferent nations, and not, therefore, subject 

the law of any one jurisdiction, | can- 
not say, but there was no duly enacted 
law to regulate such trading at these fairs. 
The regulation of the trade was, therefore, 
left to the custom of merchants. 


merce, OF 


ESTABLISHMENT OF COURT PEPOURDORES. 

What was the custom among merchants 
was not always agreed upon any more than 
what is the law now, so when a dispute 
arose there had to be some way to deter- 
mine the custom and apply it to the facts. 
[he common law courts would only ad- 
minister the law of the land, and as a law 
merchant was simply the custom of mer- 
chants, the common law courts refused to 
consider it. In this emergency there was 
established by custom special courts which 
held forth during these court fairs and 
administered justic hot off the griddle. 
These courts came to be known as court 
pepourdores, meaning “while the dust falls 
from your feet,” signifying that your dis- 
pute was settled then, and not handed 
lown as a heritage to plague generations 
unborn. This practise could be well ob- 
served to-day. 
LAW MERCHANT 
LAW 


ADMINISTERED IN COMMON 
COURTS. 

As commerce grew in importance and 
the custom of merchants regulating it cor- 
respondingly grew, the courts of the land 
could no longer ignore these new phases 

f activity, so when Lord Coke became 
Chief Justice in 1606 he permitted the 
common law courts to take cognizance of 
disputes among merchants and to consider 
the disputes, first by determining as a mat- 
ter of fact what were the customs existing 
and, secondly, to apply the customs so 
found to the facts in issue. He would not 
give the custom of merchants the force 
of law. He enforced, however, the exist- 
ing customs among the merchants. This 
was a great step forward in the application 
of commercial law. 

LAW MERCHANT BECOMES A PART OF THE 
COMMON LAW. 

When Lord Mansfield, therefore, became 
Chief Justice in 1756, 150 years after Coke, 
and the law merchant had been adminis- 
tered in the common law courts for 150 
vears, he could see no distinction between 
the law existing among the merchants and 
any other common law of England which 
was based upon custom, and he, therefore, 
no longer treated the custom of merchants 
is something distinct from the common 
law of England, but regarded it as a part 

f the common law and so administered it 
n the common law courts of the land. 


ECONOMIC CHANGES. 

During this period economical and po- 
litical changes, independent of the law of 
the land, had caused a growth in commerce 
ind necessarily a corresponding growth in 
he commercial law of the land. The new 





world had been opening up; division of 
labor had set in; the theory of adaptabil- 
ity of occupation was growing, and trade 
between sections and people had been in- 
creasing and the commercial laws, which 
are always the hand-maiden of commercial 
developments, had likewise expanded and 
developed to meet the new and varied com- 
mercial activities. 

THE OLD CONCEPTION OF TRADE PRE- 

VAILS, 

This expansion of trade and the growth 
of commercial law in no wise affected the 
conception of trade; trade was still re- 
garded as a trick, and the mercantile class 
had never obtained that respect in the com- 
munity which it was entitled to as a vital 
productive factor; the old maxim embody- 
ing the spirit of the law caveat emptor 
still applied in all of its pristine vigor. 
There was still a lack of the understand- 
ing of the essential elements of trade of 
the functions of merchants; the advan- 
tages of the division of labor and the 
adaptability of pursuits which continued 
long after the family and farm ceased to 
be the industrial unit. This conception 
was expressed in the national laws which 
prevented or restricted trade between na- 
tions. When the industrial unit had ex- 
panded from the farm to the nation there 
was a desire on the part of the legislators 
to prevent the working out of this prin- 
ciple by applying to the entire world, and 
an effort is still made to make the nation 
the unit of production, and by means of 
tariff laws to require of one nation, re- 
gardless of expense, to produce all the 
things that it ate and wore. 


STILL 


DIFFERENT CONCEPTION AND CHANGE OF THE 
SPIRIT OF THE LAW. 

I do not pretend to say that all of the 
people had that conception of trade em- 
bodied in the maxim caveat emptor, for 
there were various people, particularly the 
merchants themselves, who realized the 
functions of trade and its importance in 
industrial life. ‘There were others, who 
thought about the subject, who realized the 
position of trade in the industrial unit. 
and by degrees there began to be a general 
change of conception of the function of 
trade in the industrial factor. We en- 
larged our economical unit, and instead of 
the home and the farm being the indus- 
trial unit, we added many links to it. We 
realized that one man could produce those 
things which he was best fitted to produce, 
and another man produce those things 
which he was best fitted to produce, and 
the third party could bring about a mutual 
exchange of the surplus product and all 
three be benefited and none damaged. We 
began to have a changed idea of the reia- 
tive values, and with this idea growing we 
no longer thought that in every trade there 
must be a trick and in order to be a profit 
to one there must be a loss to the other. 
We began to see that if you have what I 
want and I have what you want we can 
trade to our mutual advantage and pay the 
third party who brings about the trade. 
Certainly we began to have more respect 
for the modern merchant, who is not only 
able to satisfy our wants as between the 
seller and buyer, but who was able by 
means of a law as invariable as that of the 
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Medes and Persians to determine our every 

want and tell us what we most want. 

CHANGED CONCEPTION OF COMMERCE RE- 
FLECTED IN THE SPIRIT OF THE LAW. 

This changed conception of commerce, of 
course, was reflected in the spirit of the 
law; trade was no longer a trick in which 
every man should beware lest he be stung, 
but was now regarded as a vital function 
in industrial life which could be trans- 
acted with mutual advantage of the buyer 
and seller. Then the principle and purpose 
of the law changed and it undertook to 
foster and promote trade. As we now see 
trade it could be carried on to the mutual 
advantage of the buyer and seller, and both 
sides could be gainers; therefore there was 
no necessity for either the buyer or seller 
to beware, but both had a right to rely 
upon the representations of the other. 

The buyer now, instead of being wary 
of the merchant, trusts him as his guide 
and friend, knowing that honesty is not 
only the principle that controls in trade 
but the best policy, and so general is the 
principle of honesty now practised in trade 
and commercial life generally that it fur- 
nishes an easy opportunity to shrewd mer- 
chants to impose upon a trusting public. 

HERE IS THE CHANGE OF THE LAW. 

It is here now that I detect the change 
in the spirit of the law as manifested in 
the law itself. When a man enters into 
a trade he no longer has to observe the 
maxim to beware. On the other hand, he 
has a right to rely upon the representa- 
tions of the merchant or seller which are 
made to induce him to enter into the con- 
tract, and if he is deceived in the repre- 
sentations of the seller he is no longer 
reminded of the maxim caveat emptor, 
that he should have been on his guard, for 
the law says he has a right to rely upon 
that representation; that honesty is now 
a policy, and the man who makes the rep- 
resentations is held to a strict accounta- 
bility for his statements. 


TWO ELEMENTS IN A TRADE, 
In every commercial transaction there 
are two elements—first, the producing 


cause; second, the agreement, or [ might 
say the executed or existing part and the 
executory or future part. The first con- 
sists largely of existing facts which are 
known, or should be known, to the parties 
to the contract or sale; and cause the parties 
to enter into the agreement. The second 
element is the agreement on the part of 
the buyer and seller to do certain things 
in consideration of the existing facts. Now, 
the iacts are known to the buyer and 
seller when he makes his statements con- 
cerning them, or should be known, and as 
square dealing is the policy of trade, and 
so reflected in the spirit of the law, the 
representations made by the seller must be 
correct, and a fraudulent misstatement to 
induce a sale incurs personal liability on 
the part of the person making the state- 
ments. 

This changed conception of trade, as I 
have stated, is reflected in the laws of the 
land, and the law now imposes both upon 
the buyer and seller the duty to speak the 
truth as to facts within their own knowl- 
edge, which facts have any influence in pro- 
ducing the sale. 
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The new designs are now ready 
for your inspection. 


Will you accept our invitation 
to visit us the next time you 
are in New York? 


No. 347. Sliced Cucumber Dish. Every courtesy will be shown. 
“Eng. No. 143.” 
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Cut Glass : Silver Plate 
Electric Portables 
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| 937. Viscaria Glove 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: NEW YORK, 43-47 W. 23d Se. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bidg. SAN PRANCISCO, 140 Geary St. 
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Reminiscences of an Old Glass Cutter. 





By James D. Bergen. 




















(Continued m issue of July 21.) 
ROM a recent com- 
munication issued 
by the National Asso- 
ciation of Cut Glass 
Manufacturers to its 
members, the following 
quotation is taken: 
“\With the present busi- 
ness depression and the 
numerous failures 
among merchants, con- 
ditions with the cut 
JAMES D. BERGEN. &!ass manufacturers 
are far from. sat- 
isfactory and it does seem that they can- 
not get any worse. ls there not some one 





among our members who can ‘show us the 
way to improvement? Could a standard 
of quality be provided and maintained by 
means of national laws that would help to 
solve the situation? At present almost 
everything in the way of glass is Deing ad- 
vertised and sold for cut glass, and if this 
condition is allowed to continue, what will 
be the result? If an act of Congress could 
be passed fixing the standard of the finished 
product undoubtedly it could be enforced.” 
This is certainly a most plaintive appeal 
coming from an organization representing 
a business, not of hod carriers or truck- 
men, but one which manufactures goods 
which are really works of art in their way, 
and this business 1s supposed to cater to a 
discriminating class of people who have 
always looked upon their cut glass collec- 
tion as they do upon their sterling silver 
and fine paintings, as something to be left 
as an heirloom to those who come after 
them. It is really too bad that those man- 
ufacturers, and I wish | was at liberty to 
mention their names. who have maintained 
the requisite quality of their goods, should 
suffer through the actions of other manu- 
turers who are engaged in turning out 
most inferior goods and whose. sole object 
in business seems to be to “make goods at 
a price.’ It is my impression that never 
in the history of the cut glass business was 
there being made, taken from every stand- 
int, such artistic and beautiful goods as 
are being manufactured at the present time 
and, on the other hand, never was such a 
lot of inferior goods offered for sale as 
may be found now. 
The communication referred to above 


“that almost everything in the way 
of glass is being advertised and sold for 
There seems to be a good foun- 
dation for this statement. | have no doubt 


that it shows enterprise on the part of the 


we have another— 


read in a trade paper devoted 
and glass interests. 


point and have no intention of reflecting 
in any degree on the paper in question. © 
“A new eight-inch 
nappy is now offered for sale, 











their own origination. The nappy 1s beau- 
tifully molded and in fine quality crystal. 
The price at which it is sold to cutters 
enables them to fill‘in the design and sell 
at an attractive figure, yielding a nice 
profit.” 

| was interested enough in this matter to 
go to the trouble of finding one of these 
nappies which was offered for sale by one 


of the cut glass manufacturers who was 


handling it, and this is what | found: A 





ALWAYS RICH WHEN WELL EXECUTED, 


lime blank with 32 leaf-shape cuts pressed 
into it. These were not cut over on the 
stone as is done in the case of a figured 
blank and no attempt had been made to 
improve the scallops. These were in the 
same condition as the ordinary pressed 
scailops to be found on articles in the five 
and ten-cent stores. lhe leaf-shape cuts 
mentioned above had been connected by 
fine lines cut on the stone to give a vine 
effect. lhere were three spaces filled in 
with the cheapest form of copper wheel 
engraving in an attempt to produce a 
flower. There was no license to offer this 
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Sxquisite 


is the word ap- 
plied to the result 
of our artisans’ 
efforts. The con- 
stant watchful- 
ness of the 
factory 
|superin- 
tendent, the 
careful 
scrutiny of 
each piece 
of cut glass 
during the 
process of 
cutting en- 
ables us to 
present 
cut glass as 

near 


= ae 


oneal 
ele 


ee 


Perfection 


as possible. 


This class of ware will build your 
reputation and establish your trade. 


Write for further particulars. 


Cutbill Cut Glass Co. 


MIDDLETOWN, N. Y. 














Process Patent 


The Very Latest 


in cut glass. The flowers in this design 
are delicately colored and when laid out on 
white linen tablecioths present at once a 
fascinating and handsome appearance. 


This is an ideal jeweler’s line. 


Send for full particulars and samples. 


R. H. PITTMAN CO. 


Tioga Co. LAWRENCEVILLE, PA. 



































No. 186 Celery, Delta 


Ya N artistic and attractive design 
“3 in gray and bright finish. Cut 
in a full line of shapes. 


Its moderate price and artistic 
beauty make it THE LINE for the 
Fall gift trade. 


T. B. CLARK & CO., Inc. 


HONESDALE, PA. 
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nappy for sale as cut glass and any one 
who did so was guilty of a deception and 
misrepresentation. After looking it over 
| added as above to ‘““Nearcut” and “Nucut” 

Littiecut.” 

Years ago the silver men protected the 
public from imposition by legislation. Judge 
Carey, as president of the cut glass associa- 
tion, is only anticipating what will be done 
some day when he says that, “If an act of 
Congress could be passed fixing the stand- 
ard of the finished product, undoubtedly it 
could be enforced.” I read the above to 
my friend, our Congressman from this dis- 
trict. He said that while such legislation 
was unusual, it was entirely possible. When 
the present very successful pure food laws 
were first agitated, those who introduced 
them were looked upon as erratic individ- 
uals, of the best intentions, but lacking in 
the possible scope of legislation. The pure 
food laws to-day are an established reality. 
Reforms and changes in the existing order 
of things are almost in every instance sub- 
lect to ridicule and generally looked upon 
as something evolved from the brains of 
lreamers and unpractical people, but these 
reforms become live issues, they assume 
practical shape, and are often covered by 
legislation. The term shoddy in relation 
to wearing apparel is as familiar as woolen. 
It is said that in some instances pasteboard 
replaces leather in the soles of shoes. 


Some day you will know just how much 
shoddy and pasteboard you are buying. 
Some day there will be legislation fixing 
the standard of the finished cut glass prod- 
uct. While there may be some difficulty 
n fixing this standard, this is a detail that 
no doubt the cut glass people will work into 
some form that will be satisfactory to 
them. To bring this about it will be neces- 
ary for the cut glass manufacturers to in- 
terest the Congressmen in their districts 
in the project. I showed my friend, the 
Congressman, the eight-inch nappy referred 
to above. He said that while he was not 
an expert on cut glass, yet it did not re- 
quire any particular cut glass knowledge 
tO pass an opinion on it, or to say that it 
bore the stamp of misrepresentation to a 
very marked degree. If, after agitating this 
matter to the limit, the cut glass people 
sought protective legislation and present- 
ed for comparison samples same as the 
eight-inch nappy in question and other 
pieces, such as were manufactured by repu- 
table houses, the chances for favorable leg- 
islation in their case should be good. 


Competition used to be the life of 
trade. now it is the death of trade, 
or as the late Elbert Hubbard = said, 


“Competition is the life of trade and the 
leath of the trader.” Competition which 
legrades into a cut-throat price-cutting 
game is ruinous to an entire industry, and 


the men who practise it dig their own 
graves. Philip D. Armour said, “Anyone 


‘an cut prices, but it takes brains to make 

better article.” In the past most prod- 
icts have been bought on a competitive 
rice basis, but the old order of things is 
hanging. The competitive price method 
has given away to the cost—plus—profit 
system of selling. The cut glass manufac- 
turers have before them a great commer- 
‘tal-problem. It will be solved some day. 
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[It will solved. 
arises what is the remedy, and how much 
longer will the present deplorable condition 
continue, and how much worse will it get 
before the remedy will be put into opera- 
tion. It might be asked, will this condition 
remedy itself? I have no hesitation in say- 


have to be The question 


ing very decidedly that it will not. 
Now this point is settled—what then? 
is that action 


The answer is called for. 





No. 202 — HIGH GRADE INEXPENSIVE CUT 
GLASS VASE. 
There is somewhere a man capable of 


bringing order out of the disorder which 
now exists. Hundreds of such men have 
arisen in the recent past and accomplished 
for the business in which they were en- 
caged or for the business which engaged 
their services, a task as great as the one 
which faces the cut glass people. 

While there exists laws to protect us 
against illegal combinations and combina- 
tions in restraint of trade, etc., it goes 
without saying that the big business suc- 
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those which are work- 
ing under a legal combination. There area 
thousand and one methods through which 
such combinations or agreements, or some 
other form called by some other name, are 
in Operation and bringing success to the 
business working under them. fudge Carey 
asks, “Is there not some one who can 
‘show us the way’ to improvement’”’ Here 
is the answer. Find the man and the legal 
plan under which you can work together. 
Do the cut glass manufacturers think that 
[ am asking them to bite off more than 
they can chew? Nothing of the kind. What 
has been done in numberless other busi- 
nesses can be done in your business. I am 
not asking you to blaze any new pathway, 
to explore any hidden wilds. The pathway 
is blazed, the wilds are no longer hidden, 
the way is known. All that is required is 
action, with emphasis, on action, and it is up 
to you now or next week or next year to 
take such action. Mark my words: “Some 
day, mark what I say, you will put some 
such plan as [I have outlined into opera- 
tion and be the gainer by it to such a de- 
gree that your only regret will be that you 
delayed so long before taking action in the 
matter.” 


cesses ol to-day alT€ 


(To be continued.) 





Standards in Cut Glass. 


| the July issue of Pottery, Glass and 
Fancy Goods, of Toronto, an article 
appeared which is so good and so very 
much to the point that it is reproduced 
here verbatim. Jewelers who read it and 
take to heart every line and are guided by 
the principles laid down will build for 
themselves a reputation that no competition 
on the part of the cheap bargain stores can 
possibly effect. It 1s as follows: 

“Selling cut glass has proven an easy 
task to many prominent jewelers, with 
a great many others it has been only a fair 
success, while in a large number of cases 
it has been almost entirely a failure. If 
properly merchandised, it can hardly fail 
to be not only a good profit maker but a 
trade builder for the rest of the store. 
What then is the reason for the difference 
in the resuits secured by different classes 
of merchants? The answer is given by one 
of the men who has handled the line with 
undoubted success and who ascribes his 
achievement to one main factor—the es- 
tablishment of a standard and strict ad- 
herence ‘to that standard. 

“*To my mind,’ says he, ‘there is no 
question but that if a man wants to make 
a real success of the retail cut glass busi- 
ness he must establish a standard and live 
up to it absolutely. Everything that is low 
priced is not cheap. That is a fallacy I 
think we are getting over quickly. In 
order to illustrate what I mean we will 
take, for example, a cut glass jug. I am 
buying, we will assume, a certain jug for 
$5. Another man offers me a jug for pos- 
sibly $4.25. A cursory inspection shows 
it to be just as good as the $5 article. In- 
deed, even on close inspection a lot of peo- 
ple who knew nothing of cut glass would 
say that it was as good as the higher priced 
article. Naturally the experienced buyer, 


however, will detect where the copyist is 
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Will You Spend $25.” To Make $50." Quick: 


If so, let us send you $25.00 worth of Imperial hand-cut glass, in one pattern, we will caretully select what we 
You can easily double 








are positive will sell on sight, and give you our very best prices on this sample order. 
vour money. There is no doubt of this, and when you get our catalog with the shipment you will make up 
another order from it sure; others are doing so right along. 

Imperial cut glass is totally different from other lines. It is made to use daily on the table, not only tor show 
on the sideboard; easy to clean and graceful shapes. ) 


If you follow this suggestion it will start you selling a real live line. 


IMPERIAL GLASS CO., Bellaire, Ohio 
































OUR NEW 


“Navy” Pattern 














has been received 

with GREAT 
SUCCESS 

since introduced to 


the jewelry trade. 
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NAVY PATTERN-—- inch Bowl 


A New Pattern if) This design was especially adopted 




















for Jewelers. 


[| 855 (ey jeur GLASS | | For price and quality it has no equal. 


‘ RNA - . 7 . 
It is a combination of chair-bottom 














Send for CIRCULAR B showing complete 
line with prices of the 2584 pattern and : 
the “Muncy,” another new floral design. different. 


and floral design, but original and 


SEND NOW FOR SAMPLES 


J “HOARE & (. Stage Bros. Cut Glass Co. 


CoRNING, N.Y. Lawrenceville, Pa. Tioga County 






























































LENOX 
Fine China For Every Use 








New Flower Bowls No. 1723/M16 and Vases No. 
1725/M16. Decorative motif, band of black broken 
by baskets of colored enamel flowers. Same deco- 
ration in Chinese blue band M3. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 
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making his saving. The cheaper jug is 
not quite as well cut as the better one. It 
falls short a trifle in finish, but these de- 
fects (.f | may so term them) are so slight 
that, as | said before, none but an expert 
vould them. Assuming I buy 
this $4.25 jug, | impress it on the manu- 
facturer that the goods must be delivered 
abso:utely up to sample. For a while the 
standard is maintained. Then the busy 
comes on, The manufacturer him- 
self grows a little careless. He has a large 
bunch of work on hand and cannot afford 
to g.ve special attention to this one order. 


recognize 


season 
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Products for the Jeweler in the Glass and China Markets. 


A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 














(Continued issue of July 21.) 

4 group No. 205 is shown one of the 
newest designs in cut glass, especially 

adapted to the jewelry trade. It is known 

as the “Amethyst.” The illustration clear- 

ly shows the bright jewel effect in the cen- 

ter of all the flowers. The silver finish of 


jrom 


tractive ornament, which is a very useful 
and seasonable article in this hot weather, 
when so many people fly to ice cream as a 
method of cooling off. 

Another article as seasonable as the last, 
which, although associated to a great ex- 
tent with Christmas festivities, is equally 

















No. 203—NEW AMETHYST PATTERN IN 


His workmen, too, grow a little bit care- 
less. There is plenty of work lying around; 
the not so critical, and, even if 
he does get critical, there are lots of other 
The result is that while pre- 
viously I was buying an article that was 
nly 5 or 10 per cent. below the standard 
f the [ had first bought for $5, | 
will then get an article that is 25 or even a 
greater per cent. below this standard, and 
naturally the fall off is so great as to be 
clearly apparent to any one. In other 
words, I will not be maintaining my stand- 
ard of quality as I would have done had 
| kept to the original $5 article, the creator 
f{ which, making as he probably did, a 
fair profit on it, would maintain his stand- 
ard of manufacture even in a busy season. 

“*Do not misunderstand me. I do not 
mean by this that we must sell nothing but 
high-priced goods, but everything should 
be real good value to the customer, and in 
trying to skimp. or here or there, 
there is always a danger of getting some- 
thing that falls below a standard that 
should be maintained. 

‘*Again let me illustrate what I mean by 
two entirely separate examples. Here, for 
instance, is a jug that we sell for $10. It 
is beautiful beyond question. The shape 
is exquisite, the cutting of a high order, 
and the finish could not be improved on 
in something that sold for $100. It is well 
worth the money, but I realize, as every 
buyer must realize, that there are many 
people who cannot afford to pay $10 for 
a jug—$5 is their limit, we will say, for 
instance. Very well, here is a jug of just 
about the same capacity as the $10 article 
that we sell for $1.98. The difference be- 


‘Boss’ is 


ybs open. 


one 


Save 





(Continued on 107.) 


page 





CUT 


GLASS SHOWN IN A VARIETY OF SHAPES. PAR 


the petals shows up the bright relief of the 
center to perfection. A number of pieces 
are shown in the illustration, so that one 
can readily see how well the pattern is 
adapted to all shapes of cut glass. 

Illustration No. 204 dépicts six good- 
selling novel specialties. The jam jar, 
shaped like an apple, has a glass body with 
an electro-plated top, while all the other 
pieces have glass linings. This is essential- 
ly a jeweler’s line. 

In illustration No. 206 (Page 107) 1s an 
elegant mahogany tray with a decorative 
inlaid design of lighter wood. The handles 
of the tray are of highly polished brass 
and the whole affair is just such an article 

















FEW GOOD-SELLING NOVEL 5SPE- 


CIALTIES. 


No. 204—a 
as will appeal to the newlyweds who wish 
to serve their afternoon tea or little junches 
in a recherché manner. Hence good for 
wedding and anniversary gifts. 

On the same page, illustration No. 205, 
is a handsome ice cream tray of the popu- 
lar heavy-cut glass variety. It will be noted 
how different is the scroll work 1n this 
deep miter cutting. This makes a most at- 


TICULARLY 


ADAPTED TO THE JEWELRY TRADE. 


popular during the hot weather when cool- 
ing beverages such as lemonade or grape 
juice punch are served at social functions. 
The cutting on this particular piece is of 
the old and favorably known style which 
will remain popular so long as it is well cut. 
This may be termed rich cut glass because 
it is of exquisite finish and deep cutting. 
It is illustrated on page 101. 

The single bud vase shown in illustration 
No. 202 103) is of good cut glass, 
yet inexpensive. The cutting that is on it 
well executed as it can possibly be, 
and it makes a very elegant ornament for 
a table when put to the use for which it 1s 
intended. This is the class of goods that 
jewelers can handle with satisfaction to 
themselves and yet offer to their customers 
an article that does not cost a fortune. 


(page 


is as 








Trade Notes. 

The E. W. Hammond Co., New York, 
has engaged the services of Henry Seth- 
man, who was for many years salesman 
for Bawo & Dotter, and B. Hogan, former- 
ly a Chicag 

Word has received from the 
Kigueroa Cut Co., Hammonton, 
N. J., that plans and specifications are now 
in'the hands of the builders to estimate on 
a brick building, 32x140 feet, two stories and 
basement. This building will have accom- 
modations for 127 frames, the capacity of 
the present plan being only 52 frames. A\l- 
though they do not expect to equip the 
whole 127 frames at once, they are build- 
ing large enough to aliow for a reasonable 
increase for the next two years. The pro- 


salesman. 
been 
(slass 


posed factory will be located at the corner 
of Washington 
monton, N. J. 


and Pleasant Sts.. Ham- 
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Notice 


AS TO SCARF PIN PROTECTORS 


On November !7th, 1914, Judge Sanborn, United States 
District Judge Southern District of New York, decided 
that the Scarf Pin Guard called the UNEEDA GEM 
SCARF PIN GUARD is an INFRINGEMENT of the well 
known Hold-On Clutch, and gave us a decree against 
the defendants, together with costs. 

The trade is warned again not to handle or sell the 
following guards, as they are infringements: 

LUCKY—UNEEDA GEM—E. tae iel 
—etc. 

We intend to stand on our legal rights and prosecute 
all dealers or firms handling any of these infringing 
devices. 

The “HOLD-ON”’ is the best and is guaranteed— 
why incur any risks by handling infringements ? 


HOLD-ON CLUTCH CO., 85 John Street, N. Y. 











Consideration 


But ol Prices Will 


ease You 








No pressed blanks used in our whole output, Nothing 
but GENUINE ALL-CUT GLASS. Special JUGS 
and VASES expressly for the jewelry trade. 


LET US CONVINCE YOU 








by selling this 


10-in. Cut Glass 
Sandwich Plate 


at $1.98 each 


You will make a good 
profit and many friends. 


Write 
Giometti Bros. 
Corning, N. Y. 


Defy Competition 





PRICES and SAMPLES 


—e- — firms ry Yi ) Aa \ 
Cenlew-DerworthCe. | | ae 2. ) 
\\ —\Z 


ROXBOROUGH, PHILA., PA. \S = 


ZING 





























BOXES OF QUALITY 


ARE THE BEST SALESMEN 























SPECIAL INDUCEMENT 


JUG and 6 TUMBLERS (as cut) 
Pure Crystal Glass 
Packed in a carton guaranteed against 
breakage—Sent on approval—Cash on 
acceptance.—Barrel lots (15 sets) at 
85c. per set and 50c. bbl. charges.— 
Complete line of Stemware at propor- 
tionate prices. 


Monument Cut Glass Co., Toledo, O. 














YOU CANNOT SELL GOOD 
JEWELRY IN A POOR PACKAGE 


Send for Estimates and Samples 








J. H. PATERSON BOX CO. 





Practical Course in Adjusting 1.2%a 1133-1137 Main Street Buffalo, N. Y. 


Price $1.5@. The Jewelers’ Circular Publishing Co., New York 


7 














$12. Sample Assortment 








Barrel containing eight pieces, as 
shown in illustrations. 
All cut on best quality lead blanks and 


hand finished. 
ORDER ONE 
approval and y 
more. 


BARREL NOW on 
ou will surely order 








CRYSTAL CUT GLASS CO. 


HONESDALE, PA. 
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The Art Glass Trade’s Oracle. 











His Suggestions, Criticisms and Opinions. 











WO weeks’ sojourn in the country, 
‘away from the madding crowd,” is 

apt to put one out of touch with the con- 
ditions in the business world. In order to 
find out how things were going, I asked a 
cut glass man of wide acquaintance in the 
trade, who had just returned from a trip 
that covered the United States from coast 
to coast, how he found business. His re- 
ply was that he had received more orders 
this year than he had last year at this time, 
and that while things were not normal, his 





#2, 


He ly 
# - > 
., - - 
? 


la ‘ ae 


-_ 
COPS & CE OHS bee see a) | 
& "aay. stig ts, . ‘is 


a Og ~ det 
eet Ss 
e-t * 


ea, 


Ss 


pac 
é 


A feueeers eH 














No. 205—HANDSOME AND SEASONABLE ICE 


CREAM TRAY, 
opinion was that they were greatly im- 
proved. 

Another manufacturer was approached 
with the same end in view and I might 
state that this manufacturer makes only 
high-grade goods and upholds his well-es- 
tablished reputation by keeping up quality 
and refusing to cut prices. He stated that 
he had already enough business to keep him 
busy during the Summer. 

These two inquiries represent two classes 
of business. One might be termed popu- 
lar-priced goods, while the other decidedly 
represented the highest grade possible. 

It certainly is encouraging and only bears 
out what has long been my opinion—that 
the business this Fall in cut glass is go- 
ing to show a marked improvement. There 
seems to be a feeling of optimism and gen- 
eral encouragement that this country will 
be receiving many orders that otherwise 
would go abroad in light cutting, rock 
crystal and engraved glassware. 

Apropos of the above subject, while in the 
cut glass district uptown in the city last 
week, I encountered a manufacturer of 





high-grade cut glass who had intended re- 
maining in the city the whole of the week, 
but had decided to return on Wednesday 
evening, as he has secured sufficient orders 
(unexpectedly) to keep him busy for some 
time, so he decided to hie him back to his 
own bailiwick and execute these orders in 
double quick time. The manufacturer re- 
ferred to has not a large factory, but still 
it indicates that the general trend is to 
place orders more freely. It all bears out, 
as stated above, my contention that busi- 
ness is rapidly improving. 








Standards in Cut Glass. 


(Continued from page 105.) 








tween the two is obvious. Any tyro can 
see it. Yet just as surely as the jug I first 
showed is worth $10 so is this one worth 
what it is marked, and is a very attractive 
piece of glass cutting at that; something 
that no store need to be ashamed to carry 
or stand back of. In other words, it fig- 
ures up to the standard. 

“ “Now for the other example. A man came 
in to see me recently with a great big, 
showy piece of cut glass, as big as all out- 
doors, for which he wanted $2.50. In its 
way it unquestionably was good value. 
That is, the cost of production to him was 
such that he could not have made an in- 
ordinate profit on it, and yet I could have 
put it out at such a figure as would have 
brought me a decent profit. What shall 
[ do about it? I thought to myself. If 
| do not stock it there is no question but 
that somebody else right in this vicinity 
will do so. Yet, realizing this fact as well 
as the fact that I was turning down a 
sure money-maker, I declined to buy. 
Why? Because I figured that the handling 
of such an item would do no good to a 
store in which the idea was not only to 
make money but to maintain the standard 
of cut glass. 

“Right here I might mention that the 
proper conduct of a cut glass department 
to my mind consists not only in making a 
profit on the merchandise sold, but in the 
maintenance of this standard that I have 
been harping on. With this standard low- 
ered, the business as a whole is hurt, and 
if I help to lower this standard I help to 
hurt myself in the long run. 

“*But enough about the standard. I think 
that | have made myself clear on that 
point. Cut glass is a line that can and 
should be featured every day in the year. 
Of course there are special seasons, such 
as Christmas, Easter and the June wedding 
period, but that is no reason why it should 
be slighted the rest of the vear. There is 
always some business to be done, and a 
good business to be done—but you have 
got to go after it. You can't just he down 
and expect customers to come flocking in 
with their pocketbooks open. You have 
to attract them. First of all you must have 
merchandise, and then you must get the 
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fact before the people that vou have mer- 
chandise, in a fashion so as to make them 
sit up and take notice. 

“*As to the first of these—the having of 
the right merchandise—the situation with 
regard to cut glass is somewhat peculiar. 
The cut glass business might almost be 
called an “infant” industry. It is within the 
memory of the present generation when it 
did not amount to much, and when the pat- 
terns to be had were the plainest and most 
severe type. One might almost say that 

















No. 206—INLAID MAHOGANY SERVING TRAY. 


every popular cutt.ng of to-day has been 
originated during the past 20 years.’” 








Cut Glass Notes. 


G. E. Conlow and G. S. Halioway, of the 
Conlow-Dorworth Co., Philadelphia, Pa., 
start out this week with a complete line of 
new cut glass samples to show to the jewel- 
ers throughout Pennsylvania. They expect 
to be out three or tour weeks. 

x x * 

The Cut Glass Products Co. has engaged 
200 square feet of space at the exhibition 
to be held at the Grand Central Palace, 
New York, in connection with the Amer- 
ican National Retail Jewelers’ Association 
convention, to be held the week of Aug. 23. 
The exhibit wili be conducted by Charles 
E. Taylor, the New York manager, and his 
staff. 





x * x 


The new showrooms of Bryce Bros., 240 
Fifth Ave., New York, are now open and 
in use and depict the exquisite taste of J. 
Duncan Dithridge in their furnishings. 
The shelves are all of black enamel, the 
display tables being of similar hue and 
the office furniture is Spanish mahogany, 
while the floor has beautiful. parquet cov- 
ering. 
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SPECIAL NOTICE 


These paragraphs printed below are extracts from the Prize Winning Essay of F. H. Elliott, 
of the Smith, Patterson Co., Boston. The subject is one on which there has been considerable 
discussion—‘‘ The Value of the Wholesaler of Jewelry as a Distributor and the reasons why 
he is essential as an Economic Factor in the Trade.”’ 

As stated below the R. F. Simmons Co. is and always has been a strong supporter of the 
Wholesaler. Read these extracts now. 























First Prize Essay by F. H. Elliott 


The jobber concentrates the prod- 
ucts of different manufacturers and NS 
supplies the retailer, who is enabled SIMMO 
to purchase in quantities suitable to TRADE MARK REG. U. 8. PAT. OFF. 
his wants and has these difterent prod- . 
ucts billed to him on one invoice, with Sentiments 
one express or freight charge, in one 


account, and he can liquidate the in- Exactly 
9 


debtedness with one remittance. thus 


making a saving in every direction. in regard 


he jobber is a specialist in selling. Al 


his energies are devoted to sales, and t th 
he covers his territory thoroughly and O e 
can afford to do so because he repre- J bb 
sents so many lines of goods, the ex- O er 
pense of handling each line being 
small. 
1 OMMENT on these extracts is un- 
x * * necessary. We simply place our 
On the other hand. many jobbers stamp ol approval On the state- 
carry a large variety of goods in sev- ments because we have believed these 
eral departments, affording the re- 
tailer an opportunity to freshen up 
his stock with a variety of different 
articles. In many cases the amount of . 
these orders in any one line may be are absolutely essential to successt ul 


truths for more than 40 years. 


The Jobber and the Jobber’s salesmen 


very small, but the aggregate is modern jewelry merchandising. 
enough to enable the jobber to sell 7 
them at as low a price, or perhaps The R. F. Simmons Co. wants to get 
a lower price, than several different } 
manufacturers could afford to handle ; ; ; 
the business separately with the at- their mutual benefit—and for the benefit 


into even closer touch with them—tor 


tendant expense. of jewelers 


e * > 4 * When the jeweler begins to realize the 
J 

a ee a re tremendous amount of service the jobber 
7 < < _~ _< . _ . , . f 

the jobber enables the retail dealers renders him, he too will be anxious to 

to carry a smaller, better selected : = 

o Carty a smaller, Detter selected Okay such facts as are printed here. 

stock and employ less capital. ‘This : 

allows him to do a larger business on 


a smaller capital, permits a smaller ° 
gross profit on cach individual sale, =| RF, Simmons Co., Attleboro, Mass. 


and in the end causes a lower cost to 
| | . — ESTABLISHED 1873 
the consumer. 


Even retailers who deal to some ex- 
tent with manufacturers find the Sales Offices : 9 Maiden Lane, New York—10S. Wabash Ave , Chicago— 
wholesaler indispensable for patching 95-97 King St. E., Toronto 
up their stock, getting certain lines in 
a hurry and often can meet some par- 
ticular demand in no other way except 
from the jobber’s stock. 


Main Office and Works at Attleboro, Mass. 


Wholesale Jewelry Houses, Distributors 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
JEweLers’ Crrecutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 







































Graphs and How to Use Them. 


Their Usefulness in Keeping a Record of the Business from Year to Year—Determining the Relation Between the 
Gross Profits and the Sales—The Systematic Man Generally a Good Credit Risk. 
Written expressly for The Jewelers’ Circular by A. E. Edgar. 

















66 ee don’t he.” N 
convey all the truth. 
The retail merchant is accustomed to 
thinking in figures, and one might assume 
that he could realize better the standing 
of his business from a few columns of 
figures than from any other representation. 
But such is not the case. He is so ac- 
customed to heures, tO comparison by 
ures, that the finer points of similarity and 
difference in his standing are 
not so apparent to him as they would be 
to a rank outsider. 
It is because a comparison of figures 
Goes not show as closely as they should 
the very facts they ought to convey that 


business 


some one invented what is known as 
graphs. It is easily seen that even the 
most non-technical mind can understand 
the rise and fall of straight lines. They 


represent facts that cannot be contraverted. 
They show in a comparative manner, to an 
exactitude, the fluctuations the figures 
should show. But they convey ideas that 
figures often fail to disclose. 

It is in comparisons that the graph 1s 
most useful. Two columns of figures 
used for comparison will show whether 
there is an increase or a decrease, but the 
mind does not carry the complete effect of 
the comparison beyond a few of the lines. 
The graph helps the mind to see in one 
glance the whole state of affairs. 

The figures used in this article are those 
taken from an actual business. The busi- 
ness represented consisted of other lines 
besides jewelry, and only totals, as shown, 
were available for use. But the principle 
of the use of the graph is the same, no 
matter what comparison is desired. Hence, 
these figures will serve to show the use of 
the graph. The reader may use it to suit 
his own needs. 

TABLE OF COMPARISON OF _SALES AND 


EXPENSES. 
SALES, 
Year. First half-year. Second half-year. 
SE ee $12,455 $20,163 
CO 15,222 19,598 
RS 13,300 20,486 
ee oe 13,970 21,986 
ESE 15,455 20,018 
Se 12,276 14,964 


Neither do they 


In this 
business 


years. 


4,60 


“4, Oo 


J. F 


3.6 





bv 





planation, 





EXPENSES. 
First half-ve 
$2,402 
O84 
297 
3,073 
3.0913 
*-e* 275 
table is shown 
by halt years 
may be stated, 


g 4G /O 


benefits of using the er; 


the study 


" ger 7 of the business condition. 
390 Figure 1 shows the graph made up from 
4,231 this table. A glance at reveal at 
Me once much more intormation than can be 
3.007 secured trom the consideration of the col- 


the sales of the umns of figures for an 
for the past S1X end f RED be we tind the 
by way of ex- have a very close relation. 


Ads 









Ex pernice 


that during the whole of 1914 
every effort was made to reduce the stock 
to a minimum with a 
the business. 


view of closing up 
In doing this the sales had 
to suffer, as many of the lines called for 
had not been stocked. 
many articles were sold below the regular 
selling price, reducing the profits material- 
ly upon what was sold. 
the expenses were practically the same as 
under ordinary conditions. 
figures are useful for making plain the 


At the same time 


ing that the expenses, 


vious year. 
be looked into. 


While doing this increase of expenses? 


However, these 





sales and expenses separate 


continuous straight lines, 
proportion to the sales than 
This would be 


Until the 
sales and expenses 


1910 the 
ad. yoo, 


m,oo°o 





ICS 


| 


43, 00" 


— 





a little, show- 
represented by the 
more in 
the pre- 
something to 
What was the cause of 
this difference? Could it be remedied? Is 
it due to a falling off of sales or to an 
The graph shows 


the increase of expenses are responsible 
for the divergence. 
That this was looked into, 


the decrease 
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THE HOME 


OF 


ILLINOIS WATCH CASES 


The plant that has experienced a constant and steady 
growth, due to the thorough reliability of its product. 























Where Watch Cases of every kind and description are produced 
for the WORLD’S MARKETS, and where quality and finish are 


given first consideration. 


It will be well worth your while to have a heart to heart talk 


with your Jobber regarding ILLINOIS CASES IN ALL GRADES. 


ILLINOIS WATCH CASE CO. 


NEW YORK LONDON, ENGLAND 
15 Maiden Lane ELGIN, ILL. 64-65 Holborn Viaduct, E. C. 


CHICAGO CHAUX-DE-FONDS, SWITZERLAND 
29 E. Madison St. 8 Rue de Neuve 
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Storekeeping Department. 








of expenses for the next six months shows, 
but the continuation of the graph also 
shows that the cutting off of expenses was 
only temporary, as the last half of the year 
apparently paid up for the saving the first 
half of the year. 

A more determined effort to reduce ex- 


penses was made in the latter half of the 


year 1912 and during the following years 
with greater success. It will be seen that 
the expenses showed a continual decrease, 
except for a slight increase in the last half 
of 1913. This increase in the expenses of 
the last half of the year was due largely 
to extra salaries in the selling department, 
which were necessary to take care of the 
extra sales in that half of the year. 

This graph shows very plainly the dif- 
ference in the business done during the 
first and last half of the year. This dif- 
ference ranged from $4,300 to $8,000 dur- 
ing the normal business conditions. Here 
is a condition that was very clearly brought 
out, and it was not heeded. This merchant 
should have made every effort to increase 
his business during the first half of the 
year, either by extra attention to the lines 
handled, or by adding lines that could be 
exploited successfully from January to 
June, inclusive. It is one of the principles 
of retail business that the sales should not 
be allowed to fluctuate any more than pos- 
sible during the different seasons of the 
year. There is always a heavy increase in 
the business of most lines in June and De- 
cember. The store’s overhead expenses are 
mostly always dictated by this business. It 
is up to the merchant, then, to make the 
business in the other months correspond as 
closely as possible to these months. 

Fig. 2 gives very graphically the relation 
of the gross profits and the sales. A glance 
at this graph will show how closely the 
lines are related. They ascend and de- 
scend in almost parallel lines, and yet the 
least difference is shown. 

In Fig. 3 is shown a comparison of sales, 
gross profits and expenses. This graph is 
made up for years instead of half years. 
The characteristics pointed out on the other 
graphs are shown here in comparison with 
each of the others. 


It might be well to explain how to pre- 
pare a graph to show these and other facts. 
In the first place it is necessary to have a 
form laid out in squares. Sheets of paper, 
almost any size, can be purchased at the 
stationers already ruled in squares. This 
is called quadrille ruled paper. A _ better 
form of ruling is to be had in which the 
larger squares are ruled off into 10 smaller 
squares. This allows the maker of the 
graph a better chance to be accurate. 

In Fig. 3 we have three different curves. 
Two of these are representing the same 
values in dollars, while the other represents 
an entirely different value. The sales are 
represented by the figures at the left. The 
lowest line of the form represents the 
starting point, $33,000. As we ascend each 
space represents $500. This is indicated by 
the figures placed at the side of the form. 
It will also be understood that the year is 
shown at the top and is represented by two 


Jaze 
J 
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squares, although this is entirely unneces- 
sary, one square being enough. We have 
shown the graph in this way in order that 
the form be of the same size as the 
others. We, therefore, use the middle line 


9/2 








Sales 











111 


that point in a straight line. If we wished 
to carry this idea out by months, which is 
very desirable in most cases, the form 
would have to be used in a slightly differ- 
ent manner. Instead of a square represent- 
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1-000 


Fic. 2. 


as the year line. The sales for 1909 are 
We start near the line represent- 
ing $33,000. If the sales had been $400 
more we would have started the line near 
but just below the next line above, which 
represents $53,500. The curves are not 
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ing a year it can represent a month, in 
which case the graph could only show 16 
months on the particular form used. These 
squares can be used to represent days or 
weeks, as easily as years or months. 
principle is the same. 


The 
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made until the definite point to which it is 
to reach has been decided. In this graph 
the line starts with the figures obtained for 
1909. At the end of the year 1910 we have 
a definite point and the curve is carried to 





The figures at the right of Fig. 3 are 
those used to represent the gross profit and 
the expenses of the business. We use the 
same lines in the form for these two curves 
as for that representing the sales, only we 
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(SURE TIME) 


Here's the greatest value in an American made Watch ever offered the retail jeweler, a $15.85 movement for $6.50 


If this movement had the maker’s name on the plates and dial, and you bought it at the factory in the usual large 
wholesale quantities, you would have to pay $15.85 for this movement. 








Is the maker's name worth $9.35 ? 


While it is true that the makers of this movement are one of the companies that produce the highest grade 
watches made in America, nevertheless we believe that by eliminating the maker’s name the saving is well worth the 
difference, and by putting your own salesmanship back of it and giving your customer a high-grade article at a low 
price, it will mean a continued benefit to you, and if you knew as well as we know who made this watch, we know 
that you would order them in quantities. Now get busy; send us your orders, because we have but 5,000 of these move- 


ments and they are going fast. Order to-day. 
s 
16 Size 


Hunting Only 


DESCRIPTION 








16 Size Abbott Hunting, 17 jewel adjusted, three-quarter plate, two 
steel exposed winding wheels, double steel] roller, whip lash regulator, 
double sunk glass enamel dial, ruby jewels in gold cups. This 
movement must be seen to be appreciated. The regular price 
of this movement is $15.85. Our Net Cash Cut 

Price, Each $6.50 


ALTER & COMPANY 


Successors to HOLSMAN & ALTER 
Dial View 179 Madison Street CHICAGO, ILL. Back View 























P. S.—Write for Illustrated Bargain Catalogue, Mailed to Retail Jewelers on Request Only 




















Souder’s Safety System 








ts 5 5 PN 
aA ii OF STOCK RECORD AND 
AND | BUSINESS INFORMATION 
MANTEL FOR JEWELERS AND 
CHIMING | «i &) . . re 
O L, QO + kK ~ | (Recommended by the Jewelers’ Circular) 


gives absolute security against loss without your 
knowledge. Full and positive information about 
COPYRIGHTED CHIMES your business in detail and summarized—in- 
stantly. 





EXCLUSIVE CASE DESIGNS 
HIGHEST QUALITY IN YOUR EXACT STANDING 
EVERY PARTICULAR ALWAYS BEFORE YOU 


Send for Descriptive Pamphlet 


Does not require a bookkeeper. Only two books. 


GEO. BORGFELDT & Co. Very little work. Simple. Direct. Accurate. 
Three years’ service, $25. For information and 


sample books address, 


E. H. SOUDER 
Albany, N. Y. 


16TH ST. AT IRVING PL. 
NEW YORK Cris 
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give them a different value. We start the 
value of the lowest line at $6,000 and each 
square is made to represent $500. Here 
again the amounts represented are just 
what we make them. In Fig. 1 each square 
is made to represent $200 of expense and 
$1,000 of sales; corisult the figures at the 
sides of the form. 

While there are only three sets of curves 
on Fig. 3 there could be a dozen, or even 
more, and each square could represent a 
different money value for each curve if de- 
sirable. lhe lines may criss-cross each 
other as much as necessary. The graph 
should show most unmistakably the facts 
desired to be known. If it does that it per- 
forms its duty. 

The graph can be made to show the state 
of the business each month and it will do 
it better than the mere figures, no matter 
how good a mathematician the merchant 
may be. 

A graph could be made to show the fluc- 
tuations of the sales of different lines of 
goods. It could be made to show the 
changes in the expense account, a curve be- 
ing used for each principle expense. And 
in many other ways these graphic analyses 
of the business will point the road to im- 
provement to the observant merchant. 

Try the idea out for a year or two. It 
will be interesting if nothing more. 


—— 


Making the Show Window Sell. 





(Written expressly for Tue Jewerers’ CrrcuLar.) 
HE show window, properly utilized, is 
indeed a powerful sales maker, Quite 
‘generally it is now recognized by retail mer- 
chants as a valuable addition to their sales 
force, although it is still used by many for 
“storage” purposes. 

A well decorated show window attracts at- 
tention and instantly impresses on the mind 
of the observer the fact that the store is up 
to the minute—just the sort of place in 
which one would care to do one’s buying. 
Then, if the interior arrangement causes 
him to retain or strengthen this opinion, the 
sale is largely made before the regular 
salesman brings his argument to bear. The 
reverse is of course true if windows are 
littered with all sorts of trash and the 
store in general presents a forbidding ap- 
pearance. 

The most conspicuous demonstration of 
the use of show windows as silent salesmen 
may be seen in the larger cities, where com- 
petition is so keen that the merchant is 
forced to do everything in his power to 
attract and interest the consumer. Results 
produced by this sort of advertising have 
proved most satisfactory. 

At almost any time groups of people may 
be seen in front of the large city stores, 
viewing with admiration the magnificent 
displays produced by ingenious window 
trimmers. Innumerable sales are made as 
a result, as the desire to possess certain ar- 
ticle is awakened and a demand created that 
had heretofore been dormant 

For ins ance, Jones may have decided to 
make his old watch last a little while 
longer, but, on passing a jeweler’s window, 
he sees a most tempting display of watches 
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with neatly gotten up display cards prop- 
erly intermingled, pointing out particularly 
the time-keeping qualities of such watches. 

It then occurs to Jones that several times 
lately he has been greatly inconvenienced 
because his watch has lost time, being late 
to work, etc. He then notes the elegant 
appearance of the displayed watches in con- 
trast to his own shabby looking timepiece, 
and he begins to seriously consider invest- 
ing in a watch, 

True, he may not enter the store just at 
that time, but once his mind is fully made 
up he naturally recalls that particular watch 
which attracted his attention in the show 
window, with the result that he calls at that 
store for the purpose of further investiga- 
tion. A good salesman on the job should 
then have little difficulty in consummating 
a sale. 

There is a great deal to be taken into 
consideration in getting up a window display 
that will sell goods. An arrangement that 
is suggestive is far more effective than 
merely an exhibition of the goods for sale 
—something which forcibly suggests the 
function of the articles displayed. Illustra- 
tion: The average jeweler handles a number 
of articles that may be used to enhance the 
appearance of the dining table. An effect- 
ive way to display such goods is to show the 
table all set with everything in its proper 
place. This supplies the picture which the 
observer would otherwise be obliged to con- 
jure up in his mind. 

The attempt to crowd too many articles 
into the space allowed for the display is a 
mistake commonly made by window trim- 
mers. This is a grievous error, as it pre- 
vents one from getting a definite, clear im- 
pression of any particular article, and also 
spoils the neatness of the display. Enough 
space should be left to show up the decora- 
tions to good advantage. 

In selecting material for decorating pur- 
roses the window trimmer must exercise 
good judgment and choose only such colors 
as will best show up the goods to be dis- 
played. Many make the mistake of deco- 
rating their windows with colors entirely 
too gaudy. 

For articles that are light in color there is 
nothing more appropriate than a medium 
shade of green. For dark colored goods, a 
light shade of green with cream intermin- 
gled makes a very tasteful display. A red 
panel in the background adds life and color 
to the entire trim and increases its attract- 
iveness remarkably. When showing up 
light colored goods on this panel a medium 
shade of red should be used, and a lighter 
shade of red for dark colored goods. 

The matter of light is a point to be con- 
sidered in displaying goods in windows that 
face east or west. There is what is known 
as “direct light” and “shadow light.” The 
direct light always comes from the south 
and the shadow light from the north. 
Therefore, in daylight, the south part of 
the window is always lighter than the 
northern portion. This is due to the fact 
the sun is never in such a position as to 
throw light from the north. 

In order that all the goods may show up 
with equal clearness, it is necessary that 


the darker goods be placed in the south 
portion of the window and the lighter col- 








L1s 


ored goods in the north. This is a point 
that 1s observed by the average 
trimmer, and it is a very important one. 
Windows that face the north or south do 
noi, ot course, have this difference in light. 

Another tault that is noticeable with 
some displays is the top-heavy effect. This 
is caused by placing the large, bulky arti- 
above the smaller ones. The heavy 
goods should form a sort of foundation 
and those lighter in weight should be placed 
higher in the windows. This makes it 
much easier to see all the articles displayed, 
and adds greatly to the neatness of the 
trim. 

Motion adds materially to the attention 
getting qualities of a display, as it serves 
admirably to arouse curiosity of the passer- 
by and entice him to a closer inspection of 
the display. A small motor is quite com- 
monly used in producing motion schemes, 
and the ingenuity exercised by some trim- 
mers in the working up of such displays 1s 
really remarkable. 

The merchant who fails to appreciate 
the advertising value of his show windows 
is passing up one of the greatest opportuni- 
ties available for increasing his sales and 
improving the appearance of his store. 

Remember, this salesman is always on 
duty, never takes a vacation, never gets 


seldom 


cles 


sick and does not even take time to eat. 
Therefore. see that he 1s dressed in the 
latest and most up-to-date styles at all 


times, thus affording him an opportunity to 
prove his full worth. 

The expense of maintaining neat window 
displays is so trivial, and the good to be 
derived therefrom so great, that no mer- 
chant, large or small, can afford to ignore 
this as a factor of great importance in the 
building up of his business. 





The Man Who Is Teo Busy To! Read. 


E is a familiar type—the fussy, fretful 
man who imagines that he is about 
the busiest fellow in town. He often 
dumps in the waste-basket, unwrapped, 
copies of business or technical magazines 
that contain valuable articles bearing di- 
rectly on his problems. He fondly believes 
that he is too busy practising to bother 
with what others are “preaching.” 
The trouble with this type of man is that 
he has not learned that the real executive 
is the man who so plans his work as to 


leave a reasonable amount of time for 
reading and planning. 
There are shoals and breakers ahead 


when the accumulation of new iGceas ceases. 

The man who declares he has no time 
to read is unconsciously advertising his 
small caliber, his slavery to detail, his ar- 
rested development.—Printers’ Ink. 





H. H. Schaul, 38 Decatur St., Atlanta, 
Ga., has reported to the police that bur- 


glars recently gained an entrance to his 
store by cutting a hole in the wall. The 
store window was robbed of merchandise 


valued at about $200. The burglar entered 
the rear of 36 Decatur St., a vacant store, 
and then knocked a hole through the lath 
and plaster dividing the wall and entered 
38 Decatur St. He then crawled down be- 
hind the and 
stole the jewelry. 


show cases to the window 
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Meeting Outside Competition by Advertising. 





Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















Y LLEGITIMATE competition is respon- 
a great deal of annoyance on 

the single-line retailer. For a 
retail jeweler has 

outside competition 
mail-order concerns 
chain stores, but organization 
have done a great 
aid in keeping trade 
The retail 


sible for 
pafl ‘on 
athe many 
harassed by the 


years the 
been 
ot department stores, 
and even 
the trade 
deal to render eftcient 
egitimate channels. 
has not the many worries 
and anxieties in this respect that other 
dealers have. The shoe dealer, for in- 
is perplexed even more than 
the latter can take hope 

some of the former's 


and press 
in its 
jeweler, in tact, 


stance, to-Gay, 
the jeweler, and 
when considering 
troubles. 

It has been estimated that there are at 
least 48,000 retail shoe dealers in this coun- 
try and only 1,500 are organized. The or- 
movement started rather late, 
that is, only about three years ago, but 
this industry is greatly hampered by ille- 
gitimate competition as well as the fact 
that, as one dealer remarked some 
time ago, “The shoe business has become 
a sort of a millinery business owing to 
the frequent changing of styles.” 

In the jewelry business the retailer has 
not got to figure this frequent changing 
of style. A field can always be found for 
an attractively designed piece of jewelry 
of good quality, and now that retailers 
have awakened to the fact that all jewelry 
is not a luxury, the art of selling has even 
been further simplified. The retail jeweler 
has learned to advertise different articles 
as dress requisites, dining room needs, etc., 
etc. The former have already been enu- 
merated many times. The latter, of 
course, comprise cut glass, silverware, art 
china, table candelabra, napkin rings, etc. 

After the public is once impressed with 
the fact that the retail jeweler does not 
carry a lot of unnecessary articles which 
are to be bought only in a time of pros- 
perity or for a gift on some occasion, the 
jewelry business will be very much 1m- 
proved. In fact, it is already improving, 
as is the business of every single-line re- 
tailer. This improvement 1s attributable 
very largely to the great campaign con- 
ducted by the trade press and to the very 
vigorous campaign conducted for some 
time by the advocates of price main- 
tenance, who have educated the consumer 
himself and herself (for the woman is a 
most important factor in merchandising to- 
day) up to realize that everything adver- 
tised as a bargain is mot a bargain, that 
value for value must be received in the 
long run. 


ganization 


shoe 


The consumer has been shown that the 
single line retail is a specialist in his par- 
ticular business, that he is individually and 
personally responsible for what he sells, 
that he is readily accessible in case of a 
mistake, that he cannot afford to misrep- 
resent or sell inferior merchandise, thereby 
jeopardizing his reputation. All this 1s in 
tavor of the retailer who, consequently, 
should be very hopeful. 

The mail-order concern was at one time 
a formidable foe of the retailer, but it has 
been proven time and time again that it 
is even cheaper to buy from the small re- 
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An advertisement is dumb after it has 
had its little say in the newspaper. It can- 
not refute the arguments which are 
brought against it because it cannot speak 
orally, therefore every word in an ad- 
vertisement should be used only after great 
deliberation. There should be no room 
for a controversy. The argument should 
be clinched right there. 

Before deciding upon a policy every re- 
tailer must study his own customers and 
the conditions that prevail. When a 
policy has once been decided upon it should 
be adhered to religiously. It will not do 
to advertise in a dignified manner at one 
time and in a frivolous manner at another 
time. One must make a reputation by 
continually talking on service, quality or 
price, or all combined. The consensus of 
opinion now is that the best policy for the 
retail jeweler to pursue is one of quality 
and service, the assumption being that the 
price is just as low as possible, considering 
quality. 

Many jewelers are now beginning to 
advertise “Dollar Day” with much suc- 
cess. This does a great deal to keep the 
trade at home and is a strong symptom of 
the awakening of the small retailer. Each 
merchant in the different lines, including 





The Proof of the Pudding Isin the Eating 





Read this Story of a Mail-Order Watch 


from a catalogue house for $12.75. 


It was a good watch, made 


A MAN I know bought a watc 
by a responsible concern, and was worth the money, for the watch usually sells for $14. But 
when the watch came it failed to run. The man didn’t know, but the balance wheel had been 


jatred in shipping, so that the watch was useless; 


express charges, 35 cents. 


but it was guaranteed, 


so the man sent it back, 


The mail order man kept it two weeks, and when it came back the man I know paid another 


385 cents express charges. 
to run too fast. 
nbout sending it to the mail order man again, 


man in charge found that the hairspring had 
when the mainspring broke. A watch can’t run without a 


watch ran all right for six months, 
mainspring any 
against it. 


My charge for putting in a mainspring is ——, 


It ran all right for several months, 
The man didn’t know a thing about fixing ‘a watch and didn’t care anything 
so he brought it to my repair department, and the 
‘“*hung-up,” 


more than an engine can run without steam in the boiler, 


when all of a sudden it began 


which he fixed in a moment. The 


so the man was up 
The mainspring 


guaranteed for a year. 


which broke was also guaranteed by the mail order house in Chicago—so my friend sent it back 
to them and received a nice letter in which regret was expressed with the watch and assuring him 


that the house was ready, 
on the watch. And they were. The 
each way, and is keeping good time. 


Now, it’s all right for the man to buy out of t 
le saved a little on initial cost, but the 


didn’t save any money. 


town, 


willing and anxious any time to live up to the terms of the guarantee 
watch came back in due time, 


express charges 35 cents 


What I’m trying to show is that he 
Saving waS more than con- 


sumed in getting the watch, when it went wrong, back and forth from the concern which guaran- 


teed it. 
Moral: 


tailer than it is from the mail-order con- 
cern, and this educational campaign should 
be continued intensively and extensively in 
order that the consumer may realize it. 
One retailer holds his trade by showing 
the public the annoyance and expense in- 
cident to purchasing from a mail-order 
concern in a very forceful advertisement 
as printed above. 

This may be used by other retail jewel- 
ers in the same or other language with 
good results. If the big stores advertise 
continuously and persistently the small re- 
tailer must, by all means, do some adver- 
tising, no matter how small, if he wishes 
to make an impression. Simply thinking 
about the stock and service or talking to 
a handful of customers will not bring sat- 
isfactory results. A space of four inches, 
single column, used judiciously in the home 
town local newspaper will bring success 
if every word is weighed well before put- 
ting it into the space. 


He would have saved money and time had he bought it in his home town. 


jewelers, shoe dealers, hardware men, etc., 
purchase a full page advertisement in the 
local paper and divide up the space. each 
advertiser taking a small part of it. Every 
merchant advertises an article for a dollar. 
The advertisement might be headed, “Dol- 
lar Day in Blankville is your money-sav- 
ing-day,” or “Dollar Day at your door is 
better than Doubtful Day in another place.” 








Millard F. Wood, 104 Merrimack St., 
Lowell, Mass., on opening his store one 
morning recently, found that it had been 
visited by robbers. The cash register was 
on the floor, the show cases had been open- 
ed and the contents tossed about. In get- 
ting into the store the robbers had to scale 
a 10-foot fence and force a bulkhead, then 
cut out a panel of a door in the rear of 
the basement, go up the stairs and force 
another door. The only articles taken were 
a few pairs of cuff links, about half a dozen 
stone rings and a number of fountain pens. 
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Practical Publicity for the Retailer. 
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One-Dollar Bills Given for 95 Cents. 

Leon Chanaud, Union Hill, N. J., created 
considerable interest some time ago during 
the celebration of Dollar Day in his home 
town by advertising that he would give 
away $1 for 95 cents, and that the same 


— $1.00 


for 95c. The same 
| dollar will be worth 
| $1.50 during the 
month of July. 


Leon Chanaud 


Jeweler and Optometrist, 
cn 
163 Ber zenline Avenue, at ; — | 
Lewis Street, ' 

> 
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CLOSED WEDNESDAY and FRIDAY EVENINGS 








SET "EM TALKING. 


dollar bill would be worth $1.50 in the fol- 
lowing month. All of the bills were num- 
bered by the jeweler. Those who never 
came back, of course, had 5 cents to their 
credit, but Mr. Chanaud figured that the 
advertising he received was well worth 
the price. Two of his announcements 


DRESSER CLOCKS 


in Solid Mahogany like cut. $3.25, 1 day wind 
8 day clock, mahogany. like cut ‘ 
Clocks like cut with alarm attachment, $4.00 


Ivory Dreseer Clocks . $1.50 and up 
Gold Dresser Clocks . $1.50 to $12.00 
Dresser Alarm Clocks $1.75 to $ 450 


$9.00 to $16.00 


$5.00 to $15.00 
$1.00 to $3.00 


Solid Mahogany Mantel Clocks, like cut. 
Solid Mahogany Chime Clocks ; 
Black Wood and Iron Mantel Clocks 
Complete line of Alarm Clocks : 


Every clock bought in this store is abso- 
lutely guaranteed to keep perfect time 


1646 WEST ENO AVE. 


‘CHICAGO HEIGHTS-ILL 





REDUCED FROM SIX INCHES, DOUBLE COLUMN. 


which were run on the occasion are shown 
herewith. 


Efficient Advertising of a Formal 
Opening. 

The power of efficient advertising is cer- 
tainly most remarkable, and this was evi- 
denced by the surging throng that gathered 
in the retail jewelry store of George N. 





Starks, Cedar Rapids, Ia., a short time ago, 
when it had been announced for a week or 
so that a diamond ring would be given 
away, as well as flowers, to the ladies on 
the occasion of the formal opening of the 
new store. Mr. Stark’s new location gives 
him much better facilities for the transac- 
tion of his increasing business. 
Onality and Service Emphasized. 

A persistent newspaper advertiser is J. 
Wiss & Sons, Newark, N. J. The adver- 
tising done is excellent, specific articles be- 
ing advertised in each advertisement. In 
this way the mind is focused on a single 
article and forcefully impressed with it. 
The articles chosen are always timely. 
Service and quality are the two points em- 
phasized in the announcements. The man- 
ager of the establishment is B. F. Coffin, 
the well-known expert accountant and sys- 
tematizer. 

Advertising Dresser Clocks. 

Harry W. Yaseen, Chicago Heights, IIl., 
used the accompanying advertisement in a 
space of six inches, double column. As 
will be seen, he features dresser clocks. 
The announcement is well illustrated and 
the prices quoted are within the range of 
every purse. 

Wedding Stationery Cleverly Advertised. 

The wedding season is a good time to 
boost the stationery department. Cards 
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card gave the prices of these monograms 


and letters. The printing was done in blue. 

An improvement might be effected by 
making the attached card a postcard ad- 
dressed to the firm. It would then only be 
necessary to tear it off and forward it, 
checking off the number of the design 
wanted. 

The introduction to the prices reads as 
follows: “In your correspondence have 
you ever stopped to think what an added 








THE IDEAL GRADUATION GIFT 
—A GOLD FILLE D— 


Bracelet Watch 


Guaranteed for 


20 years, $6.00 
Leon Chanand 


Jeweler and Optometrist 








163 Bergenline Avc., at Lewis St. 
UNION SILI 





"Phone 677 Eves ' 
« Union Examined 


CLOSED WEDNESDAY and FRIDAY EVENINGS 








ANOTHER ATTRACTIVE CHANAUD ADVERTISE- 
MENT. 
improvement neat and stylish stationery 


will make? Style is necessary in all things, 
especially to a lady’s or gentleman’s per- 
sonal correspondence. We are submitting 
a few of our latest creations in art mono- 





A Water Pitcher 
of Sterling Silver 


Another sterling Fiver article 
with the Wiss stamp of indiviupait- 
ty and artistic s'mplicity that ap- 
peals to all who view it is 
Sterling silver water pitches, dec- 
orative In appearance, wlth its 
welcome household utiltty, ig wo 
ordingry, conventicnal, made-in- We illustrate here an extremely 
vantity — but one of a cual- handsome apecim 
ity peculiar to this, New Jergey’s In ite mahogany case the clock 
leading house of jewelers. stands 9 inches high and 16 inchs 
fre above style, 9 inches In in width. The fiftees day Fren 
pe t, of the hocst grade silver, movement i @ most remarka!.: 
4 $7 Other des'gns. at co8, $ timekeeper and strikes the hour ana 
and $44 half-hour on a sweet-toned gong 
ur- Has a 4%-inch enamel dial eu 
mounted with a hewry brass agsi 


Clocks 


Such as You Would Expect Your 
Leading Jeweler to Carry 


Our clock.department ia noted for 
the remarkable beauty of the cass, 
and the splendid time-keeping vir 
tues of the movements. 


When you are making a p 
chase of which you want to be 
roud, the Wiss store is alwave and beval gi 
your logieal ghoice. Thie dintinetiva ci@ek represents 

Do not fail to see guar large stock 7 Cy Se ie oS 
of jewelry dlamoe p, silverware, We tavite you to insased our 
watches, clocks, novelties and ¢ut- stock of jewelr/. diamomis, watcnes 

1 silverware, gi@esware @nd cutlery. 


rlage 


= ‘ 
“ 


Representative Jewelers, 
In Every Sense of the Term 


Representative Jewelers 
In Every Sense of the Torm 








J.WISS&SONS J. WISS & SONS J-WISS& SONS J.WISS& SONS 


665-667 Broad St. Newark 665-067 Broad Street, Newark 665-667 Broad Street 


oe Ee] eta 
=) Ss o« aC 
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VB ere mien: KX “Arte ah. 
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The Bar Pin 


As a Decidedly 
Charming Ornament 


Circle Brooches 
P That Smatter of 


Exclusive Daintiness 
Our comprehensive assortment 


In our gcmprehensive showing of bar pins includes a large num- 
of Circle Brooches, every desire ber of designs seen nowhere else 
for this useful and dain orna in the State. 
ment is gra d We illustrate here three 14- 

While this article of jewe.ry karat gold, hand pierced specimens 
lends itself iny amount of costly of exclusive design. While each 
stone setting, many charming ef speaks for the utmost in gold-crafe, 
fects are to ad at very mod and is easily distinguished as com- 
erate prices ing from a jeweler of highest rep 

We here rate two dainty utation, the prices are very moder- 
designs, bot t4 J The ate, indeed. The centre pin, of 14 
one at the le f green gold is se karat gold, has a sapphire centre 
with ‘seven pe an © sap and 1@ pearis attractively grouped 
phire—a wonderiul aue 4 The green enamel Inlay gives 
$17.00 unusual beauty. The price {s $2 

The other is a splendid example The pin above it is also of ' 
of gold craft, set with four gap- karat gold, green finished > 
phires—an -xclusive design for inches long, pierced and engraved. 
but 59.25 A splendid example of go 4 ‘craft 

Come and * r markable at $7.50 
stock of jews = wer e The bar pin at Bartorr, deftly 
watches. dia . ed custer band pierced, is a chern g time 

of jewelry th its diamond e 
Price, $17.50 
Come and see’ then: 


Representative Jewelers 
In Every Sense of the Term 


Cutlers 
665-667 Broad Street 


Representative Jewelers, 
In Every Sense of the Term 


Cutlers 








A QUARTETTE OF HARMONIOUSLY SET ADVERTISEMENTS USED BY J. WISS & SONS, NEWARK. 


might be sent out showing the different 
styles of monograms and lettering em- 
bossed. D. Buchanan & Son, Norfolk, Va., 
recently sent out cards of this character 
measuring 34% by 6% inches. The designs 
shown were very attractive. An attached 


grams on letter paper, correspondence 
cards, etc. The work is exquisite in every 
detail and when embossed with colors ap- 
propriate to the shade of the paper gives a 
pleasing effect and reflects the very latest 
metropolitan social conventions.” 
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Wadsworth-Made 20 Year Watch Case 


THE 


REFEREE 


Stands preeminently as the very best 
watch case proposition on the market 
for the money. It embodies 


QUALITY 
APPEARANCE 
ARTISTIC FINISH 
DECORATION 








Handle this case, show it to your 
trade and it practically sells itself. 
The profit and added prestige is 
there for you. 


WADSWORTH WATCH CASE CO. 


FACTORY : DAYTON, KENTUCKY 
NEW YORK CHICAGO 


15-17-19 Maiden Lane Columbus Building 
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The Lever Escapement and Its Tests.* 





Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 
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(Continued from issue of July 7.) 


CHAPTER X. 

TOTAL DROP LOCK—SLIDE LOCK— 
BANKED TO DROP—BANKING PINS—ESTI- 
MATING DEGREES OF LOCK—ESTIMAT- 

ING THE DROP. 

151. The Locks—It is very important 
that students verify in an escapement the 
statements in this and other paragraphs 
presented in Chapter X. They contain 
practical essentials that students must be 
familiar with. The total lock of a tooth 
of the escape wheel on a pallet jewel is 
composed of two items, viz., drop lock and 

slide lock. 

152. The Drop Lock—Drop lock takes 
effect the instant a tooth drops on to the 
locking face of the pallet jewel. The ex- 
tent or amount of drop lock is estimated 


LOC K 


from the lowest locking corner of the pal- 
let up to that point on the pallet’s locking 
face where the tooth dropped. Let B (Fig. 
21) represent the point upon which the 
tooth dropped, then the distance from B 
to A shows the extent of drop lock. Drop 
lock is not a product of the banking pins. 
The banking pins simply mark out, when 
so adjusted the position where drop lock 
takes place. The extent of drop lock is 
entirely due to the position in which we 
place the pallet jewels—that is, in or out, 
as the condition of the escapement may 
require. Book knowledge of drop lock, es- 
pecially of the theoretical variety, is of 
little benefit to the student, because drop 
lock is not a separate entity. It is one part 


of a whole, one link in the escapement. 
It is a varying quantity in nearly every 
watch, as every experienced watchmaker 


*Book rights of series reserved by author. 





realizes. Drop lock, light or deep, is a 
question reaching further than the mere 
fact of lock itself. The tests and lessons 
to follow will bring this out clearly. For 
practical reasons we shall ask students to 
work out drop lock problems in connection 
with our tests. Thereby they can gain a 
practical knowledge of “correct lock.” 

153. Banked to Drop—The expression 
“banked to drop” conveys the fact that 
both banking pins are so adjusted that im- 
mediately a tooth drops and locks on a 
pallet jewel the lever that instant meets 
its bank. In an escapement of the Elgin 
type, when banked to drop, a slight space 
or freedom will be found separating the 
guard point from the roller. In escape- 
ments of the South Bend type, when banked 
to drop, the guard point will be found in 
contact with the edge of the roller. All 
escapements perfectly banked to drop show 
no slide and, consequently, no run of the 
lever. This condition, especially in cheaply 
made watches, is unattainable because of 
the varying lengths of the teeth of the 
escape wheel. Draw, however, is and 
should be present. When we find an escape 
wheel with teeth of irregular length per- 
fect banked-to-drop conditions are impos- 
sible to obtain. Some of the teeth will be 
exactly banked to drop; others will show 
slide. The defect cannot be overcome with- 
out a change of escape wheels. This rarely 
pays where cheap watches are concerned. 

Banked to drop is the key which unlocks 
escapement difficulties. It will be found a 
splendid help in unraveling escapement er- 
rors. 

154. Slide Lock.—Slide lock is the after 
or secondary lock which, when the bank- 
ings are opened out, follows drop lock. In 
Fig. 21 B to C represents the slide lock. 
Slide lock is therefore an after effect fol- 
lowing drop. Slide lock and draw com- 
binedly cause the pallet to dip deeper into 
the wheel. The extent of slide is entirety 
controlled by the banking pins. Every es- 
capement in normal running condition must 
show slide. Therefore after making an 
escapement test under banked-to-drop rules 





This. 
Why 
slide is necessary will be better understood 


it is necessary to restore the slide. 
is done by spreading the bankings. 


the tests and safety actions are 
studied. We shall make this brief state- 
ment regarding it: By providing an escape- 
ment with slide it insures greater separa- 
tion of the guard point from the edge of 
the roller when the lever rests against its 
bank. 

155. Total Lock.—The total lock of a 
tooth on a pallet jewel is the sum of the 


when 


drop lock plus the slide lock. In Fig. 21 
A to B is the drop lock and B to C the 
slide: therefore A to C represents the total 
lock. 

156. Remaining or Safety Lock.—This is 
best learned by making the following ex- 
periment: Bring the guard point of a 
sound escapement into contact with the 
edge of the roller, then observe the toot 
and pallet. Whatever amount the tooth 
remains locked on the pallet jewel’s lock- 


Fic. 25. 


ing face répresents the remaining or safety 
lock (Fig. 22). If the safety lock is want- 
ing, that is, if the tooth enters on to the 
pallet jewel’s impulse face (Fig. 23) while 
the guard point is held in contact with the 
edge of the table roller, then the error 
known as tripping is present. This defect 
we shall treat on in due course. 

The Three Safety Locks.—In every es- 
capement a safety lock is required as fol- 
lows: (1) When the guard point touches 
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The World’s Best Watch Glasses 


) i i) 
Y )) HH | 


——— 


THE LABEL OF QUALITY 


Your jobbers are able to execute all 
orders for V. T. F. Glasses, with service 
and quality fully maintained to pre- 
vious standards. 

P. S.—The dearth of Watch Glasses in the 
United States resulted in the importation of some 
glasses intended for use as Watch Glasses. Exam- 
imation of these so-called Watch Glasses by the dis- 
criminating user will prove the unqualified superi- 
erity of the V. T. F. Glasses. 





~ oa pee estan, 
in ree 2 
is Se Fa 





re As: 


[Dozen Marnsprings | I 


os f meee 
tes 22 12 CY 
; st 


F. 


- Howarpis Size. 








Made ly 


Ulysse Sar UlOx- L ‘ole 4 (> 


O é 
Sa Chaux-de Fonds 
Jee Suarantee inswe of Cover~ Swil erlarid 














U. S. R. MAINSPRINGS 


On the market for over a quarter of a century 
and nothing to equal them yet. 








DERBYSHIRE LATHES 


The only modern lathe backed by over thirty 
years’ experience in lathe building. 
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 PATAPPLO. FOR 


THE L, C. R. CALIPER No. 50, with the Patent Parallel Guide, is the 
last word in Calipers) The Parallel Guide on the truing Caliper enables the 
Watchmaker to adjust the Index to any size Balance in a moment. To ac- 
commodate the difference in length of staffs, slide the bar to the proper 
place and fasten it with the set screw. The hinged Index can then be tipped 
so it will conform to the circle of any size balance wheel. The Guide must 
be in a different position when truing in flat than in the round. When 
using any of the old style guides a new adjustment has to be made for every 
observation, which is vexatious labor. With the new Parallel Guide, the Index 
will move in or out on the same line and the index point will not dig into 
the balance when moved from position of truing in the round to the new 
position, when truing in the flat and vice versa. To obtain best results, the 
truing in the flat should be done first. The Caliper has been improved b 
using points with reduced ends, which permits the poising of very small 
balances. Price complete with Balance Wrench, each $8.00. 
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the roller. (2) When the roller jewel 
touches the curve of the lever horn. (3) 
When the slot corners of the lever and 
roller jewel are brought into contact. For 
further particulars see guard, corner and 
curve safety tests. 

157. The Banking Pins—The banking 
pins are the two eccentric pins placed on 
each side of the lever. By means of the 
banking pins we can increase or decrease 
the slide lock. To a certain extent we can 
adjust them to control the distance be- 
tween the guard point and the edge of the 
roller. With them we can also, within 
certain limits, control the extent of the 
roller jewel’s contact with the walls of 
the lever slot. We can also adjust them 
to mark out that important position termed 
“banked to drop.” 

158. Measurement of Lock.—The meas- 
ure of one degree of lock depends entirely 
on the size of the circle of which the de- 
gree is the 1/360th part. To learn how 
much one degree measures we must be 
acquainted with the length of the radius. 
[In other words, we must know the measure 
of the distance separating the lowest lock- 
ing corner of the pallet jewel from the 
center of the pallet staff. Given the meas- 
ure of this distance we can, by means of 
the following rule, calculate the size of 
one degree of lock: 

Rule—Radius *K 2 
measure of 1° of lock. 

Example—The distance from the lowest 
locking corner of the pallet jewel to the 
pallet staff center measures 2.5 millimeters. 
Find the measure of one degree of lock. 

2.5 XK 2.=5. 
5. & 3.1416. = 15.7080. 
15.7080 — 360. = .044. 


The answer—.044 millimeters is the 
measure of one degree of lock in this es- 
capement. 

159. Approximating Degrees of Lock in 
Any Escapement—The watchmaker should 
cultivate his eye to estimate the number 
of degrees of lock of a tooth on a pallet. 
As an aid toward this we divide up the 
width of a pallet jewel. Assuming that the 
full width of a pallet (see Fig. 21, A to K) 
approximates 10 degrees of lock, then if 
a tooth is locked on a pallet to an extent 
equaling one-half the width of the pallet 
we are safe in saying that the said tooth 
is locked on the pallet jewel to the extent 
of five degrees. The width of a pallet 
means the distance across the stone’s im- 
pulse face from its entrance to its exit 
corner. Students must not confuse an esti- 
mation of the extent of the drop with an 
estimation of the amount of lock. As re- 
gards the lock, one-fifth of the pallet’s 
width equals two degrees of lock, but when 
we estimate the drop, then one-fifth of the 
width of the pallet jewel equals one degree 
of drop. See table in paragraph No. 161. 

160. Estimating the Angle of Drop—We 
can estimate the angle of drop in an es- 
capement as before, by considering the 
width of the pallet as our standard of 
measure. The angle of drop and the angle 
controlling the width of a pallet jewel are 
measured from the same point, namely, the 
escape wheel center; this makes them close- 
ly related. Therefore accepting the width 
of a pallet as five degrees, we can readily 


x 3.1416 — 360 = 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


realize that if a tooth drops to an extent 
equaling one-half the width of the pallet 
the drop will equal 2% degrees. In this 
manner it is easy to approximately estimate 
the angle of drop in an escapement as well 
as the amount of shake. 
161. Table for approximating the amount 
lock and drop: 
to the width of pallet equals 1° of lock and %° 
of drop. 
% the width pallet equals 2° 
drop. 
“4 the width of pallet equals 2%%° 
of drop. 
4 the width of pallet equals 5° of lock and 2%° 


of lock and 1%° 


of drop. 

3% the width of pallet equals 714° of lock and 334° 
of drop. 

1 width of pallet equals 10° of lock and 5° of 
drop. 


The basis of the above figures accepts a 
pallet width of 5 degrees as its standard. 
[In an earlier lesson on pallet drafting the 
pallet width was given as 6 degrees. As 
a matter of fact, the width of pallet gen- 
erally used with escape wheels having club 
teeth varies from 5 to 6 degrees. As an 
estimate of the lock or drop made simply 
by an observation can only be approxi- 
mate, the figures in the above table are 
therefore sufficiently close to apply to either 
width of pallet. 


CHAPTER XI. 
ROUTINE ACTION OF THE SINGLE ROLLER 
ESCAPEMENT—IMPORTANT GUARD 
PIN POSITIONS. 


162. Routine of the Escapement Action.— 
lf we observe an escapement in action un- 
der normal conditions, namely, with slide 
present, and we commence our investiga- 
tions at the time the lever is at rest against 
its bank, a tooth locked on pallet jewel and 
the roller jewel starting on its return jour- 
ney toward the slot, an analysis of the rou- 
tine action of the escapement would read 
as follows: 

First Observation—Tooth locked on the 
pallet. 

Second Observation—The roller jewel is 
traveling toward the lever slot. 

Third Observation—Just before the roller 
jewel starts to enter the slot the guard pin 
enters the crescent. 

Fourth Observation—The roller jewel 
enters the slot and strikes one side of the 
slot a blow. 

Fifth Observation—The blow delivered 
by the roller jewel against the side of the 
lever slot causes unlocking of tooth and 
pallet, thereby allowing the unlocked tooth 
to slip on to the pallet jewel’s impulse face. 

Sixth Observation—Through the meeting 
of the lifting planes, of tooth and pallet, 
aided by the power of the mainspring, the 
opposite side of the lever slot delivers a 
blow to the roller jewel. 

Seventh Observation—This blow causes 
the balance to rotate with renewed energy. 

Eighth Observation—When the tooth left 
the discharging corner of the pallet it 
dropped (drop) and another tooth locked 
on the opposing pallet (drop lock). 

Ninth Observation—W hen drop lock takes 
effect the guard pin theoretically is within 
the crescent, but practically considered, ow- 
ing to the velocity of the parts, the guard 
pin is leaving the crescent. It is at this 
phase of the escapement action that the 
guard pin comes closest to the edge of the 


of lock and 1° of 
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roller. The position of the guard pin just 
mentioned must always be kept in mind by 
the repairer, especially when circumstances 
require us to adjust the guard pin a trifle 
closer to the edge of the roller than is 
really desirable. 

Tenth Observation—Immediately drop 
lock takes place the pallet slides deeper into 
the wheel (slide lock). The deeper the 
pallet slides into the wheel the further the 
guard pin is carried away from edge of 
the roller. 

Eleventh Observation—Coincident with 
the increase of the slide lock is the run of 
the lever toward its bank. When the lever 
arrives at its bank the guard pin is then 
furthest from the edge of the roller. The 
cause of the effects noted above, viz., slide 
and run, is entirely attributable to draw. 

Twelfth Observation—The amount of 
slide lock, the amount of run and the dis- 
tance separating the guard pin from the 
edge of the roller are three correlated ef- 
fects. The amount of each is normally con- 
trolled by the position of the banking pins. 

163. Important Guard Pin Positions.— 
We wish to impress on students the fol- 
lowing three positions of the guard pin. 
It is advisable that actual observation of 
the described actions be followed out in 
an escapement: 

First Position—When the roller jewel 
enters the notch, preparatory to striking 
the unlocking blow, the guard pin is within 
the crescent. © 

Second Position—As a tooth of the es- 
cape wheel drops on the locking face of 
the pallet jewel the guard pin, for all prac- 
tical purposes, owing to the velocity of 
the parts is barely outside the crescent. 
This means that the guard pin is only clear 
of the roller edge and no more. As pre- 
viously mentioned, this represents the 
closest the guard pin approaches the roller 
edge when an escapement is in action. 

Third Position—The next position of the 
guard pin is when the lever is at rest 
against its bank. Slide lock being present, 
the guard pin is then at its greatest distance 
from the edge of the roller. 


CHAPTER XII. 
THE SAFETY ACTIONS OF THE SINGLE-ROLLER 
ESCAPEMENT—GUARD PIN—OVER- 
BANKING—TRIPPING. 


164. The Safety Action—The purpose of 
the safety devices is to insure the escape- 
ment continuing in action should the watch 
receive a shock of sufficient force to throw 
the lever off its bank, in which event the 
parts relating to the safety action come 
in contact and thereby assist in returning 
the lever to its bank. In a single-roller 
escapement the parts composing the safety 
action are the guard pin, coassociated with 
the edge of the roller; the roller jewel, co- 
associated with a very short part of the 
lever horn, and the roller jewel as asso- 
ciated with the corners of the slot. Most 
intimately related to the above combina- 
tions are the lock of the escape wheel tooth 
on the pallet jewel’s locking face and the 
draw. 

165. The Guard Pin—The office of the 
guard pin as a safety action factor is as 
follows: 

(a) To prevent overbanking. 

(b) To prevent tripping. 
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(c) To prevent contact of the roller 
jewel with the greater part of the lever 


horn. This it does up to the moment the 
euard pin eaters the crescent. 

Once the guard pin enters tie crescent 
the preservation of the safety action then 
depends upon the roller jewel, associated 
with either a small part of the horn or the 
slot corner, as described in the foliowing: 

166. Zhe Roller Jewel—The purpose of 
the roller jewel as a factor in the safety 
action of single-roller escapements is con- 
fined to its association with the slot cor- 
ners and that part of the horns close to 
the slot corners. Its function as a part 
of the safety action is to prevent tripping. 


167. Overbanking.—As previously stated, 
one of the functions of the guard pin is to 
prevent overbanking. The shocks and jolts 
a watch receives in the course of every- 
day usage will at times, when sufficiently 
violent, jar the lever away from its bank 
and result in contact of the guard pin with 
the edge of the roller. If conditions are 
correct the lever returns to its bank. This, 
of course, relieves the pressure of the 
guard pin against the roller. If conditions 
are incorrect the guard pin slips past the 
unbroken edge of the table. In this event 
the lever passes to its opposite bank and 
the roller jewel on its return excursion, in- 
stead of being able to enter the fork, strikes 
on the outside of the horn. The escape- 
ment is then in the condition usually termed 
“overbankel.” In the ordinary course of 
an escapement’s action the lever should 
never move from one bank to another ex- 
cept when under the control of the action 
nf the roller jewel in the lever slot. Should 
the lever jump from one bank to another 
in an irregular manner the escapement is 
put out of action and overbanking results. 
Overbanking, therefore, implies an irregu- 
lar motion of the lever from bank to bank 
without the aid of the roller jewel. It also 
implies that the safety action failed in its 
function. Failure of the safety action suf- 
ficient to allow overbanking to take place 
is attributable to one or more causes. 


168. Causes of Overbanking.—Overbank- 
ing is due to some of the following defects: 
A guard pin too far away from the edge 
of the table. A loose guard pin. The edge 
of the roller running out of truth; some- 
times this is the result of an attempt to 
close the hole in the roller in an effort to 
securely fasten it on the balance staff. Bent 
pivots of the balance staff also produce 
an eccentric motion of the roller. A fre- 
quent cause of overbanking is that of holes 
too large for the pivots of the pallet or 
balance staff. Jewels loose in their settings 
or settings loose in their seats. Defective 
draw, with uncertain adjustment of some 
parts of the safety action, will at times be 
responsible for an overbanking error. 


169. Tripping.—Tripping is the act of a 
tooth of the escape wheel leaving the 
locking face of the pallet jewel in an ir- 
regular manner. Any unlocking of tooth 
and pallet not caused by the action of the 
roller jewel with the slot is an irregular 
unlocking. All watches should be _ sub- 
jected to tests for tripping errors and cor- 
rections made if an error is found. We 
have three positions in a single-roller es- 





capement wherein tripping errors may de- 
velop, as follows: 

(a) While the guard pin is outside the 
crescent. 

(b) When the guard pin just enters the 
crescent. 

(c) When the roller jewel is opposite the 
slot corners. 

170. Tripping Test—Guard Pin I[Vith 
Roller—Guard Safety J est.—First—Placea 
finger on the balance rim and rotae tie 
balance so as to bring the roller jewel he- 
yond the end of the horn. 

Second—Hold the balance steady and 
with a fine broach lift the lever off its 
bank, thereby bringing the guard pin and 
roller in contact. 

Third—Retain the parts in position and 
with an eve glass note the amount of the 
remaining or safety lock of the tooth on 
the pallet. 

Fourth—If the tooth remains on the 
locking face of the pallet jewel (Fig. 22) 
the safety action, so far as tested, is sound. 
If a tooth enters on to the pallet jewel’s 
impulse face (Fig. 23, irregular unlocking) 
the error known as tripping is present and 
calls for correction. The cause of the error 
might be attributable to the drop locks be- 
ing too light or the guard pin not being 
correctly adjusted to the roller. With the 
assistance of the tests to follow students 
will be able to locate the cause of er- 
ror. Should we discover at any time a 
very light safety lock, make a test of all 
the teeth, for the reason that some of the 
escape wheel teeth may be shorter than 
others. If so, look out for tripping errors. 
Slight trips cause irregular stoppage of the 
escapement, hence we repeat our advice, 
when the safety lock is extremely light 
test all teeth of the escape wheel. 

171. Tripping Test—Roller Jewel With 
Horn—Curve Safety Test—First—Place a 
finger on the balance and guide it so the 
guard pin just enters the crescent. 

Second—Hold the parts in this position 
and with a broach or watch oiler lift the 
lever off its bank, thus causing contact of 
the roller jewel with a small part of the 
horn near the slot corners. ‘How much of 
the horn can thus be found in contact with 
the roller jewel depends on the size of the 
crescent. 

Third—Still hold the parts in contact 
while with an eye glass the remaining or 
safety lock of tooth on pallet is inspected. 

If the relationship of the parts is correct 
a tripping error will not be discovered. As 
a matter of fact, in single-roller escape- 
ments this part of the test can be omitted, 
because tripping errors rarely develop here. 
The positions we must test are the guard 
pin against the roller and the roller jewel 
with the slot corner, as stated below. 

172. Tripping Test—Roller Jewel With 
Slot Corners—Corner Safety Test.—First— 
Rotate the balance so as to bring the roller 
jewel opposite one of the slot corners. 

Second—With a fine tool lift the lever 
away from its bank sufficiently to cause 
contact of the slot corner with the roller 
jewel. 

Third—As before, we note the condition 
of the remaining or safety lock. The tooth 
must be found on tie locking face of the 
pallet jewel. If a trip is discovered it must 
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The cause might be due to 
the lock, the position of the roller jewel 
or to the acting length of the lever. The 
nature of the error should be uncovered 
by means of the angular and corner tests, 


be corrected 


as explained elsewhere in the lessons. 

1¢3. Relation of Horns to Roller Jewel.— 
[n connection with our subject a brief repe- 
tition of the relation of the lever horns to 
the roller jewel is desirable. The most 
perfect relationship when subjected to test 
conditions is that of the non-contact of the 
roller jewel with the lever horns while the 
guard pin remains outside the crescent. 
Once the guard pin enters within the cres- 
cent and we apply tests, contact of a very 
short portion of the horn is to be expected. 
This is one of the features of the safety 
action. Again, when the roller jewel under 
test conditions is brought in contact with 
the slot corners no decided catch of the 
parts should be found. The roller jewel 
under test conditions should rub evenly 
along the short part of the horn and past 
the slot corner without showing any in- 
clination to stick. Undue friction develop- 
ing into a catch of the parts must be over- 
come. The following tests show the rela- 
tionship of the curve of the horn to the 
roller jewel. 

174. Curve Tests—First—Place a finger 
on the balance and guide the roller jewel 
into a position beyond the tip of the lever 
horn. 

Second—With a tool lift the lever away 
from its bank and maintain contact of the 
guard pin with the edge of the roller. 

Third—With all par:s held as directed, 
slowly commence rotating the balance, 
thereby bringing the roller jewel past the 
horn. No contact should be felt. If con- 
tact 1s detected it should be only of the 
slightest character while the guard pin is 
outside the crescent. 

Fourth—Once the guard pin enters the 
crescent a slight rub will be felt of the 
roller jewel on the horn and on the slot 
corner as it passes. No catching of the 
parts is permissible, for such a defect could 
produce stoppage of the watch. 

These tests will be found in more con- 
cise form in Chapter XXII. 


CHAPTER NIII. 


ACTION OF THE 
ESCAPEMENT. 
175. Routine Action of the Double-Roller 
Escapement.—If we observe the routine ac- 
tion of a double-roller escapement when 
running under normal conditions, namely, 
with slide present, the following would be 
a statement of the actions. Assuming that 
the roller jewel is beyond the horn and the 
lever at rest against its bank: 


ROUTINE DOUBLE-ROLLER 


First Observation—Tooth locked on pal- 
let. 


Second Observation— When the guard 
finger enters the crescent the roller jewel 
is opposite the tip of the horn. 

Third Observation—The guard finger 1s 
well within the crescent when the roller 
jewel enters the slot and strikes the un- 
locking blow. 


Fourth Observation—The blow delivered 
by the roller jewel to the lever slot caused 
unlocking of tooth and pallet. 


In conse- 
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quence the tooth entered on to the pallet 
jewel’s impulse face. 

Fifth Observation—The effect of unlock- 
ing resulted as follows: The lifting plane 
of the unlocked tooth, through power de- 
rived from the mainspring, pushed its way 
over the impulse face of the pallet jewel. 
The contact of the lifting planes caused 
the opposite side of the slot to deliver a 
return blow to the roller jewel. 

Sixth Observation—The effect of the re- 
turn blow causes the balance to vibrate with 
renewed energy. 

Seventh Observation—The moment a 
tooth left the discharging corner of the 
pallet it dropped (drop) and another 
locked on the opposite pallet (drop lock). 

Eighth Observation—When drop _ lock 
took effect the guard finger was deep with- 
in the crescent. 

Ninth Observation—Immediately on com- 
pletion of the drop lock the pallet com- 
menced to dip into the wheel (slide lock). 
As a result the lever runs toward its bank. 

Tenth Observation—The guard finger is 
far within the crescent when the lever starts 
to run toward its bank. 

Eleventh Observation—When the guard 
finger emerges from the crescent the dis- 
tance separating the guard finger from the 
edge of the safety roller has been in- 
creased by the amount of slide lock. To 
state the foregoing another way, when the 
guard finger emerges from the crescent 
the lever is at rest against its bank and 
the roller jewel will be traveling toward 
the extremity of the horn. 

CHAPTER XIV. 
OF THE DOUBLE-ROLLER 
ESCAPEMENT—GUARD FINGER—ROLLER 
JEWEL—OVERBA N KING—TRIPPING. 


176. Safety Action—Parts of the Double- 
Roller Escapement.—In a double-roller es- 
capement the parts comprising the safety 
action are: 

(a) The lever horn coassociated with 
the roller jewel. 

(b) The slot corners coassociated with 
the roller jewel. 

(c) The guard finger coassociated with 
the edge of the safety roller. 

Closely allied to the above is the lock of 
the tooth on the pallet jewel and the draw. 

177. The Guard Finger —The function of 
the guard finger in a double-roller escape- 
ment is a preventive one, as follows: 

(d) To prevent overbanking. 

(e) To prevent tripping. 

(f) To prevent the roller jewel touching 
the tips of the horns. 

178. The Roller Jewel_—tThe office of the 
roller jewel as a factor in the escapement 
action of a double-roller escapement is 
given below: 

(c) When the guard finger just enters 
the crescent should the lever from any 
cause be thrown off its bank the roller 
jewel will meet the face of the horn and 
thereby prevent tripping. 

(h) When the roller jewel is opposite 
the slot corner should the lever at that 
moment be thrown off its bank the slot 
corner will come in contact with the face 
of the roller jewel. This prevents tripping 
and insures soundness of this part of the 
safety action. 

It can be gathered from the above that 


THE SAFETY ACTION 
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just as long as the guard finger remains 
outside the crescent the protection of the 
safety action belongs to the guard finger 
and the edge of the safety roller. Once 
the guard finger enters the crescent it is 
of no further use as a factor in the safety 
action. 

(k) When the guard finger of a double- 
roller escapement enters the crescent the 
preservation of the safety action is due to: 

First—The curve of the horn meeting 
the roller jewel. 

Second—The corner of the lever slot 
meeting the roller jewel. 

179. Overbanking—As the causes of 
overbanking in a double-roller escapement 
are similar to that already described in our 
treatment of this error in a single-roller 
escapement it will be unnecessary to repeat 
it here. 

180. Tripping—In a double-roller es- 
capement we have three positions wherein 
to suspect the existence of a tripping 
error: 

(a) While the guard finger is opposite 
any part of the edge of the safety roller 
outside the crescent. 

(b) When the guard finger enters the 
crescent and the roller jewel is opposite 
any of the central part of the horn. 

(c) When the roller jewel is opposite 
the slot corners. 

The tests employed for proving or dis- 
proving the existence of a tripping error 
and for determining if length of horn is 
correct are stated in the following: 


TRIPPING TESTS—-GUARD FINGER WITH EDGE OF 
SAFETY ROLLER, 


181. Guard Safety Test——To discover if 
a trip is possible while the guard finger re- 
mains outside the crescent, commence by 
rotating the balance so as to place the roll- 
er jewel at some point beyond the end of 
the horn. This done, lift the lever off its 
bank, thus causing contact of the guard 
finger with the edge of the safety roller. 
Hold the parts in contact and use an eye- 
glass to observe the lock of the tooth on 
the pallet jewel. If the safety action is 
sound, the tooth will be found locked on 
the pallet jewel’s locking face. If a trip is 
discovered, that is, if the tooth leaves the 
locking face and enters ever so slightly 
onto the stone’s impulse face the cause must 
be determined and the error corrected. If 
the error is due to a short guard finger, 
the finger may be stretched to correct the 
error. If the cause is due to defective 
drop lock, it is an easy matter to see if the 
lock is too light and to make the necessary 
alteration. Consult article on “Tripping in 
a Single Roller Escapement.” 

182. Tripping—Curve Safety Test— 
When the guard finger is brought in con- 
tact with the edge of the safety roller and 
we rotate the balance, so as to cause the 
roller jewel to stand opposite the tip of 
the horn, no contact of the roller jewel 
with the end of the horn is permissible. 
The parts mentioned should be free from 
each other. If we continue rotating the 
balance, still maintaining the guard finger 
pressed against the side of the roller, we 
will find that the moment the guard finger 
enters the crescent that the curve of the 
horn will come in direct contact with the 
face of the roller jewel. Having thus ob- 
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tained contact of the roller jewel with the 
curve of the horn, take an eyeglass and 
observe the position of the tooth on the 
pallet jewel. If this part of the safety 
action is sound, the tooth will be found on 
the locking face of the pallet jewel. An 
incorrect finding would be to discover the 
tooth on the impulse face of the pallet 
stone. This means the escapement trips, 
changes are then necessary or the watch 
will be found to stop when in daily usage. 

183. Tripping—Corner Safety Test.—By 
bringing the slot corner in contact with the 
roller jewel and then examining the condi- 
tion of the safety lock, it can be learned 
if the remaining lock is sound. If the 
escapement trips corrections are of course 
necessary. 

184. Testing the Length of the Horn— 
To learn if the horn of the lever in a dou- 
ble roller escapement is of correct length, 
lift th@lever off its bank, causing the guard 
finger to come in contact with the edge 
of the safety roller. Keep the parts in 
contact and guide the balance so that the 
center of the roller jewel stands opposite 
the end of the horn. When the roller 
jewel stands in this position the guard fin- 
ger will be just outside the crescent. There- 
fore, the length of the horn and the size 
of the crescent are directly related. If the 
width of the crescent is increased, the 
length of the horns must likewise be in- 
creased to meet the required conditions, 
viz., when the roller jewel stands centrally 
opposite the end of the horn, the guard 
finger must be just outside the crescent as 
before stated. When this specification has 
been met, the lever horns are of correct 
length. In Chaper XXII the tests we have 
just described are repeated in a form more 
convenient for reference. 

(To be continued.) 
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HEAP watch cases are commonly given 
a black coating by dipping in a cold 
solution of potassium sulphide; this gives 
a good black to dead surfaces of metal. 
The following makes a good solution for 
the purpose: Liver of sulphur, 2 ounces; 
water, 1 gallon. The solution is used cold, 
and the articles are dipped into it, when 
they are soon covered with a black de- 
posit. They are then removed and dipped 
into the following pickle to fix the color: 
Water, 1 gallon; sulphuric acid, 4 ounces. 
The articles are then allowed to dry, and 
are either dry-scratch brushed or brushed 
with wax to even up the color when a sat- 
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Augustus L. Hoffman, Newark, N. Y., 
and for many years connected with the 
jewelry firm of Hoffman & Robinson, New- 
ark and Lyons, N. Y., has a collection of 
United States coins which has been attract- 
ing considerable attention. Mr. Hoffman 
has been collecting these coins for a num- 
ber of years and undoubtedly has as fine a 
collection as can be found in western New 
York. The collection includes some rare 
specimens, including a 1794 silver dollar, 
an 1836 and ’39 “flying eagle” silver dol- 
lar and also some of 1851 and 1852. 
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HE lack of attention that is often be- 
stowed on the hands of a watch 1s best 
known to those watchmakers who employ 
several assistants. It may even happen to 
the watchmaker himself, but as a general 
rule it is rather the workmen who are care- 
less in this respect. How annoying such 
trifles are, which, however, can readily be 
prevented if the workman will only pay a 
certain amount of attention. How aggravat- 
ing it is when such watches, which may have 
been quite well repaired, stop next morning, 
when we undertake to wind them, and it is 
found that it is just the hands that have 
caught. As a rule the seconds hand catches 
on the hour hand. Such occurrences are 
more common with the hands so much in 
fashion—the yellow, stamped hands. The 
hour hand in these is often quite broad and 
thick; sometimes, also, there is none too 
much room under the crystal, and if, then, 
such hands are not accurately bent it is not 
surprising if the hands catch. The best 
thing to do in such cases is to file the thick 
hands thinner. 


Then there is another defect that has its 
effect here—that is the up-and-down move- 
ment of the hands. On turning them we 
can plainly see how the hour hand swings 
up and down, like a ship on a stormy sea. 
It is, then, by no means remarkable when 
the hands catch on one another. This can 
only happen when the center arbor is bent. 
If this is made straight the cause of trou- 
ble is at once removed. If the minute hand 
catches on the seconds hand—which may 
happen when, as with flat crystals, the 
space is too small—a remedy may often be 
found in a slight shortening of the minute 
hand, if no other remedy presents itself. 

A heavy rubbing of the minute hand on 
the crystal may not cause the watch to stop 
at once, but it will not be easy to regulate. 


Especial care must be taken that the sec- 
onds hand does not touch the dial, for in 
that case not only will the watch be likely 
to stop but it will regulate badly. How 
often do we see a watch in which in the 
second circle for a part, often half the cir- 
cle, a red line is visible! This is caused by 
the rubbing of the seconds hand, which by 
reason of scraping on the dial has become 
rusty because of the moisture that con- 
denses on the dial. The rubbing of the 
seconds hand, often of the minute hand, on 
one side is caused by the wheels to which 
the hand is attached standing crooked. 
If we wish to permanently remedy this the 
wheels must be set straight. If care is 
taken in adjusting the hands they may be 
so placed that they do not rub, for in such 
watches that may be of cheap grade exten- 
sive repairs cannot be undertaken. In a 
fine watch the wheels will generally stand 
straight. It is not intended to say here 
that the conscientious watchmaker who 
wishes to thoroughly repair his watches will 
leave the wheels crooked; on the contrary, 
if he corrects the defect the better for him. 





With such watchmakers the hands are not 
liable to catch. 

When the motion work is not in order 
the hands cannot move properly. Above 
all things, the hour wheel pipe must not be 
too wide and the wheel must not have too 
much play under the dial plate. This defect 
can best be overcome by putting a stay 
spring underneath. A badly fastened dial 
which shakes, for instance, may sometimes, 
1f the watch happens to get into the right 
position, stop the seconds hand. Such de- 
fects are often very difficult to detect. 
Where a watch otherwise in order turns 
persistently slow careful attention should 
be given to discover if the dial plate is 
loose. 


Those who in repairing a watch proceed 
very carefully in placing the hands will 
save themselves many an extra task; for 
when, the next day, the watch stops, and it 
is seen that the fault lies wholly in the 
hands, it is very annoying. Rather, in plac- 
ing the hands, turn them around a few 
times to make sure that they are quite in 
order than to have to take the watch in 
hand a second time. The watch can also 
be regulated much quicker where it cannot 
remain long with the jeweler but is soon 
to be called for—London Horological 
Journal. 





Romance of an Old Clock. 





OR three generations an old grandfa- 

ther’s clock owned by W. Nash, of 2619 
E. 18th St., Kansas City, has counted off 
the seconds. Seventy-five years ago the 
mother of Mr. Nash, then a young girl, 
sent back to her old home in County Ty- 
rone, Ireland, for some things for her new 
home. She was to marry an Irish lad she 
had met in this new country. Most impor- 
tant of her orders was one for a clock to 
be made especially for her. “There is an 
old clockmaker at home,” she told her 
sweetheart, “whose clocks are the finest to 
be had. His name is Jonathan Frost, and 
his clocks, they say, will last forever.” The 
clock came at last. It was in a case of 
cherry-wood, grand to behold. But its most 
interesting part, at least to our modern 
eyes, is the works. The wheels, with one 
exception, are of wood. So carefully were 
they carved and of such fine hard wood 
were they made that to-day the old clock 
still keeps almost perfect time. There is 
one small brass wheel in the case. Only 
twice has it ever had to be repaired, and 
then a thorough cleaning was all that was 
necessary. In 1859 it was sent to a clock 
repairer, L. Reicht, in Platte City, Mo. And 
50 years later, in 1909, it was sent again 
to him. Although he was then an old man, 
his hands were still skilled in the repairing 
of delicate machinery. However, the old 
clock was once more merely in need of 
cleaning, and it was soon sent back to the 
home of Mr. Nash, where it is now ticking 








12 
as cheerfully as ever. There is no indica- 
tion that it will cease soon. It requires 
winding every 24 hours. There is also an 
alarm, which ts as good as ever. The clock 
has outlived its first owner by many years, 
as well as a number of others in the fam- 
ily. 





The Winding of a Watch. 


VERY night at 12 p. m. I wind up my 
watch, giving 12 turns, says a corre- 
spondent in the Strand Magazine. Should I 
forget to wind, the watch will run down at 
6 o’clock the following morning. It occurs 
to me that | may be overwinding my watch, 
and [ determined to give only 10 turns each 
night, beginning to do so on a Monday 
night. Will the watch run down, and if 
so, when? Note.—Turns in winding are 
all of equal value; The following is the 
answer generally given, though it is incor- 
rect: As 12 turns carries the watch for 
24 hours and till 6 o’clock—that is to say, 
for 30 hours—10 turns would carry it 25 
hours, and therefore the watch would never 
run down. 

The correct solution is as follows: The 
watch, of course, always has six hours in 
hand. The problem starts: “Every night 
I wind my watch, giving 12 turns.” If 
every night 12 turns are required, each turn 
carries two hours, and therefore 10 turns 
on Monday night carries it for 20 hours, to 
8 o'clock Tuesday evening and six hours 
in hand—2 o’clock on Wednesday morning. 
Ten winds on Tuesday night carries to 8 
o'clock Wednesday evening and two hours 
in hand—10 o’clock on Wednesday evening, 
when the watch runs down. 








Strength of Wireless Signals. 


N a recent lecture delivered by Professor 
Marchant at the Liverpool University 
before the Institution of Electrical Engi- 
neers he described an apparatus that he 
had used to measure the strength of signals 
received from distant places, and he showed 
by diagrams how the strength was influ- 
enced by atmospheric conditions. Between 
two stations lying nearly northwest and 
southeast of each other the strength of 
signals during the daytime varied within 
comparatively narrow limits. The ratio be- 
tween the night and the day strengths va- 
ries with the time of year, and also from 
day to day of any given month. On the 
evening of a fine, clear day the improved 
strength known as the “sunset effect” really 
occurs about three-quarters of an hour 
after sunset, and it varies with the weather 
conditions. When rainy conditions prevail 
the strengthening of the signal after sunset 
is much less marked. The variations during 
the night are relatively great and occur 
within the space of a few minutes.—Scien- 
tific American. 








The big clock which for the past 40 
years has stood on the big iron standard 
at the edge of the pavement in front of 
the room occupied by Bichsel Bros.’ jewelry 
store at 226 Ohio St., Sedalia, Mo., will 
soon be moved to the firm’s new location 
in their own building, which is just across 
the street. 
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An Appreciation!! 





| \X JE wish to extend our most hearty thanks for the patronage we have 
received and the confidence with which you have favored us in the 


past, which refers to your shipments of OLD GOLD, SILVER, PLATI- 
NUM, FILLED and PLATED SCRAPS, SWEEPINGS, ETC.—our sale 
to you of GOLDSMITH HAND-MADE MOUNTINGS, with stand-up 
prongs—both of which have figured so prominently in the success which 
has attended our efforts to serve you since 1867. We eamestly solicit 
the continuance of this patronage and confidence in the future. 
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Check for Old Gold by return mail subject to your 
approval. Returns for Sweepings in 5 to 10 days. 











Goldsmith Bros. Smelting & Refining Co. 


20 John St., New York City 


Madison and Wabash 24 Adelaide West Green Building 
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Result of the Watch Trials at Geneva, in 1914. 



























































(*) The sign + indicates an advance, and the sign — a loss in 
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Swiss Pattern Files 
Give Best Service 


You Fine materials, expert workmen, and the 

The File For You | | | 
‘ F best equipped File Factory in the world, enable 
LOOK FOR THE NAME - us to guarantee the sharp teeth, fine temper, 


uniform quality and long wearing qualities of 


every NICHOLSON Swiss Pattern File. 


Specify ““NICHOLSON”’ when ordering Files. 


A personal test will do the rest. 
Our booklet ‘‘FILE FILOSOPHY,”’’ 
and Catalog showing 600 illustrations 


of files from actual photographs, sent 
FREE on request. 


NICHOLSON FILE CO. Providence, R. I., U. S. A. 
OS FEN ES NEN GN NC ED GN GN EN EN GSES NE EN EN 


TRADE MARK REGISTERED ELECTRIC CLOCK 
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For Home or Office 


For Over a Quarter Century the 
Leading Gold Watch Case Manufacturers The American Electric Clock Co. 


Ashland, Ohio 
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Mathey Bros., Mathez & Co. 


15-17 Maiden Lane, New York 
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MANUFACTURERS and IMPORTERS 
of Superior, Plain and Complicated 


Sole Agents in America for ain . Le COULTRE 


CHAS. H. MEYLAN, 


BRASSUS, ‘SWITZERLAND. 


an we are sole agents in the United States 
SMALL WATCHES A ‘SPECIALTY We also carry the Safety Razor 
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1 QUERIES 














| Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless eccompanied by full name and address of the writer. 


3304.—Rack and Pinion. 
—l have in my possession an 18-ligne 
watch OU. l.rack and pinion escapement, 18- 
karat gold case, with three case 
screws held position by the inner back 
cap of the case, so that they cannot turn 
or be turned when case is closed. The 
watch 1s m excellent condition and a good 
timer. 1 have put it in order since the first 
of the year. Can you give me any idea of 
its approximate age, place of manufacture, 
etc.? Can you place a value on it and 
where 1 might find a market for it as a 
relic? I can furnish its history as far as 
the present concerned, back 
through his grandfather or great grand- 
father. L. # 
\NsWer:—The rack and pinion escape- 
ment was invented by Peter Litherland in 
the year 1791, although it is claimed to have 
been invented about 50 years previous by a 
French abbé. in this escapement there 1s 
no impulse pin, but in its place extending 


QuEsTION No, 


oblong 


OWNer 1s 


from the lever is a circular rack which 
gears into a pinicn on the balance staff. 
These watches were made in Liverpool, 
England, in fairly large quantities. The 


escapement is an undetached one, being al- 
ways in gear wih the pinion. The value of 
these rack and lever escapements depends 
entirely on how much the intended pur- 
chaser is interested in such relics. They 
are only prized by horological collectors 
of ancient timepieces and curio dealers, 
who, in reality, are their agents. 

Ovestion No. 3305.—Alabastine Clocks. 
—We have an atlabastine clock that 
is chipped and we would like to know tf 
you could tellus how to repair same. B.B. 

ANSWER :—Plaster of paris is about the 
best medium for such a case. By soaking 
the plaster of Paris in a weak solution of 
alum and then baked will form an almost 
invisible repair. The plaster is mixed in 
the first place with water and may take any 
coloring matter that may be required. It is 
also capable of taking a pine polish. Lime 
and white of egg may be used but should 
be done so immediately, as this combination 
sets very quickly. 

Ovestion No. 3306.—Weight of Silver 
and Gold.—/ would like 


very much to 


know what will be the weight of a 

cubic inch of gold 14 and. 18-karat, and 

also one of silver 925/1000 fine. C. B. B. 
AnsWerR:—The weight of pure ham- 


mered gold per cubic inch is .7 of a pound. 


Of 18-karat and 14-karat the cubic weight 
will be approximately 
spectively. The 
silver in 
mately. 


© and .4 pound, re- 
cubic inch weight of the 


question is .376 pound approxti- 





Question No. 3307,—Colored Engrav- 


ings.—Can you give me any information on 
the new way of coloring monograms on 
iwory. Jt is done with some kind of a 
stain. Can you tell me where I can get it? 


B. i. 

ANSWER:—The coloring of monograms 
on ivory is done with various colored wax. 
This wax is obtained while in its natural 
state and then dyed or colored with the de- 
sired stain. When thinly applied it gives 
the appearance of a fine stained or colored 
monogram. 

OvesTioN No, 3308—Vienna Lime. 
Will you kindiy advise me how to mix and 
use Vienna ‘ime for polishing sieel? 


a, ae Ge 
\NSWER:—Vienna lime may be mixed 
with water but is much better used if 


mixed with spirits of wine. he lap or 
plate should be either of tin or of boxwood. 
The lime should be kept in stoppered bot- 
tles away from the light and should be 
mixed as 1° is required to be used. 

Ovestion No. 3309.—Ivory Stain.— 
I have been using analine dye cut down m 
alcohol for ivory stain, but this does not 
flow in the cutting very well. What could 
! add to thts to make tt oe » more freely? 
Any information you could give me will be 
greatly appreciated. PP. Bb. i 

ANSWER:—The staining or dyeing of 
ivory should present no great difficulty ow- 
ing to the porous nature of ivory. Your 
difficulty is probably due to either the ivory 
not being scrupulously clean or the ana- 
line dye contains too much alcohol. Clean- 
liness is absolutely essential. 

Ovestion No. 3310—Compasses.—l|//¢ 
have a very fine compass, the jewel of 
which was broken. It was sent to a firm 
for a new jewel, which is now in perfect 
condition, including the pin on which the 
necdle oscillates. The only trouble we find 
is that it «tll not point to the north, and 
only after a lapse of four or five minutes. 
That is to say it does not respond quick 





enough. We have tried different ways to 
change one of the arms but without suc- 
cess. Can you tell us how a compass 


needle 1s made? B. B., 
ANSWER :—There is nothing wrong with 


your compass. The “trouble” is that your 
compass has a finely poised needle. Com- 
passes used in the marine service often 


take as long as 10 to 15 minutes before the 
needle finally points to the north. The 
needle is simply a piece of magnetic steel, 
having at either end a north and south 
polarity. 

OvEsTION No. 3311.—Locking Spring.— 
I send you a rough drawing showing the 
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inside view of a watch bottom plat 
How should this spring fit on the pillar? 

| hat ts its funciions? W. #. 

ANSWER:—Ihe spring in question is 
placed so that it acts as a lock for the set- 
ting. It is in reality a locking spring. [The 


shatt 
with this spring and becomes locked when 
the shafi has been pulled up for setting the 
hands. It would be difficult to describe its 
position as these lock ng differ in 
shape and size, but knowing its duty or 
function, the location of the spring should 
present no difhculty. 


detent below the winding engages 


springs 


Question No. 3312—Chronometer.— 
Will you please tell me, under “Workshop 
Notes,’ how it 1s possible that a watch 


chronometer that I had repaired stops after 
about 18 hours’ running with a fairly good 
motion. Everything seems to me to work 
right, but cannot detect the loss of power, 
which 1 believe rests in the escapement. 
Perhaps you could give a concise explana- 


tion as to how to inspect a chronometer 
escapement, which I do not doubt would 
clear up the trouble. oe ae 


ANSWER:—To treat of the chronometer 
escapement here would take up more space 
than we can spare. We have dealt with 
the chronometer escapement in our past 
issues and would recommend you to lool 
them up. It is a difficult mater to locate 
a defect or fault without seeing the chro- 
nometer. We would suggest, however, ac- 
cording to your inquiry, that the loss of 
power is probably due to either barrel 
trouble or wih the motion work. We 
shall, in the near future, deal with the 
subject in a manner that will both in- 
structive and useful. 

Question No. 3313.—Pickle Solution. 
—Wull you also please tell me how to pre- 
pare the so-called “pickle” in which to dip 
gold and silver jewelry after hard gold 
soldering? S. M. 

ANSWER:—The usual jeweler’s pickle’ 1s 
made of five paris of water to one of sul- 
phuric acid. 

QOvestion No. 3314—Removal_ of 
Names, Etc., from Dials.—/ have several 
watch dials bearing various names which I 
wish to erase. Can you tell me the best 
way of doing this? J. £. 

ANSWER :—Oil of spike of lavender may 
be employed for your purpose. Another 
method is to have enamel powder made 
into a paste with either water, oil or tur- 
pen‘ine. Yet a better way is to use dia- 
mond powder made into a paste with oil, 
which may be applied to the end of a cop- 
per polisher. By rubbing the names over 
with this polisher they will disap- 
pear. 

QvesTIon No, 3315.—Effects of Mag- 
netism.—Will you inform me as to what 
will be the effect of magnetism on a watch? 

: ae 

Answer:—A watch that is only slightly 
magnetized may not affect the time of tie 
watch if the baiance has no less than 1% 
turns. If the amount of magnetism is great 
then the watch may go anyhow. Generally 
the tendency is to cause the watch to lose, 
bui this is not always the case. It 1s only 
when the iever. roller or balance and spring 
are infected with magnetism that the etfect 
on the watch will be to cause it to ductuate. 


A 
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SEAMLESS RING BLANKS made in Platinum and Gold 


SETTING DEPARTMENT 
BAKER & CO., INC.-Newark, N. J."23" 
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LOOK AT THE GOLOR 


WATCHMAKER: The next time a_ traveling 
an for material calls on you, ask him to show you 
f Fulcrum Oil and a bottle of some other well- 

} 


1 brand, and then compare the color. That will con- 


you at once that 


j ULCRUM eLock oll 


is superior to any oil ever produced. 
If an oil will discolor on the shelf 
or in the traveler's trunk, or on your 
bench, what do you suppose it will 
do in a watch or clock, 

Fulcrum Oil positively will not dis- 
color or become rancid in any 
length of exposure, IT IS THE 
ONLY WATCH OR CLOCK OIL 
EVER KNOWN WHICH IS AB- 
SOLUTELY FREE FROM ACID 


AND WE CAN PROVE IT 


CHRONOMETER OIL 
50c. a bottle 


WATCH and CLOCK OIL 
35c. a bottle; $3.75 per doz. 


For Sale By All Jobbers. 


Fulerum Oil Company, Franklin, Pa., U. $. A. 











Horological Department 
BRADLEY POLYTECHNIC INSTITUTE 


Peoria, Ill. 


This entire building is used exclusively for work of the 
Horological Department, and with six other larger build- 
ings, distributed over a campus of 20 acres, is located 
in the very best residential district of the city. 

Here are taught Watch-work, Jewelry, Engraving, and 
Optics in the shortest time possible consistent with good 
thorough work. Our school year begins the first Mon- 
day in September and is continuous throughout the year, 
no vacations in the MHorological Department. As the 
work is given by individual instruction, one can enter at 
any time that might be convenient. 

One of our latest catalogs will interest you. A post 
card, addressed, HOROLOGICAL, PEORIA, ILL., will 
get it. 
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A Short Course in Engraving for Jewelers. 





Written expressly for The Jewelers’ Circular by Wm. Kassel. 














(Continued from issue of July 7.) 
A SURPRISE to the public a short time 

ago was raised letters on celluloid. 
These letters have the appearance of hav- 
ing been saw-pierced and then applied to 
the article. While not practical for com- 
mercial work, it is a novelty that demon- 
strates what can be accomplished by an 
engraver. Formula 2 (see article 3), made 
up extra thick, is used for building up 
these letters, which can be raised to any 
desired height by adding more of this com- 





Fic. 3 


— 


position (which is nothing more than dis- 
solved celluloid) to what has been put on; 
that is, after the entire surface of the let- 
ters have been painted with this composi- 
tion they should be painted again, and as 
many more times as may be necessary to 
obtain the height desired. The letters 
must be cut in double outline and the com- 
position applied with a brush, making the 
letters a trifle higher than wanted in order 
to allow for the setting of the composition 
in drying, which will take a few hours. 
This composition can be used as it is and 
the color desired painted on after it is dry, 
or the color can be mixed in with the for- 
mula by first dissolving the color in amyl- 





acetate. This style of lettering can be suc- 
cessfully put on pearl, ebony or genuine 
ivory by first painting the letters with acetic 
acid; this causes the composition to adhere 
better. 

Gold and silver letters that have the ap- 


pearance of being inlaid is a way of en- 
graving celluloid that is very satisfactory 
for jewelry stores. Dry goods stores gen- 
erally use either a wax. color or a tint. It 
is the idea of every jeweler to go these 
stores one better, therefore it is more in 
their line to use either gold or silver. For 
the gold letters either 24k. or imitation gold 
must be used. The pure gold is sold by 
the grain, in powder form, and will paint 
from 20 to 30 monograms per grain, mak- 
ing the cost per monogram so low that it 
does not pay a jewelry store to use the 
imitation. The gold is mixed with either 
acetone C. P. or amylacetate and is ap- 
plied with a brush the same as tint. It will 
be found that the acetone dries more quick- 
ly than amylacetate and is, for this rea- 


Carved letters on celluloid, that give the 
articles the appearance of genuine ivory, 
will appeal to people of refined taste. Fig. 
35 is one style suitable for many articles. 
The letters on all carving are in relief and 
should first be outlined before the back- 
ground is cut away; the cutting away can 
be done with either a liner or a flat tool. 
Care must be taken that the edges of the 
letters are not chipped away with the side 
of the graver. This same trouble will be 
experienced if the graver is held too low; 
to avoid this a match’‘stick should be placed 
on the article so that when the tool is low- 
ered it will touch the stick instead of the 
celluloid. Fig. 36 is a graver made from 
a flat tool, which will be found very useful 
for cutting in the sharp corners. 








son, more preferable. The gold looks best 
when a broad, yet shallow, cut is used in 
cutting the outline. A shallow cut gives 
the gold a bright color, whereas a deep cut 
will deaden it. After the article has been 
painted and allowed a few minutes to dry 
the surface must be cleaned thoroughly 
with a cloth to remove all surplus gold; it 
can be left with this dull finish or bur- 
nished. For burnishing an agate or blood- 
stone burnisher is used. The best results 
are obtained with a dull-finished agate bur- 
nisher; this finish is easily acquired by 
using emery paper, which must not be 
coarse enough to scratch the burnisher. 
The gold powders come in a variety of 
eight or more shades, e. g., yellow, green 
and red gold, etc. The outline of the let- 
ters can therefore be in one shade, while 
the letters are of another. Japanese size 
or French varnish is first rubbed into the 
cutting; the surface is then cleaned with 
a piece of cheesecloth; this leaves the size 
in the cuts only. The gold powder is next 
applied dry, after which the surface of the 
article is again rubbed clean of the surplus 
gold with a cloth, leaving the gold in the 
cuts only. After this the letters are painted 
with another shade of gold or with an 
opaque color. If the latter is used it is, of 
course, necessary to use formula 2. The 
imitation gold or silver is used in the same 
manner. It is, however, advisable to 
lacquer the engraving to prevent tarnish- 
ing. The lacquer can be made by dissolv- 
ing guncotton in wood alcohol, to which an 
ounce of amylacetate should be added. 
If, when applied, the lacquer appears 
cloudy, the cause will be that not enough 
amyl acetate has been used, due, perhaps, 
to loss of strength, in which case enough 
must be added to eliminate this milky ap- 
pearance. A very effective-looking job will 
be obtained by painting in the background, 
like Fig. 34, and leaving the letters plain. 


mvs 
] 
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Carved monograms can be improved by 
asing “overs and unders” as on ribbons. 
In this case the surface celluloid on the 
unders must be cut away so as to make 
them deeper than the overs, not shaded 
like a ribbon. Engravers, being human, are 
not infallible and at times make mistakes 
even on celluloid. With a little care and 
skill the error can be rectified and the 
article restored to its proper finish. Most 
of the erroneous engraving should first be 
removed with either a penknife or a piece 
of glass by scraping back and forth over 
the surface of the article. A mistake gen- 
erally made is to scrape across the engrav- 
ing; this will result in leaving grooves that 
can be avoided by scraping up and down. 
Care must also be taken that too small a 
surface is not scraped; this will leave a 
hollow that can easily be prevented by 
using a longer stroke. 

The old method, still much in use, would 
then call for the use of emery paper (after 
most of the engraving has been removed 
by scraping), in order to get a smooth fin- 
ish. This method required the use of at 
least two grades of emery paper and more 
than 15 minutes of valuable time. The 
article was then polished on a lathe with 
the aid of tripoli and oil. This method has 
resulted in the destruction of many articles, 
due to the high speed of the motor and 
the insufficient use of oil. The lack of 
knowledge as to the composition of cellu- 
loid gives many the idea that it can be 
put on a buffing wheel like a piece of metal. 
Guncotton is one of the ingredients used 
in the manufacture of celluloid. Guncotton 
is highly inflammable; it can, therefore, 
readily be understood that too much fric- 
tion will cause it first to blister and then to 
ignite. If a lathe is used, as little pressure 
as possible should be employed and plenty 
cf oil used on the buff; the article should 
also not be held to the buff for too long 
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Workshop Notes Department. 





a time. If this advice is followed no 
trouble will be experienced. 

To avoid this difficulty, and also to save 
time, the more satisfactory way is to sat- 
urate a piece of cheesecloth with acetic 
acid and rub the article with it, using a 
circular motion. This will give the same 
results as emery paper in one-fourth the 
time. 

For polishing the following preparation 
will be found very efficient : 


2 teaspoonfuls of whiting. 
l ounce of acetone. 

4 ounces of wood alcohol. 
15 to 20 drops of fusel oil. 


This preparation must be well mixed and 
used by rubbing briskly over the surface 
of the article with a soft cloth well satu- 
rated with it and then rubbed dry to a 
polish with a soft dry cloth. 

(To be continued.) 





Radium and the Soil. 


SERIES of remarkably interesting ex- 

periments have been recently carried 
out in the west of England by certain 
scientists to demonstrate the extraordinary 
effect on vegetable growth produced by the 
addition to the soil of radium-bearing and 
radio-active materials. 

A full and instructive account of some 
of these experiments was given, some little 
time ago, in a lecture before the Royal 
Society of Arts by T. Thorne Baker. 

It appears that radishes and other root 
crops are obtained nearly five times as 
large as those grown in untreated soil at 
the same time. 

If this process could be generally adopt- 
ed by our agriculturists in this country the 
increase in the prosperity of the nation 
would be very large. 

But the recent discovery by M. M. Deé- 
taille and Lafayaise, the two distinguished 
French chemists of Paris, and Prof. Scam- 
mell, M.S.C.1., of Hadleigh, Essex, that 
coal contains radium, which, in the form 
of “lignaite,” can be used for the radiumi- 
zation of the soil, places the process within 


the reach of every agriculturist in the 
country. 

Fruits, flowers and vegetables can be 
grown in a much shorter time, in much 


larger quantities, and of fine quality by 
the use of “lignaite,” the cost of the treat- 
ment of an ordinary sized garden being 
very trifling. 

Once more in the history of human 
progress the world is indebted to the bril- 
liancy and originality of French scientific 
thought and research, and with a view to 
enable the country at large to benefit by 
their discoveries the eminent chemists men- 
tioned are sending to all applicants full de- 
tails of the best methods of applying the 
“lignaite” to the soil. 

The importance of this discovery to the 
small land owner or cultivator is obvious; 
it is now possible for the man with two 
or three acres of ground to make a sub- 
stantial profit each year, sufficient to keep 
his family and himself in comfort. 
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And this discovery—viz., medicatrix nat- 
ural, the latest and most beneficent of the 
achievements of science—goes far to solve 
the land problem and pave the way for 
the reappearance of the sturdy peasant 
proprietor, the backbone of the country.— 
Scientific American. 





Facts About White Gold. 


(Written LERS CIRCULAR 


expressly for THe Jew! 
by W. GABRIEL. ) 


[* touching upon the metallurgy of white 
gold, so called from its resemblance to 
platinum, which was formerly called by 
this name, particularly as to color and hard- 
ness, I wish to state that the results ob- 
tained by myself in this direction should 
not be accepted as solving the problem of 
overcoming the inherent brittleness of this 
alloy, but as a slight advance upon what 
has been previously done. Whatever the 
merits or otherwise of the various white- 
gold alloys may be when used for jewelry 
as regarding the color, the alloy composed 
of 18 parts fine gold and 6 parts palla- 
dium is undoubtedly the most malleable 
and ductile. When I mention “white gold” 
I refer to the gold and palladium alloys 
only, which have been recently introduced 
by several manufacturers. The reader 
should not confuse these gold and palla- 
dium alloys with the various low-karat 
gold and silver pale alloys which have been 
known for years. 

Grain in a metal has been variously de- 
fined in metallurgical treatises, but these 
definitions, as a rule, are hard to under- 
stand for practical purposes. Grain is the 
important factor im giving a metal mal- 
leable and ductile properties. Some metals 
and alloys have what is known as a long 
grain, and consequently admit of a large 
amount of hammering, rolling and drawing 
before it is necessary to anneal it. Anneal- 
ing releases the stress which the molecules 
are under when the metal or alloy is being 
worked and prepares it for further oper- 
ations. Short-grained metals have to be 
annealed frequently to prevent the mole- 
cules from being torn asunder, which hap- 
pens when they are put to a severe stress 
and shows itself as cracks on the surface 
of the metal. I write at length about grain, 
etc., merely as an introduction to what I 
will write further on. All the different 
gold, silver and copper alloys of various 
proportions roll well in either the flat plate 
rolls or in the square groove and wire 
rolls on account of their long grain, which 
develops immediately it is worked. Most 
any metal or alloy, if it is in any way mal- 
leable, will readily roll into thin plate or 
in the flat rolls, but it is in the square 
groove rolls that numerous difficulties oc- 
cur. This is generally caused by light 
drafts when the bar is first workec. The 
metal or alloy being square shaped, and 
perhaps three-eighths or one-half inch 
thick, is not worked to its very core, but 
only on the outside. Thus it can readily 


be seen that it must crack after a few 


drafts, because the outside is continually 
stretching, while the center remains prac- 
tically stationary. 

The peculiar nature of white gold de- 
mands that it must undergo a careful prep- 
aration to get the best results in breaking 


it down from the freshly molten bar or 
ingot down into wire. The ingot must, first 
of all, be well hammered on its four sides 
evenly with a smooth, medium-weight ham- 
mer, then annealed, and cooling off slowly 
by covering it with a piece of asbestos 
when red, then hammered as before and 
annealed again. The bar is now ready for 
the square rolls. The first four drafts must 
positively be very heavy. If this rule is 
not strictly obeyed the bar may look all 
right at first, but suddenly, on further roll- 
ing, it will appear full of deep cracks. This 
happened, at first, in the shop where I was 
located, and the result was a workman sat 
down and tried to file out these cracks, as 
is usually the custom when cracks appear. 
After filing all the visible cracks out they 
reappeared on further rolling. After filing 
about one-fourth of the bar into his pan 
as lemel] the scraps had finally to be re- 
melted into a new bar. The more white 
gold is worked the better the grain will be. 
When, for instance, it is rolled and drawn 
from *%8 inch in thickness down to about 
.040 inch in diameter it becomes quite duc- 
tile and tough and may be used for innu- 
merable purposes. Its tenacity and hard- 
ness is very similar to “German silver.” 
It can be drawn up into many shapes quite 
as well as any other alloy of gold. 





The Casting Temperature of Metals. 


_ following opinions regarding the 

proper temperature at which alloys of 
copper should be poured were expressed by 
members of the London branch of the Brit- 
ish Foundrymen’s Association at a recent 
meeting. One member contended that the 
size and thickness of the casting should 
govern the temperature at which the metal 
should be cast; another stated his opinion 
that a comparatively wide range was cov- 
ered—that castings need not to be poured 
at any one particular temperature, but that 
a range of as much as 25 deg. C. on either 
side of a given point was perfectly permis- 
sible. 

E. M. Boote agreed that there was a con- 
siderable range, but that it was not good 
practise to heat the metal to a high tem- 
perature and then cool down just before 
pouring the molds. For example, suppose 
the metal is heated to 1200 deg. C. and then 
cooled to 1050 deg. C. to pour, bad results 
could be anticipated. F. G. Chambers re- 
marked that he always judged the pouring 
temperature by the eye. With manganese 
bronze, he continued, the metal should be 
heated until the zinc fumes flared, the pot 
then pulled out of the fire and after being 
skimmed should be poured when the zinc 
flare ceased while the metal surface was 
undisturbed, but resumed flaring on pour- 
ing. 

In the case of ordinary bronze the metal 
should be poured when a skin formed from 
the side of the pot across the metal. F. C. 
3arker stated that the gunmetal 88-10-2 
should not be overheated, but if poured too 
cool it lacked strength. He ascertained the 
pouring temperature by pushing the char- 
coal back a little and observing the surface 
of the metal. When rainbow colors showed 
across the exposed surface the metal was 
ready for pouring. 
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Black Oxidation Coatings on Metal. 





Written expressly for The Jewelers’ Circular. 
































HE process hereinafter described is 
susceptible of many-sided use for all 
purposes in metal technique, and will be 
of great interest to many because it admits 
of the production of a fine black coating 
on every metal, both precious and base 
metals. The bath is made up in the fol- 
lowing manner: In 10 liters of water dis- 
solve 630 grams of double nickel salt, 110 


grams of ammonium sulpho-cyanate and 
110 grams of zine sulphate. 
During the working process the bath 


should have a temperature of 20 degrees C. 
(68 degrees F.); it can be raised to 35 de- 
grees C. (95 degrees F.). At a tempera- 
ture lower than 20 degrees C. separation 
of crystals takes place, and when the tem- 
perature of the bath rises over 39 de- 
grees C. the deposit is likely to assume a 
gray color and the bath no longer works 
well. A very weak current is used; the 
tension should not be more than one volt. 
If the intensity increases the black coating 
does not turn out uniform. By the color- 
ing of the goods it is easy to determine if 
the current tension has been right. At 
first iridescent tints will appear on the ar- 
ticles to be colored (what are known as 
rainbow colors); a bluish tint follows, and 
finally the black coating is formed. 

If the deposit assumes from the com- 
mencement an even color the current is 
too strong. The color must develop 
slowly; several minutes must elapse before 
the iridescent color disappears and the 
darker color is apparent. 

Where a weak current is used from 25 
to 50 minutes will be required for the pro- 
duction of a sufficiently heated deposit, and 
it is heavy enough when the desired black 
color is obtained. Deposits that are too 
heavy easily flake off, because they are 
more or less brittle. Only old nickel an- 
odes should be used, because the metal 
separates more readily from them than 
from new plates; nor should we be too 
saving with them. The bath must be tested 
from time to time to see whether it does 
not contain free acid. Should this be the 
case the bath must immediately be neu- 
tralized by the addition of nickel carbonate. 
The fluid is tested in the customary man- 
ner by dipping in litmus paper. If, before 
the addition of the nickel carbonate, blue 
litmus paper is colored red on being dipped 
into the bath the bath is too acid. Nickel 
carbonate must then be added until no 
more of the salt will dissolve; a slight ex- 
does no harm. If, however, neither 
blue nor red litmus paper changes its color, 
then the bath is neutral. If, again, on the 
objects to be nickeled streaks are formed 
the current is too strong; the same applies 
to gray coloring. 

If the bath is old it may happen that it 
becomes acid and that even when the 
strength of the current is reduced no black 
coating is produced. If this is the case a 
remedy must be sought, as already de- 
scribed, in nickel carbonate. 


— 


cess 


Black nickel coatings, where the treat- 
ment is correct, usually come from the 
bath with the desired black color, but when 
they are rinsed and dried the black tint 
often becomes brownish. The same con- 
dition is also apparent if the black nickel 
coating is exposed for a prolonged period 
to the atmospheric air. This tint can be 
removed by dipping in the following solu- 
tion: Dissolve in 9 liters of water 480 
grams of iron chloride and 56 grams of 
hydrochloric acid. 

lt suffices to immerse the articles for a 
moment and then quickly rinse them off. 
This bath does not in the least attack the 
deposit, provided the object is not left in 
it too long. 

The nickel carbonate for use in neutral- 
izing the black color bath can easily be 
produced in the following manner: Take 
o0 grams nickel sulphate to 1 liter of 


water, and heat the water almost to the 
boiling point until the nickel salt is dis- 
solved. Then prepare a second solution 
from 1 liter of water and 6.3 grams of 
sodium carbonate. This solution is aiso 
heated almost to the boiling point, and 


gradually add small quantities of the nickel 
sulphate solution. A green precipitate will 
be obtained. 

Additions of the sodium carbonate solu- 
tion are made until no more precipitate is 
formed. During the addition stirring must 
be kept up with a wooden rod. The solu- 
tion is then allowed to settle, the clear 
fluid drawn off by means of a siphon and 
fresh hot water is poured on the green 
nickel carbonate that will be found at the 
bottom of the receptacle, and it is stirred 
up. After it has been allowed to settle the 
clear fluid is drawn off. This is repeated 
several times and the nickel carbonate is 
then turned onto a linen filter to remove 
the last remainder of the solution. After 
thorough draining pour hot water over the 
filter several times and allow it to drain 
off. By this means all foreign substances 
are washed out. The nickel carbonate ob- 
tained in this manner forms a _ green, 
dough-like mass, and must be kept in this 
condition. It must not be allowed to dry, 
because it then does not easily dissolve 
again and becomes hard. 

For the neutralization of nickel baths 
that have turned alkaline the employment 
of nitric acid is emphatically to be avoided. 
Baths that have thus become alkaline color 
red litmus paper blue. They should be 
corrected with diluted pure sulphuric acid 
(1 part sulphuric acid to 25 parts of 
water) in the following manner: Pour 
the dilute acid slowly, stirring vigorously 
all the time, into the bath in small quanti- 
ties until blue litmus paper displays a 
weak, reddish-violet color. 








A transaction was closed recently where- 
by J. Christensen, Omaha, Nebr., became 
the owner of the C. G. Texley jewelry 
store at Newman Grove, Nebr. 
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Non-Porous Electrolytic Deposits. 


i is only of recent years that it has 
been possible, by the addition of cer- 
tain substances to the electrolytic baths, to 
obtain bright metal coatings. From a phys- 
ical standpoint brightness indicates nothing 
else than the faculty of reflecting imping- 
ing rays of light principally in the same 
direction, so that the whole produces the 
effect of a continuous surface. This, how- 
ever, can only be the case when the sur- 
face of the reflecting object is made up of 
sO many minute parts or particles that we 
are no longer capable of distinguishing 
them separately with the naked eye. Micro- 
scopically, we can perceive that an electro- 
lytic deposit is really no continuous mass, 
but that it is made up of an infinite number 
of small and delicate separate crystals, says 
Die Goldschmiedekuyst. We have learned 
in practise that, in addition to power of 
current and tension, there are still many 
imperfectly understood circumstances that 
affect the regular formation of deposit, and 
that, especially in cases where a body metal 
is to be protected by an electrolytic deposit 
from the effects of active chemicals, a last- 
ing and absolute protection cannot be fur- 
nished, because in the deposit pores and 
crevices will be formed through which a 
chemical attack on thé body metal may still 
take place. In many cases this chemical 
attack is strengthened by the formation be- 
tween the body metal and the coating 
metal, in the presence of moisture, of local 
electric currents, which strengthen, by elec- 
trolysis, the attack on the body metal. 

Such a risk is not as a rule incurred in 
the case of coatings applied by melting, as 
of tin, zinc, lead, etc. For this reason, in 
some instances there has been applied to 
the surface to be electroplated a coating of 
zinc, and on this a layer of silver, nickel 
or the like, and after completion of the 
coating an alloy formed by fusion. In the 
same manner nickel-copper coatings have 
been produced, the nickel being first de- 
posited and on this a coating of copper ap- 
plied. According to the thickness of the 
two different strata of metal, there is 
formed, on heating the metal object to 
redness, a nickel-copper alloy of a certain 
composition. Such coatings will, of course, 
in heating or melting together, entirely 
change their form, which in smooth wire 
and sheet is of no consequence, but which 
must by no means take place in ornamental 
art objects. 

If, therefore, we desire to obtain an ab- 
solutely non-porous coating for the pro- 
tection of a body metal by electro-deposi- 
tion, we have only to combine the fused 
covering with an electrolytic coating by 
first producing on the body metal a coating 
of metal or metal alloy of low melting 
point, and then applying to this the coating 
proper. If then the object under treatment 
is heated to the melting point of the low- 
temperature melting coating, this metal 1s 
rendered fluid, penetrates into the pores 
and possible crevices of the exterior coat- 
ing and makes it impervious without af- 
fecting the outer form or appearance; be- 
cause an alloy is not produced as in the 
above-described cases. and so no alteration 
in the physical character takes place. 
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UNITED STATES PATENTS. 





ISSUE OF JU.Y 20, 1915. 

1,147,049. HAT-PIN. Jane Suearp, Roches- 
ter, N. Y. Filed Jan. 6, 1914. Serial 
810,542, | a 

\ device of the character described, comprising 

9 head having a fixed pin located at one side of 


a spoon-shaped guide 
near one side located 
center of the head to 
the guide 


1e head and 
Openimmne 


—- 


the center of t 
mouth having an 
side of the 
opposed pin, 


opposite 
point of an 


at the 
receive the 
sa 


SVs a, a 








9 dé 





mouth being disposed at an obtuse angle to the 


head so that one side of the mouth is approx!- 
mately flush with the head, thereby providing a 
lateral passageway, and the opposite wall forming 


a guide member, the head being provided also with 


a pin receiving concavity in alinement with the 
opening near the side of the guide mouth, as and 
for the purpose described. 
1,147,147. CLASP. Joun F. Dantes, Provi- 
dence, R. I., assignor of one-half to Ralph 
M. Whitman, Providence, R. I. Filed April 
2, 1914. Serial 828,991. 
A clasp, comprising a shank having a pair of 


member having a 
connected to said shank by Said 
second jaw pivoted to swing on 
said first named jaw, a headed stud on said shank, 
loop on the swinging jaw formed with a 
adapted to pass over the head 


inturned guide flanges, a jaw 
stem slidably 


guide flanges, a 


and a 
hal rtu-e 
Key-hoie aperture 





of the stud when the jaws are moved to shortened 


position on the shank, and to engage said head 

and lock the jaws in closed position when the 

aws are moved to extended position on said 

shank. 

1,147,199. PEN OR 
HOLDER. Hucu 


CLIP OR 


and Harry 


PENCIL 


Ross TooKErR 





LeiGH Tooker, Santa Maria, Cal. Filed Aug. 
», 1914. Serial 855,190. 
\ chp or holder for pens and the like, com- 





body member with means fo: 
body of the pen, said member 
projecting spurs thereon, 
guard tor the spurs hingedly 
member adjacent to the 
relation to the body 
or to expose the 
position of the 


1,147,320 


prising a 
ment to the 
having 


body 
and a shield or 
connected to the body 
spurs f with 
member to 
spurs in acco 
shield. 


METHOD 


movement 
7 | 
Sheath the spurs 


] . +] 1, 
Gaance WILD the 


OF MAKING BUT- 
TONS. Artuur F. Guyot, Attleboro, Mass. 
Filed Oct. 16, 1914. Serial 867.006. 

The hereindescribed method of naking 
which consists of die-striking a blank to 
upraised configured formations on the 


} ‘ 7 
Duttons 
impart 

opposit 
' ite 





ot the blank to form a head and stem: trim- 
ming off the resultant fin; die-striking the partially 
formed button to reshape and reduce the head and 
stem, trimming off the resultant fin; and subject- 
ing the head to a further operation for further 
reshaping said head only. 
1,147,467. NECKLACE. 
York, N, | 2 


826,125. 


sides 


New 
Serial 


VARGA, 


1914, 


CAROLINE 


Filed March 20, 


As a new article of manufacture, a necklace 
embodying a plurality of units separate and dis- 
tinct Irom one another, each of said units being 
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provided on its unexposed face and intermediate 
its ends with a pair of keepers positioned one near 
each end of the unit, and a flexible band ex- 
tending unobstructedly through the keepers of each 
and every unit, whereby said units are separately 


mounted in alignment on said band. 


1.147.517. DIAMOND-CUTTER’S DOP. Lov!Is 
Lanc, New York. Filed Oct. 8, 1914. Serial 
865,672. 


A diamond cutter’s dop comprising a dop body 
having a chamber open at the top and at the sides, 
a rotatable ring mounted in the chamber and hav- 
ing its periphery engageable by the thumb and 





finger to the sides of the chamber, stone 
clamping 


chamber and movable 


open 
means extending out of the top of the 


inwardly and outwardly for 

clamping and unclamping the stone, and a device 

operatively connected with the ring and with the 

said means for moving the latter by the rotation 
of the ring. 
1,147,554. 

OUINTINO 

20, 1914. 

In combination, a 


SALAD-DRESSING CONTAINER. 
SantTicoca, New York. Filed Jan. 
Serial 813,304. 


receptacle 


provide:l with an 


attach- 
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outlet opening, an agitator located in the recep- 
tacle, a valve for controlling passage throug! the 
outlet opening, and mechanism arranged t S 
late the agitator and to intermitten scillate é 
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oscillation of the 
manually 


subsequent to the 
mechanism 


valve initial 
agitator, said adapted -to be 
actuated in one direction and to be spring actuated 
in the opposite direction. 

1,147,618. SNAP-BUTTON. 


DIECKMANN, Saginaw, Mich. 


JosEPH 
March 8, 


ARMIN 
Filed 


1915. Seria! 11,743. 
A device of the class described, comprising a 
disk provided with a central opening, with prongs, 





at e273 


and with inwardly turned flanges, two similar head 


members held in said opening and provided, each, 
with an outwardly directed base member, and a 
spring plate held by said flanges for maintaining 


said head members in separated relationship. 


1,147,673. COLLAR BUTTON. Cuartes W. 
SLACKBURN and Lemuet C. Swattuck, Bis- 
bee, Ariz. Filed March 29, 1915. Serial 
17,744. 

A collar button comprising a head, a hollow 
post, said post having a recess upon one side 
thereof, a pintle member inserted in the post and 
provided with a rounded cross bar, and a combined 
and bodkin pivoted to said cross said 


shoe bar, 





shoe having a rounded head adapted to fit in the 


said recess when the shoe is in position to enter 


a button hole, and means for holding said pintle 
member within the post. 

Designs. 
17.578. BACK FOR MIRRORS, BRUSHES 





TOILET 


Shelton, Conn., assignor to In 


OR SIMILAR 
H. Berry, 


ARTICLES. Georce 
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1915 Serial 
47.579. BACK FOR MIRRORS, BRUSHES 
OR SIMILAR TOILET ARTICLES. GeEorGE 


H. Berry. Shelton, Conn., assignor to Inter- 


national Silver 
Tune 4, 1915 
7 years 


47.583. CUFF 


North Adams, Mass. ‘iled pril , 1915 
18,604 Term ot patent 14 years 

PIERCED SPOON, FORK OR SIMI 
ARTICLE. FrRepeErIcCK SCHWINN \t 


47.629. 
LAR 





Mass Filed Marc] 

Term of patent 
7-632. GLASS VESSEL OR SIMILAR AR- 
TICLE, Cwartes L. Surtivan, Moundsville, 
W. Va., assignor to Fostoria Glass Co., 


M uundsville. W. Ve West 


years. 


ror, ’ > 


Virginia. Filed April 26, 1915. Serial 24,163. 
Term of patent 14 years. 
47,586. KNIFE FOR TABLE 


USE AND 


OTHER PURPOSES. <Artuur W. Cox, 





Malden, Mass Filed April 21, 1915. 


22,959. Terms of patent 14 years 





BRITISH PATENTS. 


( ABRIDGMENTS OF SPECIFICATIONS FROM 


trated Official Journal.) 


ISSUE OF JULY 14, 1816. 
6.828. KEY-RINGS. B. Wareinc, 70 Northwood 
St., Birmingham. March 18. 

A flexible key-ring consists of a series of elon- 
gated rectangular or like links a jointed together 
to make ; hain, the end links being detachably 
connected Fig. 5 


means of a hook d. 


FIG.I. 


spring 


aio a 
AD Ma 
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ee em 
shows one of the blanks 
making the links in the 
tongue a2 on one link being rolled 
a* of the adjacent one. Alternatively, the links 
may be connected together by pin-hinges. Adver 
stamped on the links of the 








which 


may be used tor 
body of t 


the chain, 
round the bar 


ne 


tising matter may 
chain. 
GSO. 
CLAESSEN, 36 
18. Grant of patent suspended. 


ARTIFICIAL MOTHER-OF-PEARL. C. 


Doutheenstrasse, Berlin. March 


Relates to mother- 


- | 
of-peari. 


scale tincture) is added to 


the production of artificial 
Lustre-producing material 

ee - 

1 solution of nitro-cellu- 

lose or other cellulose ester, the mixture being 

poured out and allowed to dry into fairly thick 

These films are placed alternately with 

of colored celluloid or the like, and formed 

compression and heating. The 

divided into leaves 01 


(such as fish- 


hlms. 
layers 
bloc Ss by 
are subsequently 
of suitable 
G.989. COFFEE 
TEMANN. 27 Campbell St., udley, 
hire March 19. 


7: : nercolato 
Lee¢ percoila - 


thickness. 
PERCOLATORS. J. G. Ber- 
W orcester- 


which 
arms 15, 


nsists of a vessel 6 


. by means of 


and in which is placed a 


forated disk 10. The 
disk 10, and a cover 12 and funnel 14 are then 
placed in position. Water poured into the funnel 
14 rises through tthe apparatus, and overflows 
through apertures 7 into the jug, etc. The ap- 
paratus may form part of a coffee pot-machine, 
etc. According to the provisional specification, 
the disk 10 may be in the form of a perforated 
box, etc. 


tube 9 carrying a per- 


coffee is placed upon the 
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Foreign Markets for American Manu- 
facturers and Leading Sources of 
Imported Materials. 

WasuHincron, D. C., July 30—The De- 
partment of Commerce is receiving hun- 
dreds of inquiries from American manufac- 
turers and others about to engage in manu- 
facturing, for specific information as to 
their best foreign markets and the location 
of materials necessary to their industry. 
The increased demand in certain quarters 
and the cutting off of trade in other lines 
have intensified interest in these subjects 
in recent months. 

Iwo booklets compiled by the Bureau of 
Foreign and Domestic Commerce are inval- 
uable to American producers, manufactur- 
ers, and exporters, tor they contain a com- 
plete picture of our commercial activities in 
all parts of the world covering a period just 
antedating the great European war. Table 
9, “Exports of domestic merchandise by 
articles and countries, 1910-1914,” shows for 
every line of merchandise the record of 
growth or decline for a five-year period 
ending with 19!4. Over 500 different articles 
are given separate consideration. 

it is interesting to know, for example, 
that we are sending modern farming ma- 
chinery to Egypt, art works to France, 
medicines to England, washing powder and 
fluid to New Zealand, chewing gum to the 
Philippines, and watches to Switzerland. 
Our cotton manufactures are annually soid 
in scores of countries, mostly in the Philip- 
pines and the western hemisphere, but re- 
cently in increasing quantities in Europe 
Metal goods of ail kinds are in growing 
demand and widely distributed. Thus we 
sell in considerable amounts electric fans 
in India, motors in Brazil, wireless appa- 
ratus in Japan, copper manufactures in 
Central America, engines in the Balkan 
States, lead manufactures throughout Eu- 
rope, plated ware in Australia, tin goods in 
Canada and Cuba, and spelter in Holland 
Much space is given to the leading articles 
of domestic industry, such as iron and steel, 
copper, packing house products, cotton and 
fruits, and parties interested may learn 
from lable 5 just where and in what quan- 
tities the products in which they are inter- 
ested are sold. 

Table 5, “Imports of merchandise by ar- 
ticles and countries,” has two main points 
of interest. It indicates not only where 
we have bought our imported raw materials 
but also the kinds and sources of manufac- 
tures imported into the country from 
abroad. Europe, it is shown by Table 3, is 
the leading source of our imported manu- 
factures, including textiles, chemical goods, 
gloves, metal manufactures and many 
other lines. 

These tables (No. 3, imports, and No. 5, 
exports) are parts of “Commerce and Nav- 
igation of the United States, 1914,” price $1. 
To meet the great demand, however, they 
are also published separately, Table 3 being 
sold for 30 cents and Table 5 for 35 cents 
a copy. Orders are filled by the Superin- 
tendent of Documents, Washington, D. C., 
and by Commercial Agents of the Bureau 
of Foreign and Domestic Commerce at 
New York, Boston, Chicago, St. Louis, At- 
lanta, New Orleans, San Francisco and Se- 
attle. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 





CUTTER wishes position or will 


DIE AND HU | 
Address “J., 1804, 


take work ty do at home. 
care Tewelers’ (irculay. 





watchmaker, sales- 


Box 15, 


CLASS en graver, 
best reference. 


BY FIRST 
T? ] le me experience; 


Fair Haven, N. 





WANTE)), a position as watchmaker and jewelry 
repairer. can give references: will go anywhere. 


Address H. R. Fritts, Montgomery, III. 





good 


WATCHMAKE R, young man (Bermudian), 
tools. 


wants steady position; have all 
care Jewelers’ Circular. 


worl ke ce 


Address “‘A., 1831,”’ 





SALESMAN, well acquainted with the trade wants 
to represent manufacturer's line. Address 
“‘American,’’ Room 35, 7 Maiden Lane, New York, 





WATCHMAKER, 20 years’ experience, not afraid 
of work; ready to work at once; best reference; 
all tools, lathe. Dreher, 127 E. 112th St., New 
York. 





AUG. 1, first class all around workman and sales- 
man: west preferred; reference exchanged. Ad- 
dress “‘Jeweler,” Box 21, Berne, Ind. 





combination man: first class store 
last salary $30; reference exchanged. 
1689,” care Jewelers’ Circular. 


BY AUG. 1, 
only; west; 
Address “‘A., 





DIE AND HUB ITTER, expert, also capable 
designer and modeler, is now open for engage- 


ment. Address “I., 1805,’ care Jewelers’ Cir- 





COMPETENT watchmaker. ieweler and engraver, 
shes nNosition: hest tools and references. ; d- 
fred Napoleon, General Delivery, Cin- 





EXPERIENCED LADY BOOKKEEPER, can take 
full charge, seeks position; nine years’ refer- 
Address “‘E.. 1818,” care 


ence position, 


Tewelet! 





l>S years experi 
best of rerterences; 


“X.. 1826,” care 





D. and coiorer, Can 
wants position with tine nou 


\ddress “*R., 1833,’ 


rerences, 





.N, first class: best of 
experience, Ohio pre 


1694 W. 25th 


WATCHMAKE R-OPTICI.' 
references; 25 years’ 
ferred. Address ‘‘Watcnmaker,”’ 
St., Cleveland, O. 


’ 





AROUND MAN, 2 





WATC HM. ARE R, engrave! 
first class iround man 
15.000, 


not ess than 


, ’ . . 
al¢ Tewelers Circular 


- 
FIRST CLASS watchmaker, jeweler and engraver 
wishes permanent position with good firm whet 
quality work 1S considered. \ddress a = 1789.” 

Tewelers’ Circula: 





\CTURING JEWE! 

and stone setting, 
b. 
N. ¥. 





REPATRER 
by Aug. 


years experie 


JEWELRY 


ike ( anre 


‘are Jewelers’ 





LOOK HERE! \N excellent watchmaker who 
trist wishes position 


Address “*W 


aiSo a Te! ~ § - optome 
eitne! ] apacities. 

) . ] ’ : ' . 
IslZ, are . = ] ular. 





GOOD wate! hmaker, jeweler and engraver, desires 
position in middlewest; repairer of fine clocks; 
own tools: $20 per week: references. Address 
**E., 1814,” care Jewelers’ Circular. 





FIRST CLASS watchmaker, engraver and sales- 

man; 15 years’ experience; American, married: 
salary $30, permanent; references. Address 
“F., 1785,”’ care Jewelers’ Circular. 





JEWELER, first 


LADY with six years’ experience in 
line as stenog1 ‘apher and general office 
desires position in New York. Address 
Circular. 


hd NG 
ewelry 
assistant, 

1800,” care Jewelers’ 


an 





FINE WATCHMAKER and engraver, with 14 
years’ experience, would lhke a permanent posi- 
tion with a good firm. Address “Watchmaker,” 
907 Dewey Ave., Rochester, N. 





CLASS watchmaker-jeweler, do some en- 
all tools, single, sober, steady; 30 years 
years’ experience; good on railroad 


Conrad Kohler. Kane. Pa. 


FIRST 
graving; 
old; 17 
watches. 





class repairer, diamond setter 
new work; 18 years’ bench 
references. Address B. 
New York. 


and all kinds of 
experience; excellent 
Prager, 228 W. 124th St., 





experienced factory man on plated 
lockets, etc., good letterer, wants position in or 
around Boston, Mass.: married. Address “En- 


graver,’ 2522 Cypress, Kansas City, Mo. 


ENGRAVER, 





ENGRAVER, §assistant 
watchmaking preferred, by young man of good 
reference: only reliable store desired. QO. C. 
Rodgers, 748 S. Queen St., Lancaster, Pa. 


WATCHMAKER AND 





FIRST CLASS all around jeweler, diamond setter 
and designer, wishes permanent position, west or 
middle west prefe rred; best references furnished. 
Address “‘X., 1774,’’ care Jewelers’ Circular. 


WATCHMAKER, 





salesman and engraver, compe- 
tent to take full charge: railroad work a spe- 
cialty; Own tonls; Al references; state salary. 
Address “Optician,” Box 653, Wellington, O. 





year’s experience in jewelry 
line, wishes position with reliable jewelry con- 
cern with prospects of advancement. Julius 
Tannenbaum, 1998 Madison Ave., New York. 


YOUTH, with one 





FIRST CLASS watchmaker and engraver, wishes 
a permanent position with first class store; no 
boozer and willing to work: all letters answered. 
Address “N., 1791,” care Jewelers’ Circular. 





WANTED, POSITION as watchmaker, jewelry 
and clock repairer; wait on trade; know some 
about optics; prefer Oklahoma, Missouri, Kan- 
sas. Address S. A. Craddick, Pittsburg, Kans. 





WATCHMAKER, plain engraver, do little jewelry 
work; single man, 26, 12 years’ experience; 
own full set tools: best reference; honest, re- 
liable. Address “‘K., 1801,’ care Jewelers’ Cir- 
culat 





A WIDE AWAKE, hustling and _ experienced 
young man, 27, wants position with retail jewel- 
ers; mo \derate salary until ability is proven; fine 
references. Address “L., 1775,” care Jewelers’ 
Circular. 








LADY ENG RAVER desires position in high grade 
jewelry store; seven years’ experience; ac- 
qu ainted with the different lines of work in the 
store. Address ““X. Y., 1700,’’ care Jewelers’ 
Sineaee 





SITUATION WANTED, with 19 years’ experi- 
ence at watch, clock and jewelry repairing, en- 
graving clerking, buying stock or traveling; any 
line. A i lress “S. W. H., 1816,’’ care Jewelers’ 
Circular. 


MANAGER, 





thorough every way, long experience, 
sober, reliable and a business builder, desires 
correspondence with good stores: high class 
workman. Address ‘Practical, 1761,” care Tew- 
elers’ Circular. 


SALESMAN, 
retail jewelers, 
phia, Baltimore, 
nect with manufacturer. 
Lane, New York. 


acquainted with department stores, 
New York vicinity, Philadel. 
Washington, wishes to con- 


Phil Wolf, 18 Maiden 





SALESMAN, have an established trade among 
ewelry and silverware buyers of department 
stores in New York citv:;: am open for good line 
m1 commission basis. \ddre “*\I.. 1830,” care 


ik welers’ Circulat 





YOUNG MAN, 22 years old, 5 years’ experience on 
iry and clock work, desires steady position 
watchwork and engrav- 


Frank & 


chance to assist on 
\ddress Carl Bryngelson, care 


Piain, Gale shi irg, ITI. 





FIRST CLASS WATCHMAKER, good engraver, 
salesman, graduate optician and all around man, 
with 12 years’ experience, 9 years with time in- 
ors, open for position. Address ‘*‘Watch- 

Box £3. Glasstord. 111. 





SALESMAN, young man with established trade 

hes position with jobber or manufacturer of 

or platinum mountings; good following 

throug! iout the eastern States. Address “A.,, 
1808, care Jewelers’ Circular. 





YOUNG MAN desires —_ position; good watch- 
maker and engraver, fair jeweler: three years’ 
experience: neat appe “arance and capable of wait- 
ing on tr ade: references furnished. Address 
P. O. Box 126, Lake Charles, La. 





TRAVELING SALESMAN, hustler, 11 years’ ex- 
perience, established trade throughout east, west 
and south, desires manufacturer’s or jobber’s 
line; can show results; best references. Ad- 
dress “D., 1710,” care Jewelers’ Circular. 





GRADUATE OPTICIAN, watchmaker 
and engraver, position wanted at 
once; salary $30. Address “B., 


1797,’’ care Jewelers’ Circular. 





WANTED by good all around man, watchmaker, 
engraver and jewelry repairer; 10 years’ experi- 
ence, two years railroad work; German and Eng- 
lish; single; own tools; good reference; come 
any time. \ddress “ 1787,” care Jewelers’ 
Circul 





YOUNG MA 
trade. can write window 
trade, do clerical work. etc., 
etail or pawnbroker’s establishment; 


references. Address “A., 1829,” care 
Circular. 


19, 5 years’ experience in retail 
cards, typewrite, wait on 
wishes position with 
highest grade 
Jewelers’ 





WATCHMAKER, jeweler, engraver and optome- 
rist with drug store experiences; 14 years’ ex- 
perience; age 33; married; do not use liquor 
or tobacco; with present employers five years; 
can furnish best of references. M. Z. Jones, 
Fairfax, Mo. 





AS FOREMAN, a very industrious, energetic man, 
thorough in all branches of the jewelry busi- 
ness; can produce original designs of jewelry; 
painstaking in details: best of references as to 
character and ability. Address ‘“‘F., 1821,” care 
Tewelers’ Circular. 





WANTED BY 
as W atc! imaker, jeweler, 
years experience including 
sradley and Winter’s Engraving School: best 
of reference; have all tools, including lathe; 
Iowa | referred. Santee “EE. M. B., 1794,” care 
Jewelers’ Circul: 


SEPT. 15 permanent position 
engraver; over three 


eight months at 





BY YOUNG M gegen MAN as watchmaker, 

jewelry repair optician and salesman: 18 
years’ Pi werner have all tools: five years at 
present position; would like position or will buy 
part interest; sober and industrious: salary ex- 
pected $25 per week. Address “‘H. Z. S.,”’ 127 
Slocum Place, San Antonio, Tex. 








WANTED, jobber’s jewelry line or ‘10- 
Karat factory line; southern terri- 
tory; ten years’ successful experience; 
will handle on salary and commis- 
sion; only those with representative 
lines please answer. Address “H., 
1806,’’ care Jewelers’ Circular. 





WATCHMAKER, absolutely first class, 
plain jewelry repairer, stone setter, 
engraver, clock repairer, optometrist; 
12 years’ experience; past two years 
manager of reta! store; open for po- 
sition now or October 1. Address 
‘“*K., 1790,’’ care Jewelers’ Circular. 











August 4, 1915. 


THE JEWELERWS’ 


CIRCULAR-WEEKLY 





Lines Wanted. 


3c. a word; minimum charge, 75c. 











SALESMAN for a well-known sterling silver line 
wishes a 10kt. and 14kt. novelty jewelry line as 
a side line. Address em * Hale, Room 1100, 
37 S. Wabash Ave., Chicago, Ill. 





SALESMAN with well established 

trade and large personal following with retail 

jewelers, Chicago headqu A cg desires first class 

manufacturing line on commission; best of ref- 
sé >» 

erences. Address M., 1778, care Tewelers’ 

Circular. 


TRAVELING 








WATCH SALESMAN in northwestern 
territory, with 12 years’ selling ex- 
perience, desires to add manufacturer 
to retailer side line. Address ‘‘P., 
1793,” care Jewelers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








WANTED by manufacturers, a salesman calling on 
the jewelry trade to carry some high grade rouges 
as a side line; liberal terms. Address ‘‘X. Y. Z., 
1658,”’ care Jewelers’ Circular. 








belp Wanted 


3c. a word; minimum charge, 75c. 








WATCH MAKER 


engraving and references, 


AND ENGRAVER; send sample 


also salary wanted. J. 





C. McKelvey, Bellaire, Ohio, 
WANTED, jeweler and engraver, at once; send 
reference and sample of engraving. Address 
: 1817,’’ care Jewelers’ Circular. 





WATCHMAKER who can engrave, with knowledge 
of jewelry repairing; permanent position to right 
ed Apply Rundback’s, 2232 Third Ave., New 

Ork. 





WANTED, first class watchmaker and engraver; 


permanent position; apply at once. Address 
bg ae Markus, 106 N. Illinois St., Indianap- 
Olis, in 





WANTED, first class watchmaker and engraver; 
must have best of references, as I want only a 
competent man. Address W. C. Bryant, jeweler, 
46 Main St., Bangor, Me. 





WANTED, young man who is a first class en- 
graver and clock repairer; one who can wait 
on trade and do some jewelry repairing; give 


reference. Edward Rapp, Burlington, Ia. 





WANTED AT ONCE, young man as watchmaker 
= engraver, also to wait on trade, a good all 

und man, state appearance, age and experience. 
T. B. Farrington, 287 Main St., Woonsocket, R. lI, 


WANTED, strictly first class watchmaker, one with 
knowledge of optics preferred; state full particu- 
lars in first letter and a photo if possible; per- 
manent position to an Al man. Address “Box 


411," Franklin, Pa. 





] 


WANTED AT ONC E watchmaker and jeweler; 
one who speaks English and Norwegian pre- 
ferred; state experience, reterences and wages 


expected in first letter. Address J. Brager, 


Mount Horeb, Wis. 





WANTED, YOUNG MAN as stock and 
order clerk in watch house; state ex- 


perience and salary expected. Ad- 
dress ‘“‘W., 1840,’’ care Jewelers’ 
Circular. 





HAD TO TAKE for debt small jewelry store in 
Alabama city of 20,000 inhabitants; desire to 
sell it for $2,000, half value of stock; rental 
only $50 month; in the meantime must have a 
man who is a watchmaker, jeweler and engraver 
to run it for me. Address ‘“‘American, 1724,” 
care Jewelers’ Circular. 





strictly on commission basis for 
jewelry and novelty house; young, with good 
experience; must be neat and of good appearance 
to call on retailers and department stores in New 
York and other States; will consider a side line 
proposition also. Address ‘“‘Industrious, 1836,” 
care Jewelers’ Circular. 


SALESMAN, 








Fill Your Wants 


BY TELLING THEM 


For 3 cents a word you can solve many 
of your problems—obtain help, sell your 
sell your stock, rent your store or 
space, obtain a partner, get capital, buy 
stock or tools—everything needing publicity. 


store, 


Advertise Here on These Pages 


THE JEWELERS’ CIRCULAR reaches the peo- 
ple you like to do business with. 








WANTED a good watchmaker, 
understands traveling 
with railroad work; 
Address ‘Railroad, 


cular. 


young; one who 
inspection and familiar 
state salary in first letter. 
1704,” care Jewelers’ Cir- 





IN THE MIDDLE SOUTH, young man good on 
new work and repairs of all kinds; pleasant 
place and good shop; age, salary and reterences 
in first letter. Address “O., 1792,” care Jewel- 
ers’ Circular. 





BOOKKEEPER AND TYPIST, young woman, 
double entry, trial balance, wholesale; highest 


refere nces required; state age and salary; sam- 
ple we ay Shae ng. Address “G., 1807,” care 
Jewelers’ Circular. 





WATCHMAKER, jeweler, one who can do engrav- 
ing preferred; send sample of engraving, refer- 
ences and salary expected in first letter. 
Rosenfeld Jeunes Co., 116 W. Main St., Okla- 
homa City, Okla. 








for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








STORE for sale: best location in New 
Broadway, near 42d St.; exceptional 
Address “B., 1779,” care Jewelers’ 


JEWELRY 
York City, 
opportunity. 
Circular. 





JTEWELRY STORE for sale, town of 20,000 in 
the southwest; $4,000 cash or will reduce; must 
sell on account of poor health. Address a | @ 
1813,” care Jewelers’ Circular. 





Maine; 
division, a trading center for all of 
eastern Maine. Address “F., 
Circular. 


JEWELRY STORE for sale in Central 
railroad di 
northern and 

care Jewelers’ 


~ 9 
1784, 








FOR SALE, good paying jewelry store in town 
of 800 population; no competition; fine opp 
tunity for optician; in best wheat belt in Kan- 
sas. Address Box 363, Macksville, Kans. 

JEWELRY AND OPTICAL STORE in central 
California, railroad division; population, 2,500; 
stock and fixtures, $1,500; no optician in ‘town. 


Address “D., 1859,” care Jewelers’ Circular. 





JE ws LL RY STORE, established 55 years 
rne location in New York city: excellent 
trade; a rare opportunity for a live man, owner 
leaving city. \ddress “*H., 1549,”’ care Jewelers’ 
Circt ilar. 





LONG ESTABLISHED STORE in 
stock will invoice 
optical business, 


town of 1,200: 
around $38,200: first class 
also watch repairing pays all bills 
for running expenses. Address “D., 1781,’ care 
Jewelers’ Circular. 





STOCK AND FIXTURES of 
session at any time: an old 
an up to date line of goods: 
death of owner. Apply or 
Abbott, Administrator, 


ev elt VY 
reiiable 


store: DOS- 
stand and 
cause of selling, 
inquire, Tohn C., 
Georgetown, Del, 





FIXTURES, JEWELRY STOCK, old established 
business; very reasénable; opportunity for right 
party; splendid location: good reason for sell- 
ing; dealers and triflers need not apply. Ad- 
dress 1112 De Kalb Ave., Brooklyn, N. Y. 





JEWELRY AND OPTICAL business, fine repair 
shop, long established, best location in city of 
10,000, Iowa; clean _ stock, paying business; 
$12,000 to $15,000 cash only; might take small 
jewelry business of $2,000 in ‘Towa or surround- 
ing States on deal. Address “I., 1730,” care 
Jewelers’ Circular. 





WILL SELL all or part of one of the best retail 
jewelry stores, located in the finest agricultural 
belt of central Texas; established quarter of a 
century: invoice about $25,000; can reduce same 
and take good paper for part; repair work runs 
between $200 and $300 a month; owner wants to 
retire. Address H. J. Ritter, care H. H. Hawley 
Co., Dallas, Tex. 





OVER 26 YEARS in jewelry business, wish to re- 
tire; I offer for sale my first class jewelry store 
in the best manufacturing city in (¢ ‘onnecticut ; a 
rare chance for someone to sten right in a good 
paying business; reason for selling, made money 
enough, want to retire; don’t answer unless you 
mean business and have the cash. Address 
“Chance, 1846,” care Jewelers’ Circular. 





MUST BE SOLD before Aug. 15, entire 
stock and fixtures of old established 
jewelry business, R. S. Marryott, 1209 
Fulton St., Brooklyn, N. Y.; no rea- 
sonable offer refused; reason for sell- 
ing, building has been sold. 





THE RIGHT PARTY contemplating 
entering business, can buy an old es- 
tablished jewelry business, with a 
volume of trade that will save 15 
years of hard work; capital required 
$75,000. Address “A. H. D., 1732,” 
care Jewelers’ Circular. 





PROFITABLE BUSINESS; a long estab- 
lished retail jewelry store in Sher- 
burne, N. Y.; this profitable business 
is for sale owing to sudden death of 
owner; excellent up-to-date stock; 
modern fixtures. Address Estate of 
H. Y. Burlingham, Sherburne, N. Y. 








for Sale. 


Tools, Fixtures, Equipments, Etc. 
3c. a word; minimum charge, 75c. 








FOR SALE, pair of heavy rolls, 5% inches wide; 
Oliver chainless draw bench, good as new, $8. 
Basement, 733 Sansom St., Philadelphia, Pa. 





send for 
Flint, 


of watchmaker’s tools; 
403 S. Saginaw St., 


COMPLETE SET 
list. H. E. Voorhies, 
Mi Cri, 


(Special N otices 





continued on page 142.) 
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00 TRIAL CASE, 
, takes }, t . A 





FOR SALE, 
sorTries 


isn 


I 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








P yar alyr SPECIALTIES W ANTED, applying 
) jewelry trade by resp msible concern 
mat uta uring won expert selling facilit es 
h ores Bes in strict confide Ad 
“VY. 1842.’ care Jewelers’ ¢ ge 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made: bank references. Addrees M. 
Iralson, Room 707, 7 W. Madison St., 
Chicago, Ill. 





| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busl- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, Ill. 





WILL PAY highest prices for diamonds, 
watches, jewelry and send cash on 
receipt of packages; highest bank 
references. H. E. Kaplan, 1101 
Power building, Chicago, Ill. 





| PAY CASH for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, III. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
f jewel ry, diamonds and fixtures; communicate 
with us, it will be to vour advantage: rating and 

ferences of th hest order. Van Praag & 
15-17 ent St. New York, established 


eee 





Te IBBING FIRM in New York having (the larger) 
trade throughout the country are desirous of 
obtaining a manufactured special line of plated 
ware novelties r kindred line: can advance 
apital to manufacturer, and will finance our 
own accounts; 1 invest money with a good 


anufacturer Address “A., 1777,” care Tewel- 





iF YOU WISH TO RETIRE from busi- 
ness or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 








Wanted to Purchase. 


Sc. a word; minimum charge, 75c. 








hand jeweler’s sample trunk for three 
name price in first letter Address 
>.’ care Jewelers’ Circular. 





WANTED TO PURCHASE a second-hand chro 
1iometer for watchmaker’s use: state price 
dress ‘‘Watchmaker 1743,’ care Jewelers’ Cir- 
cular. 





COLORED STONES and pearls bought; 
send us any of these gems that you 
want to dispose of. Espositer, Varni 
Co., 45-49 John St., New York. 








Watch Work for the Trade. 


sc. a word; minimum charge, 75c. 








SEND IN YOU R SU RPLU > WORK; we do the 
bigges =1 mall ordet business ew Ve ork. all 
vork yuat hen and promp lelive ry E. 
Surdez & Son, 90 Nassau St., Ne: w Yor k. 








Co Let. 


3c. a word; minimum charge, 75c. 











~aaeamat sa + 
reasonadie: 
tchmaker. D. 
St., New 


PART OF 
tuitable f 








Miscellaneous. 


3c. a word; minimum charge, 75c. 





HILES Ww ATCHMAKING and Engraving School, 
the largest and best equipped school in the west. 
417 Market St.. San F1 ancisco, Cal. 


STOLEN > 


LIST OF JE WELRY STOLEN 

Stir 1916 Jackso m1. Mis cLS ssippr 

leuners 11, 1915. A Reward 

be paid for the Rec ery of the ewelry. o 

Apprehension and Con ~iction of the Thief. 

] La Valliere set in we num yntait ling 6 dia- 

monds—3 smaller ones worked in and 1 large one 
that hangs as a drop at bottom. Value, $200 or 
SS00 


1 Diamond Brooch—gold setting, containing 6 
stones, larger one in center. Bought several years 
izo. My mi des n name, Hallie Carter. is engraved 
n bottom e dee ‘f gold in small letters. Cost, $200 
1 small pal a Brooch, set in gold, with 21 
22 small diamonds. Cost. $50 or $75. 
1 long Bar Pin, gol 11 
mond. 2 sapphires and man 
ones groupe 
1 Solitais 














SPO, 
1 Ring, gold setting (Princess setti 
surrounded by diamonds (beautiful). Cost $200. 
1 Ring, 2 sapphires surrounded by diamonds— 
little le: at at each side with diamonds. Cost, $200. 
1 Opal Ring surrounded by diamonds, good siz 
‘ost ; it $100 or $150. 
l Silver Mesh Bag. 
1 Child’s Coin Purse, Ivory with 


nz) 4 stones 


mings. 


1 Stick question mark, set in pearls. 





YOU WANT A POSITION 
YOU WANT A SALESMAN 
YOU WANT A WORKMAN 
YOU WANT TO EXCHANGE 
YOU WANT A PARTNER 
YOU WANT TO SELL OUT 
YOU WANT TO SELL TOOLS 
YOU WANT TO LET A PLACE 
YOU WANT ANYTHING 


USE THE 
Want Advertisements 
of the 
Jewelers’ Circular - Weekly 














The Manipulation 


Of Steel In 
Watch Work 


A MANUAL OF MODERN 
METHODS 


By JOHN J. BOWMAN 

A New Book on a Live Subject, 
equally useful to the experienced 
workman and to the apprentice. 

It is written in plain English, is 
meant to be easily understood, 
and it will be a pleasure to you 
to read it. 


64 Pages, Leatherette Cover 
Illustrated 


REDUCED PRICE 


50 CENTS, POSTPAID 


PUBLISHED BY 


The Jewelers’ Circular 
Publishing Company 


11 John Street, cor. Broadway 
NEW YORK 














Visual Optics 


nd 


Sight Testing 


By Lionel Laurance 
Price, $2.50 








Size 6%x9. Bound in Cloth. 
396 Pages. Fully Illustrated. 


The author has covered in 
this work and in “General and 
Practical Optics” all that is 
essential for Opticians and 
Optometrists. 


Optical Publishing Co. 
If John Street New York 
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Just Out—New Edition 


Trade Marks of the Jewelry and Kindred Trades 


soLD TO JEWELERS’ CIRCULAR svuBSCRIBERS ONLY. 


The work showing actual facsimile reproductions of Trade Marks 


First Edition 1896 Second Edition 1904 Third Edition 1915 


7 +c] One year’s subscription to the JEWELERS’ (~~ . 
Price $5, Express Paid ciedurar SW fe fifty-two issues, ~2mbination Price $6 for both 














Order Now—Render Quick Service to Your Customers by Knowing the Marks : 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 














The Buyers’ JEWELERS AUCTIONEER 


} THE RIGHT MAN 
Directory 


—ew WITH THE RIGHT METHOD = 


with Map of Jewelry District. * * Y y 





DONT WORRY $304% art Su WotR eins 
FORGET ALL :ccmreusceen 


Cc: cL NA a) 4 eae aa 
The Jewelers’ Circular WRITE TO ME wonrnvine.vou witt cer THE coin 
Publishing Company wo = am wn | — -- 


Ji John Street New York 


Price, 50c. 


Appress F.W. TILLOTSON.IO-12 Maiven Lane,NY. Cir. 

















ARREAUD & GRISER | Visual Optics and Sight Testing 


LAPIDARIES PRECIO us By LIONEL LAURANCE 


. . : The Optical Publishing Company 
EMS in Unique Cuttings | price, 62.50 11 John Street, New York 




















Enterprise Smelting & Refining Co. 
526 Smith Street Hy BROOKLYN, N. Y. 


Sweep Smelters 2 Assayers 


Highest and Most Prompt Returns on All Refinings 





We Will Repair the Mesh | 


Resilver and Reline with 
kid or silk any mesh bag for 65c 


SPECIAL PRICES FOR LOTS OF DOZEN OR MORE 


Guaranteed to Look Equal to New 
and Give Perfect Satisfaction. 





















WORKSHOP NOTES REPAIRED AND REFINISHED. ALSO REAL GUN METAL 

















For Jewelers and Watchmakers CHARLES GRABHORN 
2 | Cloth Postpaid $2.50 | 2 MANUFACTURER OF 
ne Sterling and German Silver Mesh Bags, Gold and Silver Electroplat- 
Published by ing in All Its Branches. Silver and Jewelry Repatring. 
The Jewelers’ Circular Publishing Co. 20 Maiden Lane New York 











li JOHN STREET, NEW YORK 
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‘‘America’s Leading Jewelry Auctioneer’ 


JAMES L. HAND 
14 Maiden Lane NEW YORK 


Have conducted the sales of the largest and finest jewelry stocks ever offered 
at auction in the United States or Canada. Have been employed by Banks, 
Trust Companies, Trustees, Receivers, Administrators, in the settlement of 
estates, for the National Jewelers Board of Trade and under the supervision 
of the United States and Canadian courts. My recent sale in Seattle, Wash- 

ington, the largest and finest stock ever sold on the Pacific Coast, the 

greatest seven weeks of jewelry selling that Seattle had ever witnessed, then 

conducting sales for the leading jewelers of Billings, Montana; Sacramento, 

California; San Diego, California; Austin, Texas; Hannibal, Missouri, and 

Omaha, Nebraska. Let me submit facts and figures about these sales. They 

will astonish you. So many applications for my services in the Far West 

that I could have remained there indefinitely, but having promised my services, 

and as I never disappoint, I declined the sale of one of San Francisco's repre- 

sentative stores. 

Have just concluded a sale in one of the most prominent stores in the financial 

district of New York, the B. I. Seckel Company, established sixty years. They 

are ofhcial timekeepers for the following institutions: New York Produce 

Exchange, New York Produce Exchange Bank, United States Custom House. 

Appraisers’ Stores, Barge Office, Immigration Bureau, General Post Office. TAMES L. HAND. 
This important auction was by order of the administrator and was a Summer | 
sale without a parallel. 

The Hand sale is well and favorably known to the jewelry trade from Puget Sound to New York Bay! Only your own 
goods sold. Am assisted at each sale by a jewelry auctioneer of unquestioned ability. The objectionable features of the 
average auction are absent at the Hand sale. All sales conducted personally. Hand never disappoints. Will call on you 
at your place of business without obligation or expense to you. Advance cash or render any honorable assistance. Better 
wire or write to-day. I will appreciate your confidence and treat it as such. 


Have you noticed the better standard that is demanded of Jewelry 
Atuctioneers since Hand entered the field? 


You Can More Than Double Your Best Holiday Business 


and Realize a Substantial Profit During the 
Usually Dull Months of August and September 


“MITCHELL METHODS” insure you a successful and profitable sale 
during either of these usually dull months, when ordinary business 1s 
dead. 
Your holiday business can be more than duplicated during either of these 
months, with results that would mean much to you in real benefit and 
real profit. It would mean the disposal of all your dead stock—a business 
acquaintance with hundreds of people who would never patronize you 
under any other conditions, and a majority of whom would become 
Me ii sf 1) ) permanent customers of your store. It would give your store publicity 
IH Sh wane that you could not buy for ten times the cost of your auction, and, with 
ae ih | i % “MITCHELL METHODS” back of it would build up your prestige and 
ii ij PY, i Wi) yi open a field for larger and better business. 
yi, i Hea i iy, Some interesting facts about two very remarkable sales, just completed, 
Wii yale where in from six to ten days, a larger amount of goods were disposed 
of than either had sold during the past year. As a result of these sales 
these jewelers have been able to pay all their indebtedness and place their 
business upon a cash basis. 
With an experience of over twenty-two years in all parts of this country 
and Canada, during which time I have successfully disposed of stocks 
ranging in value from a few thousand to a quarter of a million dollars, 
with equal distinction, my services should be helpful to any jeweler who 
wishes to retire from business, reduce stock or raise a large amount of 
money with which to pay pressing obligations, or who through greater 
publicity tor his store, aspires to greater business. 
I am assisted in all my sales by accomplished business men trained in 


“MITCHELL METHODS.” J GO ANYWHERE FOR BUSINESS. 


JOHN HUBBARD MITCHELL 


Jewelers’ Auctioneer Eighty Maiden Lane, New York 


‘jis li 
iif 
f 


Hi 
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Local and Long Distance Home Address: 1364 Hall Avenue 
Phone Marlo 241 J Lakewood, Cleveland, O. 


J. A. CONN 


Diamond-Jewelry-Art 
Auctioneer 





415 HIPPODROME BUILDING, CLEVELAND, OHIO 





J. A. CONN 


(Clipping taken from The Charleston Post.) 

Crowds Attend 

The Sclove Auction Sale On Its 
Opening Day 











Many people of Charleston and vicinity 
are attending the auction sale that is going 
on at the store of L. I. Sclove on Capitol 
street. One of the features of the sale is 
the auctioneer, J. A. Conn, of Cleveland. He 
is a wonder in his line and has made a 
great hit with the people of Charleston. 

On the opening day, the ladies were given 
large carnations and other free presents 
The entire stock is on sale and the store 
was crowded with buyers when the sale Daily scene at the L. |. Sclove sale, Charleston, W. Va. 
opened, This flash taken 20 minutes to [2 at night 


Qne More Proof That 
Conn’s Way Is 
the Safest and Surest 











Just closed one of the most success- 
ful sales that has ever been held in 
the State of West Virginia. Selling 
in three weeks the entire Bankrupt 
Stock and Fixtures of L. I. Sclove, 
Charleston, West Virginia. realizing 
for the creditors in charge whole- 
sale cost. This sale was made for 
Morris Rosenbloom & Co., of Roch- 
ester, N. Y., one of the largest and 
oldest jobbing houses in this country 
Write them and see what they have 
to say as to my ability, then write or 








wire me | conduct all sales per- 
Sy Eee ene sonally, send no substitutes | sel] 
2 A ae Bee ck os your goods only, better wire me to- 








day. | am always busy 


This Photo taken the last day of the L. |. Sclove Sale 
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— BRANCH OFFICES — PORTERS OF DIAMONDS S| TO AVOID 
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PARIS.FRANCE 51Rur pt CHattaupun 43°43 GOLD STREET 
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~ Rings. 
RY Lockets. 
y La Vallieres 
AW Fichu pins 
\ Barrettes. 
Monocles. 
Earrings. 
Veil pins. 
Lorgnettes. 
lie clasps. 
Patent safety 
guard bracelets. 
Gold, silver and 
plated collar 
buttons. 
Watch bracelets. 
Lorgnette chains. 
Gold and silver 
match boxes. 
Amber cigarette 
holders. 
Cigar cutters. 
Lapel buttons. 
Gold, silver and 
plated knives. 
Link buttons. 
Vest buttons. 
Neck chains. 
Rope chains. 
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Pendants. 
Scarf pins. 


m Key rings. 








Hat pins. 
Bar pins. 
Brooches. 
Bracelets. 
Baby pins. 
Bib holders. 
Class rings. 
Coat chains. 
Chains. Crosses. 
Vest chains. 
Cameo goods. 
Locket rings. 
Pearl necklaces. 
Ring mountings. 
Sautoir chains. 
Emblem goods. 
Gold, silver and 
Plated thimbles. 
Gold and silver 
Cigarette cases. 
bead neck chains. 
Lingerie clasps 














: Orrd::: 


Fobs. Studs. 
Onyx goods. 


Watch holders 
Tulle pins. 
Charms. 
iD , 2 
x y 
a ka 
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331043 GOLD STREET, NEW YORK CITY. 


BRANCH OFFICES: CHICAGO,ILL.3INORTH STATE ST,, AMSTERDAM, HOLLAND, 10 TULP STRAAT. 


PARIS, FRANCE,5!1 RUE DE CHATEAUDUN. 
TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST., NEW YORK. 
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RORTERS|OF DIAMOND 


O00 























Fine platinum jewelry of every description. Lapidary work 










































































Young married people are the big 
buyers of plated ware. They prefer 


COMMUNTIY 
SILVER 


because it expresses their ideals— 
it is modern, snappy and attractive. 








NEW YORK, 15 Maiden Lane 


ONEIDA COMMUNITTY., LTD. ONEIDA, N.Y. CHICAGO, 10 S. Wabash Ave 

















